fecrndLocy DEPARTMENT 


The State of the Nation’s Econ- | 


omy: 
Up 


Consumer Crepit—Rose $265 mil- 


lion in August to record $16,452,- | 
000,000. Biggest gain was in auto} 


purchases credit, higher by $157 
million to a total of $2,767,000,000. 

New Construction — September 
total for that put in place is esti- 
mated at $1,902 million, a slight 
gain over the same month last year 
and in August, 1949. 

INDUSTRIAL Propuction—Federal 
Reserve Board index stood at 
170 in August. Compares with 162 
in July. Trend pointed to a con- 
tinued rise in September. 

CHAIN AND Mait-Orper Sates— 


August volume 1 percent higher | 
than July. Compared with August, | 


1948, it’s down 3 percent. 


Farm WeaLtTH—Rose last year to | 


$127,000,000,000, up 5 percent from 
’ 
48. 

Savinecs & Loan’ Resources — 
Were boosted $1,341,425,000 in 
1948 for the fourth consecutive 
year. Total resources now stand 
at $13,066,689,000. 

Cotton Exports—U. S. shipped 
4% million barrels in '48-’49 mar- 
keting year; only 2,200,000 in pre- 


ceeding year. 
* * 
Down 
Auto CarLoapincs—Total for cars 
and trucks in Great Lakes region | 


* 


is expected to be off about 10 per- | 


cent in fourth quarter from same 
period a year ago. 

Business Far.ures — Latest re- 
port shows 169 failures. In pre- 
ceding week there were 185. A 
year ago the figure was 101. 

CasH Diviwenps — September 
howed a 12 percent decline from 
ugust. September tally amounted 

} to $189,600,000. 

Auto Ovutput—Week’s total of 
139,609 vehicles in U. S. plants is 
down slightly from previous week’s 


total of 144,602, but substantially | 


ahead of the 111,531 in the same ’48 
week. 
* 


General 


Bank Depousits—Did you reduce 
your checking account balance 
during the first half of the year? 
So did a lot of other people to the 
extent of about $5 billion. In con- 
trast, 
during this period jumped almost 
$1 billion to bring the total for all 
banks to $157 billion, only a slight 
change from a year earlier. 

Socia, Securrry—An increase 
old-age benefits by 70 percent, cov- 


* * 


erage for an additional 11 million | 


beneficiaries, an increase 
Toll taxes to 3% 


workers and employes by 1970, and 


in pay- 


the creation of disability insurance | 
has been approved by the House. | 
an Administration meas- | 


The bill, 
ure, has been sent to the Senate, 


but no action is expected until the | 


January session. 


Production 
Automotive News Estimates 
U. S. Cars, Trucks 


144,602 
139,609 S 


Prev, 1948 
Week Week Week 


For complete production totals 
by makes, see table, page 78. 


savings and time deposits | 


in | 


percent for both | 


te 


The Newspaper of the Industry 


DETROIT, OCTOBER 10, 1949 


600,000 More Vehicles 


By Bernie Thomas | Chrysler Corp., most plants said 
Associate Editor | they had enough steel to last 
RODUCTION of cars and trucks; about 30 days. Many said they 
|“ in this country in 1949 soared | were more concerned about their 
over the 5,000,000 mark last week,| gyppliers’ immediate situation 
and U. S. plants apparently had than they were their own. 


tories to build | ¢ : 
a pH qunaae units. | Chrysler officials declined com- 


This, coupled with fairly high | ment, but the corporation’s plants 
stocks, should be a boon to dealers | were believed to have about the 
if the steel strike is drawn out. | same supply status. Only a few 

With | all reporting except | (Continued on Page 78, Col. 1) 


New Decler Leaders 


NEW JERSEY DEALER OFFICERS—New officers of the New Jersey Automotive Trade Assn., 
elected at the 3ist annual convention in Atlantic City are (left to right, front row): Lloyd 
| W. Hoagland, Somerville, first vice-president; Harry | D. Doerr, Vineland, president; J. Ray 
| DeRidder, Red Bank, second vice-president; standing: Walter F. Conover, Princeton, treas- 
| urer; William L. Mallon, Newark, secretary; W. C eater Watson, Hackensack, third vice- 
president, and Otto P. ‘Henneberger, Newark, business manager. 


MAINE DEALERS GET TOGETHER—Talking shop at the fifth annual convention of the 
Maine Automobile Dealers Assn. are (left to right) Harold P. Smail, Bath, newly-elected 
| director; William V. Hood, Auburn, MADA manager; Olin J. Berry, Presque Isle, retiring 
| president, and Leon Cooper, Ellsworth. 


RFC Lends K-F $34. Million; 
Dealer Loan Pending 


ASHINGTON. — A_ $15,000,000 | (Mich.) plant and new tools 
Reconstruction Finance Corp.| equipment to be purchased. 
loan to aid Kaiser-Frazer dealers | o * 

was reported to be pending at press | pag 
ao ‘Thursday, iellsaing smeretel | JT WAS said that the War Assets 
lof a $34,500,000 loan to the factory. | Administration has agreed to 
The $15,000,000 loan, it was said |sell the plant to K-F on contract 
here, would be made to the K-F | and take as security a mortgage 
dealers’ organization and guar- | Secondary to that of RFC. 
anteed by the company. It would In December, 1948, K-F signed 
'a contract with WAA to buy the 


be used to finance loans for K-F 
dealers. |plant for $15,100,000, It was said 

RFC’s $34,500,000 loan to the fac- that only a few formalities stand 
tory would be used to aid in financ-|in the way of giving title of the 
|ing a completely new line of cars,| plant to the firm, which paid $1,- 
including one model to sell for less (See K-F, Page 76, Col. 
than present standard low-priced 
models. 


and 


* 





5) 


* 2 eS 
CCORDING to a breakdown re- 
“% leased here, $4,400,000 is to be 
used for tools to make the pro- 
posed new small car; $18,000,000 
for tools for medium and higher- 
|priced cars and _ $12,000,000 for 
|working capital. It is to run for 


| 10 years at 4 percent. 
| It was reported that as a con- 


dition of the loan Henry J. Kais- 


Epitor’s Note: This is the first 
in a series on the struggle be- 
tween finance companies and 
banks for the retail auto credit 
business. 

NDER way since before the 

war, one of the most spirited 
competitive battles in automotive 
history still rages, getting more 
intense every day. 

This is the struggle between 
| hundreds of sales ‘inance firms 
and more than _ 10,000 banks 
throughout the nation to garner 


er, board chairman, and Edgar 
J. Kaiser, president, are to join 
other members of the family in 
placing the widespread Kaiser 
holdings as security for the loan. 
Also, the loan is secured by a 
mortgage on both the Willow Run 


| 


Postwar Duel: Finance Firms vs. Banks 


struggle with little more than pass- 
ing interest, it appears. 
* * * 


Before Steel Runs Out? 


| By Mac Gordon 

Associate Editor 

| ALTHOUGH ebbing steel inven- 
tories foreshadowed an indus- 

trywide shutdown within four to 

six weeks, the UAW-CIO moved 

forward militantly last week to 


convert its pension precedent into | 


a pension pattern. 


The union served a formal de- 
mand for a pension plan on 
Chrysler Corp. at resumption of 
negotiations Wednesday. The 
corporation declined comment 
and agreed to meet with the 
union again tomorrow (Oct, 11). 
A sharp disagreement over pen- 
sion principles within heavy manu- 
facturing industry, meanwhile, kept 

513,000 steel workers idle. 

A total of 380,000 soft-coal miners 
continued their strike against re- 
fusal of southern mine operators to 
maintain their royalty payments 
into John L. Lewis’ pension and 


welfare fund. 


* * * 


AJOR steel makers, including 

kingpin United States Steel, 
showed no inclination last week to 
relax their position against a pen- 
sion program which their employes 
do not finance in part. 

The struck steel companies insist 
on the so-called “contributory” 
type of pension plan, as opposed 
to the “non-contributory” system 
adopted by Ford in its new con- 
tract. The “non-contributory” brand 
of pension was advocated by the 


President’s fact-finding board in 
(Continued on Page 8, Col. 3) 


Tucker on Trial; 
Loses Plant 


By Mel Adams 
Staff Correspondent 


HICAGO.—In an 


Preston Tucker and seven former 
associates in Tucker Corp. got un- 


der way last week before Federal | 
LaBuy | 


District Judge Walter J. 
and a jury of six women and six 


men. The defendants are accused | 
securities act viola- | 


of mail fraud, 
tions and conspiracy. 

As the trial began, proceedings 
in another federal courtroom de- 
prived the corporation of the 
rormer Dodge-Chicago plant, 
largest in this area, which Tucker 
had leased from the War Assets 
Administration with an option to 
buy. 

Federal Judge Michael L. Igoe, 
presiding over Tucker’s reorgan- 
ization proceedings, signed an order 
Tuesday turning back operation of | 
the company’s plant to the federal 
government. 


A 


* * 


NTICIPATING a long trial that 
may set a record in Chicago 


(Continued on Page 73, Col. 1) 


the retail instalment business on 
automotive vehicles. 

Its outcome will probably be of 
major consequence to all automo- 
bile dealers, and future dealer 
practices will have a decided bear- 
ing on that outcome. 

Yet, dealers the 


some watch 


In This Issue 


Registrations, Prices ..........Page 56 
Used-Car Auctions ........Pages 52-53 
Production by Makes .........Page 78 


atmosphere | 
4charged with drama, the trial of | 





$8 Per Year, 25c Per Copy 


Top Cars 

New-car registrations for eight 
months: 
1949 Pos. 
1—654,576 
2—496,464 
8—329,609 
4—246,246 
5—205,557 
6—173,822 
7—163,079 
8—123,696 
9—111,909 
10—100,959 
11— 92,124 
12— 82,660 
13— 67,574 
14— 65,493 
15— 54,066 
16— 44,063 
17— 25,789 
18— 19,571 
19— 13,535 
20— 7,695 
21— 4,463 Ang.-Pref. 1,234—22 
22— 2,045 Austin 6,515—21 

Total All Makes 
3,088,649 2,278,522 

For further details see page 

56, today’s issue. 


Christopher Quits 
As Packard Head; 


Ferry Advances 


ETROIT. — George T. Christo- 
pher, president and _ general 
manager of the Packard Motor Car 
Co. since 1942, announced his resig- 
nation effective Dec. 31, “to retire 
to my Tipp City, O., farm and fol- 
low its 750-acre development.” 
At a special meeting last week, 
| Packard directors accepted Chris- 


1948 Pos. 
470,4438— 1 
257,091— 2 
225,353— 3 
166,966— 4 
152,961— 5 
121,371— 7 
144,137— 6 

97,677— 8 
78,857—10 
77,300—12 
82,221— 9 
70,795—13 
52,801—15 
54,505—14 
38,644—17 
78,229—I11 
18,817—19 
15,120—20 
45,011—16 
18,908—18 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Olds. 
Dodge 
Stude. 
Mercury 
Hudson 
Nash 
Chrysler 
Packard 
DeSoto 
Cadillac 
Kaiser 
Lincoln 
Willys 
Frazer 
Crosley 





Geo. Christopher Hugh J. Ferry 


'topher’s resignation “with sincere 
| regret” and elected Hugh J. Ferry, 
vice-president and secretary-treas- 
urer, to the newly-created post of 
executive vice-president. 

Ferry will continue as _ treas- 
urer but has _ relinquished his 
secretarial duties. These will be 
assumed by E. C. Hoelzle, named 
| secretary by the directors in 

addition to his present duties as 
vice-president and comptroller. 

The directors stated they have 


| no successor in mind at the present 


time to the presidential post which 
will continue, they said, as Chris- 


|topher’s direct responsibility until 
|the end of the year. 


It was reported that the new 
setup will see Ferry working even 
closer with Christopher in company 
administration. 

. * * 
(CHRISTOPHER, 62 on Oct. 2, 


4went to Packard in 1934 as 
(Continued on Page 77, Col, 4) 


HEY seem to have all but for- 

gotten that an auto dealer is a 
retailer of credit, just as he is a 
retailer of cars, tires and other 
accessories and parts. 

Finance company officials charge 
that in the lush postwar years, few 
dealers expended much - effort on 
selling instalment finance service. 

Finance men offer figures indi- 
cating that in prewar years, le- 
gitimate reserves dealers built up 

(Continued on Page 75, Coil, 1) 
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FTC Plan Would Affect Replacement Sales . 


Quantity Tire Discount Curb? 


WASHINGTON. — A proposal to 
limit quantity discounts on the sale 
of car and. truck tires for replace- 
ment purposes was made last week 
by the Federal Trade Commission. 
The proposal would not apply to 
original equipment sales. 

It would stipulate that manu- 
facturers sell quantities in excess 
of 20,000 pounds at full carload 
prices, thus putting small re- 
tailers more nearly on a level 
with large retailers. 

FTC invited industry comment 
on the plan before Nov. 18. Hear- 
ings and arguments will follow be- 
fore final action is taken. 

The commission based its pro- 
posed action, the first of its kind, 
on practices of the Interstate Com- 
merce Commission and other gov- 
ernment regulatory agencies. 

The FTC also invoked provisions 
of the Robinson-Patman Anti-Dis- 
crimination act, and said its pro- 
posal stemmed from investigations 
of the tire and tube retailing 
industry made by a House Commit- 


Auto Loans Rise 
By $157 Million 
During August 


WASHINGTON. — Installment 
credit on automobile purchases 
showed the greatest increase of any 
class during August as the volume 
of all credit soared to a new record 
of $9,613,000,000. 

The Federal Reserve Board, in its 
monthly report, said auto credit 
increased $157,000,000 to a total of 
$2,767,000,000 as new-car sales broke 
the postwar monthly record. 

All categories included, the in- 
stallment-plan credit total rose 
$282,000,000 in August, the second 
month after the abolition of credit 
controls, 

Consumer credit, including sev- 
eral non-installment items, also 
reached a new high of $1,652,000,000 
in August. 

Instal'ment credit on such arti- 
cles as furniture and refrigerators 
increased $63,000,000 during August 
to a $2,462,000,000 total. 

Charge accounts declined $59,- 
000,000 in August—the only major 
type of credit to show a reduction. 
Single-payment loans, repayable in 
a lump sum, gained $30,000,000. 

The total amount of consumer 
debt outstanding at the start of 
August was 10 percent more than 
the sum a year before. 


Inch Bad as Mile 


Judge Calls Sign Wrong 
In Damage Suit 


COLUMBUS, O.—If the letters on 
a Columbus traffic stop sign are 
six inches high, you must stop. If 
they are only five inches high, you 
need not do so. 

This was the ruling of Common 
Pleas Judge J. M. Clifford in dis- 
missing a damage suit over an 
automobile accident for $15,000. The 
stop sign at the street intersection 
at issue was of an old type with 
five-inch letters. The city traffic 


engineer now reports that all the 
old signs have been removed and 
six-inch signs put in their place, 
as required by a state law. 





MAINE'S ADA _ PRESIDENT CONGRATU- 
LATED—William E. Koster (left), Rockland, 
newly-elected president of the Maine Auto- 
mobile Dealers Assn., is congratulated by re- 
tiring president Olin J. Berry, Presque Isle. 




















operat 


tee on Small Business in the 80th 
Congress. 

That committee severely criti- 
cized the FTC for neglecting to 
protect small enterprise, and 
urged the commission to “revital- 
ize” its activities. 

The FTC then investigated prac- 
tices in the tire trade on its own. 


In the commission’s investigation, 
21 firms constituting almost all the 
manufacturers of rubber tires and 
tubes filed reports covering their 
1947 domestic sales. The data sub- 
mitted showed a maximum price 
differential of 30.5 percent between 
the smallest and largest purchasers 
of passenger car tires. The differ- 
ential between the same classifica- 
tions of purchasers of truck tires 
was 38.5 percent. The reports dis- 


closed that of the almost 50,000! 


purchasers involved, only two quali- 
fied for the maximum differentials, 
and their annual volume of pur- 
chases was from $25,000,000 to $50,- 
000,000 each. 

The investigation further revealed 
that whereas the seven largest 
manufacturers did 84.2 percent of 
business with the smaller purchas- 
ers, they did an increasing percent- 
age with the larger purchasers, 
reaching 97.3 percent with the two 
largest annual volume purchasers. 

It is indicated by the reports 
that the largest price differen- 
tials, the FTC said, are sufficient 
to permit the largest purchasers 
to resell tires to consumers at a 
price which is about equal to the 
smallest purchasers’ cost and still 
make the same profit, 

“For example, the smallest dealer 
appears to have paid about $11.20 
for a passenger car tire retailing 
for about $15 and made approxi- 
mately. 45 cents net profit, whereas 
the largest purchaser, who paid at 
least 30 percent less for the same 


EW YORK.—Keller Motors offi- 

cers said Thursday that they 
would proceed with plans to build 
a low-priced station wagon despite 
the death of 
George D. Keller, 
president and 
chairman. 

Keller, 56, died 
of a heart attack 
here Wednesday 
24 hours after the 
Securities & Ex- 
change commis- 
sion had opened 
the way for reg- 
istration of a $5,- 
000,000 stock is- 
sue for the Huntsville (Ala.) firm. 

Directors flew immediately to 


10%% Price Cut 
Crosley’s First 


Since Prewar 


CINCINNATI. — Crosley hacked 
10% percent off the prices of its 
volume-production passenger ve- 
hicles last week in the first price 
reduction made by the small-car 
maker since before the war. 

Advertised - delivered prices of 
Crosley cars are now as follows: 
two-door sedan, $866, cut $101; sta- 
tion wagon, $894, cut $105; con- 
vertible, $866, cut $101; 
roadster, $861, cut $51. 


George Keller 





The company said corresponding | 
cuts had been made in prices of | 


its commercial models, including 
panel delivery and pickup trucks. 

The action left Chrysler Corp. 
and Studebaker as the only pas- 
senger-car makers that have not 
instituted price cuts this year. 

President Powel Crosley jr. said 
his company was passing along to 
the public “important savings” 
achieved through engine and brake 
improvements developed by Crosley 
engineers. 

All Crosley models, he added, will 
now deliver nearly anywhere in the 
U. S. for “considerably under $1,- 
000.” The station wagon will sell 


for slightly more than $1,000 on the | 


West Coast because of freight 


charges, he said. 


“AUTOMOTIVE NEWS, OCTOBER 10, 1949 | 





Hotshot | 


Keller Issue Still On 


Officers Say They Will Go Ahead With Car 
Despite Death of President 











‘At British Auto Show . . 


tire, could make about the same 
profit and charge the consumer 
only a little more than $11.20.” 

Reports filed with the commission 
by smaller purchasers complained 
of the advantage held by large 
competitors who receive more fa- 
vorable price differentials. Their 
comments were that the large com- 
petitors “sell their accounts at 
prices below our costs”; “regularly 
sell tires for less than we can buy 
them”; “due to their prices we are 
practically out of the tire business,” 
and “they sell them in many cases 
for less than we can buy them, 
especially truck tires.” 

Information also was obtained by 
the commission relative to carload 
(20,000 pounds) and truckload (10,- 
000 pounds) quantities bought by 
purchasers of replacement tires. On 
the basis of this data, the commis- 
sion said, it appears that in 1947 
practically no purchasers with an 
annual volume of less than $35,000 
(constituting about two-thirds of 
all purchasers) bought carloads 
and no substantial number bought 
truckloads. 




































annual event in Earl's Court, opens from the back to insure safety at high speeds. The car, 
with Farina coachwork, sells for 2,600,000 lira in Italy, but has not yet been priced for the 
British market.—(Acme photo). 

















Ford, Borg-Warner Sign 


Transmission Contract 

CHICAGO.—Borg-Warner will 
supply Ford Motor Co. with 
automatic transmissions under 
terms of a recently-signed $25,- 
000,000 contract, it was learned 
last week. Details are to be 
revealed by Ford officials at a 
Dearborn press conference this 
week, 

The Borg-Warner transmis- 
sion is scheduled to be made 
available on Ford-made cars late 
next year. Another Borg-Warner 
automatic drive will be supplied 
to Studebaker for introduction 
to the public early in 1950. 












































Rte = 


AUSTIN INNARDS X-RAYED—This cutaway model of an Austin A-90 sports saloon mode 
permits the observer an intimate view of what's under the hood. It was feared for a tim 
that the British motor show might not go on as scheduled because of a strike of carpenter: 
painters and electricians, but the strike was settled the day before the show's schedule 
opening.—(International News photo). 













New York, where they conferred 
with the underwriter, Greenfield, 
Lax & Co. 

Keller, a former vice-president 
of Studebaker, had been trying 
since 1945 to get into production 
with a car somewhat smaller 
than conventional. 


+ * * 
A COMMITTEE was appointed 
to take over Keller’s duties 
temporarily. It consists of George 
M. Fisher, chairman; R. C. Gross 
and A. C. Burnett. 

There will be a temporary delay 
on the stock issue, it was said, 
while amendments are made to the 
prospectus in view of Keller’s 
death. 

The issue covers 5,000,000 shares 
of 3-cent par value common stock. 
If all of it were sold at $1 a share, 
the company would receive $4,287,- 
500 after subtracting the under- 
writing expense. 

With the proceeds the firm 
hopes to complete details for pro- 
duction of the Keller Chief and 
Super Chief station wagons at 
Huntsville, Ala. 

Its goal is 6,000 station wagons a 
month, or 72,000 a year. Under 
present plans, the Chief would sell 
for $1,195 FOB Huntsville, and the 
Super Chief, a deluxe model of the 
Chief, for $1,245. 

* 
































MINX ON DISPLAY IN LONDON—The Hiliman Minx is also on display at Londo 
annual motor show. Bucket seats in this model have been replaced by the bench ty; 
which is said to provide room enough for two adults and a child. 


4 Now Visi: Miaadiliersts 
Are Elected by GM 


NEW YORK.—The board of di-,; for GM. Kindi has been assistan 
rectors of General Motors Corp.| to O. E. Hunt, former executiv 
elected four vice-presidents at a| Vice-president. 
meeting here last week. They are: Wilbur H. Norton, who will 

Hugh Dean, who will be execu- executive in charge of a new ¢ 
tive in charge of the manufactur- | tivity having responsibility for t 
ing staff, which includes procure- | development of policies and pro 
ment and schedules, facilities and|dures in connection with pa 
processes and real estate for GM.| merchandising, including super 
Dean has been general manufac- 
turing manager of Chevrolet. 

Carl H. Kindl, who will be 
group executive in charge of Ca- 
nadian and overseas operations 

























+ * 





U® until the present, development 
costs have been paid for almost 
from 





entirely out of the funds 
prospective dealers. 

Some 1,500 dealers have paid in 
$1,168,045.90 in franchise fees and 
$235,688.68 in advances for dem- 
onstrators. Total receipts since 
organization of the firm have 
been $1,515,652.57. 

It is asserted frankly on the 
front of the prospectus for the 
stock issue that “these securities 
are offered as a speculation.” 

* + 







|sion of the United Motors Serv 
division. 
Elis S. Hoglund, who will cc 
tinue to serve as assistant gene 
(Continued on Page 74, Col. 3) 
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HILE the firm seeks to find a 
place in the auto industry on 
the basis of a station wagon of a 
size smaller than standard and a 
price below that of most makers, 
Keller admits in the prospectus 
that it will run into competition. 
“The corporation recognizes,” ac- 
(Continued on Page 74, Col. 1) 















Cari H. Kind! 
















A LOOK AT THE LATEST—The hood of this latest Italian Fiat, exhibited at London's 
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A” AUTOMOBILE dealership is | 

a complex operation. Legally, | 
a dealer is independent. His invest- | 
ment is his own. But he is subject | 
to the supervision and control of | 
the manufacturer he _ represents. 
The degree of supervision and con- 
trol of automobile manufacturers 
over dealers is considerably greater 
than is found in other lines of 
business. 

The retailer of automobiles sells 
his product in a highly competi- 
tive market. In this function the 
dealer resembles the operation of 
other retail establishments, but in 
addition the automobile dealer 
must be prepared to repair and 
service his product. 

While he pays cash for his 
cars, he is required not only to 
sell them on time, but take in 
used merchandise in exchange. 

In the early years the primary 
function of a dealership was to sell 
cars. The dealer acted almost as 
an “agent” for a manufacturer. 
His most valuable asset was the 
right to buy cars from a manufac- 
turer at wholesale and sell them at 


retail in a given territory. 
* * * 


Praises Association 
OW, with 41 million owners, 
conditions have changed. This 
is adding to the complexities of the 
business and calls for more man- 
agerial ability than ever. 

That’s the reason the need for 
trade associations in our field is 
greater than ever. And that’s the 
reason dealers almost unitedly join 
and support trade associations. 
Dealers more than ever before feel 
that only through constructive 
can they protect 


group action 





Minn. Dealers Set 
To Fete Ziesmer 
At 1949 Parley 


MINNEAPOLIS. — A little by- 
play, in the form of a “George F. 
Ziesmer Honor Luncheon,” is 
planned at the 
Minnesota Auto- 
mobile Dealers 
Convention which 
opens here today 


(Oct. 10). Zies- 
mer, NADA pres- 
ident, is from 


Mankato, Minn, 

Glenn B. Atche- 
son, MADA gen- 
eral manager, 
said plans were 
under way to get 
a national airlines’ hostess to pre- 
sent Ziesmer with a little airplane, 
“because he is one of their best 
customers since he became NADA 
president.” 

As things stood last week, the 
MADA parley loomed as the target 
for a southern dealer invasion. 
Scheduled to speak at the conven- 





G. F. Ziesmer 


tion were: Tom Frost (Ford), 
Warrantown, Va.; James Ayers 
(Cadillac - Oldsmobile), Chatta- 


nooga, Tenn.; Horace Hull (Ford). 
Memphis; Ernest Burwell (Chevro- 
let), Spartanburg, S. C., and Ralph 
Nichols _ (Cadillac - Oldsmobile), 
Nashville. 
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Dealers tell me 


By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 
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themselves and develop projects in 
the public’s interest. 

Trade associations in our field 
have grown with the industry. 
The National Automobile Dealers 
Assn, has a record of which any 
dealer can be proud. It is the 
envy of most other national 
groups. Dealers can also point 
with pride to their local and 
state associations. They are, in 
my opinion, among the best run 
trade associations in the country. 
They are associations which can 
easily hold their own on any 
kind of a big-league basis. 

That all this is not a theory, but 
a fact, was forceably impressed 
upon me recently when I attended 
the annual convention of the Wis- 
consin Automotive Trades Assn. I 
have a good basis of comparison 
with operations of associations in 
the past as compared with the 
present, because I have been at- 
tending group dealer meetings for 
40 years. 

* * * 
Peoples’ Program 


[= seriousness of the delegates 
was impressive. They were 
alert. They were attentive. It 
seemed to me, too, that they were 
more stable. If I am any judge, 
the average age of those in atten- 
dance was considerably above those 
who attended in previous years. 

I was impressed, too, by the 
smoothness with which the con- 
vention was conducted and the 
courtesy shown to the guests. Of 
course, everyone likes to feel that 
he is a big shot, and it seemed to 
me that Louis Milan, executive 
vice-president of the association, 
constantly emphasized the impor- 
tance of each member, as well as 
guests who attended. This, of 
course, was the result of careful 
advance planning and hard work. 

Another way Milan exemplified 
leadership was in the fact that 
space was left on the official pro- 
gram for members to criticize or 
suggest additional services or im- 
proved services. At the start and 
close of each convention session, 
all members were urged to turn 
their suggestions into headquar- 
ters. 

Such leadership philosophy is 
basic. No trade association can get 
ahead of the thinking of the mem- 
bers who support it. When mem- 
bers are encouraged to suggest the 
program, then it becomes the peo- 
ples’ program. A peoples’ program 
can always be translated into 


action. 
* > 


> 

‘Workers’ Valuable 

ILAN himself, like most asso- 

ciation leaders, is courtesy 
personified. Courtesy is one of the 
essentials to efficiency. This prin- 
ciple applies to individuals, to 
dealerships with their own opera- 
tion, as well as in association 
activities. 

There are two kinds of people 
in the world—workers and shirk- 
ers. The workers carry the full 
share of their own load in their 
own business. They are always 
alert to volunteer services to 
community projects, and they are 
the ones that hold up and ad- 
vance the interest of all in group 
action. 

It’s the workers, not the shirkers, 
that carry out Theodore Roosevelt’s 
precept, which is much more valid 
today than when he uttered it: 
“Every man owes some of his time 

to the advancement of the profes- 
sion or trade in which he gains 
a livelihood.” 


Fair Show Successful 
For Tennessee Dealers 


KNOXVILLE, Tenn.—Automobile 
dealers of McMinn and Meigs 
counties held an automobile show 
in connection with the McMinn- 
Meigs twin county fair. 

All models and makes were rep- 
resented and the dealers said they 
believed the display to be a success 
and plan to continue it for future 
fairs. 








ASSOCIATION MANAGERS — M. Robert 
Deo (left), managing director of NADA, 
greets his Canadian counterpart, Howard B. 
Moore, managing director of the Federation 
of Automobile Assns. of Canada, at the 3lst 
annual convention of the New Jersey Auto- 
motive Trade Assn. in Atlantic City. 


Maine Dealers 
Told to Fight 
Road Snags 


By Robert F. White Jr. 
Staff Correspondent 

PORTLAND, Me.— Members of 
the Maine Automobile Dealers’ 
Assn., meeting here for their fifth 
annual convention, were urged to 
cooperate with other state dealer 
groups in eliminating “important 
roadblocks to the increased use of 
motor vehicles.” 

“You must work to provide 
your state with more adequate 
highways and parking facilities,” 
declared Karl M. Richards, man- 
ager of the field services depart- 
ment of the Automobile 

Manufacturers Assn. 

Speaking at the convention ban- 
quet, Richards urged the 300 Maine 
dealers attending to “fight high 
user costs and taxation, high acci- 
dent totals, inadequate training of 
drivers and inadequate traffic engi- 
neering and highway administra- 
tion.” 

“The motor industry’s attainment 
of additional stature as a funda- 
mental factor in the American 
economy has increased rather than 
lessened its problems. And the suc- 
cess of the industry means there 
must be intensified cooperative 
action from industry groups such 
as the MADA,” Richards said. 

Members elected William E. 
Koster of Rockland as president. 
He succeeds Olin J. Berry of 
Presque Isle. 

Other officers named were James 

B. Adams, Bangor, first vice-presi- 


dent; Simmons Brown, Portland, 
second vice-president; Harold P. 
Hutchinson, Portland, treasurer, 
and William V. Hood, Auburn, 
manager. 

These directors were elected: 


Harold P. Small, Bath; Cony J. 
Malcolm, Augusta; Irving Barrows, 
South Paris; Orie Wellman, Liver- 
more Falls; Dennis Cleaves, Dex- 
ter; John Wilson, Calais; A. L. 
Marshall, Bar Harbor; John Perry, 
Houlton; Gilbert Peterson, Fort 
Fairfield; Brown, Small, Koster and 
Adams. 

At a round-table discussion, 
Lloyd B. Morton of Farmington, 
Maine’s NADA director, told 
dealers that “selling motorists on 
the urgent need for more safety 
on the state’s highways is just 
as important as selling cars and 
trucks.” 

“As promotors of one of the 
nation’s largest industries, it’s up 
to us to put a real safety program 
over in Maine,” Morton declared. 





California Dealers 


Welcome Crowl 


SAN FRANCISCO.—Members of 
the San Francisco and Northern 
California Motor Car Dealers asso- 
ciations last week joined together 
in a luncheon meeting to welcome 
Amos T. Crowl, newly-appointed 
manager for both dealer organiza- 
tions. Joe Davis and Robert A. 
Waters sr., presidents of the North- 
ern California and San Francisco 
associations, respectively, estimated 
that over 400 dealers attended the 
affair. 

Crowl was formerly zone fleet 
manager of the Los Angeles Chev- 
rolet division. 





Permanent Franchises Urged . . . 


N. J. Conclave Warns 
Of Overproduction 


TLANTIC CITY.—Another state 

dealer group has issued a warn- 

ing against “overproduction” by 
factories. 

The New Jersey Automotive 
Trade Assn., at its 3ist annual 
convention, expressed fear that the 
car market would be endangered 
unless “manufacturers adjust their 
production schedules in line with 
current economic conditions.” 


In another resolution, the 600 
delegates urged NADA to press 
for a “permanent and bankable 
form of contract.” 


Dealers deserve long-term fran- 
chises, said the resolution, to pro- 
tect their investments and “to exe- 
cute a long-range compensation and 
incentive plan, thereby insuring 
real security for thousands of em- 
ployes in dealer establishments.” 

* + * 


EMBERS of the association 

were told bluntly that factory- 
dealer relationships are largely 
what the dealers make them. 


Howard B. Moore of Toronto, 
managing director of the Federa- 
tion of Automobile Dealer Assns. 
of Canada, sugar-coated this state- 
ment with the declaration that 
manufacturers sometimes manufac- 
ture problems for the dealer as 
well as automobiles. 


“An automobile is a series of 
compromises,” he pointed out. 
“Likewise, your relations with 
the manufacturer must be based 
on compromise.” 


Moore said that the two separate 
systems under which manufacturer 
and dealer operate make complete- 
ly harmonious operation impossible. 
At the same time, he declared, 
neither can do without the other, 
and the inevitable differences must 
be ironed out. 

* . 7 


SSERTING that “no dealer can 

be forced to do anything he 
doesn’t want to,” he suggested a 
three-point procedure for dealers 
faced with demands from a manu- 
facturer. 


First, he said, the dealer should 
be sure that the order comes “from 
the top,” and not from an over- 
zealous representative. Second, he 
should look at the situation from 
the manufacturers’ viewpoint, and 
third, ask himself if the franchise 
is worth it. 

“If it is, do it and carry it out 
with goodwill,” he urged. 


He also told the New Jersey 
dealers that they should not 
carry individual dealer-factory 
problems to their associations. 
“There are only two parties to 

these agreements,” Moore said. “If 
they are competent to make the 
agreement, they should be left to 
carry it out. 

“Trying to get the association 
to stand between the dealer and 
the factory is a profound mistake. 
If we work on that basis we must 


| 





make the association a union and 
give up our freedom.” 
* 7 * 
Aa outstanding weaknesses 
of dealers, he asserted, is the 
tendency to fail to individualize 
their establishments. Too often, he 
said, the only sign on an automobile 
agency is that furnished by the 
manufacturer. 

On the other hand, Moore stated, 
the manufacturer is in a position 
to dictate to both supplier and 
dealer and frequently assumes 
“high-handed and arrogant atti- 
tures” without explaining his mo- 
tives to the dealer. 

“If we could substitute the 
name of customer for dealer, and 
make the manufacturer realize 
that we are his first-class, cash- 
on-the-line customers, we would 
go a long way toward solving 
the problem of dealer-factory re- 
lationships,” he declared. 

The subject also occupied the at- 
tention of M. Robert Deo, former 

(Continued on Page 76, Col, 1) 


Highway Safety 
Theme as Ohio 
Meeting Opens 


CINCINNATI.— While trade 
problems usually demand the most 
attention at automobile dealers as- 
sociation meetings, the annual ses- 
sion of the Ohio 
State Automobile 
Dealers Assn. in 
Cincinnati today 
and tomorrow 
(Oct. 10 and 11), 
promises to be a 
little different. 

The Buckeye 
mentors have a 
desire to get ex- 
tensive action on 

, highway safety. 
SL utenirenenes Roadside im- 
provements and unnecessary and 
dangerous advertising signs along 
the highways are scheduled to re- 
ceive consideration and study for 
action. 

This is expected to be the largest 
convention in the history of the 
Ohio association. R. E. (Rudy) 
Reinhold, president, has had an 
active career with this body in the 
past year. 

Robert A. Taft, senior U. S. sen- 
ator from Ohio, will be the feature 
speaker at the opening luncheon 
today. 

Other speakers are W. K. Braasch, 
president, American Institute of 
Applied Salesmanship; Robert R. 
Bangham, public relations depart- 
ment, Ohio Manufacturers Assn.; 
Fred L. Haller, vice - president, 
NADA; Ray Chamberlain, conven- 
tion manager, NADA, and Dr. Ken- 
neth McFarland, educator, of To- 
peka, Kans. 












On the House... 


Dealers in some parts of the country are talking about the possi- 
bility of a congressional investigation of “monopolistic practices” of 
auto makers, declares Charlie Henderson, manager of the New York 


state dealers association. .. . 
some of its combination dealerships throughout the 


nation. ... 


NADA’s 


members that 





Wemhoff 


is on the businessman.” .. . 
An orchid to the Pennsylvania association for its nifty “luggage” 


folder on its forthcoming convention. . 


Milwaukee association, 
“Know Your Auto Dealer 
warns its members that “an attempt to gain 
good publicity might result in much more bad 
publicity.” ... 
partnerships, are coming under careful scrutiny 
of the Internal Revenue department, declares 
the Tennessee 


GM is un-dualing 


while plugging the 


Week,” 


Partnerships, especially family 


which warns its 
burden of proof as to 


association, 
“the 


whether or not it is a partnership in the le- 
gitimate sense and not for the evasion of taxes, 


. . Looks now like a hectic 


time in November and December for new-model previews and an- 


nouncements, unless the steel strike tosses ’em for a loop. . . 


. By 


next year, changeovers, previews and announcements of new models 

will probably be back to the prewar period of September-October. 
If and when Nash brings out a pickup truck, it’s more likely to 

be in the new rumored smaller-car line than in the present car or 


export truck lines. 


Pete WEMHOFF, 


Editor 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. 4 2. A fair profit to 
the dealer on every used vehicle accepted in partial payment for a new 
car or truck. 9 3. Every doliar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 4 4. The 
elimination of governmental and bureaucratic controls over this industry. 
4 5. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 
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Exclusive Contracts 


a HAS been speculation that the Federal Trade 
Commission had the auto industry in mind when it issued 
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Eprror’s Note: During Publisher 
Slocum’s convalescence, his col- 
umn is being filled by friends 
in the retailing branch of the 
auto industry. This week’s guest 
columnist is James M. (Pat) 
O’Dea, veteran Detroit Stude- 
baker dealer. 

By James M. (Pat) O’Dea 


WE CAR dealers are fortunate 





in that our market outlasted the | 
public demand for most other dur- | 


|able goods. As a result we have the 
benefit of the experience of other 
|retail groups in 


|adjusting from a DEALER’S 
seller’s to a buy- PROBLEMS 
jers’ market. AHEAD 
|There is neither 


| mystery nor doubt about the major | 


| problems and the corrective mea- 
sures that need to be taken to 
| prepare for lesser new-car demand 
| in the year ahead. 

| Department stores, 
|dealers and other retail 


through it. Car 
dealers now have 
to meet the same 
fundamental 
problems: 

1. Expense 
duction; 


control; 
3. Building of a 





force. 
Every car deal- 
er will have individualized phases 


Pat O'Dea 


to his particular operation, and 


orate on them here. It might be 
observed, however, that because the 





|pipelines of other durable goods | 


| filled ahead of autos, those indus- 
'tries of necessity have had to build 
|their sales forces first and they 
| have garnered a good share of the 

available men. We have regularly 
| recruited automobile salesmen from 


complaint against the Harley-Davidson Motorcycle Co. on/|the appliance field. But to do so 


monopoly charges. 

At issue are exclusive contracts and their enforcement. 

The objective back of the FTC action is supposed to be 
preservation of competition. 

Since the case has been closely linked with the auto in- 
dustry, it brings up a number of points. It has been fairly 
well established now that service and selling operations of 
dealers are basically different. 


| 
Auto dealers generally sell only one make or line of cars. 


But they offer service on all makes. Thus there is good rea- 
son why they should stock parts from independent as well 
as factory sources. 

A broad service business makes for a more balanced oper- 
ation. It helps the dealer to weather sales adversities. 

On the matter of sales, the case is less clear cut. Would 
the public, the dealer or the factory be better off if dealers 
handled many different makes? 

Or would monopolies, which would shut out competition, 
tend to grow in the retail end of the business? How would 
the average sized dealer fare against huge “department 
stores of cars?’’ Would the customer be better off, or would 
he have to take or leave what the dominant retailer offered? 
How would car owners fare on service under such a con- 
dition? 

These questions logically arise, even though they seem 
to be outside possibilities. 

The case is far from settled. No doubt there will have to 
be judicial determination of the issues. And even if FTC 
made its point stick, there is doubt that the industry would 
let the exclusive feature die as far as car sales go. 

A factory might be prevented from forcing a dealer to 
handle only his line, but it is unlikely that, even if a dealer 
were free to take on another line, the other factory would 
grant a franchise. 

On the whole, the industry, dealers and factories alike, 
have fared well under such a system. 

However, the present case may help to clarify some of the 
questionable points in dealer-factory relations. 


Security Program 


wow THAT unions are driving for noncontributory pen- 
sions, many are wondering how wise it was for Con- 
gress, with management support, to freeze the social secur- 
ity contribution in years past. 


At the time it seemed like a good idea. Now it appears, 


to many that it would have been better to have an adequate 
social security program on a national level. 

In this respect, Ford was sensible in gearing its program 
to the federal setup, since action appears likely now in 
that quarter. 


again won’t be easy over the near 
term. Appliance sales, after an ad- 


while automobiles are only coming 
into the adjustment period. There- 
fore, my emphasis on building a 
new, young sales staff. There is 


the job done. 
* 


* * 


BUT beyond the three probiems 


precedent to guide him anywhere 
in the durable goods industries. 
That, of course, is the tradein. 


I believe the fourth and most 
important problem facing the car 
dealer in the year ahead is that 
of expanding his used-car op- 
eration to provide for retailing 
his own trades down to the final 
washout. 

I don’t believe he can remain 
long in business on any other basis 
in the keen competition clearly in- 


Whether we like it or not, the 
used car attracts three times as 
many buyers as the new car, and 
it is an integral part of car mer- 
chandising. It is tied into the new- 
ear deal so importantly, profit-wise, 
by the amount of the allowance, 


|/—one as a retail and the other as a 
wholesale operation—would be like 
|trying to split the Siamese twins. 
|It can’t be done from here on in, 





because the margin of profit will) 


be too thin. 


* * * 


THE war-created car shortage 
raised a number of questions to 
| which we do not yet have complete 
|answers. Will normal new-car buy- 
lers continue to trade every two or 
|three years? We don’t know. Will 
the lack of car production from 
1942 to 1946 create a bottleneck in 
|the trade-down process? We don’t 
|know. Will high car prices en- 
| counter more buyer resistance than 
| know. 

Until we get some clearer an- 
swers to the new conditions con- 
fronting the car dealer, it seems 
to me his only logical course is 
to gear his operation to take 
advantage of every avenue for 
| increasing profits and cutting 





appliance | |/ 
groups | 
have already been | 


2. Inventory)| 


new, young sales | 


of those three problems to adapt | 


there is no point in trying to elab-| | 


justment lag, are now pointed up, | 


no other feasible means of getting 


already enumerated problems 
common to all retailing—is a fourth 
one peculiar to the automobile | 


dealer, one on which there is no| 


|dicated in the impending market. | 


that the two are inseparable. Try- | 
| ing to treat them on separate bases | 


| competitive items? Again, we don't 
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used, if you so request. 


| Instruction Films 


| We are interested in purchasing 
|repair and maintenance movie 
|films for all types of automobiles 
and trucks and wonder if you could 
|assist us in locating a source of 
| supply for films and equipment. 

| We have many fieet owner cus- 
tomers on this Island, and it is 
their desire to show these films to 
their personnel in order to obtain 
| more efficiency and lower mainten- 
| ance cost. Anything you can do for 
/us in this matter will be greatly 
| appreciated. 

In addition, we would welcome 
any recommendations other than 
| the films mentioned above that will 
assist our customers in their main- 
|tenance problem.—D. Foster, vice- 





| president, Kauai Motor Co., Ltd., 
| Koloa, Kauai, Hawaii. 

Epitor’s Notre: Can anybody 

help this Chevrolet, Pontiac, 


Buick, Cadillac, Oldsmobile, GMC 


truck dealer? 


* Ba 


| Jasper’s Condition 

I read an article on page 1 of 
one of your recent issues stating 
that Jasper, Ala., was one of the 
distressed cities of America, but 
1 failed to find the real reason why 
Jasper considered itself in distress. 
| Anytime any group of people en- 
ter into a fraternity or union, or 
whatever you want to call it, and 


losses. Certainly that entails a 
used-car retailing setup compar- 
able to his projected new-car 
volume. Used cars have always 
been the key to profit or loss in 
this business, and there is every 
reason to believe that they will be 
more than ever important in the 
year ahead. 

The new-car dealer who does the 
| best job merchandising his used 
|cars will lead the profit parade in 
| 1950. 


‘Plea from Hawali..... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 
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No attention is given to unsigned 







group themselves together and sell 
their services for a premium at 
the expense of the public, the pub- 
lic immediately begins to find ways 
and means to get around this con- 


dition. But after a town is com- 
pletely unionized and every factor 
of it is selling its goods and serv- 
ices for tip-top prices, commerce 
bogs down. 

That is truly the condition in 
Walker county, where Jasper is 
located. There is plenty of wealth 
in Walker county, but when every 
faction erects a barrier to sell its 
services for an outrageous price, 
you will have just what Jasper has 
today, everything bogs down. 


I just thought you and your read- 
ers might be interested in knowing 
what I think the trouble is, and 
I believe this same condition, if 
put over on a national scale, will 
bog the U. S. down just like it has 
Jasper and England. — ALaBAMA 
DEALER. 


Coming Events 


OCTOBER 
Oct. 6-16—Paris. Paris Auto Show. 


Oct. 9-11 — Galveston, Tex, 32nd annual 
convention of Texas Automobile Dealers 
Assn. 


Oct. 9-11 — Cincinnati (Netherlands Plaza 
hotel). Annual convention of Ohio Auto- 
mobile Dealers Assn. 








Oct. 9-11—Biloxi, Mississippi Auto Dealers 
Assn, annual session, 


Oct. 10-11 — Minneapolis (Nicollet hotel). 
Annual convention, Minnesota Automobile 
Dealers Assn. 

Oct. 11—Hartford (Hotel Bond). Annual 
business meeting of Connecticut Automo- 
tive Trades Assn. 

| Oct. 12-13—Atlanta (Ansley hotel). 1949 
convention of Georgia Automobile Dealers 


Assn. 

Oct. 14-15—Atlantic City. Tri-State Auto 
Dealers convention, 

Oct. 16-18—Edgewater Park, Miss, 
nessee Automotive Assn, convention. 

Oct. 16-18 — Jacksonville, Fla, (George 
Washington hotel). 19th annual conven- 
tion of Florida Automobile Dealers Assn. 


Ten- 
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Natwr 
talk fiat 
pardly help 


Reproduced here is 
one of a current 
series of newspaper 
advertisements 








... nd a wonderful opportunity for our dealers! 


When you’re in the retail selling business nothing 
beats a good product .. . at an attractive price. 


A good product keeps people coming back year 
after year after year. 


In the automobile business, the outstanding prod- 
uct is Pontiac—the car which by virtue of its fine 





PO 





NTIAC MOTOR 


engineering, its outstanding beauty, its unmatched 
dependability and long life has steadily and con- 
sistently built the finest record of owner loyalty 
the industry has ever known. 


Fortunate indeed is the Pontiac dealer—and he 


guards his good fortune jealously. He knows he 





DIVISION of GENERAL 














has a sound today and a promising ‘/omorrow. 


In short he has a wonderful opportunity for grow- 
ing success. And Pontiac’s policy of far sighted 
factory cooperation will help him make the most 
of this opportunity. 


No wonder everyone is saying, “Pontiac is easier 
to sell than to sell against!” 


OTORS CORPORATION 








CHICAGO.—The key essentials of 
freedom still remain in the hands 
of businessmen, K. T. Keller, presi- 
dent of Chrysler 
Corp., said in a 
speech scheduled 
to be given to the 
Illinois state 
- chamber of com- 
merce meeting 

here last Friday. 
| “These essen- 
tials of freedom 
can expand and 
flourish again,” 
Keller stated, “if 
we exercise the 
leadership which 
in the operation of 





K. T. Keller 


is inherent 
business. 
“Some among us believe that 
business in America is entering 
the critical stages of a siege. They 
believe that under the continued 





Record Turnout 
Expected for 
Tri-State Parley 


ATLANTIC CITY, N. J. (UTPS) 
—Problems facing automobile deal- 
ers in the immediate future and 
the changing market will be under 
discussion on Friday and Saturday 
(Oct. 14-15) when nationally promi- 
nent speakers address an expected 
record-breaking audience during 
the tri-state convention of new-car 
dealers from Pennsylvania, Mary- 
land and Delaware. 

Dealers from the three states are 
meeting in joint convention for the 
third consecutive year, with head- 
quarters again at the Hotel Tray- 
more. 

Delegates will begin registering 
Thursday afternoon and evening 
for the annual affair, which is ex- 
pected to top the 2,000 mark, ac- 
cording to Claude S. Klugh of Har- 
risburg, Pa., general manager of 
the Pennsylvania Automotive Assn. 

An innovation this year will be 
bingo parties at the Claridge and 
Traymore hatels on Thursday eve- 
ning, providing guests an oppor- 
tunity “to get together.” Hundreds 
of beautiful prizes have been se- 
lected for this novel entertainment. 

J. R. Davis, sales vice-president 
of Ford Motor Co., will speak dur- 
ing the two-day convention on 
“The New Market and Our Mutual 
Responsibility,” while Gov. James 
H. Duff of Pennsylvania will be the 
principal speaker at the closing 
session. 

Herbert M. Gould, general man- 
ager of the Motors Holding divi- 
sion, General Motors Corp., will 
speak on “Dealer Management,” 
while “What Will Be the Déaler’s 
Take Home Pay in Competitive 
1950?” will be the subject of a talk 
by J. C. Darrell, manager of the 
Auto Trade Assn. of Maryland. 

Dr. Kenneth K. McFarland, su- 
perintendent of schools, Tgpeka, 
Kans., will talk on “The MAN in 
MANagement;” Martin R. Gains- 
brugh, chief economist for the Na- 
tional Industrial Conference Board, 
New York, will talk on “The First 
Year of Recession—Retrospect and 
Prospect,” and Orlo M. Brees, mem- 
ber of the New York state legisla- 
ture, Endicott, N. Y., will discuss 
“America and the World Crisis.” 


KNOPKE'S 'CONCRETE EVIDENCE'—On the 
desk of R. M. Rowland, western sales man- 
ager for DeSoto, arrived last week a small 
package from Carl G. Knopke, DeSoto dealer 
in Wausau, Wis. Opening it, Rowland found 
@ small chunk of concrete to which was 
attached a tag reading: ‘Concrete evidence 


that construction of our new building has 
started." 


Freedom’s Protector 


Keller Calls on Business to Exercise Leadership 
And Preserve Liberties 








impact of unfriendly forces, the 
ability of business to function well 
has been restricted to a point be- 
yond which it will be permanently 
impaired. 

“I, for one, am not willing to 
accept defeat, for in this issue the 
ultimate welfare of all the people 
is too deeply involved. 

“It does seem at times that the 
imposed limitations and economic 
controls are coming too fast for 
the country to absorb, or adjust 
to. Certainly the lack of eco- 
nomic sanity in so many of the 
things being done contains the 
possibilities of eventual disaster. 


“Just the same, and conceding 
that restrictions on free choice 
have limited the means by which 
business can develop and grow, the 
key essentials of freedom still re- 
main in the hands of businessmen.” 

Stating that the American form 
of government has its base in the 
individual, Keller said the single 
voice is today losing its power. 

“We see this cardinal principle 
often violated today,” he said. ‘“Po- 
litical institutions are changing so 
as to encourage our division into 
castes and blocs. We see the 
manipulation of these blocs, so as 
to silence the voices of individuals. 


“We have come to see forma- 
tion of monopoly power encour- 
aged in other organizations. 
These exceed in scope the great- 
est combinations ever set up in 
the field of business, These speak, 
not with the voices of individual 
members, but with those of self- 
perpetuating leaderships.” 

Big business benefits the public 
through efficiency of large opera- 
tions, Keller said. 

“We know that bigness, whether 
in business or elsewhere, only 
starts becoming dangerous if it 
misuses power to escape competi- 
tion. We know that manipulations 
to handicap a competitor injure the 
business interest as well as that 
of the public. 

“Reaching out with the influ- 
ence of size to rig other lines of 
trade against a_ less-influential 
competitor is as bad as a con- 
spiracy among supposedly com- 
peting concerns. 

“Once such primary rules are en- 
forced, not a hundred thousand 
public agents can be as effective 
policemen of business as a handful 
of lively competitors, full of ambi- 
tion and free from arbitrary re- 
straints. 

“The vital area for business lead- 
ership is on the business job—in 
the shop, in the experimental lab, 
on the sales floor and the doorstep 
of the prospect himself, with a 
process that is honest and a prod- 
uct that is sound.” 


Struble Rejoins 


Reo in Sales 


LANSING.—R. D. Hilty, general 
sales manager of Reo, has an- 
nounced the return to Reo of A. 
L. Struble, former merchandising 
manager of the 
Lansing company 
and manager of 
its truck division. 

Struble has as- 
sumed the duties 
of assistant gen- 
eral sales man- 
ager in charge of 
branches. He re- 
places John Took- 
er, who has been 
i t. Geretie named special as- 

— sistant to the 
president, Joseph S. Sherer jr. 

Struble has been identified with 
the truck industry since 1917, and 
held executive positions with Reo 
from 1928 to 1937. In that year, he 
joined Fruehauf as vice-president 
in charge of sales. 

From 1942 to 1947, he was with 
Trailmobile, also as vice-president 
in charge of sales. For the last two 
years, Struble has been engaged in 
special research work in connection 
with postwar problems of the auto- 
motive industry. 


Hamilton Named 


Samuel P. Hamilton has been 
appointed service manager of Mil- 
ton Motors, Inc., 184 South St., 
Pittsfield, Mass. 
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GIANT OF THE NEW DODGE LINE—Largest truck offered by Dodge in the new B-2 
series which comprises 356 basic GVW models is this VA-130 model with a rating of 23,000 
pounds gross vehicle weight and 40,000 pounds gross combination weight. This model is 
offered in five wheelbases. It has a 33!-cubic-inch engine, sodium-cooled exhaust valves, 
silent helical five-speed transmission with overdrive in fifth available, cyclebonded brake 
linings, @ new electrical system, steel spoke wheels which reduce unsprung weight and 
improve brake cooling, an 


other new features. 





DODGE B-2 SERIES ELECTRICAL SYSTEM—Resistor-type spark plugs with built-in 10,000-ohm 
resistor and a high-output coil, provide smoother engine operation, particularly at slow 
speeds, on the new Dodge trucks, according to the company. A 40-ampere generator is 
standard on all models, with 45 and 50-ampere generators available as extra equipment. 
Picture shows: (1) Shunt-wound, air-cooled generator; (2) distributor with automatic spark 
advance; (3) moisture-proof distributor; (4) positive shift-type starter; (5) current and volt- 
age regulator; (6) ignition coil mounted on engine; (7) battery. 


Buick °49 Output | 
Already Tops 
Any Full Year 


DETROIT.—No matter when the 
steel strike ends, Buick has already 
written down 1949 as the best pro- 
duction year in its history. 

According to Ivan L. Wiles, gen- 
eral manager, Buick turned out its 
316,251th car of the year last week 
—more than the GM division built 
during the entire year of 1941. 

At the same point in 1941, he 
said, Buick had built only 255,000 
cars. “Thus,” he added, “we are 
running about 60,000 units ahead of 
our best previous year.” 

September output of 38,000 cars, 
combined with 40,000 in August, 
helped substantially in the achieve- 
ment, he said. Buick’s August out- 
put was the highest for a month 
in the company’s history. Buick 
built a total of 275,494 cars in 1948. 


No. 2 GMC Post 


Given to Kyes 


PONTIAC. — The appointment of 
Roger M. Kyes to the position of 
assistant general manager of the 
GMC Truck & Coach division was 
announced last 
week by M. D. 


Douglas, general 
manager of the 
division. 


Kyes has been 
in charge of the 
procurement and 
schedules staff of 
General Motors 
for the past year. 








In 1941, Kyes 
joined the Fergu- 
son - Sherman 
Mfg. Corp (later Harry Ferguson, 
Inc.). He served this company in 
various capacities and became 
president and general manager in 
1943. He left Harry Ferguson, Inc., 
in November, 1947, and _ shortly 
thereafter joined the central office 
staff of General Motors Corp. 
Appointment of Daniel F. Hul- 





5 
R. M. Kyes 





EASIER SERVICING—Checking the oil level 
or adding water to the radiator or battery 
have been made easier on COE models in the 
new Dodge B-2 series. The raised hood shows 
the accessibility of frequently-serviced parts. 





CLEAR FLOOR—Extra roominess is provided 
in the cabs of '/2, % and I-ton models of the 
new Dodge B-2 series trucks through use of a 
steering post gearshift and a hand-pull type 


parking brake control, which is under the 
dash to the right of the steering column. 


grave as director of the procure- 


New Truck Line 


Of 356 Models 


Added by Dodge 


DETROIT.—Dodge offers 356 ba- 
sic GVW models in its new B-2 


# series of Job-Rated trucks, it was 


announced here by L. L. Colbert, 
president. The new line covers 4 
wide range of hauling needs and 
compares with 248 models offered 
in the previous series. 

Dodge truck coverage now ranges 
from 4,250 to 23,000 pounds GVW, 
and up to 40,000 pounds gross com- 





.| bination weight, the company said. 


Nominal ratings range from one- 
half ton to 3% tons. Previously 
three tons was the top limit. 

The line includes basic conven- 
tional models, dual purpose mod- 
els, COE models, COE dual pur- 
pose models, the Power-Wagon, 


school bus chassis and Route- 
Van. 
Among the new features an- 


nounced for the B-2 series are an 
electrical system which assists in 
improved engine performance, a 
new five-speed synchro-shift trans- 
mission, a new five-speed synchro- 
shift overdrive transmission, cycle- 
bonded brake linings as standard 
equipment on all models, a steering 





post gear shift lever and a hand- 
pull type parking brake control on 
the one-half. three-quarter and 
one-ton models. An entirely new 
engine is among the seven offered 
in the complete line. 

Fourteen new models have been 
added to the 1%-ton group to 
broaden Dodge coverage in that 
group to 92 GVW options. The com- 
pany now offers three basic models 
in the 1%-ton group ranging from 
7,000 to 16,250 pounds in seven dif- 
ferent wheelbases. 

Important engine features which 
the company claims provide long 
life and reduced operating costs 
are continued in the new series. 
Some of these include the use of 
four piston rings with the top ring 
chrome-plated, exhaust valve seat 
inserts, and _ silchrome _ exhaust 
valves. The J and K models (2%- 
ton) have silchrome intake valves 
and sodium-cooled exhaust valves 
as standard equipment. 


The R (2%-ton), T (3-ton) and 
V (3%-ton) models have engines 
fitted with sodium-cooled exhaust 
valves faced with stellite, and 
both intake and exhaust valves 
Seats fitted with silchrome in- 
serts. 

The new engine included in the 
line is for the R (2%-ton) and RA 
(2%-ton dual purpose) models. The 
new engine of 306 cubic inches dis- 
placement develops 122 horsepower 
at 3,200 revolutions per minute and 
replaces the previous 115 horse- 
power engine. 

The new steering post gear shift 
lever and hand-pull parking brake 
control incorporated on the one- 
half, three-quarter and one-ton 
models remove all obstructions 
from the floor of the cab. This 
makes it easier to enter and leave 
the cab and provides more space 
for three persons. 

Rear loading height on the three 
models has been reduced more than 
one inch by means of a change in 
spring contour. 


Truckstell Gives 
Body Clarification 


DETROIT.—Truckstell Corp. 
clarified last week its announce- 
ment on distribution of the new 
Service-Master Body. Some read 
into this announcement an indica- 
tion that regular Truckstell dis- 
tributors were giving up parts of 
their territories. 

Truckstell said that this is not 
the case. B. J. Auto Spring Co. 
New York: E. L. Beerwort. Inc.. 
and Scientific Brake & Equipment 
Co., Saginaw and Grand Rapids. 
are to distribute the body in their 
cities. However, Truckstell’s regu- 
lar distributors in those areas. 
Transportation Equipment Co. in 
the East and Knorr-Maynard in 
Michigan. retain their territories on 





ment and schedules section of Gen-/ the full Truckstell line. They will 
eral Motors, succeeding Kyes, was| distribute the body also in their 
announced last week by C. E. Wil-/| territories, with the exception of 


son, president. 
Hulgrave, a native of Saginaw, 
Mich., joined General Motors in 


1908 and for many years served as 


manager of purchases for Cadillac. 








the cities named. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue, 
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“Already 114,000 people have traded in cars of other 
e highest price 


makes— | 
d—to own a New Hudson.” 


th : 
from the lowest to a ARE a lot of mighty good rea- 







sons why 340 more wide-awake 
Public acclaim for Hudson's styling and ctinsts Wee dates thts Whetanas ties 
“Publi 
durability have made this car a 4 


value coast to coast.’ 


chise agreement within the last few 


months. 


leader in resale 


| Some were newcomers . . . some were 
| old-timers . . . but ALL felt that in 
Hudson they had found the car the 
public wanted most, and the kind of a 
deal that benefited the dealer most. 







“Hudson sales this year are up 


‘ more than 30 per cent above last year.” 
Vy And they felt that, in joining Hudson, 
they were getting in on the ground 


floor—catching the upswing just as it 







scan hos basic design 0 dvantages is fairly started—making plans now to 
“Hudson has 


no one else is prepared 


to build today.” 


get their share of steadily increasing 


Hudson sales, as the American public 


“Hydson’s percentage of owner wey 


is among the highest in the industry.” 












40 Years of Engineering Leadership 


A few of the more than 80 important advances pioneered by Hudson 


1909 Fluid-Cushioned Clutch 


1916 First Super-Six, high-compression engine with compensated inherently 
balanced crankshaft 















vr 


1926 First steel bodies built on a production basis in own manufacturer’s 
plant 


1935 Gearshift control at steering wheel 






jumped 30 


1936 Patented Triple-Safe Brakes (hydraulic and reserve mechanical sys- 
tems from same foot pedal, plus parking brake) 


194? Automatic gear shifting with Drive-Master transmission 





1948 Monobilt body-and-frame*, an all-welded unit with recessed floor and “Hudson 


exclusive “step-down” design 











Go Places with HUDSON... the Great Pioneer! 


*Trade-mark and patents pending 


“Hydson is one of the best inte 


most nearly self-contat 


“Hudson's share of the total industry sale 


per cent in little more than two 


's on-the-spot, at -the -factory 
management is alert 


and effective.” 


of the industry! 


becomes better and better acquainted 


with this amazing automobile. 


This is the car the public wants, and 
this is the deal the dealer wants—a car 
with exclusive product features, priced 
for today, and styled for tomorrow— 
backed by aggressive, continuous, big- 


league promotion in a growing market. 


Do you want a better deal, and a bigger 
selling opportunity? Then write or 
wire Mr. N. K. VanDerzee, Vice-Presi- 
dent in Charge of Sales, Hudson Motor 
Car Company, Detroit 14, Michigan 

. learn the rest of the good things 
you ought to know about the Hudson 


franchise! 


= N Cw Hudson 


ONLY CAR WITH THE STEP DOWN DESIGN 


grated, 


ined 


units in the industry.” 












s has 


years.” 








Looking for a better deal ? 


..eHere’s one that’s the talk 
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DeSoto Smashes 
Production Mark 
In September | 


DETROIT. — DeSoto’s monthly 
production record was smashed | 
during September for the third suc- | 
cessive month, it has been an- | 
nounced by C. E. Bleicher, DeSoto | 
president. 

He said that September produc- 
tion surpassed that of August, the 
best previous month, by a wide 
margin. | 

Total production so far during | 
1949 indicates that this year may 
set a DeSoto record, Bleicher said. 

“Unless our present production | 
rate is interrupted, we probably 
will be able to turn out more De- 
Sotos this year than in any year 


A motorist driving without a 
since the DeSoto was introduced | steering wheel was arrested in Los 


| Angeles. His speed was 50 miles 
per hour. 


Willkomm Adds U.C. Lot 


W. J. Willkomm, owner of Pont- 


in 1928,” he said. 

“There is no discernible slacken- | 
ing in the public’s demand for our | 
cars and our dealers’ orders call | 
for maximum production, We pre- | 
dicted when our present model was chartrain Motor Co. (Cadillac- 
introduced last spring that this| Oldsmobile), New Orleans, has 
would be DeSoto’s finest year and| opened a used-car lot at 3800 Tu- 
it lcoks as though it will be.” lane Ave. 
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CAMnes 


* 
Built by the Foremost Specialists in 
Mobile Radio 
* 
Backed by the Broadest Experience in 
the Automotive Industry 
* 
Proved by Millions of Hours of 
Trouble-free Operation 


* 


Produced by the Fastest and 
Most Efficient Methods in Radio 





BENDIX RADIO DIVISION of 


BALTIMORE 4, MARYLAND 
Export Sales: Bendix International Division, 72 Fifth Avenve, New York 11, N. Y. 
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Although Steel Paralysis Threatens... . 





Chrysler Pension Drive Opens 


(Continued from Page 1) 


reporting on the fourth-round dis- 
|pute in the steel industry. 

| No negotiations were held last 
| week between Philip Murray’s 
| Steelworkers union and major 
| strikebound mills. There were 
| some hopes in Washington that 
government mediators might step 
into the picture again, but it was 
reported at the White House that 
President Truman was contem- 
plating no further action at 
| present. 


|towards a pension plan—the figure 
|of settlement on this issue recom- 





|the workers to chip in two cents 
'an hour apiece, Ford’s 
| setup will cost it 8% cents an hour 
| per employe. 

* 


* ” 


EOPENING for business last 


The steel makers have offered to) 
pay six cents an hour per worker | 


mended by the fact-finding board. | 
|But the managements also want | 


pension | 


|CIO accepted a pension and insur- 


ance offer and ended a 34-day 


| strike. 

| The Goodrich welfare benefits 
| are tailored after the steel fact- 
| finding board’s report. Cost to the 
| company was estimated at 10 cents 


| an hour worked. 


No .hourly wage increase was | 


provided in the Goodrich pact, 

which runs until Feb. 1, 1951. One 

reopening on wages is allowed 
next year. 

Contract negotiations with other 
|tire companies are now expected 
to be renewed as the result of the 
Goodrich accord. Goodyear talks 
were already under way. 

* . + 

S LAST week’s contract session 
“4% adjourned, Chrysler Labor Di- 
|} rector Robert Conder gave no hint 
| as to whether the company had 
| relaxed its stand against discussion 
|}of pension proposals this year. 

In oft-expressed statements, 
|Chrysler has cited a clause in its 


|*“ week was B. F. Goodrich Co.|UAW contract which it construes 
|after the United Rubber Workers-/| as precluding demands this year on 





....to Your 


List of Reliable 


Bendix Automotive 
Products! 


Yes, Bendix Radio builds automobile radio re- 
ceivers. Yes, these radios present the same special 


combination of top quality, 


reliable performance, 


low price and on-time quantity production as 
other famous Bendix automotive products. Hav- 
ing proved these advantages by months of big pro- 
duction for one of America’s largest builders of 
motor cars, Bendix Radio is now ready to apply its 
special skill and matchless experience to the radio 
problems of additional automobile manufacturers 
—supplying either a standard model or building 
to your specifications. Save time and money, and 


rid yourself of radio headaches 


deal with the 





most experienced radio-automotive organization 
in America. Write for complete information, 


AVIATION CORPORATION 








any subjects except those affecting 
the “general level of wage rates.” 
|Chrysler has argued that pensions 
j}and insurance issues do not come 
|}under the “wage-rate” heading. 


Chrysler and the UAW agreed 
| on a two-year contract at the 
| close of the Chrysler wage strike 
in the spring of last year. One 
reopening after a year’s time was 
permitted. 

A strike election of Chrysler 
|workers in Michigan plants last 
month produced a 7-to-1 margin in 
|favor of a strike. The election was 
held at the union’s request in con- 
|formity with provisions of the 
| state’s Bonine-Tripp act. 

* * + 
HE third member of the auto- 
motive Big Three, General Mo- 
tors, enjoys a two-year contract 
forbidding wage renegotiation until 
|expiration time next May. Wage 
|}adjustments are provided for at 





quarterly intervals, in line with 
changes in official cost-of-living 
statistics. 


An appendix to the GM agree- 
ment, though, provides for the 
|establishment of a joint committee 
|to study the question of insurance 
j}and pensions if a court “of last 
resort” has ruled that either sub- 
ject is a proper bargaining issue 
under federal law. 

Such a ruling was handed 
down by the U. S. Supreme court 
| earlier this year in the Inland 
Steel case, but a joint GM com- 
mittee has not yet been formed. 
The appendix further stipulates 
|that any recommendations arrived 
at by the joint committee after 
collective bargaining shall only be 
| incorporated in an agreement 
entered into after the expiration of 
| the present contract. 

General Motors, thus, is under no 
obligation to establish a pension 
|plan before expiration despite the 
|joint-committee proviso. UAW 
| President Walter P. Reuther has 
|made it clear he would ask GM to 
|match any welfare benefits granted 
| by Ford. 
| 





* + * 


HE UAW’s Ford locals across 

the country were scheduling 
|}contract ratification votes for the 
next two weeks, with top union 
officials in Detroit confident of 
rank-and-file acceptance. 

Ford’s pension plan will go into 
effect next March 1 and will not be 
renegotiable until five years later. 
| Subject to final ratification, the new 
Ford contract was effective Oct. 1 
for a 2%‘-year duration, with a 
reopening on wage rates allowed 
Jan. 1, 1951. 

The pension plan was considered 
a “good deal” for both sides by 
veteran Detroit observers, 

Ford will benefit from reduced 
costs if government social secur- 
ity payments are increased, as 
seems likely by next year at the 
latest. 

To reach the frozen $100-a-month 
pension for retired 65-year-olds 
with 30 years’ service, Ford pays 
|the difference between the fixed 
| amount and social-security benefits. 
|Ford’s share thus will go down as 
social-security payments go up. 

The pension attainment enhanced 
Reuther’s stature in CIO circles. 
The UAW’s program of fourth- 
|round objectives put pensions at 
the top of the list as No. 1 goal. 


* * * 
|Buckmaster Regains 


| Tire Union Presidency 


AKRON.—L. S. Buckmaster, one- 
time school teacher and tire build- 
er, returned to Akron last week to 
begin his fourth term as president 
of the United Rubber Workers, 
CIO, four months after he was 
ousted from the office by the un- 
ion’s executive board. 


Buckmaster was swept back into 
office by the URW’s 14th annual 
| convention in Toronto. The veteran 
labor leader not only won rein- 
statement for himself, but carried 
with him every one of his candi- 
dates for the union’s 15 elective 
offices. 

In winning vindication, Buck- 
master defeated his old foe, George 
R. Bass, president of the Goodrich 
local and leader of the strike that 
has closed Goodrich plants for 
more than a month. The vote was 
| 867 to 727. 
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4 Reasons why you should 
“We highly recommend the Underwood Sund- “SIMPLIFY AND SAVE 
strand Accounting Machine to all automobile WITH SUNDSTRAND” 


dealers interested in reducing operating costs. 
The time saved and the advantages of having daily 













1. Daily Operating or Management Controls in 














financial and operation controls . . . especially Diinuses ... wet Fewrs, 

when automobile dealers are entering a competi- 2. Completed Financial Statements the FIRST 

tive market . . . will more than offset the cost of the of the month... in hours . . . not days. 

PONTIAC DEALER PRAISES THE machine many times.” 3. Lowest operating cost for today’s “Com- 
UNDERWOOD SUNDSTRAND ACCOUNTING Get full particulars about this easy-to-operate petitive Market.” 

Underwood Sundstrand Accounting Machine and 4. A Tried and Proved method ... developed in 
SYSTEM FOR SPEED.. SIMPLICITY... SAVINGS System. It’s especially designed to save money for a dealership . . . developed for dealers. 
“We are very pleased with the Underwood Sund- your business. ==  #é= = §-§ +§-§= +§= = = =  —_—_ Pennceacecacccnncecccscncnccccccrcancccscececcsosssscsonenas 
strand Automobile Dealers Accounting Machine For new illustrated folder, mail the coupon today. Underwood Corporation \N-10-10-49 


and System,” writes Mr. Wayne Boyle, Auditor of 


f One Park Avenue, New York 16, N. Y. 
Adams-Pontiac, Inc., Terre Haute, Ind. 





“Thi hi 3 : : Send me your illustrated folder, Form S-1326, 
is machine saves time in preparing our describing the Underwood Sundstrand Automo- 


Monthly Financial Statement, Customer State- 4 hile Dealese Accounting Machine and Sve 

) ? : g Machine and System. 
ments, and in taking off Receivable and Payable Underwood Corporation ‘ 

Trial Balances. , Accounting Machines ... Adding Machines... ‘ 


3 ier : Typewriters ... Carbon Paper ... Ribbons 
It enables us to maintain daily control of all Gee teh‘ deans New York 16, N.Y. 


Inventories and every operation of our business, Underwood Limited, 135 Victoria Street 
making it possible to prepare Financial Statements Toronto 1, Canada 
promptly ¢he first of every month. 
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have been a physical impossibility 


FOB FACTORY |to back up on this much raw steel 


while the rebuilding work was in 


° progress, so the melting units were 
or tee ] ut taken out of service, although pre- 
sumably heat is being kept on until 


their resumption, tentatively slated 
for Oct. 15. Excessive damage may 


ee for Repairs result to steel furnaces if allowed 


co go cold. 
By A. H. Allen 

(The opinions expressed herein are those of Columnist Allen and are not Danger Zone 
necessarily those of Automotive News.) F THE steel strike drags on into 
ms ; ; : next month, the possibility is 
fe HEARTH steel production in the Detroit area last sel of taader Sake Qubdeneds 26b- 
; week sagged to a complete stop, and not altogether ning out every pound of steel now 
STOWERS DELIVERS ARMORED CAR—Stowers Motors, Inc., SI! Raleigh St., Bluefield, | haoause of the nationwide steel strike. Last heats were|on hand, meanwhile keeping their 


W. Va., has deli d this 1'/2-ton Chevrolet truck to the First National bank. The truck Ss. 
will be wed for “making payroll “deliveries to “nearby coal mines end lumber companies. tapped from the 16 furnaces of Great Lakes Steel Corp. on | fingers crossed on the ability of 
e __|suppliers to meet releases; then 


ly A ., Cincinnati. ak 

etree nen eee ee: a. rr éoee eae dee” ia 
| i taken out of op- 8 ; 

Packard Enoi |der, 100-horsepower engines would |/adles were growing cold. The} tu) out © OP? changeovers which had been sched- 

ackKar NINES {be installed in 16 Steelcraft sedan;|company had been turning} course it was not uled for December and waiting the 

i out record tonnages and was headed : situation out until sufficient stee 

and holiday cruisers. Three spare possible to handle ee arrives to permit resumption of 


. 
Bound for Africa engines were included in the con- | fr @n even higher level. An esti-lingots from the eli ti 
DETROIT. — Packard has begun | tract. mated - percent of p a open hearth, par- alee tae ae ‘ 
shipment of 26 Packard marine en-| The boats are to be used as patrol | 8°°S t© the eve My. itieulariy ance Good-sized field stocks now in 
ines to Churchward and Co. Inc.,|craft for the harbor and river Five days earlier, however, the|they would have : dealers’ hands could prove a for- 
& ‘ ; | police and around the Port of |last heats were tapped from the| had to be piled or r tunate accumulation, although 
10 open hearths in the Ford Motor | otherwise stored | extended shutdowns for model re- 


maker of Steelcraft boats, as part | \4 di in Belgian C 
f a $100,000 government order for MAG! In Dogan Congo. im 
r , ceineamtetetenetinatiart battery, preparatory to a program | for three weeks. visions might idle plant forces 
the Belgian Congo. AUTOMOTIVE NEWS WANT ADS have | of repair and rebuilding now under| The Ford plant for the 1 iod si Be 
Frank J. Hoder, manager of | een proven the quickest, least expensive | way in rolling mill departments has been averag- me he DERGESS PUES Since pee 
Packard’ i i i d method of reaching the men who want Bl : ill, hot stri ill i d 17,000 A, H, Allen war. 
‘ackard’s marine-engine depart-| what you have or have what you want! ooming mill, hot strip mill,|ing aroun ’ ; ae ee 
ment, said that 23 of the six-cylin- | See the back pages of this issue shears and other equipment were |tons of steel a week, and it would , , 
ake shania om aaa on - Seiicaiceihle ig of Phil Murray and John L. Lewis! 
* * . 
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Anti-Corrosive Packaging 


A STROLL through the 80 or more 
exhibits at the industrial pack- 
aging and materials handling ex- 
hibit in Detroit’s Convention hall 
last week revealed dozens of new 
and ingenious ideas and types of 
equipment for saving money in the 
handling and packaging of parts. 

It was the fourth annual show 
of its type and was naturally 
beamed particularly in the direc- 
tion of automotive manufacturers. 

One unusual display was de- 
voted to recent advances made 
in packing metal parts to prevent 
corrosion under the most adverse 
weather conditions or over long 
shipping distances, First shown 
@ year ago, the method involves 
the use of VPI coated paper 
| wrapping, manufactured by An- 
gier Corp., Framingham, Mass. 
The initials VPI stand for “vapor 
|phase inhibitor.” This is a volatile 
chemical corrosion inhibitor, devel- 
‘oped by a chemist with the Shell 
Development Co. in California. 
Crystals of the chemical are dis- 
|solved in alcohol and applied to 
the wrapping paper. 

As the chemical volatilizes it 
forms a barrier around the metal 
parts, effectively preventing corro- 
|sion, even under severe attack in 
ithe form of salt spray, alternate 
|wetting and drying, and heating 
|}and cooling. 
| The exact mechanics of the in- 
|hibiting action are not too clear. 
General Motors research chemists, 
|who have been studying possibili- 
|ties of the VPI papers, believe the 
material is in itself corrosive and 
forms an extremely thin film of 
oxide—a monomolecular layer as 
they describe it—on the part being 
| protected. 


on 
® ALL PURPOSE SERVICE BODY 22 2is%scus sce 
similarly to the thin film of alumi- 
num oxide formed on aluminum 
which prevents its further cor- 


FOR ALL ‘iz, +e, 1 TON TRUCKS en ween we 


: | studying the use of VPI papers 
3 REASONS WHY Service-Master can help you: | (incidentally, if you care for a 
| tongue-twister, the name of the 


chemical in question is dicyclo- 


1, The SERVICE-MASTER gives the loading area of the pick- 3 hexylammoniumnitrate). Boxes of 

up, the enclosed space of the panel, plus shelves and parts > steel stampings wrapped in the 

bins to provide orderly storage for tools and supplies. mi. paper were subjected to months 

9. The SERVICE-MASTER h Sle > REFRIGERATION | SERVICE of water spray, salt spray and 

, e - as customer acceptance with trades in high humidity, and then opened 

whose service or installation work is performed away from ‘ PLUMBERS @ ELECTRICIANS ~? at intervals to observe any rust- 
ing. 


the place of business . . . trades which often find the pick-up AIR CONDITIONING’ SERVICE 
; | It proved to be negligible except 


k to be i ical inad ; x 
CF PERE WEEE 06 SE HEgERIEEN Of Snetequets e- CONTRACTORS e@e AUTOMOTIVE | where parts came into contact with 
RVICE-MASTER gi id in of fi . d the i i 
3. The SERVIC gives you a wide margin of profit 4 SERVICE @ APPLIANCE SERVICE pa ietdteitnen ae teak tera 


whether installed on a new or used chassis. 
space around the parts for absolute 


RADIO-TELEVISION SERVICE , 
| protection. 


SERVICE-MASTER Bodies are available from distributors in . 
principal cities throughout the country. Write for all the facts ed many others! een ee ee 
McConkey Elected 


on the profit-making SERVICE-MASTER today! 
| Wendell McConkey of McConkey 
Motor Co., Jackson, Mich., was 
elected president of the Northern 
Michigan Lincoln-Mercury Dealers 
COMMERCIAL BODY DIVISION ALLIED 7 See ah S maeting te Teenkstert, 
mt Other officers chosen by the as- 
sociation are Stanley DenHerder, 
DenHerder Motor Co., Traverse 
City, vice-president, and John Por- 
ter of Porter-Sullivan, Inc., Kala- 
mazoo, secretary-treasurer, 
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AUTOMOTIVE WASHINGTON 





Protection Is Sought 
For U.S. Aid Abroad 


By William Ullman 

Washington Correspondent 
oo CHAMBER OF COMMERCE of the United States, 
which speaks in Washington for American industry and 
trade, last week took a critical look at President Truman’s 
program for advancing undeveloped areas of the world and 
noted some of the weak spots apparent to business men, 


at the same time applauding ?——— 


the general purposes of the 
pending proposal. 

Tightening is needed in several 
sections of the legislation now be- 
fore Congress, the USCC said in 
a cautionary statement. Prime 
among the steps it advised is the 
incorporation of a provision re- 
quiring iron-clad agreements, pref- 
erably by treaty, assuring fair 
treatment to American private 
capital invested in backward areas. 

Citing the existing treaty with 
Italy as a model, the Chamber of 





ew Bb. 
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YOU CAN CASH-IN on BFG’s great new sales theme, ‘Rythm 
Ride’’, by selling B. F. Goodrich tires for new-car changeover 
and replacement. Your B. F. Goodrich salesman will be glad 
to talk with you about it—will show you how you can gain 
extra profits by handling B. F. Goodrich tires. 


ONLY B. F. GOODRICH GIVES YOU 
“RYTHMIC-FLEXING CORDS" IN EVERY TIRE FOR EVERY PURPOSE. 





to share the wear—for more miles. . . 
absorb road shock—for more safety. 











Commerce rec- 
ommended un- 
dertakings to ban 
confiscation of 
property without 
prompt payment 
of effective com- 
pensation, includ- 
ing the _ unhin- 
dered transfer of 
such compensa- 
tion into dollars 
or other foreign 
exchange. 

It also urged assurance that 
















THE BIG DIFFERENCE IN TIRES IS “"RYTHMIC-FLEXING CORDS” 


Because BFG tire cords have NO CROSS THREADS to interfere with their action, they 
work together—in rythm—like a skilled orchestra (at right). Instead of each cord going 
its own way like untrained musicians (at /eft). 
B. F. Goodrich seals the cords in rubber, perfectly spaced, under uniform tension, 
without cross-threads. All cords share the load and impact equally. No bunching or gap- 
ping. No “slacker cords’. No over-worked cords. No uneven action to make for an 
uneven ride. Instead you get a “Rythm Ride’’—with all cords working together in rythm 


to cushion 
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American interests shall receive all 
the protection enjoyed by citizens 
of the country involved, shall be 
subject to taxes no more onerous 
than those imposed on others and 
shall be free to conduct business 
operations under the same terms 
applied to competitors. 

Such assurances are missing 
from the pending Administration 
legislation, said the statement. 

* * 7 


Proposed Last January 


A TO economically backward 
areas was point four of Presi- 
dent Truman’s proposals for deal- 
ing with international problems 
set forth in his inaugural address 
Jan, 20, and expanded upon in a 
special message June 24, 

The special message recommend- 
ed an enlarged program of tech- 
nical assistance in the world’s 
economically undeveloped sectors 
and an experimental program for 
encouragement of private invest- 
ment to help their development. 

Bills implementing the message 
declared it to be the policy of the 
United States “in the interest of 
its people, as well as that of other 
peoples, to promote the develop- 
ment of economically undeveloped 
areas of the world.” 

This policy had been expressed 


M4 






PONTIAC HONORS ENGLAND—A,. E. (Ab) England, Hollywood Pontiac dealer (left), 
receives Pontiac's ''Better dealer award'' from Don M. House, Los Angeles zone manager. 


earlier in American membérship 
in the United Nations, the Inter- 
national Bank for reconstruction 
and development and other in- 
ternational organizations. 


“President Truman’s program 
has praiseworthy objectives,” said 
the USCC report. “There are cer- 
tain practical considerations, how- 
ever, which should be _ stressed. 
These relate to the strain upon the 





E Goodrich 


GIVES YOU: MORE COMFORT 





the impact—for more comfort . . . to 


















|from democratic 
| individual freedom. 





resources of our people from the 
enormous costs of present aid to 
other countries, the precautions 
which should be taken for avoid- 
ance of waste in any new pro- 
gram, the emphasis which should 
be placed upon private investment, 
possible steps to assure favorable 
treatment of American capital by 
beneficiary nations, and objections 
as well as possible advantages in 
guaranties by our government ap- 
plicable to private investments.” 

Trouble may be encountered, the 
government was warned, unless 
careful precautions are written 
into the legislation. 

# * * 


Global WPA Sighted 


HE Chamber of Commerce fore- 

saw the possibility of a global 
WPA, and cautioned that Ameri- 
can technical aid projects be con- 
fined to areas where there is no 
question about favorable conditions 
for economic development, and to 
countries which exhibit readiness 
and ability to cooperate. 

“Great care is necessary to avoid 
waste of American funds,” said 
the report. “Experience with proj- 
ects of this nature has demon- 
strated that in many areas efforts 
to promote economic development 
are likely to be futile.” 

Funds for commercial and in- 
dustrial development should be 
sought from private investors to 
the greatest possible degree, the 
chamber counselled, and it should 
be made plain that the govern- 
ment has no intention of pro- 
viding credit in a country where 
conditions are unfavorable for 
investment, 

“The best hope of industrial de- 
velopment in other countries lies 
in a flow of American private capi- 
tal for investment in new enter- 
prise,” said the report. 

“The profit motive, the main- 
spring of the free-enterprise sys- 
tem, should assure desirable in- 
centives and results which experi- 
ence has demonstrated are absent 
when government loans or grants 
are used. 

“The most effective assistance in 
industrial development abroad can 
be provided by skilled technicians 
of American companies which are 


investing their funds.” 
* * of 


Boon to World Peace 


WORLD peace and the struggle 
against totalitarian expansion 


| both should benefit from an effec- 


tive program of the type proposed 
by the President, said the report, 
adding: 

“Political instability and tensions 
existing in many areas are attrib- 
uted to poverty and frustration of 
hopes for economic betterment. 
The proposed program is intended 
to make it possible for people in 


|these areas to better their eco- 


nomic conditions without turning 
institutions and 


“An increase in the means of 
production would contribute to 
an expansion and better balance 
in world trade, which would have 
significance in connection with 
the recovery of Europe and main- 
tenance of a high level of em- 
ployment in the United States. 
The effect should be favorable to 
world peace.” 

Examining the prospective cost, 


| the report said: 


“Even though the objective be 
praiseworthy, budgetary considera- 
tions are of dominant importance. 

“The immediate proposed cost of 
the technical cooperation program, 
estimated at $45,000,000 for the first 
year, sheds little light on ultimate 
(Continued on Page 63, Col. 1) 
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“T think too many 
people feel they have to wander 
all over the face of the earth to find their rainbow and its 
pot of gold. Often they never find it. 


““As for me, I had all the homing instincts of a 
pigeon, and when the time came to get into big time busi- 
ness I did it right where I was born. 

“Sure, I had to find myself. Who doesn’t? Sure I 
started working for almost nothing delivering groceries. 
So have a lot others. Sure, I kept working away fourteen 
hours a day,—at a lot of early jobs, but 

al 


other fellows have dogs acm 








that too. 





““When we asked for the Dodge-Plymouth deal- 
ership we were all set to do a job. We'd been selling used 
cars and doing a nice business fixing all kinds of cars and 
trucks for about five years. We wanted Dodge to sell be- 
cause we liked it best of all the cars that came in our place. 


“No, I can’t walk home to lunch any more. We 
live in a fancy suburb now and the children are all getting 
higher educations, or going to get them. I hope it doesn’t 
spoil them. I also hope that when they start there won’t 
be any red tape to short-circuit their abilities. And, 
of course, I wouldn’t mind if some of them stayed 
home to carve out their futures as I did. 


If I have any message 
for the younger generation, I’d 
say this:—‘The automobile 
business is a mighty good busi- 
ness for anybody who 
wants to work at it; 
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Reading time: \ 
1 minute, 55 seconds 






““W/ here I’m different, maybe, is I wanted to stay 
home,—right where I was born. And, I wanted it to be 
the automobile business or nothing. I could see things 
coming. And I could see them coming my way,—if I just 
stayed home, did business with my friends from child- 
hood, and added new friends to the old. 


““W/ell that’s how it was. I quit a good job, went 
into debt, asked my brother to join me, and lived on 
nothing, almost, ’til we got things really going. We could 
walk home to lunch, and walk right back to the place 
after lunch or dinner. 





but I mean work. A lot of success can 
be had, but you’ve got to earn it. Prob- 
ably none of it will come “the easy 
way.” Yes, and I think the future will 
be even brighter than the past.’” 

















Write for our free booklet containing a 
number of these stories of accomplish- 
ments by enterprising men. Chrysler 
Corporation, 341 Massachusetts Ave., 
Highland Park 3, Mich. 
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Low Traffic Toll Surprises National Council. . . 


Safest August in 15 Years 


CHICAGO.—The National Safety 


Council announced the August traf- | 
fic toll, with a note of surprise in | 


its voice. The reasons: 

1. This August was the second 
in 15 years in which traffic deaths 
were fewer than in July, The 
only previous deviation from the 
normal pattern in modern rec- 
ords was in 1939. 

2. No other August in the last 
15 years, except in 1939 and the 
war years, had a death toll as low 
as the 2,750 traffic fatalities re- 
corded this August. 

The council said the August toll 
was 8 percent under the August 
total last year, and 100 fatalities 
less than the July, 1949, toll. 

This brought the eight-month 
traffic death toll to 19,290—a reduc- 
tion of 2 percent from the same 
period of 1948. 

“The August figures, just com- 
piled from state and city reports, 
were all the more surprising in 
view of the extra-heavy death toll 
over the Labor Day weekend,” 





the profits ! 


WHAT YOU SELL WHEN YOU SELL SEALTIGHTS 


x 


said Ned H. Dearborn, president 
of the council. “The sudden 
change from a relatively safe 
| August to tragic recklessness in 
| the opening days of September 
is without explanation.” 


While mileage figures were not 
yet available for August, the coun- 
|ecil said any falling off of travel 
|would not be sufficient to account 
for the favorable August record. 
|Every month this year has shown 
|a mileage increase—travel is up 5 
|}percent so far this year—and at 
the end of seven months the mile- 
age rates stood at 6.9 deaths per 
100,000,000 vehicle miles. 

Last year at the end of seven 
months it was 7.3. 

The council’s summary is based 
on reports from 44 states, of which 
26 had decreases in August, four 
showed no change, and 14 reported 
increases. For the _ eight-month 
period, 25 reported decreases and 
19 had increases. 

The states reporting improve- 





Now you can please EVERY customer, regardless of the make or model of his 
motor, from the complete line of SEALTIGHT IGNITION INSULATORS. With the 
addition of the new One-Piece Sealtight spark plug insulator (No. 4) and the 
Marine Insulator (No. 3) you can fit every car, truck, tractor, motor boat and 
gasoline engine on the market—give them better motor performance, and reap 


Complete ignition protection . . . raincoats that seal mois- 
ture, rain, sleet and snow from spark plugs, distributors, 


coils and magnetos. 


« 


Gasoline Savings — Yes, motorists save up to 10% on gas 
with the installation of Sealtights, due to perfect firing 


of the plugs. 


x 
* 


DEMONSTRATOR GLOSES SALES FOR YOU 


The new Demonstrator, shown below, lets the customer prove to 
himself that spark plugs will fire under water when Sealtight 
Protected. Only $5, it is a salesman that will make profits galore 


for you ! 


More Horse Power under Heavy Load. Dynamometer 
tests prove H.P. increases 4 to 12% when Sealtights are 
on the job. Better motor performance guaranteed. 

Elimination of hard motor starting, due to moisture and 
dirt accumulation on the spark plug porcelain. 


Order from Your Jobber, or Write Us. 


The 
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At 
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Sealtights 
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1949 as compared with 1948 (in 
percentages) were: 

Idaho, 36; Oregon, 26; Maine, 26; 
| Utah, 21; Connecticut, 18; Washing- 
ton, 17; Arizona, 17; Florida, 14; 
| Alabama, 14; Colorado, 13; Arkan- 
| sas, 12; West Virginia, 12; Missouri, 
'11; Nevada, 11; Texas, 10; Ne- 
braska, 10; Illinois, 9; Wisconsin, 
6; Wyoming, 6; Pennsylvania, 4; 
|Michigan, 4; Minnesota, 4; South 
| Dakota, 3; California, 2; Georgia, 2. 
The improvement in cities of 
| 10,000 or more population reporting 
to the council was substantially 
greater than for the entire nation. 
For August alone, the 457 reporting 
cities showed an average reduction 
|of 25 percent in their death totals, 
and for the eight months the same 
cities showed an average reduction 
of 13 percent. 

One hundred and fifteen of the 
reporting cities showed decreases 
in August, 272 reported no | 
change, and 70 had increases. 
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OFFICIAL GREETER AT DEALER PARTY—Mr. Fitz-Rite, complete with loudspeaker, was 
a feature of the meeting of approximately 100 independent garagemen conducted recently 
by Jackson Chevrolet, Pueblo, Colo. The full-sized cutout of the Chevrolet parts slogan-man 
stood at the door of the meeting room and, through his loud speaker, greeted everyone 


who came in. Congratulatin 
left to right: N. K. Down, 
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New Marine 
Sealtight 
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to dealers with 
for use in own 


Write 
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telling us how 
need. Also available 
literature, and 


Start 


7HTS 


+ i 
C. A. Robbe and C. W. Sydenham. 


{tions of 200,000 or more repo 


Fitz-Rite for a stellar performance are Pueblo garagemen, 
Smythe, R. 


W. Poulson, W. S. Williams, W. J. Barker, 


rted | of 1949 than for the corresponding 
ment for the eight months of | The following cities with popula-| fewer deaths for the eight months | period of 1948 (in percentages): 


| Newark, N. J., 52; Dallas, 52; 
|Portland, Ore., 50; Cincinnati, 48; 
|Kansas City, 44; New Orleans, 43; 
| San Francisco, 42; Minneapolis, 41; 
|Oklahoma City, 39; Birmingham, 
Ala., 38; Akron, O., 38; Jackson- 
| Ville, Fla., 33. 
| Dayton, O., 30; St. Paul, 29; 
| Houston, Tex., 29; Memphis, 29; 
| Seattle, 27; San Antonio, 27; 
Miami, Fla., 25; Toledo, 24; Wor- 
cester, Mass., 20; Chicago, 20; 
| Philadelphia. 19; Indianapolis, 19. 
| Rochester, N. Y., 18; Columbus, 
O., 17; Long Beach, Calif., 16; 
| Providence, R. I., 13; Los Angeles, 
| 12; Syracuse, N. Y., 11; Denver, 10; 
| Omaha, 7; St. Louis, 6; Boston, 3. 
The largest city with a perfect 
| record for August was Kansas City, 
| with a population of almost 420,000. 
| Second largest was _ Rochester, 
|N. Y. (343.000), and the third larg- 
}est was Oklahoma City (254,000). 
For eight months the largest no- 
death city was Pawtucket, R. I., the 
|}second largest was Cedar Rapids, 
|Ia., and the third was Evanston, III. 
Leading cities in each popula- 
| tion group for the first eight 
months of 1949, ranked according 
| to number of traffic deaths per 
| 10,000 registered vehicles, were: 
Over 500,000 population: Minne- 
apolis, 1.8; San Francisco, 2.5; Buf- 
| falo, 2.7. 
| 200,000-500,000 population: Port- 
land. Ore., 1.2; Oklahoma City, 1.4; 
| Providence, R. I., 1.7. 
100,000-200,000 population: Water- 
|bury, Conn., 0.6; New Bedford, 
Mass., 0.6; Bridgeport, Conn., 0.7. 
50,000-100,000 population: Cedar 


Rapids, Ia., 0.0; Evanston, IIL, 
0.0; Pawtucket, R. L, 0.0. 
| 25,000-50,000 population: Boise, 


|Ida., 0.0; Elmira, N. Y., 0.0; Ann 
Arbor, Mich., 0.0. 

10,000-25,000 population: Richland, 
|Wash., 0.0; Ventura, Calif., 0.0; 
Bloomington, Ind., 0.0. 


Ford Purchases 
Kelsey-Hayes’ 


Monroe Plant 


DEARBORN. — Ford Motor Co. 
{has announced purchase of the 
Kelsey-Hayes Wheel Co. plant in 
| Monroe, Mich., including 570 acres 
lof land fronting on Lake Erie. 

D. S. Harder, Ford manufactur- 
|ing vice-president, said the newly- 
lacquired plant includes 650,000 
|square feet of floor space and has 
|docks on the Monroe ship canal 
|suitable for lake shipping. 
| Plant facilities include the main 
| manufacturing and office buildings 
|and four smaller structures, includ- 
| ing a powerhouse. 
| Purchase price of the plant was 
not disclosed. 

Final plans for the operation of 
ithe facilities have not been com- 
| pleted. 


| Wichita Olds Club Elects 


Oldsmobile’s parts and service 
|managers club of the Wichita 
(Kans.) district has elected Weldon 
Settle, Kingman, Kans., as presi- 
dent. Dale Coffee, Hutchinson, was 
elected secretary-treasurer. Retir- 
ing officers were Russell Avery, 
Newton, president, and W. E,. 
Moore, E] Dorado, secretary-treas- 
urer. 
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Du Pont “ARMALON”* is the only upholstering 
material of its kind. It is being announced first to 
the truck upholstery field; it will be promoted 
eventually in all fields of application. 

The truck industry was selected for the initial 
announcement because ‘“‘Armalon” can withstand 
the abuse of heavy duty. “‘Armalon” is made with 
a revolutionary chemical coating— 

Ethylenic Plastic — made 


UPON 


REG.U.S. PAT. OFF. 


BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 
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Du Pont Announces 


ARMALON 


TRADE-MARK 


UPHOLSTERY 
Recommended for use both INDOORS and OUTDOORS 
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e Resists aging and stiffening 
when exposed to weather 


e Remains soft and pliable 
e Toughness increases upon aging 


e Will not stiffen over sponge 
rubber or harm other finishes 


—- 


only by Du Pont. It has already been tested in 
proving grounds like these: bulldozer cushions, 
motor truck cushions, farm implement cushions, 
boat and Diesel freight locomotive cushions. It’s 
engineered for tough jobs . . . indoors and outdoors. 
Find out about this outstanding upholstering ma- 
terial. E. I. du Pont de Nemours & Co. (Inc.), 
Fabrics Division, Empire State 

Bldg., New York 1, N. Y. 


*“Armalon” is Du Pont’s trade mark for 
its Ethylenic plastic-coated fabric. 
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Dealer Business Counsel 


Fair Pay Plan for Salesmen Cited as a Must; 
Care in Selection of Personnel Urged 


(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 


By J. B. Van Tassel 


—o many dealers would con- 
sider changing bookkeepers, 
cashiers, parts clerks, service clerks 
or any other em- 
ploye every two 
or three months? 

Probably not 
many, yet it is 
not uncommon 
these days for 
new and used-car 
salesmen to be 
hired and fired 
within one week’s 
time. 

I had an exper- 
tence the other 
day involving a new-car salesman 
hired on a basis of a yen 
weekly salary plus a smali com- 
mission. When he got his first 
week’s pay check it did not include 
the commission on the car he sold. 
He asked the salesmanager why he 
did not receive his commission and 
was informed that the compensa- 


J. B. Van Tassel 


ANNOUNCING A REVOLUTIONARY NEW PORTABLE FORMS-HOLDER 


Widional SLIP-PAK™ 


WITH SMOOTH, HARD WRITING SURFACE AND EXCLUSIVE HAND-REST 


When writing near bottom of forms 


extend lid as a hand-rest. 


THE NATIONAL 





tion plan for salesmen had been 
changed. 

Imagine working in the place 
for one week and having the 
compensation plan for salesmen 
changed. How in the world do 
dealers expect to hold salesmen 
by hiring them one day on a sal- 
ary-plus-commission basis and 
changing the basis the next day 
to a drawing account scheme? 
How long do you suppose any 

class of help in your business would 
stay with you if you hired them on | 
a certain basis one day and| 
changed it the next day? In many | 
cases salesmen are not classified as 
important as bookkeepers, stock 
and service clerks or other person- | 
nel. Some dealers put them in the | 
dime-a-dozen classification — hire | 
them one d&y, let them sell to their | 
friends and then fire them the next 
day. 
When you consider the fact that 
the jobs of nearly all of your help| 
and your own job largely depend | 


'on a profitable selling job, it is my | 


NASH KENOSHA WORKERS’ MEMORIAL ROOM—Following the death of Harold E. Long, | 


manager of the Nash plant in Kenosha, in February, 1948, Nash Motors employes contributed 


to a memorial fund to build and equip a modern emergency room at Kenosha hospital. | 
At recent dedicatory services, the room was formally presented to the hospital on behalf 


of the employes by Claus Anderson (left), personnel director at Nash. 


stability of a good 
should 


idea that the 

sound-selling organization 
rate high on your list. 
* * * 

HEN you hire a bookkeeper you 

make sure he knows his stuff, 


and when you hire an assistant) 


bookkeeper you make sure he has 
at least the qualifications to some 
day take the head bookkeeper’s job. 

When you hire a stockroom man 
he must know something about 
parts, and when you hire a service 


|; man 


he must know’ something 


about service. 

Even when you hire a tele- 
phone operator she must know 
how to operate the board and 
have a nice voice. 


But when the average dealer 
hires a salesman the qualifications 
and past experience is incidental in 
many cases because the request 
from the factory says you need 
three more salesmen, so three more 
salesmen go on the list regardless 





File copies in secure, convenient, self- 
contained filing compartment. 


Left: 


Double-Lid Model 


D-815-N National SLIP-PAK* for 
forms up to 842” x 11%”. An in- 
closed clipboard with self-contained 
filing compartment. Ideal for work 
orders, estimates, inventories, and 
other on-the-job writing where 
large forms are required. Easily 
carried under one arm, when free 
use of both hands is desired. 


€ Above: Single-Lid Model S-30 
National SLP-PAK’ for forms up to 
3%” x 7”. Holds as many as 50 sets 
of triplicate forms of any type — 
book or loose-leaf. Filing space for 
60 sheets. Fits easily in jacket pocket. 


Two other Standard sizes: 


Single-Lid Model S-40 for forms up to 4%” x 7”. 
Double-Lid Model D-30 for forms up to 35” x 6%”. 
(All form dimensions are maximum. Each SLIP-PAK* takes 
a wide variety of smaller forms.) 


Wherever forms are written by hand, National SLIP-PAK* 
combines speed and convenience with clearer, more 
legible records. When closed, National! Stip-PaK* protects 
your forms from dirt, dust, weather, and handling. 


Note the “extended hand-rest,” exclusive SLIP-PAK* feature. 
When writing at the bottom of a form, slide the lid back, 
and it becomes a hand-rest which assures more legible 


writing. National SLP-PAK* is simple to use . . 
10 seconds . . . no hinges, levers, 


Priced from $2.75 to $5 plus 
taxes and postage (in United 
States, only). Order yours to- 
day from your nearby National 
Cash Register Company office. 
Or, write to the Company at 
Dayton 9, Ohio. 


CASH REGISTER COMPANY 


. reloads in 


*Trade marks 


or gadgets! 


of what their qualifications are or 
what has been their past experi- 
ence. Then when the pressure dies 
| down, out they go. 
| This condition has always existed 
in this business and to my way of 
thinking, and based on my past 
experiences, it should be stopped. 
|The hiring of salesmen should be 
just as important as the hiring of 
any employe in your _ business. 
Everything about the applicant 
should be thoroughly checked and 
nothing taken for granted. 
He should be made to feel that 
he is just as important in your 
business as anyone else. He 
should be given every opportunity 
to prove his capabilities and not 
fired before he has a fair chance 
to prove them. He should not be 
| hired unless he is really needed. 
| Too many salesmen are just 
about as bad as not enough. 

Remember we are now in our 
most highly-competitive market 
and the quality and stability of our 
| sales organization will help to spell 
the difference between profit or 
loss. 





* * * 


TH qualified salesman will sell 
the car on a product basis and 
|the unqualified salesmen will 
}usually sell the car on a basis of 
|buying the used-car back at the 
highest price. Which do you want? 

When you hire an inexperienced 
salesman to learn the business don’t 
expect him to set the world on fire 
overnight. Train him thoroughly 
and school him in the qualities of 
your product; teach him how to get 
prospects, how to follw up, how to 
sell, how to demonstrate and how 
to close a deal. 

And be sure to pay him at least 
| a living wage while he is learning 
| the business. Also be sure your 
| daily or semi-weekly sales meet- 
| ings are helpful and inspirational 
| and not just a meeting place for 
| idle conversation. 

Quality rather than quantity in 
salesmen is very important because 
|your salesman is the authorized 
representative of your business to 
your customers and prospects in 
your selling area. The measure of 
their ability to properly represent 
| your business and sell your prod- 
| uct has a lot to do with the measure 
of your success. 

Any questions concerning busi- 

ness management will be an- 
| swered by J. B. Van Tassel, care 

of Automotive News. 


\O. E. Hunt Retires 
As GM Executive; 


Stays on Board 


| DETROIT. —- Ormond E. Hunt, 

|General Motors executive vice-pres- 

jident, retired on his sixty-sixth 
birthday Oct. 1 at 
the end of a 40- 
year career in the 
automotive indus- 
try. He will con- 
tinue as a mem- 
ber of the GM 
board of _ direc- 
tors. 


Hunt entered 
the automotive in- 
3 dustry in 1909 

0. E, Hunt with Packard Mo- 
tor Car Co. of Detroit. 

He left Packard in 1918 to become 
associate district manager at De- 
troit and chief engineer in charge 
|of Liberty aircraft engine design 
}and production for the government 
lin World War I. 

Following the war Hunt rejoined 
|Packard as car division chief en- 
gineer. In 1921 he became chief 
engineer for Chevrolet Motor Co. 
j}at Detroit. 

At Chevrolet, Hunt, Sales Man- 
jager Richard H. Grant, now re- 
|tired, and the late William S. 
Knudsen developed Chevrolet into 
the largest automobile producer in 
the U. S. 

In 1929 Hunt was named GM’s 
| first vice-president in charge of en- 
| gineering. Under his direction were 
|}placed such activities as GM’s 
proving ground. He was named to 
GM’s board of directors in 1934 and 
served as a member of the opera- 
| tions policy and administration 
| committees. On Nov. 2, 1942, he be- 
came an executive vice-president. 


Ivey Joins Jackson 


Announcement is made by Jack- 
son County Motor Co., Inc. (Hud- 
}son), Mariana, Fla., that C. L. Ivey 
is now associated with the firm as 
secretary-treasurer. 
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Home is where the buying’ done 


The secret lies in BH&G’s 100% service content that 
sets off desires for new and better things in over 
3,000,000 homes. And since these homes buy new cars 


twice as fast as the national average—they’re top-level 


HETHER your major concern is selling cars, 
tires or accessories—remember this: 


Every sale you make is started in the home, where 


needs arise and buying decisions are reached. 
prospects for you. 


That’s why Better Homes & Gardens, going almost 
exclusively to suburban-type homes that are largely 
dependent on the automobile, is “America’s 1st Point 
of Sale” for all things automotive. Homes & Gardens? 


America's §* Rint of ale. Ae 


A SCREENED MARKET OF MORE THAN 3,000,000 BETTER HOMES 
FLA LS 


Is it any wonder that automobiles—and related products 


—are easier to sell when they’re advertised in Better 
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Merchandising 


Memos to Dealers 


By Bob Finlay 





Laine Over a page of used- 
car ads in the Milwaukee 
Journal, our eye was attracted to 
one headed: “Who’s Kidding 
Who?” 

“We promise you,” the ad said, 
“honest values on used cars—not 
miracles, no give-aways. 

Seems to us that this was slanted 
excellently. Maybe all of us want 
something for nothing, but few of 
us are so naive that we think we 
can get it. 

The copy continued: 

“At our used car center, prices 
are the best—and we're not kidding 
anyone with fancy claims or high- 
pressure selling. 

“We offer good used cars for 


sale—at what you will agree are 
bargain prices. 

“Come in, compare—here are a 
few of our many offerings to fit 
every need and pocket book.” 

A list of cars is then given, with 
a notation that they are a few of 
the 92 on hand. Boxes say “Open 
Nights” and “Dealers Welcome.” 

The ad is signed, Ruby OK Used 
Car Division. 

No trick names, no alliterative 
oy just attractive, straight sell- 
ng. 


Support 


St. Paul Dispatch that it is going 
out of business for the winter, with 
237 cars to be sold at “$300-$700 
Savings.” 

“We want out,” the copy says. 
“Every winter we lose our battle 
with you and weather. You force 
us to butcher prices. Otherwise you 
won’t brave sub-zero temperatures 
and heavy snows to inspect cars 
on an outdoor lot. 

“This year we're surrendering 
without a fight. We’re doing it now. 
Winter prices. Some at cost—most 
below cost. No down payment. Up 
to 24 months to pay.” 

Boxes list and describe individual 
cars and give their prices, 

+ + 


K-F Merchandising 
E’VE noticed that Kaiser-Fra- 
zer has been doing a better 
merchandising job of late. Im- 
proved coordination of its activities 
is the key to this. 

For instance the last issue of 
K-F Dealer News contains tips on 
follow through for the Walter 
Winchell radio show, emphasis on 
used-car sales and advice on local 
publicity. 

K-F, by the way, is dropping 


A little farther west, Kennedy| the Winchell show at the end of 
Motor Sales logically backs up a/ this year. Many in the industry | making the most of the show while 
claim in a full page-ad in the! considered it an overpriced pro- 





OLD TIMERS WITH HOWARD DEALERSHIP IN L. A.—Jack Brase, right, director of pur- 
chasing for Howard Automobile Co., and erry Rahn, in charge of traffic and new-car 
u 


receiving, are familiar with those early model 
been with Howard since September, 1910, while Rahn joined the firm 40 


versary, vin 


years ago in November, 1909 


icks. Brase is celebrating his 39th anni- 





motion, pointing out that most of 
Winchell’s listeners are not the 
people who could buy Kaisers 
or Frazers. 

However that may be, K-F is 


it lasts. The firm says that while 
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CASCO SPOTLIGHTS 


INNER CONTROLLED + SEALED BEAM 


Here's why they're America’s best-selling, quality spotlights! 
* High power sealed beam pierces deepest darkness © Turns in 
complete circle . . . left or right, up or down * Comfort grip with 
finger-tip switch * Smart, stream-lined, chrome-plated — an 
asset to any car © Separate pre-assembly insures no electrical 
disconnections. 


STANDARD 
No. $-41 $ 50 


JUNIOR 


Fair Traded 


Nos: $-40, $-35 


16% 


Fair Traded 


FREE SPOTLIGHT DISPLAY MERCHANDISER 
You Get One with every deal! 


ASK YOUR JOBBER! 


Kee? 
6" aeenER-BLADED 


AUTO FAN 


Wonderful for winter wind- 
shield defrosting! Serer 
plated metal trim and swive 
arm. Die-cast motor case. 
Universal mounting bracket. 


No. F-11 for 6 volt systems 
$9750 List 
Fair Traded 


HUB REPLACEMENT 
ASSEMBLY FOR 6 
RUBBER-BLADED FANS 


Big rep! 
worn-out 
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CASCO 


GLASS WINDSHIELD DEFROSTER 


@ Securely fastens to windshield with 
4 large suction cups. Knurled brass 
MODEL A-19 for $340 nuts permanently attached to frame. 


6 volt systems 


List Allows one positioning of suction 


cups for entire season. Defrosting unit 
MODEL A-18 for $390 easily removed until needed again. 


12 volt systems 


LIST Choice of safety-minded drivers! Cuts 


winter driving dangers. Sell in pairs, 
for greatest visibility. 


UNUSUAL AUTOMOTIVE ACCESSORIES, WATCH CASCO 


ON*+ BRIDGEPORT 2 
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the Winchell show will not sell cars 
in itself, it will induce prospects to 
go to K-F showrooms where the 
dealers must do the selling jobs. 

Mike Farrell, K-F’s_ used-car 
manager, has done a good job on 
his end, enumerating K-F used-car 
selling points, preparing direct-mail 
campaigns, advising on used-car 
lots and merchandising ideas. Con- 
sistent used-car advertising is em- 
phasized. 

Cy Lindroth, of the K-F News 
Bureau, draws on his experience 
as a newspaperman to advise on 
how to make the hometown 
paper, and radio news programs. 

Sales for unusual usage, new 
equipment, and general activities 
all make news. Personal delivery 
of the new-model press kit to the 
editor gives the paper a chance to 


localize the event. 
+ * * 


Forecast 

Ralph’s Pontiac in Rochester, 
N. Y., attracts attention to its 
newspaper ads by including a 
weather forecast in them. 

The ad then ties up the weather 
forecast with some phase of its 
merchandising program, 

For instance, a recent ad carried 
a weather forecast of “Cloudy and 
Cool.” Copy continued: “But our 
used-car prices will warm your 
heart up.” 

* + 
Running Right 

URDON Auto Sales (Ford), Gur- 

don, Ark., recently pictured a 
squirrel on a limb of a tree in one 
of its advertisements. Copy read: 

“We like People Who Are 
‘NUTTY AS A _ SQUIRREL.’ 
‘Nutty’ about their car, that is. 
People who want theif motor to 
run perfect every day ... who 
like their car to be clean all 
the time . .. who want their 
motor to run perfect every day 
. « » people who insist that the 
lubrication be just as the factory 
recommends it . .. who want 
service immediately and at the 
lowest possible price. 

“Really these are the kind of 
customers we want for they know 
how to appreciate our sincere 
efforts to keep their car in the 
‘pink of condition’ always.” 

* - * 


On the Line 


BaLssveE Phillips Motors lays its 
story on the line very well in 
an ad addressed to Jamestown 
(N. Y.) Buick owners. 

“We have been serving car 
owners throughout the Jamestown 
area for more than 25 years. We 
are not perfect. Any one of our 
trained auto doctors will be the 
first to admit that. 

“However, over here at Phillips 
Motors, we all try to be... we 
aim to please, to give the cus- 
tomer everything we’ve got in the 
way of helpful service, plus lots 
of courtesy, like we always give 
to everyone whether stranger or 
neighbor. 

“We've got a big daylight shop 
over here on East Second St. It’s 
the pleasantest place in Jamestown 
for a car owner, with more than 
9,000 square feet of space to handle 
any motor job. 

“Every one of our factory-trained 
mechanics has at his command the 
most modern scientific machinery 
to diagnose motor ills. If you want 
your car to last longer, operate bet- 
ter, run more economically, you'll 
find someone here who understands 
every detail, and your motor will be 
in first class running condition 
when it leaves our shop.” 
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CLAUDE R. SHORT 


MARSHALL F’. FRENCH 


UNIVERSAL UNDERWRITERS is the authorized Automobile Dealers’ fire insurance source 


Frank E. Avery, Chairman of the Board, F. E. Avery Company, 

1199 Franklin Avenue, Columbus, Ohio 

The magic names of the automotive past appear prominently in the life story of 
Frank E. Avery, the world’s oldest car dealer (50 years of service). Avery has sold 
the Winton, Peerless, Thomas Flyer, Franklin, Maxwell, Stanley Steamer, and the 
Oakland. He can recall the days when gasoline was sold at the grocery store. 
And he remembers when automobile financing was his most serious problem. In 
1901, with Avery at the wheel, his 1-cylinder Winton covered a five mile course in 
12 minutes 43 seconds to win what is believed to be the first officially sponsored 
automobile race in U. S. Avery believes the car of tomorrow will be rear-engined, 
use 100 octane gasoline. He still does a stint at the office from time to time; 
approves Universal Underwriters specialization and savings. 


Dana Hudelson, President, Dana Hudelson, Inc. 

302 E. University Avenue, Champaign, Illinois 

Dana “Hud” Hudelson, whose hobby is designing equipment for engine rebuilding, 
is the. first dealer authorized by Ford (1939) to rebuild engines; now averages more 
than a half million units annually. His manual on rebuilding engines is widely used 
throughout the industry. Hudelson started his career as a new and used car 
salesman 23 years ago. He likes Universal Underwriters savings and understanding 
of the dealer’s problems. Of loss adjustment he says: “No red tape!” Actively inter- 
ested in aviation, and strongly civic minded, Hudelson -serves on the Aviation and 
Industrial Expansion committees of the Champaign Chamber of Commerce. He flies 
his own 4-passenger Becchcraft, makes his winter home in Tucson, Arizona. 


Harry Dahl, President, Dahl Motors La Crosse, Inc. 


LaCrosse, Wisconsin 

The Dahl family is an automotive family. Harry Dahl has been a dealer since 1911; 
two brothers operate a Milwaukee agency, another brother was a Kansas City dealer 
for many years, and Dahl’s son, Kenneth, is general manager of the LaCrosse 
business. His son-in-law, John Wood, manages an Allentown, Pa., agency; Phil 
Martineau, another son-in-law, is assistant manager of the Springfield, Ill., agency. 
Dahl has traveled extensively, twice to the European continent with a long sojourn 
in Norway. He winters in Florida, and summers in Wisconsin—two states famed 
for their fishing. His favorite diversions are deep sea fishing and boating. A charter 
policyholder of Universal Underwriters, Harry Dahl welcomes our dealer service 


and savings. 


Ray Brandenburg, President, Ray Brandenburg Motor Sales, 
518-524 Clinton Avenue, Washington Court House, Ohio 

Ray Brandenburg’s first love was farming, and he explains that he “came from the 
farm.” That was 21 years (and three successful dealerships) ago. Now Branden- 
burg’s hobbies are farming and raising Hereford cattle, avocations which have been 
both relaxing and prcfitable. Ray Brandenburg is past president of the Ohio 
Automobile Dealers’ Association (1948), and a member of the Fayette County 
Agricultural Society, and the Ohio Hereford Association. Brandenburg 
has suffered several small losses as a Universal Underwriters’ policy- 
holder, says adjustment and payment were “perfect.” During the war 
he devoted his time and energies to service on federal and civic boards, 
had no time for his favorite sports, fishing and golf. 


FIRE WINDSTORM AND 





Claude R. Short, President, Claude R. Short 
1127 Santa Monica Blvd., Santa Monica, California 


Bicycles, motorcycles, used cars and new cars—Claude R. Short has sold them all. 
He has had 27 years of automotive experience; has handled Dodge-Plymouth since 
1932, A strong N.A.D.A. booster, Short is Secretary and Treasurer, Los Angeles 
Dodge Dealers’ Association; Treasurer, Bay District Motor Car Dealers’ Association. 
His hobby is motor boating at Lake Arrowhead where he owns a Lakeshore cottage; 
he golfs and skis year-round, an arrangement that Californians and the Chamber of 
Commerce both approve. A Universal Underwriters policyholder 15 years, Claude R. 
Short likes our specialization in dealer problems and constant savings. 


Marshall F. French, Owner, French Motor Company 
905 Lincolnway East, Valparaiso, Indiana 


Marshall French started his career as a Ford roadman (1918), became a dealer in 
1921, locating first at Knox, Indiana, and then at his present home in Valparaiso. 
An excellent organizer, French has devoted considerable time to civic and associa- 
tion welfare (County councilman since 1933; Past Director Indiana Automobile 
Dealers’ Association). An ardent golfer, his real hobby is color photography. A 
policyholder since 1922 (the year Universal Underwriters was founded), Marshall 
French likes our savings and service. A fire loss at his Knox dealership in 1926 was 
settled within 48 hours. The present home of the French Motor Company is a 
modern steel and concrete building designed for efficient service. 


C. P. Sims, President, Sims Motor Sales 

163-169 Franklin Avenue, Aliquippa, Pennsylvania 

Yes, come rain, snow, hail, sleet, high winds or high water—it’s a beautiful day to 
C, P. “Beautiful Day” Sims. His nickname, probably the most unusual in the 
industry, is his trademark, and an expression of his philosophy. “Beautiful Day” 
began his business career in the taxi business, became an associate dealer 30 years 
ago, then a direct dealer. In his leisure time trains hunting dogs, and serves as a 
director of two Field Trail Kennel Clubs. He is an overseas veteran of World War I, 
a director and charter member of the Rotary Club, and past director (1948) of the 
Beaver County (Pennsylvania) Automobile Dealers’ Association. “Beautiful Day” 
Sims has unlimited energy, tireless enthusiasm—a considerable amount of which is 
devoted to telling dealers about Universal Underwriters’ specialization and savings. 


Wade Watson, President, Wade Watson Chevrolet Co. 
Frederick, Oklahoma 


Charting a future while still in college, Wade Watson entered the automobile 
business in the parts division of the Chevrolet Company, shortly after gradua- 
tion from Texas A. & M. (1934). In World War II Watson served in the Aleutians 
(1942-1943) and Italy’s mountains (1944-1945). Discharged from the Army as a 
Major with a bronze star and two citations, Watson returned to Frederick, bought 
out his partner (1948). He is still mildly incredulous when he tells 
the story of the disastrous fire which swept his dealership June 7th, 
1948. Here’s the timetable: Fire on Monday; adjuster arrived Wed- 
nesday morning; adjustment completed Friday; payment 10 days 
after fire. 


ALLIED INSURANCE 


Cliniversat Clinderwriters 


616 Royster Bldg. 
Norfolk, Virginia 


509 Terminal Sales Bldg. 
Portland 5, Oregon 


HOME OFFICE: 1000 R. A. Long Bldg. 


8943 Wilshire Blvd. 


Kansas City 6, Missouri Beverly Hills, Calif. 
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— 
“My boss has developed an in- 


feriority complex—how can I take 
advantage of it?” 


Smith Builds in Mass. 

Work has begun on the first 
phase of a $75,000 sales and serv- 
ice building for Harry Smith, 
Inc. (Ford-Mercury), on State 
Rd., North Adams, Mass. 

Harry B. Smith, president and 
treasurer, said that the shop 
wing of the structure is being 
built at this time, and probably 
will be ready for occupancy by 
the end of the year. The pro- 
posed salesroom part of the 
building will be added at some 
future date. 
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Reports From Various Areas... 





Auto Market Page 


Minneapolis 

New-car deliveries in Hennepin 
county (Minneapolis) during Au- 
gust totaled 2,740 to set a new high 
for 1949 monthly deliveries, fig- 
ures compiled by Finance & Com- 
merce, business daily, showed. 

The total for the first eight 
months of 1949 was 18,610, a ‘boost 
of more than 2,000 over the 1948 
eight-month total of 14,544. July 
deliveries totaled 2,517 and August 
(1948) deliveries were 1,904, 

Chevrolet led in August with 657 
new cars, topping the leader in 
July, Ford, by 220. Ford had 437 
in August and Plymouth was third 
with 328 sales. 

There were 256 trucks delivered 
in August, the same number as a 
year ago, and 74 more than were 
delivered during July. 

Chevrolet also led the truck field 
with 91. Ford was second with 64 
and International, third with 36. 

The eight-month new-car totals 
(August total in parentheses) were: 
Austin, (0) 18; Buick, (150) 1,292; 
Cadillac, (35) 329; Chevrolet, (657) 
3,973; Chrysler, (81) 565; Crosley, 
(4) 23; DeSoto, (58) 373; Dodge, 
(137) 977, and Ford, (437) 2,891. 

English Ford, (2) 30; Frazer, (8) 


81; Hudson, (110) 660; Kaiser, (63) 
423; Lincoln, (25) 174; Mercury, 


ing the week ended Sept. 24, the 
Akron District Automobile Dealers 


(103) 723; Nash, (60) 577; Oldsmo-/ Assn. reports. This compares with 


bile, (171) 1,015; Packard, (95) 498; 
Plymouth, (328) 2,061; Pontiac, 
(171) 1,115; Studebaker, (38) 742, 
and Willys, (7) 68. 


Cleveland 


The continued high level of auto- 
mobile sales in Cleveland was re- 
flected by an increase in August 
of more than 3 percent from the 
previous month in the amount of 
automobile consumer installment 
credit outstanding at 25 reporting 
member banks in the fourth dis- 
trict, it was reported by the Cleve- 
land Federal Reserve bank. 

The total volume of consumer 
credit of all types outstanding at 
the reporting member banks 
showed an increase of 2 percent 
over the preceding month, bringing 
such credit to a new peak. The 
volume ran more than 20 percent 
ahead of the level of a year ago, it 
was noted. 

> . + 


Akron 
New-car sales in Summit county 
(Akron) increased to 369 units dur- 
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FIBRE COVERS 
ALSO AVAILABLE 


We have a full line of the new fibre patterns with art leether trim 
models. Colorful plaids in blue, green and maroon are 
designed in fine quality fibres. You get the same snug fit with our 
fibre covers that you do with our famous plastic covers. 
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Yes, Sir, Fits Tight as a Glove...EASY to 
Install. You'll never have trouble when your 
cars are installed with “OMACO" Plastic Seat 
Covers. 
guaranteed to fit and fit EASILY. 

They're made of that TOUGH, DURABLE 
WONDER FABRIC, LUMITE. They'll last longer 
and give complete customer satisfaction. This 
wonderful plastic won't fade or stain and 
will keep its sparkling look for years and 
OMACO Plastic Seat Covers are trimmed in 
top quality art leather. 
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361 in the previous week. 
Used-car sales totaled 486 for the 
same period, compared with 485 in 
the preceding week and 350 in the 
same period a year ago. New-car 
sales for the similar 1948 period 


were 367. 
+ + * 


Pittsburgh 

Business in the Pittsburgh dis- 
trict declined sharply in the week 
ended Sept. 30, with all of the drop 
resulting directly or indirectly from 
the almost complete shutdown of 
the coal mines, the Bureau of Busi- 
ness Research of the University of 
Pittsburgh reports. 

New-car registrations in the area 
were the highest in five weeks, 
however. The report also noted that 
on a seasonally adjusted basis, the 
volume of trade was up appreciably. 

* a * 


Topeka 

Consensus in Topeka, Kans., 
among several new-car dealers is 
that business should continue good, 
especially in the new models, for 
some time to come. 

Some dealers said that they 
based their opinion on the fact 
that there were many orders to 
be filled as yet, and that the new 
models would probably stimulate 
buying. 

One of the Big Three dealers re- 
ported a gain of 65 percent in new- 
car sales during August, compared 
with August, 1948. His used-car 
sales zoomed 123 percent over last 
year during the same month. New- 
truck sales, however, declined 44 
percent, while his used-truck sales 
were exactly the same. 

In his service department, cus- 
tomer labor gained 21 percent dur- 
ing August, 1949, compared with 





August, 1948, while his parts de- 
partment gained 2 percent. 

His opinion is that the car 
business will continue to increase 
because of unfilled orders. He 
said that the truck market is 
pretty well filled, and will con- 
tinue to be hard. 

Other dealers reported from 15 
to 35 percent gains in new cars in 
August, 1949, compared with Au- 
gust, 1948. Some reported a loss in 
used cars, while others reported 
gains of 25 percent. 

Nearly all reported tough going 
in the used-truck market, while 
some reported slight gains in new- 
truck sales.—(George M. Hunholz). 
+ & ° 


Columbus, O. 


New-car sales in Franklin county 
(Columbus), O., during September 
totaled 1,764 units. The figure was 
below the record 1,922 new cars 
sold in August, but compared fav- 
orably with the July total of 1,792 
and the June count of 1,789. 

New-truck sales during the 
month were the third highest of 
the year. The sale of 222 new 
trucks in September ranked behind 
the 231 sold in May and 228 sold 
in March. 

Used-car sales in September 
numbered 7,784, well below the 
8,877 figure of the preceding 
month, On the other hand, used- 
truck sales increased in Septem- 
ber to 609 units. In August, the 
total was 508. High point of the 
year in new-truck sales occurred 
in March, when 911 were sold. 

New-car sales by makes during 
September were: Anglia-Prefect, 1; 
Buick, 126; Cadillac, 27; Chevrolet, 
385; Chrysler, 69; Crosley, 11; De- 
Soto, 39; Dodge, 90; Ford, 306; 
Frazer, 4; Hudson, 46; Kaiser, 19; 
Lincoln, 18; Mercury, 54; Nash, 
39; Oldsmobile, 94; Packard, 46; 
Plymouth, 204; Pontiac, 114; Ren- 
ault, 2; Studebaker, 57, and Wil- 
lys, 13. 

New-truck sales during the same 
period were: Chevrolet, 64; Dodge, 
34; Ford, 50; GMC, 24; Interna- 
tional, 23; Mack, 4; Reo, 2; Stude- 
baker, 6; White, 10; Willys, 4, and 
miscellaneous, 1.—(Bert Strang). 





Further U.C. Drop Seen 
In Manhattan, Kans. 


MANHATTAN, Kans.—Automo- 
bile dealers in this college town 
hold varied opinions on the future 
of new-car sales but nearly all of 
them believe the decline in used- 
car sales will continue, accompa- 
nied by a decrease in prices. 

Some dealers are optimistic 
about the sales future of new cars 
while others are of the opinion 
that the peak has been reached. 


Generally, those taking the op- 
timistic viewpoint based their 
hopes on the return last month 
of some 7,000 students to Kansas 
State College. 

When questioned on August new- 
car sales, virtually every dealer re- 
ported sales as high as or higher 
than August, 1948. 

One dealer in medium-priced 
cars reported a 35 percent drop 
in new-car sales during August, 
1949, compared with August last 
year. His used-car business drop- 
ped 10 percent. 

However, this dealer’s service de- 
partment showed a gain of 26 per- 
cent over last August, and his parts 
department was up 4 percent. This 
dealer said that he does not receive 
enough new cars. “If we get the 
cars we can sell them,” he said. 
“We still have a good demand for 
new cars and good used cars.” 

Another dealer in the same 
field reported a gain of 50 per- 
cent in new-car sales during Au- 
gust, 1949, over August, 1948, and 
his used-car sales showed a 25 
percent gain. 

His new-truck sales, however, in- 
dicated a 75 percent loss under 
August, 1948, and his used-truck 
business was 100 percent below Au- 
gust a year ago. He described the 
used-truck business as “lousy!” 

His service department was 20 
percent better this August com- 
pared with August, 1948. The parts 
department was steady. 

This dealer predicted that sea- 
sonal lag and full showrooms, and 
possible model changes, will slow 
down buyers during the next 
month or two. 

One of the “Big Three” dealers 





in Manhattan reported a 15 per- 
cent gain in new-car sales for 
August, 1949, over August, 1948. 
His used-car department, how- 
ever, showed a loss of 35 percent. 

He said that his new-truck sales 
were about the same as last year, 
but his used-truck sales showed a 
65 percent loss. Both service and 
parts were the same as in August, 
1948. 

This dealer’s opinion is that the 
truck business will definitely fall 
off because of three causes: (1) 
Ordinarily slow this time of year; 
(2) Demand has been supplied, and 
(3) Money is much tighter. 

Another dealer here—in the me- 
dium-priced class—reports his new- 
car sales were the same this Au- 
gust as in August, 1948. His used- 
car sales showed a 25 percent de- 
cline for the same period. 

Both his service and parts de- 
partment showed losses in Au- 
gust, 1949, compared with Au- 
gust, 1948. He feels that the mo- 
tor car business will continue 
about the same as in August. 
Parts and service should pick up, 
he declared. 

A dealer in the higher-priced 
bracket reported a 50 percent gain 
in August, 1949, over August, 1948, 
in new-car sales. His used-car 
sales showed a gain of 10 percent 
in the same period. His service and 
parts departments each indicated 
a 15 percent loss under August, 
1948. 

Another dealer said his new and 
used-car sales were exactly the 
same as in August, 1948. His serv- 
ice and parts departments also 
showed no changes. He believes 
that the car business during the 
next two months will remain about 
the same as in August. 

A few more dealers here report- 
ed gains in new-car sales of 15 to 
35 percent, with used cars running 
from a 10 percent gain to 25 per- 
cent loss during the same period. 
Parts and service ran about even 
to 10 percent higher. 
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Think of the luxury you can command . . . whizzing along 
in a modern car, resting back on sleek seat covers of 
Lumite. The going couldn't be nicer. For Lumite woven 
fabric feels as good as it looks. So luxuriously smooth. So 
cool in hot weather—never clammy in cold. And what 
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On the Financial Front. . . 


Stocks Are ‘Bargains, ’ 
N. Y. Analyst Says 


By George Deery resentative industrials (stocks in 
Associate Editor Standard & Poor’s weekly index). 

GINCE the beginning of the Dow- Or ae 
Jones averages, the industrial =r ratio of earnings to 
index has advanced in 28 of the prices, on the average, is about 
51 Octobers and the railroads have|7, That compares with 6.15 in sec- 
declined in 26 Octobers. ond quarter of 1949, 6.32 in first 
As for the remainder of the 
years, November is traditionally 





marked with tax sales and year- Auto Stocks ls 
end adjustments, making the Oct. P' 
market for that month rather — baikcdeecshatgay 7 in 
spotty. The key to the December stores A Motors res a" ou 
market will probably be found in | fiudson ............... \.. 12% 13% 
what evaluation investors place Kaiser-Frazer ....... 4 3 
on the outlook for the early part | Nash-Kelvinator ... 13% 18% 
of 1951. Acero 8 ie idasesonids 8% 3% 
H D.C states in Forbes| Studebaker ............. 22 22% 
ndiieaien that unin - the cheap-| Tucker .......< 0.00... 20 35 
Willys-Overland ... 4% 4% 


est that they have been in 30 years. 
“This statement,” he declares, “is py agg 
based on statistics covering 50 rep- 





quarter of 1949, and 5.49 in last 
quarter of 1948 (lowest on record, 
back to World War I). 

“As recently as the first quarter 
of 1946 these stocks commanded 
prices 27.9 times their earnings. The 
figure is just about four times the 
present rate at which earnings are 
being capitalized in the market.” 

The conclusion is inescapable, 
he adds, “that current prices for 
typical stocks represent ‘real bar- 
gains.’ Not only are they cheap 


rae 








on earnings, but they would be ARCHITECTURAL PATTERN—Inclusion of the used-car display area as an ietogrel part 


attractive even if earnings de- | of the overall architectural pattern is a feature of Paul Logan Motor Co. (Stu 


lebaker), 


Beatrice, Neb. The sales and service building measures 75 feet by 140 feet. Total frontage 


clined substantially.” is 125 fect. 
Optimistically,.Comer states “it 
would seem that current stock 
of 227,000, according to the Alex- 
prices are discounting a 50 percent ander Hamilton Institute. 


drop in earnings. The writer be- 
lieves earnings will hold up much This was the sixth consecutive 


better than that. Consequently, a| monthly increase and brought 
rise in stock prices is looked for| employment to the highest level 
as the market attempts to correct} reached this year. The gain in 
its error of pessimism.” employment in August was ac- 
* * * companied by a seasonal down- 
Men at Work — the available supply of 
N CONTRAST to the usual sea-| As a result of these two develop- 
sonal downward trend, the num-/| ments, the number of unemployed 
ber of persons employed in the| persons was reduced from 4,095,000 
U. S. rose from 59,720,000 in July|in July to 3,689,000 in August. 
to 59,947,000 in August, an increase It is not likely, however, that 








The way we treat your customers in making collections 
has a very decided influence on your business . . . be- 
cause when collections are handled properly they 
create good will and future income for you. But when 
they are improperly handled, or the customer becomes 
delinquent, everybody stands to lose . . . you, your cus- 
tomer, and our company. 

That’s why all of us at Universal C.I.T, make every 
effort to keep accounts up to date by checking promptly 
on delayed payments. Naturally this part of our job 
requires tact and ample evidence of good will—and 
the fact that so few of our customers do become seri- 
ously delinquent is proof of the success of our efforts. 


However, when one of our customers foresees a 
temporary difficulty in meeting his payments we want 
to hear about it. Have him drop into your Universal 
C.I.T. Branch Office to talk over his problem. We’ll 
work out something satisfactory and fair—you can feel 
sure that we never will be unreasonable or arbitrary in 
our collection efforts. 

As we see it, once you have sold a car on the Universal 
C.1.T. Plan we represent you to your customer. Our job 
then is to maintain the same cordial relationship with 
him which you yourself have enjoyed. The good will 
we build for you by doing this is one of the contribu- 
tions we can make to your business future. 


UNIVERSAL C.I.T. 


UNIVERSAL C. I. T. CREDIT CORPORATION * OVER 300 LOCAL OFFICES IN PRINCIPAL CITIES 








employment can extend its upward 
trend much further in the face of 
the adverse seasonal influences 
which will characterize the situa- 
tion until next March, the institute 
states. A counteracting factor to 
any downturn in employment, how- 
ever, will be the seasonal drop in 
the available supply of labor. 

It may be expected, therefore, 
that unemployment this winter will 
not reach too serious proportions, 
even though business fails to re- 
turn to the boom conditions whick 
prevailed in 1948, it adds. 

+ * = 


Timken Reports 
Drop in Profit 
For 12 Months 


A net profit of $5,057,949 has 
been reported by Timken-Detroit 
Axle for the fiscal year ended with 
last June, which contrasts with 
$7,665,102 earned in the previous 
fiscal year. 

The profit, realized on the net 
sales of $89,628,142, is equivalent 
to $2.33 a share and compares with 
$3.53 a share shown the year before 
when sales totaled $111,496,284. 

The company expended $5,041,455 
for property, plant, machinery, 
tools and equipment during the 
past year, Walter F. Rockwell, 
president, noted. 

He said more than $2,000,000 was 
spent for building and equipping 
one new plant and acquiring and 
equipping another. 

Current assets on June 30, last, 
were $28,412,227 and current liabili- 
ties, $5,733,625. Inventories were re- 
duced about $3,000,000 and further 
ee are expected, Rockwell 
said. 


* * * 


Auto, Oil Firms Lead 


Total Asset List 
(As of December 31, 1948) 





Total 
Assets 

Company: (Millions) 
Standard Oil (N. J.) ....$3,526.0 
General Motors ......... 2,957.7 
St RS Sa 2,534.9 
du Pont (E. L) ........ 1,585.8 
Standard Oil (Ind.) .... 1,500.0 
Socony-Vacuum ........ 1,443.0 
OD GI Deaaasiewccccces 1,277.1 
AS 1,191.0 
General Electric ........ 1,177.4 
Standard Oil (Calif.) .... 1,074.5 
Bethlehem Steel ........ 1,029.0 
Bord Mieter ............ al,025.7 
Cities Service .......... 991.9 
ls 8614 
Sears, Roebuck ......... 789.3 
Western Electric ....... 785.9 
Union Carbide .......... 122.7 
Sinclair Oil ............. 710.1 
Westinghouse Electric .. 693.6 
American Tobacco ..... 686.7 
International Harvester. b671.8 
Anaconda Copper ....... 660.3 
SE IE so Gos bis cds caves 640.5 
Creole Petroleum ........ 619.0 
Allied Chemical ........ 597.1 
Phillips Petroleum ..... 579.3 
Montgomery Ward ..... c578.8 
Kennecott Copper ...... 574.4 
Chrysler Corporation ... 541.4 
Reynolds Tobacco ...... 530.7 
Swift & Company ...... b522.5 
Alum. Co. of America .. 503.6 
Republié Steel .......... 490.1 
United Fruit ............ 449.6 
Armour (IIL) ........... b447.7 
Liggett & Myers ........ 425.0 
Goodyear Tire .......... 424.9 
Eastman Kodak ........ ~-411.6 
Atlantic Refining ....... 382.6 
Jones & Laughlin ...... 379.1 


a—Dec. 31, 1947, b—Oct. 31, 1948. 
o—Jan. 31, 1949. 


—Financial World 
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Young 


families buy 


16 Leading Newsstand Sellers 


1st6Mos.1948 ist6 Mos. 1949 


Better Homes and Gardens 
Redbook 

Good Housekeeping 
American 

Saturday Evening Post 
Cosmopolitan 

Look 

American Home 

Ladies’ Home Journal 
Coronet 

Collier’s 

True Story 

Woman’s Home Companion 
McCall’s 

Life 


True Confessions 


REDBO 


1,118,661 
819,155 
1,116,056 
906,400 
1,740,891 
827,057 
1,374,002 
818,831 
2,091,865 
1,335,460 
872,970 
1,335,976 


~ 1,502,192 


1,637,844 
2,282,205 
1,778,158 


1,223,602 
850,992 
1,124,907 
911,215 
1,730,600 
802,155 
1,331,325 
753,432 
2,026,032 
1,261,069 
780,186 
1,228,734 
1,365,804 
1,456,985 
2,051,347 
1,467,799 





Editorial Vitality 


2,000,000 young REDBOOK families again step up the number of copies they buy. 
Total circulation of the August issue of REDBOOK rose to an all-time high of 
2,020,000. Smart Advertisers buy in a rising market. 


Change 


104,941 
31,837 
8,851 
4,815 

— 10,291 
24,902 

— 42,677 
— 65,399 
— 65,833 
— 74,391 
— 92,784 
—107,242 
—136,388 
—180,859 
—230,858 
—310,359 





ABC Publishers Statements Ist half of 1948 and Ist half of 1949. 





Smart Advertisers buy in a rising market ! 








Maritimes Pace 
Used-Car Loan 
Rise in Canada 


OTTAWA.—The Canadian gov- 
ernment reports financing of sales 
of used passenger cars during July 
showed the biggest increase in the 
Maritime Provinces, where 858 
such units were financed for $519,- 
528 compared with 380 units for 
$241,395 in July a year ago, a gain 
of 125.8 percent in number and 
115.2 percent in amount over last 
year. 

In other regions, such financing 
showed the following, with figures 
for July a year ago being given in 
parentheses: Saskatchewan, 300 
(136), up 120.6 percent, $203,630 
($98,539), up 106.6 percent; Mani- 
toba, 430 (269), up 59.9 percent, 
$260,099 ($186,986), up 39.1 percent; 
Quebec, 1,449 (918), up 57.8 percent, 
$1,145,302 ($718,939), up 59.3 per- 
cent; Alberta, 937 (611), up 53.4 
percent, $686,923 ($443,449), up 54.9 
percent; Ontario, 7,410 (5,135), up 
44.3 percent, $4,432,330 ($3,169,048), 
up 39.9 percent; British Columbia, 
1,166 (825), up 41.3 percent, $895,- 
583 ($609,857), up 46.9 percent. 
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‘DUCKING DUCK' DEMONSTRATES CANDALON QUALITIES—Attractive activated window 
display showing the "ducking duck'' as it demonstrates the washable and mildewproof 
qualities of Candalon, shown in the Broadway window of H. M. Williams Co. (Studebaker), 
New York City. The 1950 line of Studebakers is upholstered in the new Candalon nylon 
upholstery, made by Collins & Aikman Corp., in a variety of patterns and colors. 
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Also Discusses Railroads... 


NHUC Urges Cut 
In Auto Excise Tax 


WASHINGTON. — The National 
Highway Users Conference last 
week urged that any reduction in 
federal excise taxes also apply to 
those levied against the motor 
vehicle. 

The conference’s statement fol- 
lowed a meeting of the NHUC’s 
board of governors and admin- 
istrative committee in New York, 
at which NHUC Chairman Albert 
Bradley, executive vice-president 
of General Motors, presided. 


Vehicle excise taxes include 
“temporary” taxes on gasoline and 
oil, new cars and trucks, tires and 
tubes and parts and accessories. 
Together they cost highway users 
of the nation more than $1,250,000,- 
000 in the federal fiscal year ended 
June 30, according to the NHUC’s 
research department. 

The NHUC statement: 

“More than 600 highway user 


organizations have signed portions | 
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AUTOMOTIVE AIR BRAKE 


ELYRIA OHIO 


eae bet bene o 
Reconditioned l nits. 


INDUSTRY—AT YOUR SERVICE! 
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to buy the best air brake equipment available 
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the same warranty as brand new devices. 


that you 


urging the repeal of the temporary, 
emergency federal automotive ex- 
cise taxes. 

“These taxes place an unfair 
special burden on those who use 
motor vehicles in earning their 
livelihood and they post a real 
danger to the revenue-producing 
abilities of the states, which bear 
primary responsibility for the 
building and maintenance of 
highways. 

“The automotive excise taxes are 
not ‘luxury’ taxes. They are instead 
taxes on necessities. 

“The emergencies that permitted 
these unfair taxes to go into the 
law are now long over. It is time 
these taxes were repealed. They 
must be considered in any plan of 
tax reduction.” 

Repeal of the taxes concerned has 
been proposed in a bill by Rep. 
Thomas E. Martin, of Iowa. 

At the New York meeting the 
conference’s directing groups also 
discussed railroad attacks on 

highway transportation and the 
problems of truck size and weight 
regulation. 

Director Arthur C. Butler and 
field representatives of the NHUC 
from all over the country, reported 
to the groups on legislative trends, 
and the objectives and accomplish. 
ments of affiliated groups in their 
efforts to improve highway trans- 
portation conditions, 


N.Y. Official 
Urges Dealers 


To ‘Sell Safety’ 


ALBANY, N. Y. — Automotive 
manufacturers and dealers can 
help save an estimated 5,000 lives 
within the next 12 months if they 
will sell the idea of accident pre- 
vention in addition to selling cars 
and trucks, according to Thomas 
|W. Ryan, director of safety for 
New York state. 

Expressing alarm over the con- 
tinuing high annual death rate 
caused by motor vehicle accidents 
which he termed “avoidable,” Ryan 
urged an all-out campaign through- 
out the country to rid the roads 
of “unsafe and in many cases 
‘dangerous’ vehicles which daily 
are carrying careless and compla- 
cent motorists to early graves.” 

He cited the fact that during 
1948, 13 percent of the 28,500 fatal 
|accidents which carried one or 
more persons to untimely deaths 
|during the year, were caused by 
unsafe vehicles later found to 
have had one or a combination of 
preventable things wrong with 
them. 

The car safety checkup program 
and competition currently being 
conducted by Ford division and 
Ford dealers throughout the coun- 
try should go a long way toward 
impressing the nation’s motorists 
with the importance of adopting a 
“safety check habit” to keep their 
cars in safe operating condition, 
Ryan stated. 

“A defective automobile can be 
as dangerous to the average motor- 
ist or unsuspecting pedestrian as 
a loaded gun in the hands of a 
child,” Ryan declared. 


First Name, Ole? 


Minn. Surnames Confuse 
| Visiting Official 
| ST. PAUL. The Twin Citv 
branch of Ford Motor Co. had 
three distinguished visitors from 
Poland, Brazil and Mexico recent- 
ly, all of them Ford executives in 
their own countries. 

During their visit, the men were 
shown through the plant here and 
spent some time going over the or- 
ganizational chart. 

Asked the man from Poland: 
“How does it happen you have one 
j}man filling so many positions?” 
| The local plant manager was a 
| little stumped by the query until 
|the Polish Ford chief pointed to 
the chart and said, “There and 
there and there and there is the 
name Anderson.” 

Obviously he didn’t realize he 
was in “Minneysotah.” Yah! 
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Affecting Factories and Dealers... 


Auto Advertising 


By George Deery 
Associate Editor 

Proving its staunch support of 
direct mail with thorough coverage, 
the Direct Mail Advertising Assn. 
tapped just about everybody among | 
the car makers in its annual 
awards. 

Also included in its “best of in- 
dustry” citations are several in 
allied industries and in the media 
field. Those honored are: 

Boston Automobile Club, Chevro- 
let, Cadillac, Buick, Oldsmobile, 
GMC Trucks, Studebaker, Packard, 
Lincoln-Mercury, Dodge and Pon- 
tiac. 

Federal Motor Truck, Superior 
Coach, Rohm & Haas, Detroit Die- 
sel Engine, Standard Oil of Indi- 
ana, Dayton Rubber Co., Goodyear 
Tire & Rubber of Canada, Gar | 
Wood, Knaus Truck Lines of 
Kansas City and Firestone Tire & | 
Rubber of Canada. 

Included in the media classifica- 
tion are The New York Times, 
Business Week, Successful Farm- 


|Rawlplug Agency 





ing, Cowles Magazines, Reader’s 
Digest International Editions, Na- | 
tional Broadcasting Co., Columbia | 
Broadcasting System. 

> - * 


Plaque & Applause 


The Metropolitan Detroit Chevro- | 
let Dealers Assn. was honored by | 
the American Newspaper Publish- | 
ers Assn. last week for its local 
newspaper campaign of the year. 

At ceremonies during a luncheon | 
at Hotel Statler, Howard Stock, 
president, and Gordon Wilson, past | 
president of the organization, ac-| 
cepted a plaque for the 34 dealer 
members of the group. 

The campaign, prepared by! 
Campbell-Ewald Co., dealt with au- | 
tomobile service. Service business | 
of Detroit dealers increased 32.6 | 
percent during the campaign, the 
ANPA check showed, against a na- 
tional average of 12.8 percent. 

Don Wattrick, sports announcer | 
on WXYZ, Detroit, will be spon- 
sored by the association for five 
nights a week. The program is the 
Sports Parade. 


Steel Story With Sound 


Bethlehem Steel Co. has an- 
nounced the release of a new sound | 
motion picture in black and white | 
entitled “Alloy Steels—A Picture of 
Controlled Production.” The picture 
depicts present-day manufacture of 
alloy and special steels, emphasiz- 
ing particularly the care exercised 
in the control of all manufacturing 
processes, > 


Showing;itime is 43 minutes and 
the film is available in both 16 and | 
35 mm. It may be obtained for 
showing by writing to the publica- 
tions department, Bethlehem Steel | 
Co., Bethlehem Pa., or, on the West 
Coast, to Bethlehem Pacific Coast 
Steel Corp., 20th and Illinois Sts., 
San Francisco. There is no charge | 
for the use of the film other than | 
the cost of prepaid return ship- 
ment. At least three weeks’ advance | 
notice should’ precede _ specific | 
showing dates. 

* a + 





Saga: Ayer and Ads 

The Cinderella story of American 
advertising, from the days of wood- | 
cut illustrations and sales of wasp- | 
waisted corsets to the modern days | 
of campaigns to recruit armies and | 
to change the habits of a nation, | 
is told in “The History of An Ad- | 
vertising Agency” by Ralph M.| 
Hower, just published by Harvard 
University Press. 


Behind the unassuming title is 
the colorful backstage story of a 
oillion-dollar industry that affects 
every person in the country. Prof. 
tlower, of the Harvard graduate 
school of business administration, 
does not limit his chronicle to the 
agency he studied: N. W. Ayer & 
Son, Inc. : 

In writing about Ayer—one of 
the oldest and largest advertising 
corporations in the world —he 
found it necessary to examine the 
Whole development of modern 
advertising. 

Some of the most famous cam- 
Paigns in advertising history are 
recorded in the book: The drive 
that eliminated the open cracker 
barrel and introduced packaged 
food, the public relations campaign 





of 1906 to restore confidence in the | 
insurance business, the beginning | 
of institutional advertising de- 
signed to win public understanding | 
and good will rather than sales. 
* * . 
Dealer Sports Program | 
WXYZ-TV’s hunting and fishing | 
show, “Woods and Waters,” featur- | 
ing Jack Van Coevering, has been 
purchased by Harvey Mack Pontiac | 
Co., it was announced by James | 
G. Riddell, station manager. The} 
program, which features nationally | 
famous figures in the hunting and| 
fishing fields as guests, will be tele- | 
cast over WxXYZ-TV Tuesdays, | 
7:30-8:00 p.m. EST, for a period of | 
26 weeks. In addition, the dealer- | 
ship purchased a series of three | 
one-minute spots weekly on the} 
station. 


* * * | 


MeNevin - Wilson - Dalldorf, Inc., | 


|New York, has announced its ap- 
|pointment as the agency for Rawl 
|expansion bolts, screw anchors, and 


|masonry drills, 


manufactured by 
Rawlplug Co., Inc., New York. 

The program which will be put 
into operation shortly includes a 
complete plan of distributor, jobber, 
and dealer helps and sales tools. 

a * * 
For More Business 

Eleven months of joint planning 
by labor and management of Chi- 
cago’s large printing industry re- 
sulted last week in presentation of 
a permanent program designed to 
stabilize and expand the Chicago 
printing market. 

In its key effect, the program 
has the unions joining manage- 
ment to advertise and boost their 
products in an effort to bring 
more business to the firms, and 
to improve employment possi- 
bilities. 

Two of the four phases of the 
employer-employe committee’s pro- 
gram are already in operation, 
having guided the committee 
throughout this year. They are: 

“To demonstrate to the users of 
printing that there is the strongest 
possible cooperation between Chi- 
cago employers and unions to 


25 


eral nature affecting the relation- 
ship between unions and em- 
ployers.” 

The other two objectives of the 
permanent program are: 

“To enhance the position of Chi- 
cago as the printing center of the 
world. 

“To inform buyers of printing of 
the advantages of the Chicago 
printing market.” 

* 


* * 


|| K-F Drops Winchell 


THE NASH AD DOLLAR—This display was 
one of the features of a complete advertis- 
ing program outlined at recent Nash dealer 
meetings in 21 zone cities throughout the 
|country. Shown at the left is B. B. Geyer, 
| president of Geyer, Newell and Ganger, New 
|York advertising agency for Nash, with H. 
C. Doss, sales vice-president. _ 
maintain stability in the printing 
market. 

“To consider matters of a gen- 


WHEN THEY TRY 
THE AUSAY RIDE 


THEY 


BUY 


THE HS 


@ Houdaille distributors everywhere say 


that a demonstration ride invairably sells a 


set of Houdaille Huskies. They are ringing 


up shock. absorber profits as never before. 


Huskies are the best possible replacement 


for worn out shocks. But new car owners are 


prospects, too, because 


Huskies give the extra 


control needed for those unexpected stretches of 


rough going and insure greater shock absorber 


mileage. Add taxis, commercial fleets, ambulances 


and other hard-used service vehicles. Visualize for 


yourself Huskies’ market potential. 


Why not equip your own car with Houdaille 


Huskies? Use it as a demonstrator. You'll sell more 


shock absorbers than you ever thought possible. If 


you’re not stocking Huskies now, call your nearest 


distributor today, or write the factory. 


HOUDAILLE-HERSHEY CORPORATION 


HOUDE ENGINEERING DIVISION 


BUFFALO 


America’s Pioneer Builder of Hydraulic Shock Absorbers 


it, NEW YORE 


Kaiser-Frazer will not use the 
option it has on the Walter Win- 
chell broadcast next year, K-F an- 
nounced last week. The program, 
reported to have cost around $500,- 
000 a year, has been sponsored by 
the Willow Run firm since the first 
of the year. New sponsor will be 
William Warner & Co., which will 
use the time for its Richard Hud- 
nut toilet articles, according to 


New York sources. 
* * + 


Buy Now, Bank Says 


L. M. Giannini, president of the 
Bank of America, has announced 
that the bank is undertaking a 
new advertising campaign of ma- 
jor proportions throughout Califor- 
nia to aid in restoring the confi- 

(Continued on Page 64, Col, 1) 


The HOUDAILLE* 


HUSKY 


@ All operating parts are 
huskier and proportioned 
for balanced, low-pressure 
operation on both compres- 
sion and rebound strokes. 
The only heavy-duty, direct- 
action shock absorber that 
fits standard mountings 
without special drilling or 
fittings and without sacri- 
fice in collapsed or extend- 


ed length. 


The story of the 
complete Houdaille 
line ts in our new 
catalog. If you 
don’t have a copy, 


ask your distributor, 


or write. 
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_LIFE-read every 
of the nation’s 













AUTOMOTIVE NEWS, OCTOBER 10, 1949 sAnblllactokatts Ee mea pk aan 






ween Il 90% 
» j . SPEAKING OF LIFE... | 
= | Few are chosen! During the year, the ; 


editors looked at almost 500,000 pictures 











in order to choose the 10,000 or so that ap- 
peared in LIFE. On the wings of these 
compelling pictures you covered the high- 
ways and byways of America and circled 
the globe to eyewitness the story of hu- 
manity. 









na i re 





San Francisco, with its bay, bridges, and cable-car hills, looks 5 | Outside the U.S.A. Your fellow LIFE 
unlike any other American city. readers overseas get the International Edi- 


But, with regard to its dependence on automobile trans- 






j 
be | tion. Its fast-climbing circulation is now 
| over 350,000, and LIFE International sub- 








portation, it is typical of all American cities. E scriptions, which come in from every part 
It is typical, too, in its enthusiasm for LIFE. For, in San me | of the globe (with the exception of the 
Francisco, as in every other city across the nation, LIFE is je | U.S.S.R.) are paid for in twenty-nine dif- 





ferent currencies. 








read in one out of every three families. ye ; 
a Sales at newsstands from Iceland to 
No other magazine has ever offered such a showroom for the = |  Indiainvolve almost every type of national 
cars you sell—a showroom which opens to 14,950,000 families Y coinage in the world— including baht, won, 
every week. E: fils, shillings, aurar, kuros, pesos, franes, 






and guilders. 


| Big purchases! In a six-month period, 
35% of all the automobile tires bought in 








the U.S. were bought by LIFE-reading 
families! 






Further evidence of this tremendous 
CB at j buying power is furnished by the fact that 


aa 
OTE AY rt ae 






LIFE-reading families also accounted for 
38% of all washing machines, 37% of all 
vacuum cleaners, and 39% of all mechan- 








ical refrigerators bought in the U.S. in 
six months! 







LIFE photographic exhibitions. Have 
you happened to see any of the LIFE 
photographic exhibitions which have been 








showninoverathousand museums,schools, 
colleges, and libraries.all over the country? 
This service, offered without charge, came 






about because of the many requests for 






LIFE’s wealth of pictures and informa- 







tional material. 
The exhibits are based on articles from 
LIFE and include interesting additional 


material which the editors collected but 






were unable to use because space did not 










permit. 


Home on the plaza. LIFE is published 
in the Time & Life Building which over- 
looks New York’s familiar Rockefeller 
Plaza. A cordial welcome awaits you at the 
Information Center in the lobby. Why not 
drop in on your next visit to New York? 
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Sullivan-Johnson Motor Co., Sa- 


Arthur Dickhoff, parts manager, 
has retired, and Harold Neal has 
replaced him. 

* 


Chevrolet Co., Montrose, Pa., was 
opened recently with ceremonies 
and entertainment. An old-fash- C 
ioned barn dance at which cider |O-., has been incorporated by C. F. 
and refreshments were served | Crabtree, Ralph L. Humphrey and 
was part of the program. 
Officers of the company are 
Robert M. Horlacher, president; 
Walter A. Sherwood, vice-presi- 
dent, and his brother, George W. 


Dealer Doings 


Bobb to Build 


in the sales department. 


Fairborn Formed 


* * * 


Horlacher and Sherwood Robert W. Hile, William R. Sam- 
A 6,600-square-foot building to | mett and Hugh A. Stayley. 
house Horlacher and Sherwood * * * 


Crabtree Chartered 


M. N., Dixon. 


* * * 


Carl Gets Charter 


Avenue, 





= the of . 


of your sho wroomm 


reflect its persona lity? 


@ A pretty face stops people—whether it’s a girl’s 
face or a showroom’s face. The showroom that has 
a pleasing personality—whose face is modern and 
inviting — is the one that attracts the eye of the 
passer-by .. . that brings in the most customers. 

Many automobile dealers have given their show- 
rooms a new, more attractive sales personality with 
Pittsburgh Products. They have found that a com- 
plete modernization job (not a half-way measure! ) 
immediately i increases sales—and profits. Equally 
important, they have found modernization to be 
a sound investment in the future of their businesses 
—not an expense! 

Add new sales personality to your showroom by 
modernizing with Pittsburgh Glass and Pittco Store 
Front Metal. Your architect knows all about these 
recognized products and will see that you get a well- 
planned, economical design. Both of you can count 
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Sherwood, secretary-treasurer. 
Kans., has announced three| The concern also operates a 
in its personnel depart-| Chevrolet dealership i khan- 
ment. Dale Showalter has been ad- ak, ~ ee ” 
vanced to service manager, replac- o. pte 
ing Tommy Adams, who has been 


Bobb Chevrolet, Inc., 621 Parsons 
Ave., Columbus, O., has completed 
plans for erection of a building at 
—— 607 Parsons Ave. It will cost about 


Smith Begins 29th Year _| §2:°0. : 6." 


Ammon R. Smith Auto Co. (Chev- 
rolet), York, Pa., has recently ob- 


served its 28th anniversary. Fairborn Motors, Inc., Fairfield, 


O., has been granted a charter with 
$12,000 capital. Incorporators are 


merly a used-car official with the =o 
and John Lombard, corporation clerk. Building has 9,000 square feet. 





Maurer, Leonard M. Blum and J. F. 
Armour. 


Crabtree Motors, Inc., Columbus, 


Carl Auto Sales, Inc., 12661 Lorain} cern, located at 2800 E. Main St., 


‘Cleveland, has been 





A TRIM, MODERN SHOWROOM like this one in 
Newark, N. J., invites passers-by to come in 
+++ Stimulates sales. The “open-vision” design 
permits unobstructed vision from the street . . . 
helps make the sale before the customer en- 
ters. Give your showroom new sales person- 
ality by modernizing now with Pittsburgh 
Products. A complete modernization job.is the 
proven way to greater profits. Architects: 
Frank Grad & Sons, Newark, N. J 


Store fronts 
and Interiors 


by Pittsburgh 
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THOMAS MOTORS (DODGE) IN WALTHAM, MASS.—Herb Bowman, president, was for- | 
e New England office. Bill Sauerman is treasurer | 








* * * 


+ * * 


Coopers Take Packard 
George Cooper & Sons Motor | 


pO. 


on our fullest cooperation. If you wish, you can ar- 
range for convenient terms through the Pittsburgh 
Time Payment Plan. 
Meanwhile, why not return the convenient cou- 
on for a free copy of our booklet, “Modern Ways 
for Modern Days”? It is full of illustrations and 
descriptions of remodeled showrooms, and pro- 
jected designs by some of the world’s foremost 
architects. 


Pittsburgh Plate Glass Company 
2342-9 Grant Building, Pittsburgh 19, Pa. 


i 
| Without obligation on my part, please send me a FREE copy of your 
| book on modernization, ‘“‘Modern Ways for Modern Days.” 

| 

| 

! 

| 

| 
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| Kuhn Named Chairman 

| Of Indianapolis Fund 
Willis E. Kuhn, president 

Sales, Inc., Dayton, O., has been | North Side and East Side Chevrolet | 


named a direct factory dealer by | firms in Indianapolis, and of the | o¢ Harrison, Ark. Nichols has gone 
Packard Motor Car Co. The con- range Chevrolet Co. of Marion, | to Millington, Tenn., where he will 
has been appointed Community| take over another Chevrolet fran- 


was organized 10 years ago. All Fund chairman for Indianapolis to | chise. 








of | 


raise $1,561,600, of which $1,280,000 
has already been appropriated by 
the 46 Red Feather agencies. 

This is the first time in the his- 
| coer of the Indianapolis Com- 
|munity Fund that the chairman- 
__ | ship has been bestowed upon an 
|auto dealer. 





+ * * 


Welch Donates Car 


Earl Welch, owner of Welch Mo- 
tor Co., Raymondville, Tex., has 
donated a dual control automobile 
|to the Raymondville public school 
system for use in its driver train- 
ing program. 

- > > 


Jones and Little Move 

Jones and Little, Inc., Interna- 
tional Harvester dealers moved 
into a new building in Greenville, 
Tex. A parade of trucks and farm 





granted a charter by the secretary | officers are members of the Cooper | equipment called attention to the 


| opening. There was also square 
dancing at night. 
+ * 


Nichols Sells to Boyd 


J. M. Nichols, owner of the J. M. 
| Nichols Chevrolet, Berryville, Ark., 
| has sold the firm to Charles Boyd 


* * * 


Appoint Perkins 
| Announcement of the appoint- 
|ment of Clem Perkins as general 
|sales manager of Uptown Motors 
| (Lincoln-Mercury), Oakland, Calif., 
|was made by Cameron Bills, vice- 


| president of the firm. 
. * o 


Beasley Picnic 

Officials and employes of Beasley 
|Motor Co., Altoona, Pa., held their 
| annual picnic this year at Reservoir 
|park, the company revealed, Em- 
ployes of Beasley Motor Rebuilders 
and Replogie Motor Co. also 
attended. a a 


| Hart—Hartford 


| Wilburt Hart, president of W. 
|Hart Buick Co., 59 Farmington 
Ave., Hartford, Conn., announces 

ithe appointment of William F. 

| McCarthy jr. as general manager. 
He also announced that Jack Dunn 

}and John Lata joined the com- 

|pany’s sales forces. 

* * 


Sorenson Opens 


Sorenson Motor Sales (Hud- 
| son), Menomonee Falls, Wis., has 
| opened its new showroom and 
| garage. At the opening, coffee 
| and doughnuts were served. 

| * * «* 

1 


Bill Opens Another Lot 


Bill Motor Co. at 45 Orange St., 
|Manchester, N. H., has announced 
ithe opening of another used-car 
establishment at 3 South Willow St. 
The firm has been engaged in the 
automobile business in Manchester 
|for more than 25 years. 

* * . 


Gordon Opens Building 
Gordon Motor Co.’s new $40,000 
home at 907 S. McDowell St., 
Charlotte, N. C., has been com- 
pleted. The building is of brick and 
concrete-block construction. 
: * *” 


Yount Heads Bogda Service 

Cc. W. Yount has been named 
service manager of Bogda Motor 
Co., Inc. (Kaiser-Frazer), 1018 N. 
Meridian St., Indianapolis, accord- 
ing to O. W. Bogda, president. 


Davies Names Weed 

R. B. Weed has been named new- 
car sales manager for Paul Davies 
Chevrolet, Inc., 390 E. Broad St., 
Columbus, O. He succeeds Charles 
F. Crabtree, who has resigned to 
enter business for himself. 

« +. ” 


Garrity Buys United Motor 





After Corporation Is Dissolved 


Sale of United Motor Co., Hills- 
borough county distributor of 
Chrysler products and one of 
Tampa, Fla.,’s oldest automobile 
dealerships, to John L. Garrity of 
Jacksonville, former regional man- 
ager for Chrysler Corp., has been 
announced by Ramon M. Moran, 
United president and owner. 


Although the sale price was not 
made public, Moran said it was in 
excess of $100,000. He announced 
the sale after the court issued an 
order Sept. 24 dissolving United 
Motor Co., a corporation in which 
(Continued on Page 29, Col. 1) 
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the firm’s name to George Hoster, | deal in autos, trucks and farm ma- 


Inc. 
* + + 


Perry Sells Hudsons 


Houston Perry, head of Perry 
Motor Co., Bastrop, La, an- 
nounces that his firm has been 
appointed a Hudson dealer. 


* * + 


Azbill, Hughes Chartered 


Azbill, Hughes Motor Co., Inc., 
McKee, Ky., has been granted a 
charter by the secretary of state. 
Authorized capital stock is $10,000. 
Principals are Charles W. Azbill, 
A FORD DEALER FOR 25 YEARS—John Ramsey celebrated the anniversary at Malvern,| Elizabeth Azbill and Billy B. 


Ark., recently by opening this new sales and service plant for his Ramsey Motor Co. Hughes. 
— = ——oe 5 crear ay wee 


Clark Names Clem 


Appointment of Gerald Clem as 
sales manager has been announced 
by Fred Clark Motor Co. (Pack- 
ard-Willys), Ocala, Fla. 


* * * 


Louisiana Opens 
Louisiana Motors (Pontiac), La- 
| fayette, La., has formally opened 
its new building. Larry Louviere 
| is owner. 














Dealer Doings 


(Continued from Page 28) 










Moran and members of his family | used-car manager, E, M. Norris, 
owned all 310 shares of capital|parts manager and George H. 
stock. White, service manager. 

The order of dissolution named * * * 
officers of the company as trustees 
empowered to pay all bills against Hoster Buys All 
the company as of Sept. 24, and| George Hoster has purchased 
to collect all debts and otherwise |complete interest in Hoster-Rob- | 
settle the affairs of the company. |erts, Inc. (Ford), 829 Broad Ripple 


* * * 


West Side Adds U. C. Lot 


West Side Motors, Inc., Columbus, 
O., has purchased property at 
1345-9 W. Broad St., for a used-car 
lot. The company is now located at 
1350 W. Broad St. 


» — @ | 
| 


+ * + 


Reynolds Motor Sales 
Reynolds Motor Sales, Inc., has 








Miller Takes Packard 


Miller Motors, 112 Meridan St., 
Huntsville, Ala., has announced 
its appointment as a Packard 
dealership. 


* * 


Plains Breaks Ground 


Ground for a block-long, $200,000 
building to be constructed for 
Plains Chevrolet Co., Amarillo, Tex., | 
has been broken. Bob Rogers and | 
his father, Jesse A. Rogers are | 


co-owners. 


* * ‘ 


Bluhm—WDW ausau 


A building permit has _ been 
granted for the construction of an | 
addition to the Frank Bluhm} 
Garage at Wausau, Wis. The Mid- 
west Engineering Co. of Marshfield, | 
Wis., is the designer of the addition. 


* * * 


Beckett Adds Personnel 


Beckett Bros. Motor Co., (Dodge), | 
211 W. Houston St., Marshall, Tex., 
has appointed Ed Odom jr. as 
assistant manager. The firm also | 
announced the appointment of S. D. | 
Wood to its sales department. 

* 7 * 


Bergeron Motor—Elkhart 

Bergeron Motor Co. (Chrysler), 
215 N. Main St., Elkhart, Ind., has 
opened a second used-car lot at 205 | 


N. Main St., with Everett Funk and 
George Simmons as salesmen. 





Ave., Indianapolis, and has changed | been formed at Milltown, Wis., to'combines. Former operator was 


1 


\ 


chinery. Incorporators are William 
A. Cameron, Marian Cascio and 
Evelyn Larson. 

* a . 


C. & N. Files Name 


A business name has been filea 
for C. & N. Motor Sales, 1010 Ni- 
agara St., Buffalo, by Cosimo Nasca. 


Pontiac Selects Gridley 


For ‘Better Dealer’ Award 


Gridley Motor Co., 300 S. Main, 
Wichita, Kans., has been elected 
to Pontiac’s “Better Dealers” 
group. Headed by B. E. Gridley 
sr., the company has been a Pon- 
tiac outlet in Wichita since 1923. 

A reproduction of the oil paint- 
ing of Chief Pontiac was pre- 
sented to Gridley by B. C. 
Kortier, Pontiac, Kansas City 
zone manager. 

* * * 


Seits Takes Tractor Deal 


William Seitz, formerly associ- 
ated with the Barnes Implement 
Co., Washington, Kans., is now op- 
erating his own business there. He 
has taken over the franchise for 
Ford tractors, Dearborn farm im- 
plements and Gleaner Baldwin 


our 
er 2 
———— | 





s yk NEW 







BUILT FOR BETTER 





CELINA 


29 


Leonard Pacey. Omer Linenberger, 
an employe with Pacey, will remain 
with Seitz. Name of the new firm 





| will be Bill Seitz Implement Co. 


7 . 7 
Staab Motor Loans School 


Dual-Control Training Car 

Staab Motor Co. (Chrysler), El- 
linwood, Kans., has formally 
turned over to the Ellinwood high 
school, for instruction purposes, a 
dual-control Plymouth. "ea 

According to Nick DiBurgio, of 
the Staab company, Chrysler offi- 
cials in the state are considering 
other such loans as goodwill meas- 
ures to schools in Kansas. 

> + * 
Towle an Elder 

Gerald E. Towle, Rochester, N. 
H., automobile dealer, was elected 
as elder at the annual business 
meeting of the Advent Christian 
church, Mrs. Towle was named as 
chorister and assistant organist. 

+ * * 
Building Addition 

Hebert & Auffrey, Manchester, 
N. H., dealership, has been granted 
a permit to construct an addition 
to its garage at 1323 S. Willow St. 


Ho Me 


SERVICE! 


* * * 


Chicago Deal to Roseroot 


Don H. Roseroot has taken over 
the Packard dealership in Chicago 
located at 5020 S. Harper Ave. The 
firm was formerly known as Addi- 
son Motor Co., but is now being 
operated by Roseroot as Addison 
Motors. 

e > * 


Elks Honor Morrison 


Cecil A. Morrison, manager of 
Farmer Motor Sales (Chevrolet), 
Rochester, N. H., has been hon-| 
ored with membership in the “25- 
year club” of Rochester’s Lodge of 
Elks. 


* * * 


W hite—Boston 


Work has been started to reno- 
vate and modernize the White 
Motor Co. quarters at 930 Com- 
monwealth Ave., Boston, 

. * + 


English Adds 


English Motors has established 
new sales and service facilities at 
1032 Commonwealth Ave., Boston, 
Russell A. Pettengill, president, 
announces. 

* * + 


Newman Ups Stock 


Newman Motor Co., Plainview, 
Tex., has increased its capital stock 
from $50,000 to $100,000. 

+ * * 


Boulevard Appoints 
Boulevard Motors (Lincoln-Mer- 
cury), 1600 Caton Ave., Baltimore, 
has appointed Harry Salzman, as| 





W: are proud to announce our new Systems Division 
plant at Celina, Ohio. 

During recent years there has been an ever-increasing demand 
from automobile dealers throughout the country for Reynolds 
& Reynolds products. 

Meanwhile, our Dayton plant has been “bustin’ at the 
seams.” There just wasn’t enough elbow room to efficiently 
handle our rapidly growing automotive business. 

Now, we Gon achieved the goal which has been planned 
for many years. . . an entire new and separate plant with ample 
facilities to maintain the kind of service our business has been 
based on since 1866. 

Our new Celina oe has been operating successfully for 
the past several months. It is the ultimate in modern, scientific 
construction . . . 55,000 sq. ft. of floor space with the finest 
equipment that money can buy. Teamed with our large Dayton 
plant, Reynolds & Reynolds now offers improved service to 
automobile dealers. Our Dayton plant, too, has been freed to 
better serve the growing list of car dealers who are turning 
to “tailor-made” repair orders, stationery, and forms. 

This is the story we have wanted to tell for a long time 
.-. anew plant... BUILT FOR BETTER SERVICE to auto- 
mobile dealers. 
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Present Dayton, Obio plan 


Present Los Angeles plant 


For prompt handling of orders and inquiries, be sure to change our 
address to Celina, Ohio on your records. All inquiries, orders, billings, 
accounts receivable, and shipping are now concentrated at Celina. Only 
the executive offices of the Systems Division remain at Dayton. 


SYSTEMS DIVISION, Yhe REYNOLDS & REYNOLDS Company 
Cc ELINA, Ou! 9 





(LOS ANGELES BRANCH, 400 W. PICO BLVD., SERVES ARIZ., CALIF., IDAHO, ORE., NEV., WASH., AND UTAH) 
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DEALER HAUSMAN'S CUSTOMER IS BOOSTER—Ben Hausman, Reo's new distributor in 
Louisville, is shown (right) with Reo's new Model E-22, powered by the Gold Comet engine. 
Sequel to the story is the fact that one of Hausman's customers liked the idea, too, and 
has similar lettering on his own E-22. Hausman is being congratulated for his promotional 
efforts by O. A. Smith, Reo district representative. 


Southwestern Wholesalers 


Elect Kleier President 


KANSAS CITY.—Vern Kleier of 
Winfield, Kans., has been elected 
president of the Southwestern Au- 
tomotive Wholesalers Assn. at the 


<@ 





SPECIAL TOOLS FOR SERVICING “HYDRA-MATIC” TRANSMISSIONS 


To provide greater efficiency in handling the expanding volume of 


nr beat Flas. 


concluding session of a two-day 
conference here. 

Also elected were: vice-president, 
Ray Ewalt of Topeka, Kans.; sec- 
retary, Grant Wagner of Hutchin- 
son, Kans., and directors, Q. E. 
Humphreys of Joplin, Mo., and C. 
E. McClellan of Enid, Okla. 


service business created by the acceptance of “Hydra-Matic” 
Transmissions, Kent-Moore has developed a complete new group 
of special service tools and equipment. Each tool in the line is 
designed for ease and accuracy of operation and fully meets the 
exacting service standards set up by the various car manufacturers 
using “Hydra-Matic” Transmissions. COMING SOON: A special 
new Kent-Moore Tool Manual . ; . describing and illustrating the 
use of all essential tools required to render efficient “Hydra- 
Matic” service, Reserve your copy today! 





ENGINEERS 


GENERAL MOTORS BUILDING e 


Auto Business Off in Manchester, New Britain .. . 


More Critical Area 





Eprror’s Note: The federal gov- 
ernment has listed 36 cities in the 
nation as critical unemployment 
areas. To find out how auto 
dealers in these areas are faring, 
Automotive News has assigned 
several of its correspondents to 
gather data. Herewith are reports 
from Manchester, N. H., and New 
Britain, Conn.: 

By R. L. Des Ruisseaux 
Staff Correspondent 

MANCHESTER, N. H.—The un- 
employment situation in the Man- 
chester area has made the used-car 
and used-truck business definitely 
a buyer’s market and has led to 
“leg work” by fiercely competing 
salesmen. 

Dealers contacted in this area by 
an Automotive News survey almost 
unanimously expressed this opin- 
ion. 

Further, the market has seen a 
price drop of about 20 percent on 
the average for used cars of 33% 
percent for used trucks, dealers 
say. 

Consumer demand still exists, ac- 





cording to the survey, but the 
demand is for prices lower than 
those which have prevailed the 
past four years. 

Since unemployment in the area 
became relatively widespread in 
May, used-car dealers report they 
have been obliged to lower their 
prices from 15 to 25 percent. 


At the same time, they have been 
obliged to follow up customer 
inquiries if they wished to make 
a sale, as consumer resistance to 
prices resulted in competitive slash- 
ing of prices, 

One prominent dealer, whose 
volume and advertising are tops 
for the area, said his salesmen 
now follow through with personal 
calls on each prospective cus- 
tomer, Other dealers said they 
also were carrying out this policy 
for the first time since prewar 
days. 

Time payments are the rule, 
dealers report, out are limited to 
customers considered very good 
risks only. Finance companies have 
tightened up credit greatly as re- 


Rate” time with thos 


KENT-MOORE 


SPECIAL SERVICE TOOLS 











No doubt about it... Kent-Moore Special Service Tools improve 
shop efficiency. They eliminate losses due to makeshift service 
methods... save a lot of time in getting work done right. For, you 
see, Kent-Moore Tools are developed in cooperation with major 
car manufacturers. Each tool is designed to perform a specific 
service operation . . . built to do its job better, faster, easier . . . 
more economically, too. That’s why, on a great many important 
repair operations, you'll find manufacturers’ “flat-rate” standards 
based upon the use of Kent-Moore Special Service Tools. They 
provide the only means for rendering proper service in a reason- 
able length of time for a fair and profitable price. 

So make sure now that you’re equipped to make the most of 
every job you handle. Write today for the new composite Kent- 
Moore Service Tool Guide. It contains complete information on 
all the essential tools required to service most makes and models 
of cars. And a copy is yours for the asking. 


Kent-Moore 


ORGANIZATION, inc. 


DETROIT 2, MICHIGAN 





Sales and Service Engineering Representatives in Principal Cities Coast-to-Coas? 
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AND MANUFACTURERS OF SPECIAL AUTOMOTIVE SERVICE TOOLS AND EQUIPMENT 
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Reports 


gards used-car loans, and many 
sales are being lost through inabil- 
ity to make necessary down pay- 
ments. 

One important result of this sit- 
uation is that dealers advertising 
now commonly points out down- 
payments required rather than 
selling price. 

Dealers also report that trade is 
brisk with the lowered prices in 
the popular makes, Ford, Chevro- 
let, and Plymouth, but sluggish 
with other lines even with the 
proportionate price drops. 

Regarding the new-car market, 
dealers admit that they must 
“sell” their cars now. Customers 
are cautious and reluctant to 
invest in a new car at present 
prices 

Dealers all admit the situation is 
normal in view of the lesser 
amount of money “around.” 

The truck situation, both as re- 
gards used and new trucks is dis- 
couraging, dealers said. There just 
isn’t any demand for a prewar 
truck and postwar trucks are a 
risk which tie up dealer money for 
long periods. July and August saw 
a drop of $200 to $300 on postwar 
used trucks. 

Dealers reported that on new 
truck sales, the trend is to cash 
payments, surprisingly enough. 
One prominent dealer said the 
customer gains 1 percent by so 
doing and prefers the financial 
inconvenience of cash payment to 
losing the 1 percent advantage. 
Though dealers would prefer the 
term payment gain, they say 
they consider themselves lucky to 
be able to sell any trucks at all. 

Sales competition is especially 
rugged in the truck field, it was 
generally agreed. Reasons for this 
were given as 1. consumer resist- 
ance; 2. dealers “getting out from 
under”; 3. addition of salesmen to 
boost the sluggish demand. 

Most dealers thought the situa- 
tion would remain under present 
conditions through the winter 
months. None thought he would 
have to slash car or truck prices 
still further. 

In addition to the summer un- 
employment which continues, 
another economic factor will 
enter into the picture in the next 
few weeks. That is the cessation 
of close to 2,000 unemployment 
compensation payments in the 
area. 

These payments will automatic- 
ally expire beginning next week 
and continuing through October as 
the unemployed exhaust their bene- 
fits. Estimates are that this will 
mean about a $200,000 loss in pur- 
chasing power, weekly, to the city. 

During the first week of Septem- 
ber 5,100 claims for unemployment 
compensation were made, pointing 
to an unemployed labor force in the 
city of about 5,250. 

Dealers said things did not look 
to be better but said they had no 
reason to think they would get 
worse. 

“We just don’t know what the 
future is going to be,” one dealer 
said, and all agreed they were 
proceeding very cautiously regard- 
ing boosting of inventories. 

Consensus of opinion was that 
the used-car market would be gen- 
erally restricted to “trade-in” deals 
until the economic picture cleared 
up. 


* * * 


By Winston O. Abbott 
Staff Correspondent 

NEW BRITAIN, Conn. The 
automotive business in the area 
around New Britain has shown a 
sharp decline during the past three 
months. This city of 100,000 has felt 
the effects of a slowly rising curve 
of unemployment. 

Primarily an_ industrial city 
manufacturing hardware, tools and 
steel bearings and allied products, 
the effects of a sagging market 
with the consequent layoffs on fac- 
tory payrolls have made _ sharp 
inroads in both auto sales and 
service. 

The cautious buying attitude 
reaches into the salary class, 
as well, with the resulting de- 
pressing effect on general busi- 
ness. 

Autos in the $2,000 class and 
above have been greatly affected 
and sales are very slow. The lower 
priced models also are moving 
much slower, with increasing sales 

(See CRITICAL, Page 60, Col. 4) 
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Inventories Slimmer . . . 





Tire Sales Rise 3% 
As Output Drops 


NEW YORK. — Manufacturers’ 
shipments of passenger casings 
during July totaled 6,795,517 units, 
an increase of 3 percent over June 
when 6,598,518 casings were shipped, 
according to the Rubber Manufac- 
turers Assn. 

Production of passenger cas- 
ings decreased during the month 
to 5,507,334 units from 6,470,724 
the previous month, while inven- 
tories of 9,335,979 were 12.08 per- 
cent less than the 10,618,442 units 
at the end of June, 

Truck and bus casing shipments 
decreased in July to 898,461 units 
from 936,721 shipped during June. 
Production was down 17.89 percent 
to 756,342 from 921,143 units the 
previous month. Inventories of 2,- 
380,776 were down 5.35 percent from 
the 2,515,374 units at the end of 
June. 

The decrease in production of 
passenger car and truck and bus 
units was partially accounted for 


Parking Authority 
Sought to Relieve 
N.Y. Congestion 


NEW YORK.—Creation of a city 
parking authority to finance, con- 
struct and operate or lease park- 
ing facilities in the five boroughs 
of New York city has been advo- 
cated by the city board of estimate, 
which directed the city corporation 
counsel to draft enabling legisla- 
tion for submission to the state 
legislature in January. 


Formation of such an authority 
had earlier been recommended by 
a city traffic commission after a 
seven-month study. The commis- 
sion said it was convinced that 
this was the only possible way 
funds could be obtained to pro- 
vide off-street parking. 

The proposed parking authority 
would have the power to issue 
bonds and to select sites for 
garages and parking lots, subject 
to approval by the city traffic com- 
mission, the city planning commis- 
sion and the board of estimate. Be- 
sides constructing and operating or | 
leasing parking facilities, it would 
have control over any parking 
meters the city might install. 

While the proposal was before 
the board of estimate, Myron D. 
Miller of the Commerce and Indus- 
try Assn. of New York, Inc., ob- 
jected on the ground that private 
capital could and would construct 
adequate parking facilities if 
hampering restrictions were re- 
moved, suitable incentive provided 
and a reasonable period of time 
allowed. 

“We would be very pleased if the 
whole garage and parking problem 
were taken over by private capital 
but we haven’t yet seen the color | 
of their money,” Mayor O’Dwyer 
replied. He said the city was ready | 
to postpone setting up the author- 
ity if private business offered a 
workable solution. 


Hydra-Matic Claes | 
Graduates 1,250 


LANSING.—More than 1,250 stu- 
dents have completed the two-| 
week training course of the Olds- | 
mobile Hydra-Matic service school, 
G. R. Jones, general sales manager 
of Oldsmobile, revealed last week. | 

Jones released this information 
in connection with the announce- 
ment of starting dates for new fall 
and winter classes during the bal- 
ance of 1949. Classes will convene | 
at Lansing as follows: Oct. 17 and | 
31; Nov. 14 and 28, and Dec, 12. 

Dealers from the Minneapolis 
area have so far provided the larg- 
est number of students from the 
ranks of service managers and me- 
chanics, Jones stated. Milwaukee 
and Buffalo areas sent the next 
largest number to Lansing for the 
special course. 


Cobb Takes Cadillac Deal 

Cobb Tractor & Implement Co., 
Clay Center, Kans., has been named 
a Cadillac dealer. 














by the complete shut down of sev- 


eral plants for maintenance and | 


vacation periods, it was said. 


Shipments of automotive tubes 
decreased 1.71 percent in July to 


6,299,602 units against 6,409,215 | 


the month before. 
Production was down 18.66 per- 
cent to 5,230,075 from 6,430,026 in 
June and stocks were 11,364,436 
units against 12,465,760 at the end 
of the previous month. 











Only One Canada Deal 


Folds in 2nd Quarter 

OTTAWA.—The Canadian gov- 
ernment reports that there was 
only one commercial failure in 
the automobile trade throughout 
Canada during the second quar- 
ter of 1949 compared with six 
such bankruptcies in the corre- 
sponding period last year. This 
year’s failure occurred in Quebec. 

However, there was a total of 
nine commercial failures in the 
garage trade in the second quar- 
ter of this year as against eight 
a year ago. Seven of the bank- 
ruptcies this year occurred in 
Quebec and one each in Ontario 
and Alberta. 





Bond Issuance 
For N.J. Pike 
OK'd by Court 


TRENTON, N. J.—Authority of 
the New Jersey turnpike authority 
|to issue revenue bonds without a 
| public referendum has been upheld 
in a declaratory judgment handed 
down by the state supreme court. 

The high state tribunal held that 


authority act is not a debt of the 
state, but is the debt of a separate 
corporate entity.” 

Construction of a 118-mile cross- 
state toll highway is planned by 
the authority, which expects to 
issue $230,000,000 in revenue bonds 





| to finance the project. Completion 


“the debt created by the turnpike | 


| Ine. 





31 


of the highway is planned by the 
end of 1951. 





Illinois Registry pene 


2 Million; Sets Record 


SPRINGFIELD, Ill. (UTPS) — 
For the first time, Illinois auto 
license registrations have exceeded 
the 2,000,000 mark. Last year about 
1,800,000 were issued. 


Lipkins Heads Drive 


Milton Lipkins, of “L” Motors, 
(Dodge), has been named 
chairman of the automotive divi- 
sion of the Federation of Jewish 
Philanthropies of New York, for its 
1949 drive in support of the federa- 
tion’s fall and winter building and 
maintenance fund appeal. 


See TREN es 


ea 





New labor saver increases work output up to 50%, 


A Rotary Mechanic’s Lift is the greatest labor saver ever developed for repair 
shops. It gives complete accessibility to undercar parts. Puts work right out 
in the open where mechanics can handle it from a standing position . . . 


faster, better, with less fatigue. 


Users say this new lift cuts labor costs up to 50%. 
repair shops are providing each mechanic with a Rotary Mechanic’s Lift. 


They find it pays! 


You won’t find a better, more useful lift than the Rotary Mechanic’s 
It gives you these important features: 
(2) Fast spotting and loading, (3) 


Lift (flush model) pictured below. 
(1) Maximum undercar accessibility, 
Easily operated axle supports, (4) Clear floor with lift lowered, (5) Low-cost 


installation, (6) Famous Rotary Jack. 


It will pay you to get the complete story on this remarkable new shop 
lift. Write us for catalog and prices. 


1041 KANSAS, MEMPHIS 2, TENN. 


ROTARY LIFT COMPANY — 


i 
\ 


No wonder many 


with a Rotary Mechanic's Lift 
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quarters at York, Pa. He succeeds 
A. R. Haskins, who has resigned 
to establish a business in Mil- 
waukee. 


eral purchasing agent, have been|succeeding Ralph S. Byers, who} 
announced by Milton L. Gearing, |died Aug. 20, W. K. Perkins, sales | 
6k 2 New Departure’s general manager. |™anager, motor truck division, has 


New Departure Ups Lanning;| Ashwell has been in charge of | roUnce. | 
? cee Be Adams started with the company | 





A Message to the 


Automotive Industry 


q The AP Parts Corporation of Toledo, Ohio has pur- 
chased the Miracle Lubricating Corporation of Detroit, 
including patents, secret formulas, and manufacturing 


equipment. 


q The complete resources and automotive experience of 
The AP Parts Corporation now stand solidly behind 
Miracle Power, dgf-123% and other special high temper- 


ature lubricants developed for the automotive industry. 


All operations will be concentrated in Toledo, where 
modern production, research and engineering facilities 


are being established. 


Correspondence and inquiries should be directed to 


the address below. 


THE PARTS CORPORATION 


AP BUILDING TOLEDO 1, OHIO TELEPHONE: GARFIELD 4951 


*Registered U.S. Patent Office 


|} pany in 1947. 
| + 


Walter Na 


1s A. Ashwell Retires New Departure’s purchasing since |as a motor-truck salesman at Char- | EK, Richard Walter has been ap- 
Retirement of Joseph A. Ashwell |1921 when he became purchasing |lotte, N. C., in 1936, advancing to| pointed midwestern sales represen- 








oe |motor trucks 
International Promotes Rubio Named by Willys 
S. J. Woodworth has been ap-|as director of purchases for the| Adams to Regional Head | ‘ais J. Rubio has been appointed 


pointed sales manager of the |New Departure division of General| J, F. Adams, formerly assistant | special Willys-Overland representa- 
Wright Hoist division of American | Motors, Bristol, Conn., because of | central district regional manager |tive for the Caribbean area, an- 
Chain & Cable Co. Inc., with head- |i) health, and the appointment of | of International Harvester Co., has | nounces Marcel F. DeMuller, presi- 


Lester A, Lanning as acting gen- i i |dent and general 
g gs been appointed regional manager, Willys-Overland Export Corp. To-| 


|ledo. Rubio joined the export com- 


of 





agent. Lanning has been affiliated | zone manager in 1938, In 1947 he/| tative of the Plastic Metals divi- 

with New Departure for 30 years.|was appointed district manager of|/sion of National Radiator Co., 

at Nashville. 
* * 


Johnstown, Pa, Walter would be 
in charge of sales of metal pow- 
ders in Ohio, Michigan, Indiana, 
Illinois, Missouri, Iowa, Wisconsin 
and Minnesota. His headquarters 
are in the Daily News Bldg., 400 
W. Madison St., Chicago 6. 


* ” * 


| Fisher Body Names Hanson 


Manufacturing Manager 

Appointment of Elmer J. Hanson 
as general manufacturing manager 
of Fisher Body is announced by 

J. J. Cronin, 

Fisher Body gen- 
eral manager. 

Hanson joined 
General Motors in 
1927 as an experi- 
mental engineer 
for Ternstedt di- 
vision in Detroit. 
Since June, 1948, 
he has been serv- 
ing as general 
factory manager 

E. J. Hanson of fabricating 
plants. The position which he now 
holds is one left vacant by Cronin 
when he became general manager 
of the division. 

* * * 








Collett Appointed Manager 


Of Dunlop’s Toronto Plant 


D. B. Collett, formerly works 
manager of the Dunlop Rubber Co., 
Ltd., plant at Liverpool, England, 
has been appointed vice-president 
and general manager of Dunlop 
Tire & Rubber Goods, Ltd., Tor- 
onto. He succeeds J. I. Simpson. 
Simpson is now president of the 
company. 

» * eo 


New Departure Announces 


3 Zone Office Changes 


Three branch sales offices of New 
Departure division of General Mo- 
tors Corp. have moved to new 
locations as follows: 


| Boston 16: 937-A Park Square 
Bldg., 31 St. James Ave.; Indian- 
japolis 2: 1357 W. 18th St., and 
Berkeley 10, Calif. (formerly San 
Francisco), 1716 Fourth St. 


> > > 


| Latta Rejoins Redmond 


As Special Engineer 


Edward Latta has returned to 
Redmond Co., Inc., Owosso, Mich., 
to join the staffs as a special-pro- 
ject engineer. From 1939 to 1946, 
Latta served 
Redmond, becom- 
ing chief engi- 
neer in his last 
year. Leaving 
Redmond’s in 
1946 he became 
chief engineer of 
Universal Electric 
Corp. in Owosso. 

Other men as- 
signed to the new 
project - engineer- 
ing section of 





Edward Latta 
Redmond are George C. Morris, 


John T. Howes and F, Richard 
Merriam. 


* e * 


L-M Promotes Smith 


Peter W. Smith has been ap- 
| pointed business management man- 
|ager for the new eastern sales 
| region of Lincoln-Mercury division, 
Ford Motor Co., it is announced by 
| Joseph G. Lewis, regional manager. 
|Smith was. previously business 
management manager for the 


| division's New York sales district. 
| * = 7 





Zimmerman Named 
Appointment of Frederick M. 
Zimmerman as vice-president in 
charge of the consumer credit 


|division has been announced by 


Factors Corp. of America, Widener 
Bldg., Philadelphia 7. 


* * * 


| Carson Named to Head 
| Willys Market Research 


Howard E. Carson has been ap- 
pointed manager of the market re- 
search and sales analysis depart- 
ment of Willys-Overland Motors, 
it is announced by Howard O. 
Lund, general sales manager. 


Carson was formerly manager of 
market research and sales analysis 
at Kaiser-Frazer Corp. During 
World War II he served in the 

(Continued on Page 33, Col. 1) 
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Title Decision 


Auto Personnel In Texas Hit 
on (Continued from Page 32) By Dallas Assn. 


vi- 
0., 
be 

































= U. S. Navy as a commander and |W. E. Blank, sales manager of the| PDALLAS.—The Texas highway 
, was engaged in statistical work in | company. d - <a 
: , epartment’s decision to allow a 
Alaska and Washington. Before! Price succeeds the late Steven| vehicle to be titled if an original 
entering the service, Carson was Johnson, who died last May after/or certified copy of the invoice is 
sales statistician for DeSoto. having represented Auto-Lite bat- 
a ; : surrendered has been challenged by 
> * °& teries in the district for eight years. |the aythorized New Car Dealers of 
Cornwell Heads Sales en | Dallas, Inc. 
= At Yankee Products L-M Names Keays | The dealers’ group said this de- | 
er — Y 7 bs Appointment of Harold H. Keays | cision conflicts with section 28 of | 
s Guy B. Cornwell has been ap ; ° : , 
y pointed sales manager for Yankee | 2S superintendent of production at | the title law which states that a 
n, Metal Products |the Los Angeles Lincoln-Mercury manufacturer's certificate is neces- 
n- — < . | plant has been announced by Plant] sary to obtain a certificate of title. 
Corp., it is an y 
a nounced by B. | Manager E. J. Bond. Keays former- “The law does give the depart- 
e Putterman, presi- ly was superintendent of the trim/ ment the authority to prescribe the | 
e dent. | department at the Detroit Lincoln |form to be used, but it does not | 
i Cornwell has | plant. a |waive the ‘certificate’ require- 
ie been in the ac- — | ment,” ANCDD said. 
it. ypu 7 sor Rejoins McInerney _ | “The argument that the law! DEALER BROADCAST WILL FEATURE FORD CONTEST—The Ford dealer "team" of the 
18, 23 years. During | Russell R. Thompson, automotive | gives the department discretion as | city of Indianapolis is shown in a pre-game huddle before the kickoff of a mutually-spon- 
y- this period, he trim engineer, has returned to the|to what shall constitute a ‘manu- | sored series of college football broadcasts starting Sept. 24 over Station WXLW. The 
a1 actively partici- € McInerney Spring & Wire Co. staff | facturer’s certificate’ is not valid,” aud Varden oud Gin bu.chaaed ae He ™ vin the a eee ten tee ee 
Rs . . : v. w i ia- 
er 4 ag "she “he SY | 8 executive engineer in charge of | the group stated. Commercials used on the broadcasts during ‘the months of September ‘a. October wi 
0g oa | a | fg nintaining that the certificate rendegh, Welter Wine, Teac Voter Vouk, qevaral mamtan:, Boomiten iid tee ties 
yw ; : : Ec Vee aw protects the public, the associ- : bat - : ; + Gowntown Ford sales Go.; 
in ness: service, parts, accessories, | william Ullman, Washington correspon- a: said the ~ artment wes president. Matt bil Geter, e "Standings eb ae Ine aa acaehaan Stat sons 
buying and selling. |dent, keeps AUTOMOTIVE NEWS readers ; : a . " Chi Ki rg 9: E. C. Dennis, Indianapolis assistant district sales 
er taking liberties in interpreting a | ™#"@9¢" Cliff Kirby, general manager, Harry A. Sharp Co., Inc.; Harry Meyers, general 
Se: a ao canon Ya = cae trends | clearly written 1 manager, Harry A. Sharp Co.'s Irvington branch; Gordon Foxworthy, C. T. Foxworthy Co 
Nash Plant Manager Heads | ——————_——_ ees <1 a ee ee ee ee ; 
Kenosha Community Drive an 
E. W. Bernitt, Nash plant man- 
ager at Kenosha, Wis., is serving 
ks as general chairman of the 1949 
0., Kenosha county community fund 
d, drive with a goal of $153,500. 
nt Representatives of the four | 
»p unions having membership in the kb 
= Nash plant joined Bernitt in a / 
n. letter to all employes urging sup- 
ne port of the 1949 campaign. 





Fruehauf Shifts Neumann 


| ; 
To Columbus Branch 
Fred S. Neumann, a 15-year man | 
with Fruehauf | 
w * Trailer Co. has | 
- been appointed | 





- branch manager | 
of its Columbus | 
re (O.) branch, it is | 
_ announced by W. | 
id J. Robinson, vice- 
in president. 
Neumann was} 
formerly sales} 
manager at the | 
ee Cleveland branch 
F. S. Neumann for Fruehauf. 
to ad * + 
. Auto-Lite Names Price 
3 As N. Y. Representative 


Robert Price of Brooklyn has | 
been named_ representative for | 
Auto-Lite Battery Corp. in the New 
York metropolitan area, announces 


Expansion Plans 


Of GM Institute 


- 
Stress Research 
FLINT.—Expansion plans of the | 
s, General Motors institute building | 
‘d and facilities have been announced 
by Harry B. Coen, employe rela- 
tions vice-president of General 
Motors. 
Additions to the present building, 
D~ located at Third and Chevrolet 








1- Aves., will include a two-floor ex- | 
2S tension on the present foundations | 
n, and increased laboratory areas, | 
y which together will amount to ap- 
r. proximately 38,500 additional square | 
3S feet, according to Coen. : 
e Albert Sobey, president of the in-| Smart advertisers know they simply cannot afford to over- 
t. atitute, apieinnd aa oe capes | look a national medium which will deliver 1,000 prosper- 
sion i esult of a study o e | ou. ! 5 i 
Ssakee uank tn cee tect. | : s readers for only 15c! That's why the best names in 
: ties by the cooperative engineer- merica—and the best products—are sold on National 
. saliaur iad costed canes toe. re pay to Highway Displays. This unbeatable 
it Sunn ‘Sadie wae anes toon. a vertising uy has proved that the best time to talk to 
y cated by research projects in per- a prospect is on his way to market—90,000 National High- 
or sonnel covelogunent, plant requests | way Displays are doing this job all over America and 
or student projects in areas in| i ; ; : : 
whbie Seiuhes Ghuitien eke Gack coven | doing it day and night, thanks to the impact of Scotchlite 
and by the areas in which fifth- | Reflective Sheeting. Whether you need national, regional 
year project assignments are being | or local coverage—your best bet is a program of National 
. Highway Displays—planned, erected and servi 
)- The expansion represents an ad- Monona? Aa va a f h s oo vines oY 4 
>= dition of about 16 percent to pres- wep bs ney mney: ar the biggest and finest 
t- ent facilities, Sobey said, and will organization of its kind in the country. 
. provide more facilities for the fol- | 
owing laboratories: Automotive | 
aie eseoeietian:: | Adomslive | NATIONAL ADVERTISING COMPANY — WAUKESHA, WISC. 
of ing, metallurgical and engineering 
is nes: gas and arc welding, and # * 
g eat and power. *Reg. Trademark of Minnesota ands T hi tT hts and ht / 
e : Move classrooms will also be ae Se See ee coc wire Jb O : 
ULIT, 
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Service and Used Car Reconditioning 


{1 Regular Monthly Section for Dealers, Jobbers and Maintenance Men who Service and Lubricate 


tmerica’s 37 Million Motor Vehicles and {ppearance-Condition 5 Million Lsed Cars a 





Backshop 


- ++ by Jack 


Weed 





: ye NEWS that there will be no 
ASI show next March seemingly 
has brought a lot of blood pres- 
sures back down to normal and 
saved a lot of guys in the after- 
market end of our business from 
becoming bald long before their 
time. 

It’s been a long time since I 
have seen a wild rumor bring 
otherwise stable business men to 
the point of exploding and “blow- 
ing their top,” cause grave con- 
cern to as many different ele- 
ments in the industry and force 
the presidents of the three spon- 
soring associations, as well as 
the Joint Operating Committee, 
to seriously consider and make 
a definite decision on a point 
they had no intention—or desire 
—to dig into, according to my 
informants around the _ resale 
circle. 

From what I can gather from 
my “ear-to-the-ground” informants, 
the rumor that there was to be an 
ASI show in Atlantic City in March 
got started when a few top men 


of the associations got to discuss- | 


ing, for the forty-eleventh time, a 
subject that has been a point of 
controversy since back in 1940— 
the question of whether it is best 


to hold the big aftermarket show | 


in the late fall or the early spring, 


and whether the JOC shouldn't de- | 


cide on either holding the show in 
Atlantic City (where hotel accom- 
modations are not at a premium) 
or Chicago, which is more cen- 
trally located mileagewise. 

* + * 
Digging Up Facts 
GOMEONE getting wind of this 
\’ discussion—abstract and contro- 
versial as it is—got the idea that 
a show was being promoted for 
March and started the rumor ball 
arolling. Being as controversial as 
it was, the rumor seemingly gained 
authenticity and substance as it 
spread like a wild prairie fire be- 
fore the wind across the length and 
breadth of the industry. 

By the time it got to Los An- 
geles, it was taken as being so 
factual that Dan Hartnett, first 
vice-president of the Booster Club 


International, went on record in a| 


publicity release that was given 


;out to a number of publications 

| and clubs. 

And then is when Automotive 
News felt it was high time to 
get out the old Sherlock Holmes 
twin-peaked cap and free-draw- 

| ing briar and smoke out just 

| what was happening. 

And so, in a “small convenient, | 
easily handled package,” here is 
what we found out. We don’t | 
vouch for the accuracy of every | 
| statement for, while every source 
| we tapped was a sound, well-in- 
|formed executive in the industry, | 
we still don’t know just how much 
of their information has been offi- | 
|cially verified, inasmuch as the} 
official release from the JOC had | 


not come out as we went to press. | 
* * * 


| Poll Is Planned 


UR GOOD friends in the indus- 

try, however, assure us that an 
| official statement on the whole 
show situation will be coming from 
|that august body as soon after 
|their next meeting as the wheels 
|of their publicity machinery can 
| turn. 

This statement will say, we are 
informed, that there will be no | 
show this coming March put on | 
by the ASI; that they will can- 
vass or poll the industry on the 
show question as to where and 
when a show shall be held before 
any serious discussion shall take 
place in regard to holding the 
next ASI show—the “when” to 
include not only the year but the 
time of the year. 
| My “bird dogs” in the “bush” | 
jand “kennels” positively state| 
| there never was any idea of hold- | 
ing a show next spring originating | 
in the association management; | 
that there has been no move made | 
from any official direction to do) 
anything to detract from the glory | 
and success of either the sectional | 
shows or the booth conferences | 
that are being or have been set | 





cially was standing by the decision | 
made some time ago to not hold 
a show until a year from now—that 
as far as they were concerned the 
decision to hold a national ASI | 





move on the show question will be | 
(See BACKSHOP, Page 37, Col. 1) 


New Procedures for Old Cars... 





~ Dress ’Em Up to Sell 


| 

| XPERIENCED car and truck 
dealers realize that in a com- 
| petitive market they must retail the 
|majority of their own “trades” in 
order to average out their losses 
from over-allowances, made in the 
heat of competitive selling. 

Yet many dealers—particularly 
those who are new to the retail- 
ing of automotive vehicles since 
1941—look on their greatly in- 
creased internal expense as an 
excuse as to why they cannot 
afford to properly prepare their 
used vehicles for sale. 

Common sales sense should tell 
them, however, that cars not madc 


costing the dealer money every day 
it hangs on. 

However, franchised dealers are 
not in a position to pick and 
choose the cars they can trade 
for. Franchised dealers now are 
beginning to make an offer on 

| every piece brought to them. If 
they are exceptionally good buy- 
ers and their competition is 
sound asleep—they may be able 
to move a sufficient number of 
new vehicles without suffering 
too much loss, while the trading 
ratio remains under—or does not 
g0 over—one to one. 

But the trading ratio has been 





A BUM—A SHARPIE—J. E. Zook, owner of the Midway Garage (Ford), Kane, Pa., shows 
what a little appearance conditioning can do for a 1936 Ford by refinishing one-half of the 


car and leaving the other half in its rough stage. 
| fireman's parade in Kane recently and received considerable local comment. 
* * 


* 


attractive to the not 
move readily—and 
move at as attractive a price as the 
car that shows that it has been 


thoroughly gone over and seem- 


buyer will 


ingly put in the pink of condition. | 


* * * 


OW, just as prewar, the dealer} 4 thirty-day 


in new cars must move his 
“trades” quickly, and consistently, 
or the “sleepers” on his lot will eat 
up the profits he makes on the 
clean stuff. 


Retailing used cars and trucks | 
for this winter; that the JOC offi- | presents much the same problem |get into the reconditioning of the 
as wholesaling them, providing of | °!der models especially, 
course that the dealer has any | 
left | 


worthwhile wholesale outlet 
open to him. The late and clean 


the lot with the minimum of sales 
effort. The old “rough” stuff stays, 


certainly not | 


show one year and regional shows |UNits are the vehicles in demand | 
the next still stands—and that no |and the vehicles that will move off | 


Zook put this half-repainted car in a 


constantly increasing—and students 
of automotive merchandising look 
to the trading ratio to materially 
increase during the winter months 
in most sections of the country. 

* * * 


|\'(.O KEEP stocks at, or under, a 
supply, even these 
‘lucky dealers may find that they 
|will be forced to make “trade on 
;trade” more often than they have 


production lines. 
Then is when they will have to 


if they 
don’t want to lose their shirttails 
on the “gold coast,” as it was 
| Known in prewar days. 

| Faced with present higher in- 
ternal costs, the dealer should 
carefully set up his used vehicle 
reconditioning procedure with as 
much care and thought given to 


Service Readjustment Under Way 


ART of the cause for the almost 
universal shrinkage of dealer 
service volume can be laid to the 
fact that only 43 percent as many 
prewar cars patronize the fran- 
chised dealer as were customers 
back in 1945. Today 57 percent are 
1946 and older models, national fig- 
ures reveal. 
Another factor that has consider- 


Service Volume 





The above figures represent percentage 


1945 1948 1949 (to date) 
I lh Dare 12.26% 17.07% 17.65% 
SE re 9.08% 12.20% 18.82% 
I, nog nok oc k.b eF-d'e sac 3.23% 6.10% 5.88% 
Minor Motor ....... . 34.19% 29.26% 27.65% 
Major Motor ................ 10.97% 8.54% 5.29% 
Brake Work .. 9.68% 1.938% 7.05% 
I os sivas cscnces' . 12.26% 10.98% 10.00% || 
Body Work 8.38% 1.92% 7.66% || 


dealers’ businesses—not percentage of dollar volume. 
reports on a national basis by the Wolf Plan of Service Merchandising which, when 
complied, represented purchases in each of the departments shown, but which have 
been transposed by Automotive News into percentages of each type of work in 
relation to the total service volume of each dealer. 


able bearing in the decline is that 
dealers and their service personnel 
have not as yet readjusted their 
sights to the competitive market 
|from the “lush” service market en- 
joyed from 1941 up until about one 
| year ago. 
They haven’t learned as yet 
that the customer is king today, 
and must be served honestly, 





by Departments 










of work done in each department of many 
Figures taken from dealers’ 










courteously and quickly if they 
are to retain his business. 

With approximately two out of 
every three car owners having gone 
back to the independent station or 
corner gas emporium——if they 
were among those who came to the 
dealer during the war years to be 


certain of getting quality parts and 
workmanship on the cars they 
could not replace—the franchised 


dealer is faced with getting his 


|customer labor, parts and much of 
|his accessory sales from the “po- 
tentially loyal” one-third. 


* * * 


[THESE customers will be loyal | 


and regular patrons just so long 


}as they are well treated and not 


overcharged, their repairs done 


| promptly and efficiently. They have 
proved this by sticking with the | 


dealer as long as they have. 


To illustrate just how much of 
the dealer’s “lush-time” service cus- 
tomers have left him—or have 
graduated to newer cars which do 
not demand the type and quantity 


of “heavy” service that used to| 


low-cost reconditioning, as pos- 
sible. 

Fortunately, since the war, a 
number of new products and tools 
have come on the market that 
enable him to do, with inexperi- 
enced help, what he would have 
had to have highly paid, experi- 
enced, mechanics do prewar. 

Take the bumping out of dings 
and creases in fenders, hoods and 
other sheet metal parts, for in- 
stance. Normally this calls for an 
experienced metal man—and still 
does to do a customer labor job 
or a good job on a late model 
vehicle. But on many of the prewar 
cars, and even on the earlier 
models of postwar vehicles, any 
one of a number of “fender bump- 
ing” tools can be used to “rough 
out” the dings and creases to a 
satisfactory extent. 

* * * 

NE tool in particular, invented 

by a west coast metal man, 
enables any handy man with a 
little experience to do a very pre- 
sentable job of “ironing” out these 
dings without resorting to the use 
of a hammer or making it neces- 
sary to finish grind or solder the 
metal after the spot is ironed out. 

This tool, a yoke that has a 
roller on one end and a highly 
finished “shoe” on the other, en- 


| ables the workman to roll the metal 


|since cars resumed rolling off the | 


up against the shoe, which in turn 
puts it back into position without 
even breaking the paint surface, 
according to the inventor and those 
metal men who have tried it out. 

While no experienced metal 
man will admit that the tool will 
do a finished job, they do admit 
that in a high percentage of cases 
on the older cars, in particular, 
it does do a job that will pass 
casual inspection and will save 
the dealer a great deal of money 
in both workman’s time and pri- 
mary cost of preparing a large 
number of cars for the sales lot. 
The tool is entirely manual in 
its operation—no compressed air 
or other power needed—and is 
noiseless, which makes it appeal 


| to many dealers in congested areas. 
* 


* + 
USTED fenders and bodies, as 


well as doors, can be easily and 
quickly—as well as permanently 


|repaired today with the plastic 


|patch and soluble metals that are 


available from many sources and 


| are sold by most every jobber. With 


|welding or the 
|except a good sander 


this cloth, and so called “quick 
metal,” complete door bottoms that 
are rusted out can be quickly and 
inexpensively repaired without 
use of any tools 
unless as in 


ithe case of rust on the top of a 


swell the income volume, the Wolf | 


Plan of Service Merchandising has 
made a national survey of the age 
of cars still patronizing their dealer 
shops. 

It was found that 57 percent of 
all cars coming in for service 
today were 1946 through 1949 
models. These were broken down 
as 21 percent being of the current | 
1949 vintage, 16 percent 1948 mod- | 
els, 11 percent 1947 cars and 9 
percent 1946 models. 

It doesn’t take a keen student 
of mathematics to see quickly that | 
we again are in an era where the 
car owner does not stay with the| 
|franchised dealer for his service, 
|if he isn’t continually kept sold on | 
the fact that the dealer is able to| 
give him just as much service value 
|for his dollar as he can get in an 
|independent shop, which is often | 


|}more convenient to his home. 
| +. + + 


ITH only 43 percent of the | 


franchised dealer’s customers 
(Continued on Page 36, Col. 1) 





fender where it attaches to the 
body, it must be “strapped” to the 
body in some manner. 

The cloth and metal patch is not 
recommended to hold a fender or 
other metal part that operates 
under vibration or strain without a 
firm anchor under it. 

Trunks that show signs of ter- 
rific abuse, and which would 
ordinarily stop the sale of many 
a used car, can today be made to 
look very attractive and clean 
and all signs of abuse can be 
removed, by coating the interiors 
with a rubber adhesive and 
spraying flock on it while wet. 
The flock sticks into the adhesive 
and gives the surface the ap- 
pearance of mohair or a pile 
fabric coating. 

Kick panels on doors, as well as 


| worn carpets, can be treated in the 


(Continued on Page 44, Col. 1) 
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Role of Wholesaling 


MEWA Members Get 


200-Page Book Issued 


By National Assn. in Field 


CHICAGO.—The Motor and 
Equipment Wholesalers Assn. has 
issued to each of its members a 
complimentary copy of a 200-page 
book on “Wholesaling in Our 
American Economy,” and has ar- 
ranged to supply additional copies 
on a cost basis. 

The book, a supplement of the 
September issue of The Journal of 
Marketing, was sponsored by the 
National Assn. of Wholesalers, 


whose executive director, Paul H.| 


Bolton, is MEWA's special Wash- 


ington resident representative. One | 
of its many articles on wholesaling | 
in all its phases is on automotive | 


wholesaling, written by B. W. 


Ruark, general manager of MEWA. | 


The National Assn. of Whole- 
salers was organized in the fall 
of 1946 upon the initiative of 
MEWA, to succeed the National 
Council of Wholesalers. The 
council was founded in the latter 
part of 1936 on the suggestion of 
MEWA, with its general man- 
ager as the council’s first chair- 
man. 

The council was a loosely knit 
organization, and was _ therefore 


Wilkie Buick 
Accents Service 


In New Home 


PHILADELPHIA.—Wilkie Buick 
which claims to be “the largest 
Buick dealer in Pennsylvania,” with 
a 2,500-car franchise, has built a 
4,800 square-foot showroom which 
earries out the trend in modern 
automobile buildings, emphasizing 
length rather than depth. This 
gives the firm 310 feet along Broad 
St. 

The firm says it maintains the 
biggest service station in Philadel- 
phia with street-level drive. There 
are no ramps or elevators in this 
86,000-square-foot service section, 
which operates under the tower 
system. 

Wilkie Buick also conducts an 
interesting employe relations pro- 
gram. Of the firm’s 148 employes, 
125 come under the incentive plan. 
Another disbursement program is 
the bonus plan under which every- 
body receives some amount which 
is determined by profits. It is fig- 
ured out by dividing years of em- 
ployment by total profits, according 
to J. E. Henry, president of the 
firm since 1938. 

Henry believes that automobile 
dealers have to “unwrap prewar 
sales methods and sell more in- 
tensely and energetically.” 

His firm sends a letter of invita- 
tion to all Buick customers in his 
zone of influence, This letter invites 
these people to bring their cars in 
to be serviced. One employe spends 
the day telephoning people who 
have not brought their cars in to 
be serviced within a three-month 
period. 

Wilkie Buick believes in adver- 
tising. Its monthly appropriation is 
$4,500. This promotion and good 
service is credited with helping the 
firm to reach its present level of 
success. 

The entire operation occupies 
99,250 square feet. The parts de- 
partment, with a $100,000 inventory, 
has a three-month turnover. The 
tire department grosses $100,000 a 
year from the _ distribution of 
General tires. 












Railroad Asks Rate Slash 
For Truck Competition 


CHICAGO. — In a move to 
meet truck competition, the Chi- 
cago, Rock Island and Pacific 
Railroad, has filed notice of 
lower freight charges on iron 
and steel products shipped be- 
tween Chicago and Gary in this 
area and a number of cities, 
including East Moline, Rock Is- 
land, Davenport and Peoria. 

The new rates, if approved by 
the Interstate. Commerce Com- 
mission, would mean a reduction 
to 25 cents a hundred pounds on 
minimum carload lots of 80,000 
pounds, a decrease of seven to 
eight cents from the prevailing 
scale, 

SS 


|limited in its scope of activities. 





To overcome this, MEWA, its orig- | 
inator, suggested the new associa- | 


jtion and actively assisted in its} 


| organization. Ruark is one of the 
| trustees of the National Assn. of 
Wholesalers. 

The purpose of the NAW is to 
represent all wholesaling trades, 


omy. Its primary function is to 
support wholesaling, which makes 
possible the distribution of the 
products of America’s 300,000 man- 
ufacturers to its 3,200,000 retailing 
and service establishments. 

Additionally, the purpose of the 
organization is to provide repre- 
sentation of wholesaling at the 
national level. 

Through MEWA's’ membership 
|}in the National Assn. of Whole- 
| salers, automotive wholesalers have 
| direct and continuous contact with 
other principal wholesale trades in 
}an organized manner. 


The National Assn. of Whole- 


regardless of the industry, as an| 
integral part of the American econ- | 





DUCKLER'S CINDERELLA STORY—Duckler Motor Sales (Pontiac), 


West Allis, Wis., has 


| transformed a weed-grown corner lot into this attractive, well-lighted and well-signed used- 


| 


car lot with a minimum expenditure of time 
office at right . 
salers has sent a copy of ‘“Whole- 
saling in Our American Economy” 
to all colleges and universities hav- 
ing or intending to have business 


|training departments, to all libra- | 
ries, to some 500 advertising agen- | 


cies and to members of Congress. 


AUTOMOTIVE NEWS WANT ADS have 


been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue 


Photo Courtesy Hannum & Kelt Chevrolet, Grants Pass, Oregon 





70 KEEP YOUR CAR 


and money. Note the modern looking closing 


Turbiville Adds Lincoln 


Charles F. Turbiville, president 
of Turbiville Motors (Mercury), 
Houston, announces that the firm 
has been awarded a Lincoln fran- 
chise. 

The company has been for over 
|a year an exclusive Mercury deal- 
ership. Other officers of the firm 
|}are Warren S. Bellows, vice-presi- 
dent, and Claud B. Hamill, treas- 
' urer. 


35 
Wash. I nterprets 


‘Rules on Paying 
Idle Benefits 


OLYMPIA, Wash.—In interpret- 
ing the Washington state unem- 
ployment compensation law at the 
of State Employment 





| request 


; | Security Commissioner J. H, Rob- 
_|ertson, an opinion handed down by 


| State Attorney General Smith Troy 
| held: 
| 1, When a plant is shut down to 
|give employes a_ vacation pre- 
scribed in a labor agreement, 
employes may not receive unem- 
| ployment compensation during the 
|vacation period whether or not 
|they are entitled to vacation pay 
|from the plant during the. period. 
| 2, If the plant closes for any 
|other reason, persons not getting 
|vacation pay are eligible for job- 
| less benefits. 

3. If a person loses his job just 
| before the plant closes down for 
any purpose, his payment for the 
accrued money value of his vaca- 
|tion does not disqualify him for 
jobless benefits after the date of 
|his dismissal. 
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THIS DEVILBISS 


PAINT SHOP 


GETS MORE JOBS— 
MAKES MORE MONEY 


° 
e 
; < PAINT SHOP Eighty per cent of the cars on the road today are six 
. . . 

a PROFIT POINTERS ‘ years old or older. Most of them need painting badly. 
Whenever you deliver a newly painted In 1949 painting will run into many millions and here's 
car, present the customer wit the equipment you need to capitalize on this business. 

° f peosent th with 8° he equip y d pital his b 
printed instructions concernin 7 a 2 

. proper care of the finish. Detar” . The DeVilbiss Showroom Paint Shop makes a forceful 

. out ae snvennges - regular , sales demonstration of every painting operation. It 

1 n - . . . . . 

. ohen uitels iad Ue tenet clan - fascinates customers and sells paint jobs. And the specialized 

. a year. This friendly service . equipment it includes enables you to handle every conceivable 
a reek — ° job better, faster, at lower cost. Consequently, you make more 

* e.9 ° 
increase your washing . money on all work whether it’s minor touch-up, under-body 

° and polishing business. ° coating or complete refinishing. 
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THE DeEVILBISS COMPANY ° 


Tol 


Canadian Plant: WINDSOR, ONTARIO 


. Competition can’t touch you on quality or service. Act today. Ask 
your DeVilbiss distributor for complete details. 


edo 1, Ohio 
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Change Linked to Car Age... 





Readjustment in 


(Continued from Page 34) 
today owning cars of 1942 vintage 


and older, it is also easy to under- | 


stand why major motor work in 
the average dealer’s service shop 
has dropped from_ representing 
10.97 percent of all work in 1945 
to representing but 5.29 percent to- 
day—or about one-half of what it 
did in the “lush” service days of 
1945. 


The fact that “tuneup” repre- 
sents such a large part of minor 
motor work can be held for the 
lesser drop-off in that type of 
work, Minor motor work ac- 
counted for 34.19 percent of all 
service in 1945 and still repre- 
sents approximately 27.65 percent 
of the work done in dealers’ 
shops. 

Lubrication and oil changes have 
risen considerably—with oil changes 
nearly doubling the peak of the 
“lush” days in percentage of total 
service. “Lube” jumped from 12.26 
percent of all work in 1945 to 17.65 

percent today, while oil changes 
which represented but 9.03 percent 


“pUCcO”” LIQUID 


el surfaces. Cleans 


lin the “service heyday,” now ac- 
counts for 18.82 percent of the 
volume. 

The improvement in the quality 
of material available may account, 
| partly, for the drop in brake work 
from the 9.68 percent of all work 
it represented in 1945 to the 7.05 
percent it represents today. Cer- 
tainly people are driving their cars 
harder and putting on more miles, 
on the average, than they did in 
those days. 

* * * 

= worry about tires, plus the 

influence of newer cars, no 
doubt accounts for the drop in 
front-end work from the 12.26 per- 
cent it represented in 1945 to the 
10 percent it represents today. 
There might be a lingering suspi- 
cion that a large part of the public 
is not as awed by the service man 
warning that the front end of the 
car needs realigning as they were 
four years ago. 

There is a feeling among many 
service experts that this type of 





For highest gloss, 


DUCO Liquid Machine 
Polish is specially formu- 
lated for use with stand- 
ard or feeder type polish- 
ing machines on properly 
hardened lacquer orenam- 


. . « produces highest lustre. 


WT a 
efinishing 


Materials quip 


RES. U. 5. PAT. OFF. 


service is one of those that has 
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es 









finish off with 
MACHINE POLISH 


















and polishes quickly 










Service 


been greatly oversold and that the 
public now has to see evidence in 
badly-worn tires, or poor steering, 
ito take any stock in the “bad- 
alignment” cries, 

Wrecks and rust seem to con- 
tinue to work hand in hand with 
“parking-lot dings” to keep body 
work on more or less of an even 
keel. The drop in this highly- 
profitable type of work in the fran- 
|chised dealer’s shop has been very 
|slight, representing as it did, 8.38 
| percent of the volume in 1945, and 
| 7.66 percent today. 
| In reviewing these figures, one 
should keep in mind that these 
percentages represent the per- 
centage of the work done in each 
department, not the dollar volume 
of work that each classification 
represents, This is particularly 
true of body work which nor- 
mally runs as high as 30 percent 
of the dollar volume “take” of 
a well-organized shop. 

Whether it is because of a les- 
|sened “pride of ownership” or be- 





|cause wash and polish hasn’t been | 
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| at 611 Broad St. The concern will carry a 


pushed as much this year as it was 
last year, this department shows 
the only “up-and-down” trend in all 
services rendered. In 1945 wash and 
polish represented but 3.23 percent 
|of all work; in 1948 it had risen 
to 6.10 percent ond this year has 
| fallen off to 5.88 percent. 

All other departments, according 





DU PONT RUBBING COMPOUNDS 


act fast to give a “factory” lustre 


. No. 14 is specially 


today! E. I. du Pont de 





There is a Du Pont Rubbing Compound for every shop need; 
for lacquers or enamels, for hand or machine compounding. 
No. 2, for lacquers, with its fast-cutting action, shortens hand 
rubbing time. . 
compounding . . . No. 45 is extra fine, to give a rubbed finish 
with DULUX* enamel. Save yourself time and trouble on clean- 
up by ordering these three products from your Du Pont Jobber 


prepared for machine 


Nemours & Co. (Inc.), 


Refinish Sales, Wilmington 98, Delaware. 


*#REG. U.S. PAT. OFF, 


BETTER THINGS FOR BETTER LIVING...THROUGH CHEMISTRY 


SERVICE SECTION 





| WOOD-NESBITT ADDS TO PARTS SETUP—Wood-Nesbitt, Inc. (Chrysler), Columbus, O., 
has added an important unit to its parts setup, as is illustrated by the exterior view shown 
| here. The new establishment is at 610 Oak St., adjacent to the sales and service operations 


qQuarter-million dollar inventory at all times, 


| according to its advertising. The building is of colonial design, with knotty-pine interior trim. 


| 

to the Wolf Plan survey, show 
either consistent increases or losses 
from 1945 up to the present time. 


HE reason for much of the 

shrinking in service work is 
more or less obvious. With more 
and more new cars coming into 
dealer shops and taking the place 
of the older cars that formerly 
gave volume, mechanical services 
and major work go down. 


A very large percentage of the 
cars that formerly gave the fran- 
chised dealer his volume are now 
in the hands of owners who were 
never “active” customers of the 
dealer, and now that cars are again 
easily replaceable, the one incentive 
that drove them into the dealer 
shop has been removed. 


On the other hand, the custom- 
ers owning the older makes of 
cars, who still remain, have thor- 
oughly demonstrated that they 
prefer dealership service and no 
doubt will remain with the dealer 
as active customers just so long 
as they are treated fairly and 
honestly. Although they may not 
spend as much on their older 
cars today as they did back when 
they couldn’t pick a new one off 
any dealer showroom floor, or a 
better one off any used-car lot, 
they still should be ranked as 
No. 1 customers and entitled to 
the “best in the shop.” 


They are the type of customers, 
in the main, who can, and will, be 
new-car buyers one of these days 
soon and, if for no other reason, 
should be carefully nurtured to 
keep them “in the family.” 

Dealers should—for their own 
financial good—continue to en- 
deavor to attract at least 50 per- 
cent of all of the owners of their 
make of car into becoming active 
customers of their service shops. 
They are the upper half who buy 
the new cars—and the better used 
cars. Their business is not only 
highly attractive from the revenue 
they bring in from customer labor 
and parts sales, from the sale of 
accessories and operating supplies 
—all of which greatly help carry 
the fixed burden of the dealer’s 
| business—but a satisfied customer 
is always an easier customer to 
|sell profitably on a new or late 
model used car. 

* . * 


AND dealers are going to need 

all of that type of customer 
they can possibly get for the next 
few years. 


Any dealer can profitably do a 
little investigating of his own busi- 
|ness, at least one or two days a 
| week. One of the easiest ways to 
| find out just what his customers 
|think of him and his service is to 
| put himself in the customer’s place. 


Take a car that is not recognized 
as his car one day and drive into 
the service entrance and stop just 
|}as a customer does. See how soon 
|;Someone comes to wait on you. 


Get out and go sit in your own 
| customers’ waiting room, Look 





around you. See if the furniture 
| is clean and attractive to sit in, 
| or dusty and grimy to the extent 
| that a well-dressed man or lady 
would rather stand than rest. 

Are there some recent periodicals 
on a convenient table? And more 
important—is there a clean, at- 
tractive, well-kept display of ac- 
cessories that will tempt you to 
buy something that you have 
often desired to own? 

Is the floor clean and free from 
rubbish and bits of paper and 
other unsightly items that the jani- 

(See VOLUME, Page 39, Col, 5) 
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Backshop 





(Continued from Page 34) 


made until they take a poll of all 
interests involved to determine 
what is the pleasure of the exhibi- 
tors, the “gate” 
tions who participate. 

* + * 


Lists Objections 
ON HARTNETT, in his blast, 
covers the major points of 
worry and ill feeling developed by 


reason of the rumor getting such | 


wide and seemingly authentic 
spread. Summing up the nearly 600 
words Don takes to put over his 
point, it boils down to the fact 
that the south and west are really 
upset over the idea of an ASI show 
being held in March, with the 
Southwest Automotive Show sched- 
uled for March 23 and the Pacific 
Automotive Products Show set for 
Feb. 17. The rumor has upset ex- 
hibitors that have been consider- 
ing these shows. Also the Boosters 
still resent being “taken” by the 


and the associa- | 





hotel keepers of Atlantic City the 
last time the show was held there. | 
Likewise, the spring months are no} 
time to hold a national show any- | 
way, he says. 

The Equipment & Tool Insti- 
tute in their statement of Auto- 
motive Trade Show Policy and 
Standardization Procedure Rec- 
ommendations, which they have 
just put out in booklet form, 
come out flatfootedly for an ASI 
show every other year and a 
limited number of regional shows 
—with space to cost not more 
than 75 cents per square foot— 
to be held in the alternate years. 
ETI even goes so far as to name 
the cities in the six regions that 
they will give aid in the holding 
of regional shows. Zone 1 is New 
York, Boston, Philadelphia; Zone 
2—Cleveland, Detroit, Pitts- 
burgh; Zone 3—Atlanta, Bir- | 
mingham, Memphis; Zone 4— | 
Dallas, Ft. Worth, Houston, Okla- | 
homa City, San Antonio; Zone 5 | 
—Chicago, Kansas City, Minne- 
apolis or St. Paul, St. Louis; Zone 
6—Los Angeles, Seattle or Port- 
land, San Francisco. 
The ETI may seem to bea little | 
“hard nosed” about where and) 
what they will give sanction to as| 

a body. They don’t mention the | 
NADA equipment show in _ its 
booklet and that should be one of 
its prime interests since the prod- | 
ucts of most ETI members are | 
given the initial sales boosts be- | 
cause dealers take the products on | 
and feature them in their shop lay- | | 
outs. But it is understandable that | 
the equipment manufacturers are | 
put to a great expense every year | 
on the show business. Their stuff | 
in the main is bulky, takes up a 
lot of show floor space and the| 
majority of the manufacturers | 
have to watch their sales and pro- 
motional expense. 

* 


What About NADA? 


4 en ETI members led the fight 
for the sectional shows because 
in these they not only have the aid 
of their jobbers in manning the | 
shows but play to a much wider 
spread of the industry than they 
are able to show to in the ASI. 
In fact, it was some of the ETI 
boys who got awfully tired of show- 
ing their wares to their own job- 
bers at a high expense each year | 
in the ASI and were not able to 
show the stuff to potential cus- 
tomers. 

Two things are bothering many 
of the ETI boys this year as re- 
gards the NADA show in Atlantic 
City next February. One is (what 
they claim) the high cost of space, 
and the other was the way they 
were neglected last year in the 
San Francisco show, due to the 
bus strike and NADA not holding 
the buses so that dealers who at- 
tended the meetings would see the 
exhibits and still be assured of a/| 
ride back to their hotel. 

Their participation in the At- 
lantic City NADA show this year 
may demonstrate whether they 
are willing to participate in a 
show put on by the association | 
that represents their best cus- | 
tomers in the manner the cus- 
tomers want to run the show, or 
whether they will try to force 
the NADA around to their type 
of thinking by not being present 
with their exhibits when the 
doors open. 

One of the biggest problems of | 


|ness is concerned. 


By Jack Weed 


the ETI, and the manufacturers 
who belong to the association, how- 
ever, is the cause of the chief com- 
plaints of car and truck dealers 
against the equipment makers—the 
failure of their jobber outlets to} 
give the dealers the service on)| 
their products which the dealer | 
has a right to expect. 


* * + 


Good Results Seen 


ERSONALLY, I would think 

that until they have licked this 
serious weak spot in their mer- 
chandising procedure, the manu- 
facturers and the ETI would tread 
a little lightly on how rough they 
get in their demands showwise. 


Maybe it is a good thing for such 
a rumor as the one that has caused 
so much furore about ASI to break 
loose. Before the fire entirely dies 
from its effect, it is just possible 
some more modern thinking will 
come into the picture as far as 
this entire aftermarket show busi- | 





There may be a basic reason | 


ae 
a ee 


PARTS DEPARTMENT OF FUTURE?—Gaston DiBello of DiBello Motor Sales, 
‘parts department of the future.'’ Comprising more than 6,200 square feet of floor 


this the ' 





Buffalo, calls 


space, it is the largest and most complete parts and accessories merchandising store among 


of correlated parts. 


for the makers of replacement 
parts and the franchised dealers 
and their factories not seeing 
eye to eye. After all, they are 
competitors in a share of their 
_ business, even 1 though the dealer 





| Pontiac's more than 4,000 dealers, DiBello said. There are 47 separate merchandise displays 


r is , still one of the biggest buyers 
of replacement parts in most job- 
bing establishments. 
But for the shop equipment mak- 
|er to snarl at the NADA, the fran- 
| (See > BACKSHOP, Page * 43, Col. 1) 





Fourfold Boost 
Is Cited in Oil 
Research Outlay 


‘ATLANTIC CITY.— The petro- 
leum industry is now spending al- 
most four times as much on re- 
search as it did 10 years ago, Dr. 
Wayne E. Kuhn, chairman of the 
American Chemical Society's petro- 
leum division and manager of the 
technical and research division of 
Texas Co., reported in a statement 
at the opening of the society’s 116th 
national meeting here. The actual 
sum now being spent exceeds $100,- 
000,000, he stated. 

Enthusiasts have made the pre- 
diction that chemicals derived 
from oil may eventually outweigh 
in value the fuels, lubricants and 
greases derived from this resource. 
This is unlikely, but it reflects the 
growing importance of this phase 
of the industry’s development, he 
pointed out. 

Dr. Kuhn said that the plowback 
of earnings into research is in- 
creasing at a far faster rate than 
is that of the steel, chemical, elec- 
trical, lumber and wood products 
industries. 


Dollars More from Your Service F loor! 


The HOTTEST PROFIT-MAKING IDEA in Years! 





Doran Chevrolet Reports 
over 100% Increase in Business 
30: Days: etter perce pene 






Do as Doran Chevrolet and other smart 
dealers and shop owners are doing... 
set up a new “Bear” Safety Test Station 
to fill your shop with profitable new 
business! When you offer this important 
new service, you gain Two ways! First— 
you establish yourself as a Safety 
Leader in your community and gain the 
goodwill of all its people. Second—you 
reap a harvest of service work for your 
shop that means BIGGER EARNINGS! 


“Bear” Safety Test 


— Proven Both Ways! 


The “Bear” Safety Test has the backing 
of civic and safety officials everywhere 
. it is a service that is making millions 
of American cars safer to drive! And— 
“Bear” Safety. Test Station Operators 
everywhere agree that the “Bear” Safety 
Test is the biggest business-builder for 
profitable service work in years! 


Set up a “Bear” Safety Test Station 
on Your Service Floor? Cash in on this 
New Big Source of Extra Profit Business! 


Station 


like wildfire ... 





complete details or write; Safety 
Division, Bear Mfg. Co., Rock Island, Ill. 


Mr. 
= President 


Rema 


= 
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3 

2 Bear Mee. Co., 

Rock IsLanp, ILL. 
This profit-making idea is spreading 4 cin 
be the first in your com- on. 

munity to set up a “Bear” Safety Test 3 COIR carne 
Station! See your “Bear” Jobber for § 444ress-.-..--- 

CR ccecsececes 


NJ 


eet 


2282 main S’meer 


It tells you what you can 
do to get started with a 
“Bear” Safety Test Sta- 
tion now and get on the 
road to BIGGER PROFITS! 


Wont lhe 0 deel wnt 


Oras Teas 


use of the 4 when 
Se then, The"Boar* Satety Toeteent cot sorsatanererting 
rere. 


R-3452 
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Get all the Facts in this Bulletin! » 
Yours Free—Send Today! ! 
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average motorist will encounter in 
a year’s driving,” said Honig. 
“It will demonstrate the great 


That’s the Grand Canyon Economy Run .. . 
strides the auto industry has made | 
Since the last economy run was 


‘World Series of Auto Industry’ |held, some nine years ago, and 


LOS ANGELES.—Mobilgas’ 1950 ,at Grand Canyon, a total of 751.3;6 swept the trial reaching 54.75 | Since the war,” he added. 
Grand Canyon economy run, which | miles. All cars must finish within|ton miles per gallon, 22 | 
will be held Feb. 15-16, has been jan elapsed time of 18% hours. The course was changed in 1941 
termed the “world series of the| This contest, which is conducted |to the route the February run will 
auto industry,” by Spencer T.|under rules and sanction of the | follow, Los Angeles to the Grand 
Honig, president of the Southern| American Automobile Assn., is |C®"Y0n. A Lincoln Custom, with 
California Motor Car Dealers Assn. | scored on a ton-mileage per gallon % ton-mile average of 57.749, came 


Cleveland BBB Warns 
Of U. C. Practice 





and head of Nash-California Co. | basis, i.e, weight of cars and pas-|'™ first. CLEVELAND.— The Cleveland 

“Nothing that any single manu- | Sengers in tons multiplied by miles After the 1941 sweepstakes the | Better. Business Bureau has issued 

facturer of automobiles, or any |4nd divided by gallons of gasoline Tuns were canceled because of the/4@ warning against what it calls 
war. |“an epidemic of kiting,” the prac-| ,uyssies WINDOW REGULATOR — Law- 


group of them, could do to bring (consumed. 
the magnificent new automobiles | In the first three years of the 
of 1950 before the public could | 352-mile event, 1986 to 1938, the 


tice whereby $100 or $200 is added | rence F. Moroney of Melbourne, Australia, 


to the price of the car being sold | is shown with the Quick Action mode! which 
: “ : raises or lowers the window with only a one- 
| with the understanding the same | third turn of the handle for the full opera- 


| Speaking of the coming attrac- 


tion, C. S. Beesemyer, executive 
| vice-president of General Petrole- 


mm eet me ee OM 


possibly be as spectacular and 


Graham Super-Charged six placed 


effective as this great mass 
demonstration,” he said. 

The tests had their origin in 1936 
when Gilmore Oil Co., which con- | : 
solidated with General Petroleum | three ‘Sen oe tone aan te 
Corp. in 1945, held the first run be-| Per Sallon of 22.473 in 1936, 20. 
tween here and Yosemite valley.| in 1937 and 22.8 in 1938. 
Studebaker’s Commander 


| first with ton miles per gallon 
of 55.47, 53.4 and 55.927 respec- 
tively. All cars entered in these 


came 


| um, said: 


“It is hoped that we will be 
able to determine from the per- 
formances of the cars enough 
facts to be better able to inform 


the motoring public of the type 


of gasoline best suited to their 


figure will be added to the car | 
traded in.” 

This, according to the BBB, is 
being done by used-car operators 
on the pretense they must “meet 
|the finance terms” or “to balance 
| the books.” 


tion. The handle is out of the way of the 


knee or arm. 
* + * 


Aussie Invents 
Regulators for 





Gilmore continued the annual tests 
through 1941. They had to be term- | through with a ton-mile per gallon 
inated then because of the war.|average of 55.875 to win the event 


February’s contest will be the first | in 1939. 


since then. 


The following year, with 28 cars 
The 1950 trip will start here, run averaging 22.96 actual 
through Death Valley and wind up| gallon, the Studebaker Commander | lated all driving conditions that the 


automobiles.” 


miles per | tions. 


“Here, every car has its oppor- 
tunity to show just what it can do 
under a standardized set of condi- 
Here, in this run, are simu- 


LeFevre to Hill 


LeFevre 


ee Payloads Sra: 


with All Stainless Steel Construction 





ITH U-S:<S Stainless Steel con- 

struction, you can replace every 
unnecessary pound of dead weight in 
your trailers with an equal weight of 
profitable payload on every trip. 

In putting on the greatest possible 
extra payload, you sacrifice nothing 
in strength and trailer life. For U-S-S 
Stainless Steel, without question, adds 
strength and years of service to every 
trailer built from it. 

U-S:-S Stainless Steel, cold-rolled 
for high tensile properties, is 2% 
times stronger than ordinary steel. 
It’s easy to see why sections can be 
exceptionally thin — effecting tre- 
mendous savings in weight—and still 


* plus 


MAXIMUM STRENGTH 
LONGER LIFE 

LOWER OPERATING COSTS 
LESS MAINTENANCE 

PERMANENT GOOD LOOKS 


have far greater structural strength 

than other types of construction. 
Weather, corrosion and even time 

itself have little effect on Stainless 


Steel. For this reason, trucks and 
trailers built of U-S-S Stainless Steel 
resist wear, require almost no main- 
tenance, never need painting, and 
last longer. 











Bigger payloads and bigger profits 
start immediately with the delivery 
of Stainless Steel equipment . . . con- 
tinue for years beyond the calculated 
life of trailers made from ordinary 
weight-reducing materials. Stainless 
equipment pays for itself many times 
over. 


U-S‘S Stainless Steel has proved its ad- 
vantages over years and years of service 

. in millions of ton-miles of freight 
transportation. It is uniform in composi- 
tion, in finish, and in fabricating quali- 
ties, allowing the widest latitude in de- 
sign and permitting use of the most 
advanced fabricating techniques. Practi- 
cal engineering advice and the latest 
fabricating data are available to you. 


AMERICAN STEEL & WIRE COMPANY, GENERAL OFFICES: CLEVELAND, OHIO - CARNEGIE-ILLINOIS STEEL CORPORATION, PITTSBURGH & CHICAGO 


COLUMBIA STEEL COMPANY, SAN FRANCISCO - NATIONAL TUBE COMPANY, PITTSBURGH - 
UNITED STATES STEEL SUPPLY COMPANY, WAREHOUSE DISTRIBUTORS, COAST-TO-COAST - 


TENNESSEE COAL, IRON & RAILROAD COMPANY, BIRMINGHAM 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


U°S°S STAINLESS STEEL 


SHEETS 





* STRIP - 


PLATES - BARS - BILLETS - PIPE 


* TUBES 


* WIRE - SPECIAL SECTIONS 


9-942-A 





Motor Co., 
Okla., has been sold by William/| poll of Australian 
LeFevre to D. W. Hill and his son, 
A. B. Hill, of Ardmore, Okla. A. B. 
Hill will be active manager. 


Marietta, 


Seat, Window 


LOS ANGELES. Winner of a 

inventors and 
selected as the inventor having 
perfected mechanical devices most 
likely to achieve success in Amer- 
| ica, Lawrence F. Moroney has com- 
| pleted an 8,000-mile flight via Pan 
| American Airways from Australia 
to Los Angeles under the sponsor- 
ship of the National Assn. of In- 
ventors, Inc. 

Two of his devices, the Runwell 
automobile-seat regulator and the 
| Quick-Action window regulator, are 
covered by patents in the U.S. and 
all foreign countries. Runwell is 
now standard equipment on all new 
Anglia-Fords. 

Among the features of the seat 
regulator are permanent lubrica- 
tion, operated by dashboard button, 
|adjustable to any position without 
|disturbing seat occupants, and a 
ball-bearing guideway. It is_ re- 
ported that there hasn’t been a 
single request for servicing in three 
years of Australian use. 

The window regulator needs only 
one-third of a handle turn to raise 
or lower window, has a spoon-type 
handle which does not hit knee o 
arm and has few moving parts. 

Moroney hopes to have both in 
ventions become standard equip 
ment on all U.S. cars. 


‘New Rubber Use 


Shows Decline 


WASHINGTON. —In July, 49,97 
long tons of new rubber were con- 
|}sumed in the U. S. in the manu- 
facture of transportation goods, as 
compared with 58,465 tons in June 
and 60,881 tons in July 1948, the 
Department of Commerce reported 
last week. 

Manufacture of non - transport 
goods in July took 20,638 tons of 
new rubber, 25,601 tons in June and 
22,027 tons in July, 1948. 

In the first seven months of 1949, 
400,523 tons of new rubber were 
consumed in transportation items, 
a decline of 10.1 percent from the 
445,326 tons used in the like period 
of 1948, In non-transport goods, new 
rubber use, at 179,565 tons, was 
closer to the 1948 level, down only 
1.9 percent from the 183,106 tons 
consumed in the first seven months 
of last year. 





Road ‘Commercialism’ 


Draws Blast in Illinois 


CHICAGO.—Gov. Adlai E. Ste- 
venson was urged last week by 
the Chicago Motor Club to ap- 
point a “housecleaning” com- 
mission charged with “investi- 
gation of widespread commer- 
cial abuses along through traffic 
routes and authority to sweep 
them from the main roads.” 

Declared by the club to be 
hindrances to safe driving are 
the “clutter of taverns, hot dog 
stands, gas stations and com- 
mercial establishments strung 
along the main highway ap- 
proaches to cities, towns and 
villages, pouring giddy local ve- 
hicles into the through traffic 
streams every few feet.” 

A complaint was also regis- 
tered against “dangerous and 
distracting neon signs placed to 
catch the attention of drivers, 
and commercial signs and bill- 
boards peppered around sharp 
turns and points of peril.” 
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Rep. Patman Voices Views .. . | 


Stiffer Fines Sighted — 
For Anti-Trust Laws | 





NEW YORK.— More stringent 
penalties for violation of existing | 
anti-trust and anti-price discrimi- | 
nation laws will be enacted by | 
Congress, it has been predicted by 
Rep. Wright Patman, Texas Dem- 
ocrat, in an address here. 

Participating in a forum at the 
annual convention of the National 
Assn. of Retail Druggists, he said 
that the House Small Business 
Committee was studying problems 
of small business with a view to 
introduction of remedial measures 
at the current session of Congress. | 


Patman said an effort would | 
be made to prevent mergers and 
consolidations that would tend to 
make monopolies a more potent 
force in the nation’s economy. 
“We want to assure more ade- 
quate enforcement of the existing 
anti-trust and anti-price discrimi- | 
nation legislation,” he said. “This | 
means stiffer penalties for viola- 
tors and larger appropriations for | 
enforcement. There is little use 
having these laws if they are not | 
more vigorously enforced.” 

He declared another phase of the 
program was to see that small | 
business received a fair share of | 
the procurement under the Eco- | 
nomic Cooperation Administration | 


| 


and the national defense program. | 


A move to revise the tax struc- | 
ture by establishing as a start an 
exemption of at least the first $10,- | 
000 of net taxable business income | 
also was reached by Patman. Its | 
purpose, he explained, would be to | 
enable small business operators to | 
accumulate cash reserves for im- | 
provement and expansion. | 

In commenting on the so-called | 
Freight Absorption or Basing 
Point Bill, Senate 1008, Patman | 
said he was opposed to it, even | 





though salutary amendments had 
been introduced since the bill 
was first drafted. He asserted _ 


Pa. Weight Check | 
Nets 175 Trucks 
In Three Days 


NORTH EAST, Pa.—More than | 
175 truckers were fined in the first | 
three days of a check on the weight | 
of trucks by Pennsylvania state 
troopers at the New York-Penn- 
sylvania border near here, Lieut. | 
James Maroney said. 

The check to enforce the Penn- 
sylvania state law limiting the 
weight of trucks is similar to an} 
eight-day inspection last May in 
which more than 300 drivers were | 
fined, Maroney added. 

Most trucks are weighed where 
Routes 5 and 20 cross the border. 
But troopers are using portable 
scales in patrols of back roads| 
which cross the border in an effort 
to catch truckers who attempt to 
avoid the main weighing stations. 
These portable scales have detect- 
ed about 30 violators in three days, 
Maroney said. 

How long the check would con- 
tinue Maroney would not say. 
Fines levied on violators are on 
the basis of $25 for a 5 percent 
overload and $50 for a 10 percent 
overload, he said. 

Maroney said most of the viola- 
tors were nationwide trucking 
firms. He added that “a good 
many” paying fines were from Buf- 
falo and Cleveland. 


ii | 


New Records Set 
By Textileather 


TOLEDO.— Three new records 
have been set by Textileather Corp. 
in the last six months, says G. H. 
McGreevy, sales vice-president of 
the company. 

“In April we reached a new high 
mark in dollar value of shipments; | 
in August a large number of or- 
ders were processed through the 
company’s office than in any pre- 
vious month in our 40-year history, 
and in September we again set a| 
new record in value of shipments,” | 
McGreevy reported. | 
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(Continued from Page 36) 

tor or someone should have swept 
up long ago? 
| Putting yourself in the place of 
the customer: Is your place of 
business attractive to you? If it 
isn’t, you may be responsible for 
much of the drop-off in your serv- 
ice business and your loss of cus- 
tomers by your own laxity in not 
keeping on top of the very funda- 
mentals of your business. 

The dealer’s heyday is over, and 
|no dealer can afford to “let George 
|do it” from now on out. 


phrases, would be welcomed by | . _p; esses | Make that increased lubrication 
DOWNEY'S DOMAIN—Pictured are the facilities recently opened by Ralph Downey, Inc. | patronage—-if your shop is average 


monopolistic interest because it : . : ( 
(Chrysler), 201 Cambridge St., Allston, Mass. This set-up has 14,000 square feet of floor | © bring your service volume back 


that the original measure went 
out of its way to emasculate the 
Robinson-Patman act, of which 
he was co-author. 

Patman declared that an entirely | 
new amendment to the anti-trust 
laws, full of new words and new 


| 














aa cae i cae | space. The construction is of brick and steel. In addition to the main plant, there is a to its “lush-day” peak by using 
Se aa Ss oug e used-car lot across the street big enough te hold 150 cars. ‘ your lubrication department as the 

“You can get some idea,” he add- “ : |local assessments, Long said, and |°#/¢8r00m of your service business 
ed, “when you think of the da: | Vass. 50 Excise ‘to high appropriations and low | eae ng ie to a 
that it took 12 years to get the valuations in cities and towns. The | P rae ae a 
cement case up to and decided by Upped to $44.16 $44.16 rate will apply to motor| 8 wae 
the Supreme Court.” vehicles and trailers, and the same . i mn 

The Texas solon further declared) BOSTON. — Massachusetts’ 1950 | rate will be levied as a franchise Organize Cruser-Tynes 
that Congress plans to investigate | excise tax has been fixed by State /on public utility corporations. Cruser-Tynes Motor Co., Wake 
many “fly-by-night” organizations |Tax Commissioner Henry F. Long | Rates for previous years were: | Forest, N. C., has been organized 
that pretend to represent small | at $44.16, representing the average | 1949, $41.32; 1948, $38.07; 1947, $36.23; | with capital stock of $100,000. Prin- 
business but are financed by and |tax for the past three years, based |1946, $35.40; 1945, $35.60. The first|cipals are Ralph Cruser, W. H. 
are working for the interests of | 0M total taxes over total valuations. jexcise tax was levied in 1929, and/ Tynes, both of Norfolk, Va., and 

The increase is due entirely to!was for $29.65. | J. L. Emanuel of Raleigh, N. C. 


Mi 


You Can Sell more 
Pennsylvania Oil 


This year 90,000,000 advertising mes- 
sages like this will tell the readers of 
Saturday Evening Post, Life, Holiday, 
Country Gentleman and Progressive 
Farmer why 100% pure Pennsylvania 
oil is the finest motor oil they can buy. 


the “economic giants.” 


Hundreds of car and truck owners 
who will read these ads will be people 
who live and buy in your own com- 
munity—YOU CAN SELL THEM IF 
YOU TELL THEM. 


Sell them by letting them know you 
handle 100% pure Pennsylvania oil. 


Sell them by telling them Pennsylvania 
Motor Oil is preferred by automotive 
engineers (for use in their own cars) 
2% to 1 over any other motor oil. 


Sell them by a display of your Penn- 
sylvania oil. 

Sell them by telling them that there is 
no finer oil in all the world than oil 
from the oil fields of the Pennsylvania 
Grade Region. 


[ream wumeen 
= Made from 
the highest grade crude oil in the world 


COPrONGaT 1007 OS A OY PLMmSTLVAMMA GRADE CHOBE OX Assaciato 
TRARCMANE REGISTERED © S PATENT GrreCT 





For your protection, only oils made 
from 100% Pure Pennsylvania 
Grade Crude which meet our rigid 
quality requirements are entitled to 
carry this emblem, the registered 
badge of source, quality and 
membership in our Association. 





Display, Tell and Sell your customers the advantages of always 
using 100% Pure Pennsylvania Motor Oil 


PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 


Oil City, Pennsylvania 
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We're Telling the World 
AUPE CMMI 


NOW EBPINGE YOU 19508 MOST MODEFN CARS! 
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* You Never Saw This Before ! It’s a Sky-Lounge in the 1950 Nash Airflyte. Your airliner reclining 
seat (optional) has five positions. The seats can become Twin Beds. Note the wide curved un- 
divided windshield, exclusively Nash in all models. Note the glove locker that pulls out, instead of 

spills out. For safety, knobs are cleverly recessed, and all driving dials are housed in the Uniscope 

%* See the Daring Decorator 

Interiors, in a variety of dis- 
tinctive color combina- 
tions. The curved rear 
window is 10 inches wider 
than last year. You have 
never known such quiet in 

a moving car before, and 





which keeps your eyes on the road. | 
: Lat Vit 


* New Super-Power! Ex: 
clusive Nash engine devel- 
opments, pioneer in Super- 
Compression for a third of 

a century, make the 1950 

thanks to coil springing on 
all four wheels, your ride is 


Airflytes veritable power- i 
houses. Both the Nash Am- é ; be 
bassador and Nash States- 2 
man challenge you to the 4 INS 
driving thrill of a lifetime! ; NN 
always level and smooth. 





_ AUTOMOTIVE NEWS, OCTOBER 10, 1949 / 7 41 





Nash is filled with news for 1950... terrific new perform- est of all automobile features, Airflyte Construction. ... Yes, 

men! ance from Super-Compression engines... plus Hydra-Matic we're telling the world in big four-color spreads in the 
Drive with exclusive Selecto-Lift starting... plus safety and leading magazines...in newspapers...on billboards... 

| driving smoothness un-matched anywhere ... plus the great- that the 1950 Nash Airflyte is the world’s most modern car! 





Get behind the wheel of a 1950 Nash, and take it out where the 
going’s tough—where the road is a rubble of ruts and bumps.. . 


where the curves snap back in hairpin turns and the hills leap up —more than 25 miles to a gallon at average highway speed, in a 
to the clouds. big, six-passenger Nash Statesman Airflyte. 
There’s where you'll learn the new difference in automobiles— And now there’s blazing new power to match! Super-Compres- 
Airflyte Construction. sion Engines—and a new U-Flex oil ring that means new engine 


‘ rformance and economy for twice as many miles. 
Here is roadability undreamt of in yesterday’s cars—the anchored- - y y 


to-the-road feel . . . the hushed, rattle-free quiet . . . the solid And now, too, in the Nash Ambassador Airflyte—you can have 
strength and safety only Airflyte Construction makes possible. Hydra-Matic Drive—the greatest of all driving conveniences—that 


You drive through the air with 20% less wind-resistance than ends clutch pedal and gear-shifting for good! 


‘he average car of current design, with less wind roar, at less 


, That's Alit 2 aaaliite tdiniad’ See all that’s new in Nash for 1950. The amazingly spacious Sky- 
+1 cost. That’s Airflyte, and Airflyte alone! 


liner Lounge, with five-position reclining seat. The Uniscope. The 
sek your gas. You're realizing economy never possible before new Weather Eye System—and 23 other new things you'll like. 
Two great new series at your Nash dealer’s now. Know what 
motoring tomorrow will be like by driving an Airflyte today. 


pes. te smeneee mass -— 
OWE SWWGLE WELDED UiNiT/ 


_ 2. Different from all others, in Nash the entire frame 
wt, Rms Hip C/- and body, floor, roof, rear fenders, pillars are here 
Wells SESS) built as a single, rigid welded unit, squeak-free 
and rattle-proof. It has I'h to 2% times the tor- 
sional strength of ordinary automobile construc- 
tion. Gives new safety, new economy, makes 
possible a softer, smoother ride. And Nash is the 
world’s only car with Airflyte Construction. 


VDA MUC LIME 


L\VGINES SKV LOUNGE IWIEPFLORS HURFLITE PUDE 
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Great Cars Since 1902 


Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Mich. 
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By Leo T, Parker 


Attorney at Law 


ECENTLY a reader wrote, as 
follows: 
automobile brought to a _ service 
station for repairs collect damages 

if the automobile is damaged?” 
The answer is: Never unless the 
testimony shows that the damage 
was caused by negligence of the 

garage owner or his employes, 
For example, in Eschinger v. 
United Mutual Fire Ins. Co., 61 
Atl (2d) 725, the testimony 
showed that an owner left his 
automobile with a garage owner 
for repairs. After the work had 
been completed and the car was 
being road-tested, the radiator 
cap blew off and the anti-freeze 
solution overflowed on the engine, 
ignited and burned the automo- 
iil deasineatiniadanteleenet bile. The automobile owner sued 
| ; the garage owner to recover 

King Incorporates secretary of state at Little Rock.| qamages. 
Authorized capital stock was listed | 
Bob King Motors, Inc., = Do- at $75,000. Incorporators are R. E. | owner 
rado, Ark., has filed articles of | King, C. Don King and J. H. 


incorporation with the office of the | Wright jr. 


- 





ON THE AIR, LITERALLY—Since his preview of new 1950 models was keyed to a colorful 
carnival vein, Harry Bogue (Studebaker), Dallas, thought it would be a good idea to rent 
the tiny Calliaphone shown above. But when the instrument arrived, Bogue was chagrined 
to discover the bellows had no more ‘‘oomph"’ than a used clunker with the jugs out. For 
a while. it looked like no carnival music—until an alert mechanic, with a sudden burst of 
inspiration, attached an ordinary air hose. From then on the lusty little veteran of show- 
business helped pack ‘em in to a showing that drew an estimated 15,000. 
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0 
a Quick Turnover’ 


a 


Ngee people buy Quaker State Motor 
Oil than any other Pennsylvania oil. 
Not only that, but—a newspaper survey 
reported preference for Quaker State almost 
50% greater than for all other Pennsylvania 
oils combined. 





This, naturally, means quick turnover 
in Quaker State Motor Oil—quick profit 
for dealers who carry it, and there are 
more than 100,000 of them throughout the 
civilized world. Why not join up? 


Quaker State is skillfully refined from 
100% pure Pennsylvania grade crude oil 
It is the finest motor oil, we believe, pro- 
duced anywhere in the world. 





MOTOR OIL 


Quaker State Motor Oil 
Quaker State Superfine Lubricants 


Quaker State Oil Refining Corporation, Oil City, Pa. 
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Lawsuits Affecting Dealers ... 
Court Decisions 


“Can the owner of an | 


The lower court held the garage|owner of the wrecker liable for 
liable for damage to the|damage to the automobile if the ss @ 
car but the higher court reversed | testimony showed that the damage 
the verdict, saying that no testi- | was caused by negligent operation 


os. 

® 

WY 
i 
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of the wrecker when attempting to 
remove the car from the mud. 
- + 


Piece Work Suit 


= higher courts consist- 
ently hold that a manufacturer 
|mony was given that the damage | who contracts to manufacture auto- 
resulted from negligence of the| mobile parts on the “piece” basis 
|garage owner or his employes. |payment cannot add an additional 
* * * sum for extra expense in “getting 
° ° ready” to manufacture the parts. 
| Liable for Negligence For example, in Four Wheel 
FEW weeks ago a higher court | Drive Auto Co. v. Blackhawk Ma- 
held the owner of a wrecker | chinery Co., 79 N. E, (2d) 853, it 
liable in damages for injury to an| was shown that a contract was 
automobile being transported, if the | made between a manufacturer and 
jury decides that the operator of | distributor of automobile parts. The 
the wrecker was negligent. contract stated the specified price 
In Bradford v. Harris, 37 So. (2d) | Per_piece for the parts. 
675, it was shown that an automo-| Later the manufacturer sued to 
bile began to sink in the mud. A/| recover an additional sum for 






wrecker came from a garage to| tooling, testifying that he had 
tow the automobile onto solid| “tooled and implemented” his 
ground. | plant at a heavy expense in 


| Order to carry out the contract 
and make the parts. 
| The higher court refused to hold 


4 |the distributor liable for this addi- 
when the wrecker was trying to tional cost. This court explained 


remove the car from the mud. that when anyone agrees to do 
\ The higher court held that the | work for a specified price he can- 
jury had the right to hold the| not receive additional costs unless 
the contract clearly so stipulates. 


The automobile owner sued the 
wrecking company for $350 dam- 
ages which he claimed was done 


Cannot File Suit 

aerate: — a higher court held 
that a corporation cannot file 

a suit in another state, unless it 

has fully complied with the laws of 

this latter state. 

For instance, in Crites Tire 
Co. v. Associated Ice Co., 191 Pac. 
(2d) 650, it was shown that an 
Oregon state law provides that 
all corporations located in other 
states and “doing business” in 
the state of Oregon must file 
certain documents with the state 
officials. 

A corporation located in another 
state sold merchandise to a dealer 
in Oregon. Later the corporation 
sued the dealer to recover money 
due for the purchased tires. Since 
the corporation had not complied 
with the above law, the higher 
court held that the suit could not be 
maintained, and said: 

“Whether a foreign corporation is 
doing business in this state does 
not depend upon the number of 
transactions that it has, but upon 
the nature and character of the 
transactions.” 






Florida Exempts 
Vehicles From 


New Sales Tax 


TALLAHASSEE, Fla.—Motor ve- 
hicles, but not automotive parts 
sold separately, will be exempt 
from a 3 percent limited sales tax 
given final approval by a special 
session of the Florida legislature 
and sent for signature to Gov. 
Fuller Warren as part of a revenue 
program designed to prevent a 
state treasury deficit and to provide 
additional state financial aid to 
cities and counties. 


Gasoline and other fuels will be 
exempt from the new sales levy. 
Other exemptions include all gro- 
ceries, clothing items costing $10 
or less, and medicines, 

Besides the new sales tax, the 
Florida legislature enacted a bill 
giving counties revenue from the 
seventh cent of the state gasoline 
tax. 

The sales tax is expected to pro- 
duce some $42,000,000 a year in new 
revenue, while counties and cities 
ure expected to benefit to the ex- 
itent of $19,000,000 from the other 
measures. 

Rejected by the special session 
wus a proposed state constitutional 
amendment to permit the state 
legislature to levy a state income 
tax. This proposal, which would 
have required approval of the 
electorate, was passed by the state 
senate but bogged down in the 
house, 

The measure giving counties the 
seventh cent of the state gasoline 
tax provides for control of the 
| spending of this revenue by county 
| commissioners. Eighty percent will 
|be spent by the state road depart- 
ment under instructions of the 
county commissioners and the re- 
maining 20 percent will be spent 
directly by the county officials for 
® road and bridge purposes. 

The new sales tax act, which will 
be enforced by the state comp- 
troller, contains a “use tax” pro- 
vision to prevent evasion through 
‘out-of-state purchases. 
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-Backshop . 
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By Jack Weed 


(Continued from Page 37) 


hise dealers or the vehicle fac- 
ories is just as bad as the service 
nanager telling the owner of a 


ar that he hasn’t time to take| 


are of his service needs. The same 
ipplies to the makers of oil, tires 
and many other sundry items that 
the car dealers sell and which their 
vehicle factory does not sell nor 
service in any way. 

fe * * 


Fine Booklet 


to TWO Plymouth Bills—Rice 
and Landon—have done a 
mighty fine job of compilation and 
publishing in their latest issue of 
the Service Operation Time Sched- 
ule. The booklet is well illustrated 
with a goodly number of exploded 
shots of practically every assembly. 
with each individual part number 
indicated with an arrow directly 
to the part in the exploded view 


These are sprinkled throughout 
the book so as to appear in the 
section devoted to the time study 
of servicing the operations that 
bear on that assembly. Makes it 
handy and fully informative for 
the service manager or mechanic 

oh ” oe 


On Prewar Tradeins 


OR DEALERS who still think 

there will always be a _ whole- 
sale market for their prewar 
trades, the following comments 
from one of the biggest auction 
men in the country might serve 
as a warning of the way these 
boys are beginning to look upon 
the older models. He says, “If you 
contemplate sending prewar cars 
to our auction with the thought in 
mind of getting fancy prices, save 

your entry fee. We don’t want 
them. 

“Too many dealers get all the 
prewar cars they want on post- 
war cars without paying cash for 
these 8, 10 and 12-year-old bums. 
If you have any prewar cars that 
are sharp—and really sharp, and 
if you are willing to take 10- 
year-old prices for them, we can 
move them.” 

And so your column conductor 
closes with the sage advice that 
if the prewar cars are good enough 
for the wholesale buyers to offer 
as much as the dealer paid for 
them—sluffing them off wholesale 
is losing a good profit that would 
make up some of the loss on an 


Gulf Oil Changes 
Sales Program, 


Fills 16 Posts 


PITTSBURGH.—Sixteen appoint- 
nents to new positions, compris- 
ng the managerial staff for Gulf 
dil Corp.’s reorganized program of 
sales in its domestic marketing 
livisions, were announced last 
week by H. G. Meador, vice-presi- 
dent for divisional sales. 


The new staff wiil be in charge 
of all petroleum and allied prod- 
uct sales in the firm’s divisions 
and districts in its entire market- 
ing area, Meador explained. It will 


coordinate all domestic marketing | 


facilities—terminal and bulk plants, 
rolling stock, retail outlets—for 
maximum efficiency and for better 
service to the consumer 

The new appointees, all veterans 
in Gulf service, and their newly 
created posts, follow: 

W. R. Huber, general manager, 
retail marketing; D. P. Clark, gen- 
eral manager, direct marketing; 
W. E. Dermody, advertising man- 
ager; C. E. Skinner, commercial 
research manager, and G. T. Ryan, 
operations manager. 

Named to serve as assistant gen- 
eral managers on markets under 
Huber are M. C. Enright, farm; 
H. E. Benson, service station; C. 
E. Kramb, home heating; W. B. 
Lenkard, aviation, and J. M. Tor- 
rance, marine. 

Assistant general managers un- 
der Clark are A. E. Brice, contrac- | 
tor; A. W. Gordon, fleet; D. R. 
Winter, transportation; H. A. God- 
dard, industrial, and D. C. Johns, 
‘ommercial. 

W. C. Havelin was appointed ad- 
ninistrative assistant to the vice- | 
president in charge of divisional 
sales, 


over-allowance sale somewhere else. 
a * * 


| Twin Salutes 


Canes and the Equip- 
4ment & Tool Institute bump 
heads together on their “salutes- 
to-the-industry” parties Thursday, 
Oct. 20. Both have cocktail parties 
| keyed primarily to the service 
heads of the factories, while ETI 
also has a banquet that night for 
the boys. 

The Chek-Chart deal, being 
thrown by Ray Shaw, Bill Calli- 
han, Jim Baker et al, will in- 





| when 


clude top brass in engineering, 


management and sales, as well No Tax Increase 


as service, however, and is kind 

of a “thank you, makers” for Seen Needed for 

cooperating with Chek-Chart in | 

the preparation of the famous ‘Del. Bonuses 

lubrication charts that hang in pie 

almost every filling station in DOVER, Del. — No additional 

America and which give the oil | taxes, at least during the current 
biennium, will be needed to provide 


company grease boys the data on 
the proper lubricants to use and (for the payment of a state bonus 


the places to apply them. 
Manufacturers gain by having|H, Gov. Elbert N. Carvel has de- 
properly prepared and checked in- | Clared in a message urging prompt 
formation going out into the field, : : 
which is considerable aid in mak-| their outlets with factory-approved 
ing certain that the cars and trucks | lube data. 
perform as they are supposed to| The ETI shindig is an all-after- 
they leave the 
lines. And the oil companies, who| with an afternoon meeting and 
employ Chek-Chart to prepare the/includes the cocktail party and 
data, gain by being able to furnish | dinner. 


to Delaware veterans of World War 


assembly | noon and evening affair that starts | 


43 


enactment of bonus legislation by a 
| Special session of the Delaware 
| legislature. 

Gov. Carvel said the state had 
| sufficient funds to provide for in- 
terest and amortization on an $8,- 
| 500,000 bond issue up until the end 
of the biennium, June 30, 1951. By 
the time the next legislature is in 
session, he said, “we can determine 
whether or not it will be necessary 
to raise additional taxes.” 

The special session was expected 
to promptly enact the bonus legis- 
| lation, providing for maximum cash 
bonuses of $300. 

Delaware's electorate favored the 
immediate payment of a_ cash 
bonus to World War II veterans at 
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STORE-ON-WHEELS OPERATOR, CLIFF BURNHAM, QUICKLY PREPARES ORDER FOR ONE GALLON OF A 1939 IRIDESCEN) MAROON 


AUTO REFINISHING MEN in towns 
around Detroit now keep a sharp look- 
out for the bright truck from Morgan’s, 


high-precision 
the Tintometer. 
Function of the Tintometer is that of 


instrument known as 


PAINT STORE 
ON WHEELS 


Jobber builds good will 
through outstanding service 


one of the Motor City’s busiest Jobbers. 
A complete paint store on wheels, this 
new Morgan service is heartily wel- 
comed by autobody men working out- 
side of the metropolitan area, for they 
can now purchase, directly from the 
truck, virtually any needed car color in 
lacquer or enamel. Customers are visited 
by the store-on-wheels once each week. 

No advance orders are necessary. 
Any color, in any quantity from pints 
to gallons can be matched and mixed 
on the truck in a matter of minutes. 

This unique service was made possible 
with the adoption of the R-M Color 
Matching System, designed around a 


measuring, volumetrically, color units 
in thousandths. Positive accuracy com- 
bined with an unusually compact and 
simplified construction, makes the unit 
readily adaptable to unusual working 
conditions. 

Even the constant movement of the 
store-on-wheels, in its many miles of 
travel, has no effect on the accuracy or 
stability of the instrument. 

The highly adaptive Tintometer was 
developed and perfected by the Rinshed- 
Mason Company, 5935-71 Milford Ave- 
nue, Detroit 10, Michigan, manufactur- 
ers of high quality automotive finishes. 
Inquiries are invited from Refinishers 
and Jobbers for bodyshop or store use, 
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New Procedures for Old Cars... 
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Dress ’Em Up to Sell 


(Continued from Page 34) 


unsightly places easily, at minimum 


same manner, and a durable and|cost. Most every factory’s P & A 
attractive coating be given these|qepartment has a full line of ap- 





UPHOLSTERY MADE NEW — Half finished 
door panel showing how grime and badly 
water-stained kick panel has been cleaned, 
tinted and re-dyed, all in one wash operation. 
Lower kick panel has been "'flocked"’ to give 
two-tone effect as well as cover bad water 
stain. Interior reconditioning materials made 
Py Arndt-Palmer Laboratories, Melvindale, 

ic 


No Comeback Goblins to Haunt You 
When You Sell Em Ramco Re-Powering 


Keep ’em Bragging 2 Years from Now! 


57 Ramco patents are the answer to why the Ramco 10-Up Ring 
Combination is as different as it looks! Compare ring structures 
and you'll agree that the one ring combination that really looks 


pearance materials available for 
dealer use—or will have shortly, it 
is understood. 
+ + * 

MONG some of the other ma- 

terials available which, like the 
flock, any porter or handy man can 
apply successfully once he has been 
instructed, is a plastic spray ma- 
terial for the head linings and side 
linings of the older cars. In many 
of these cars the linings are so old 
and tender that they will not stand 
the rigors of washing, even with a 
“foam wipe” material. They also 
have a tendency to shrink and tear 
after being wet. 

This spray material is sprayed on 
the linings after the dust has been 
brushed out of them and produces 
a pleasing new cloth appearance, 
entirely covering all faded spots, 





water and dirt stains and other 
unsightly conditions, 

A “foam wash” material is also 
available for upholstery and the 
headlinings and side linings of 
newer cars, which can be tinted 
to cover water stains and faded 
spots, making the cloth all one 
color and uniform in appearance. 


A chrome renew material that is 
painted on and heated with a blow | 
torch to make it “flow,” brings back | 
badly rusted and chipped chrome | 
bumpers and other chrome parts to | 
a “near-new” look. While this ma- | 
terial is not guaranteed to last | 
indefinitely, it will remain attrac- | 
tive looking even on the 90-day | 
“sleepers” of the careless lot opera- | 
tor. 

Chipped and cracked steering | 
wheels can be made to look like | 
new with a plastic metal putty that 
fills cracks and can be molded to} 
fill missing chunks out of the 


SERVICE SECTION 


wheel, and a plastic paint will re-| redeposits active material back 


store them to a new look. 
* * * 


| on the battery plates. 
Convertible tops that have lost 


RUBBER dressing that makes | their color and weather proof qual- 
even badly worn tires have that | ities can be redyed and rewater- 
“new look,” and which stays black | Proofed with a material that has 
for a long period, is available for | been recently made available and 
both tires and rubber floor mats. | Which, it is claimed, will not stiffen 
Rubber patches are also available|the top material in any way, will 
to cover those places under pedals |n0t soak through and will not in- 
and accelerator where the heel digs | jure the cloth. It is claimed to have 


holes in the mats. 

A cost saving and very handy 
instrument to have on the lot is a 
combination air pump and quick 
battery charger that is available 
from practically all special-tool 
sources. This charger, in addition 
to enabling the lot attendant to 
recharge batteries in the cars on 
the lot, without moving them, 
also has the added property, ac- 
cording to its makers, of bring- 
ing a very high percentage of 
dead, and practically dead, bat- 
teries back to life, to the extent 
that they will take a charge as 


| high as the original rated charge 


and hold it just as long. It does 


this by a reionizing process that | 





different is Ramco 10-Up. 


In these patents are to be found the exclusive Ramco principles 
which permit Ramco 10-Up to rely primarily on piston stabiliza- 


tion rather than pressure to compensate for wear. 


You cash in on these patents when you sell Ramco RE-POWERING 
... the plan that makes it easy for you to sell the complete job 
...carburetion, ignition and cooling along with your re-ring job. 
Tell your Ramco Jobber you want to get that nationally advertised 


RAMCO RE-POWERING SIGN up today! 


FOR RE-BORE OR RE-RING—CAR OR TRUCK 


BE-POWLR WITH 


RAMCO 


PISTONIAINGS 


Built to EXCEED the 10,000 Mile (ONE YEAR) GUARANTEE BY THOUSANDS OF MILES 


Other products of Ramsey Corporation, 3737 Forest Park Bivd., St. Lovis 8, Missouri, RAMCO 
+ Seal-Tite Piston Rings + « 


Piston Skirt Stabilizers + « 


Retaining Rings, Spiro-Seal Grease Seals & Dust Seols + + 
for reshaping collopsed piston skirts + «+ 


ip 


+ Oil-Tyte Piston Rings «+ 


57 RAMCO PATENTS GUARANTEE YOUR ENGINE 


PERFORMANCE FOR 10,000 MILES (one year) | 


2,059,379— Nov. 3, 1936 
be 247Dec. 1 1936 


1,789,139 
1,793,794 
1,802,566 
1802573 
1,802.619 
1,811,248 
1,834,067 
1,869,107 
1,869,108. 
1,887,769 


Jan. 13, 1931 
Feb. 24, 193 
Apr. 28, r 
Apr. 28, 
Apr. 28 
June 23 
Dee. 1, 3 
July 26, 
July 26, 1 
Nov. 15, 1 
1,888,994— Nov. 29, 16 
1,915,543—June aa 
1,942,569—Jar 
1,942,960 —Jy 
1,942,967 —J 
1,942,968 
1,984,155 
1,995,714 
2,027 ,872—. 
2,030,927 
2,034,770-—¥ 
2,038,515 
283,636—Sep! 
313,527—July 












R-3392 
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Dec. 29, 1936 
eb, 23, 1937 
nt. 14, 1937 


* + Spirolox 
+ Famous RAMCOnizer Machine 
+ Ramco 3-Up Parts Cleaner. Factories. St. Lovis and 
Sullivon, Mo.; Fruitport, Mich.; Toronto 8, Ont., Canada. Copyright 1949 by Ramsey Corporation 
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passed several body maker tests for 
these qualifications. 
| = . o 
| CONVERTIBLE tops that have 
4 seen their better days, become 
| torn, or so badly worn that they 
jcannot be refinished, can be re- 
placed by a Boston firm which 
makes a specialty of furnishing 
|replacement convertible tops for 
jany make and model car built 
| since 1929, 
Dealers should hire a versatile 
type of mechanic usually found 
| in small independent shops for 
| their repair work on used ve- 
| hicles. These mechanics are used 
| to working on all makes of cars 
| and are 


“fixers” rather than 
“parts replacers.” They should be 
hired on an hourly basis and this 
is said to be agreeable to the 
unions, even in highly unionized 
cities where the customer labor 
mechanics work on a “split rate” 
basis—so long as this mechanic 
does not work on customer labor 
cars but is confined entirely to 
used car repair, and in some 
cases, to new car get-ready. 

One thing that every dealer in 
used vehicles should keep upper- 
most in his mind is regardless of 
how slovenly or carelessly dressed 
|the used vehicle prospect is in his 
personal appearance, he—and par- 
ticularly she — expects to buy a 
clean attractive car they can take 
pride in owning. It pays to give 
them the “shinola” treatment in- 


side and out. 
And this is particularly true of 
the used truck, which the average 
buyer drives himself and looks for- 
ward to spending most of his work- 

ing hours in. 
« 








WON'T SELL LIKE THIS—Many used cars 
come into the lot with fenders badly dinged 
|}and must be put back into near new con- 
| dition. Prewar this called for expert meta! 
| ding man's workmanship—which is too costly 
now for the mine run of prewar cars. 





CAN BE IRONED OUT — With the new 
| Erace-A-Dent tool now available, it is claimed 
| that most lot attendants can iron out dings 
| and creases like these quickly and easily with- 
| out marring finish in many cases. The yoke 
is long enough for most fenders and a lon 
yoke is offered as an extra for doors, aa 
lids, hoods and tops. Roller underneath fen- 
der rolls bent metal as operator works tool 
back and forth over dings. 








| 


READY FOR LOT—Same fender after oper- 
| ator has ironed out dings and creases show- 
|ing that original finish has not been broken 


lor marred and in case of prewar cars can 
go on the lot as is. In late model cars, 
touch-up or refinish might be necessary but 
tool is said to save hours of hammer time. 
Too! is made by Magic Tools, Inc., 1419 
Broadway, Oakland 12, Calif. 
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lighways & Safety... 


4,635 High Schools 


Training Drivers 


(a to replies received | 


from 46 states and the District 
of Columbia in a recent survey 
conducted by the National Educa- 
tion Assn. for the National Com- 
mission on Safety Education, a to- 
tal of 4,635 high 
schools in the U. 
S. now offer 
courses in driver 
education and 
training, includ- 
ing both class- 
room and behind- 
the-wheel _ train- 
ing. The number of high schools 
offering such courses ranges from 
10 in Tennessee to 600 in Illinois, 
it was stated. 

A total of 3,190 high schools 
reported they offer driver-educa- 
tion courses consisting of class- 
room work only. In this instance 
the range is from no schools in 








several states to 450 schools in 
Illinois, it was shown. 

The survey revealed that a total | 
of 3,184 training cars are now be- | 
ing used in high schools through- | 
out the country. The range in | 
number of cars reported by states | 
is from nine in Delaware to ap- 
proximately 240 in Michigan. | 

* * + 

OOPERATION of dealers and | 

4 dealer associations in making | 
cars available for behind-the-wheel | 
instruction has done much to bring | 
the total to its new all-time high, | 
according to the Inter-Industry | 
Highway Safety Committee. 

“Automobile dealers are to be 


N.Y. Assn. Told 
Action Is Needed, | 
Not More Words 


Bargain days do not exist in| 
highway safety, Judge Truman H. 
Preston said at the closing session | 
of the annual convention of the | 
New York State Automobile Assn. | 
at Alexandria Bay, N. Y. | 


He emphasized there was no 
price tag on procedure required to 
protect motorist and pedestrian. 

Judge Preston pointed out that | 








Street Scene | 

A motorist cautiously driving up | 
a bad stretch of Rocky Mountain | 
road was ready to turn back when 
he saw a sign reading: “Oh, Yes 
You can, Millions Have!” 


there are more than enough stat- | 
utes and ordinances in effect to/| 
deal with all types of violations | 
from parking to pedestrians, but | 
many of them are ignored by of- 
fenders and enforcement agencies. | 

“When actions speak louder than | 
words in the cities and other large | 
municipalities of this state, the 
shocking and expensive traffic con- | 
gestion will be cured,” he said. “We 
have heard millions of sentences 
describing worker-working plans | 
while crowded conditions get 
worse.” 


Members of the association were 
urged by him to use their efforts to 
prevent the cluttering of state and 
municipal statute books with addi- 
tional useless laws and ordinances. 
They only increase bewilderment, | 
serve no good purpose and tend to! 
conflict with regulations in effect, 
he added. 


* * * 


Wis. Truckers to Conduct 
Safety Drive Next Year 


Wisconsin’s truckers will sponsor 
an intensive and statewide high- 
way-safety campaign next year, the 
Wisconsin Motor Carriers Assn. 
reports. 

E. J. Konkol, manager of the 
group, said officers of the associa- 
tion will meet in Milwaukee early 
in October with nationally-known 
safety experts to plan the drive. 

~ ~ a 


Minn. Traffic Rises 


Traffic volume has increased 31 | 
percent in Minnesota in the three | 
years since the war, according to 
M. J. Hoffman, commissioner of 
Minnesota highways. 


commended for their cooperation in 
making cars available, as well as 
for the public support given to 
high school driver education and 
training programs. As a result of 
these contributions the rapid 
growth of the courses has been 
made possible,” an official state- 
ment said. 


Reports indicated more than 
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FOR PRESIDENTIAL CAVALCADE—Studebaker dealers in Allegheny county, Pa., provided 
an escort of 30 passenger cars for President Truman when he visited Pittsburgh to address 
100,000 persons attending the county fair. Here the fleet awaits the arrival of the presi- 
dential plane. 


university, has been awarded the | accepted 


the plaques for their 


Arthur Williams memorial medal | states. 


for his service in the cause of 
traffic-accident reduction. The 





400,000 students are enrolled in 
high school driver education 
and/or training courses. Nearly 
half this number of students are 
receiving both classroom and be- 
hind-the-wheel instruction. 

The study was conducted as a 
part of the advance preparation 
for the National Conference on 
High School Driver Education to 
be held this month. 


* * * 


Safety Honor to Kreml | 
Franklin M. Kreml, director of | 
| 


| the traffic institute of Northwestern 










Fendix. 


See your jobber or write for com- 
plete details on the Fendix 
“Proved Package’”’ today... 


THE AUTOMOBILE UNDERBODY 


PROTECTIVE COA 


SOUND DEADENER 


2433 S. HALSTED STREET 
CHICAGO 8, ILLINOIS 


PROVED 
BETTER PRODUCT 


Fendix sprays easily with- 
out mist or fog to give uni- 
form, continuous coverage. 
. Scientific formulation and 
extra factory care in blend- 
ing is the answer to the 
trouble-free spray gun 
operation you get with 





honor is given by the American 
Museum of Safety. 


* + * 


Texas, Okla. Honored 
For Driver Training 


Bronze plaques honoring Texas 
and Oklahoma for progress in in- 
struction of safe driving in the 
state’s high schools have been 
awarded by the Assn. of Casualty 
and Surety Companies of New 
York. 


Gov. Allan 
Gov. Roy J. 


Shivers of Texas and 
Turner of Oklahoma 


non-porous 


deadening. 


All these add up to proved profits with FENDIZ! 


TING AND 


Sa 


a 
pres 


3 %,\ 
Uy } 
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PROVED 
PERFORMANCE 


With Fendix, you get more 
coverage per drum because 
only a 44” wet coating of 
Fendix provides a cured 


gives maximum rust pre- 
vention and effective sound 


Pittsburgh Glass 
Expands Plant 


CRYSTAL CITY, Mo.—To meet 
the demand for larger size glass in 
new automobiles, two large furn- 
aces are being added to the hercu- 
lite department of the Pittsburgh 
Plate Glass Co. plant here, with the 
work scheduled for mid-October 
completion. 

Automobile companies served by 
the Crystal City plant include 
Chrysler, Nash, Hudson, Stude- 
baker, Packard and Ford. 


basis. 


coating that application 


niques. 


PROVED 


PROMOTION 


We work with you to help 
put your undercoating busi- 
ness on the most profitable 
We help train your 
spray gun men in correct 


your salesmen in proved, 
business-getting sales tech- 
We provide you 
with free sales aids to help 
make your business boom. 


Law to Regulate 
Titles of Wrecks 


DALLAS. — The Dallas county 
grand jury has asked State Rep. 
Douglas E. Bergman to work for 
passage of a bill which will prevent 
the substitution of license papers 
for stolen automobiles. 

Here’s how the racket is worked. 
An automobile owner who has had 
his automobile wrecked or burned 
sells the wreckage and turns the 
registration papers over to the pur- 
| chaser, 

The purchaser, if dishonest, may 
then steal a car of similar make 
and design, or may even sell the 
papers to a professional automobile 
thief, who will do the job. 


This racket is being carried on 
all over the state, but is very 
extensive in Dallas, according to 
the grand jurors. 


Driving Definition 

When asked by his teacher to 
name a thing that could be very 
dangerous and had horns, little 


Johnny raised his hand and 
answered: “Automobiles.” 





for an undercoating business 
backed by proved performance... 


.. RST find oui? 
FINK, 


¢ 









methods and 











5 ella aa fail and cany #0 HF nyoraga / 





46 | _ AUTOMOTIVE NEWS, OCTOBER 10, 1949 





SERVICE TOOL—A new pin fitting vise and 
@ companion noning gauge have been an- 
nounced by Lisle Corp., Clarinda, la. With 
the Lisle honing gauge, a mechanic can pre- 
determine the amount of metal that must be 
removed from a bushing before a pin will 
fit, the company claims. Gauge arms are 
graduated in one-thousandths of an inch and 
are plainly marked. The gauge allows a 
“safety margin’ for final pin fit. 





bowl replacement for fuel pumps, with the 
patented filtering device, has been announced 
by the fuel pump division of the Blackstone 
Mfg. Co. of Chicago, according to Leon H. 
Gray, general manager. The filter, named | 
the Stanley fuel filter for its inventor, Cecil 
M. Stanley, chief engineer of the fuel pump | 
division, is not only devised to insure thor- 
ough filtering but has been engineered to | 
simplify replacement installation through the 
expediency of removing the old sediment 
bowl and replacing it with the new Stanley 
filter bowl within a matter of minutes, the | 
company states. The filter contains specially 
spun fiber glass in the form of a spider web 
designed to catch sediment dirt which would 
ordinarily pass through the fuel pump as well 
as through the carburetor. 











| 
NO TOOLS NEEDED—An easy-to-assemble | 
line of lron-Grip steel shelving is announced 
by Equipto division, Aurora Equipment Co., 
Aurora, Ill. A special lron-Grip stud slips 
into a hole in the shelf and into a keyhole 
in the upright. The shelf is pressed down and 
the assembly is complete. For speedy ad- 
justment, shelves are instantly movable on 
''/-inch centers, dividers on one-inch centers. 
A 24-page catalog, available from the com- 
pany, explains other features. 








| 





HOLDS ORDER FORMS—Slip Pak, an order- | 
* * * | form holder for retail stores and other types | 
of business, has been placed on the market 
| by National Cash Register Co., Dayton, O. 
Made in a number of different sizes, this 
holder is made of aluminum. 





PROTECTS AUTO FINISHES—A protective 
finish for automobiles has been announced 
by Kar Glamor, Inc., 25 W. Iith St., Indian- 
apolis. Kar Glamor is a synthetic, resin-base 
compound, similar to the harder plastics, that 
that lets the driver see ahead is being pro- | produces a hard, glass-like finish unusually 
duced by Wilaco, Inc., Chicago. The box- | resistant to salt air, road film, oil and the 
like construction gives right-mirror reflection | abrasive action of dirt, grit and dust, the 
into the left mirror and thus makes obstruc- | firm states. It can be washed with soap and | 
tions on the road ahead of the car in front | water. It is applied and distributed through | 
visible. Buick dealers only. 





LETS YOU SEE AHEAD—A front-view mirror 








CATCHALL FOR TRAVELERS—Wilkinson-Gresh, St. Petersburg, Fla., produces this ‘Travel 
Shelf," which is fixed to the car by removing the inside sun visors and replacing them over 
the unit. The center piece of the wing-like device can be adjusted for length to fit most 
cars, the inventors claim. Increased space for holding a variety of objects is obtained 
by the "'V"’ shape of the unit. 








| BOOSTS HEATER HEAT—This aluminum 
| alloy jacket fastens over exhaust manifold, 
| designed to speed up heating of water for 
| all hot water heaters. Is said to give heat 

within 30 seconds after car is started. The 
|normal hot water lead from engine is di- 

verted into booster and from there to heater, 
j}and is claimed to not only produce more 
| heat but to aid in heating engine on cold 
| morning starts. Distributed by Caughron En- 
| gineering Co., 217 Merchandise Mart, Okla- 





FUEL PUMP FILTER—An economical glass | homa City. 


JACK-IN-THE-BOX—This case has been de- 


for jobbers’ salesmen to use in showing 
dealers actual demonstrations of the con- 
venience and possibilities of Power-Plus hy- 


| draulic jacks and fittings—and as a storage 
and carrying case for Power-Plus jacks and | 


tools. The case holds a Power-Plus Junior 
four-ton jack complete with all fittings. It 
makes a compact, convenient unit which can 


be moved at a moment's notice from job to | 
job. G. A. C. Mfg. Co., Ashland, O., also | 


manufactures 10-ton and 20-ton jacks, shop 


presses and all types of tools for body and method enabling car dealers to maintain a 


frame repair. 





FLYWHEEL TURNER—Turn-it, 
wheel turning tool developed by Socony- 
Vacuum Oil Co., Inc., at its retail sales de- 
velopment laboratory, facilitates the lubrica- 
tion of automatic transmissions, particularly 
on the Dynaflow. Turn-it overcomes the dif- 
ficulty of turning the torque converter fiy- 
wheel and makes it possible to perform this 
job manually with ease, the company states. 
The tool is manufactured by Preston Engi- 
neering Co., Hartford, Conn., and is being 
distributed by Grant Equipment Co., Flushing, 
L. |., through whom Socony-Vacuum is making 
it available . 


NEW PRODUCTS 





| signed with two purposes in mind—as a kit | 


SERVICE SECTION 


FOR PAINT SHOPS — Introduction of the 
"Dry Quick Portable Baking Panel Model 16" 
has been announced by M. N. Kanouse, presi- 
dent of Dry Clime Lamp Corp., Greensburg, 
Ind. Designed as an all-around utility drying 
unit, the Model 16 contains 24 ceramic type 
lava-coated infra-red heat generators of 500 
watts each (110 to 220 volts AC or DC-single 
phase). There are no bulbs to burn out or 
explode, and the panel is unaffected by 

FOR ROADSIDE TROUBLE—A safety blink- | Vibration, the makers claim. The upper panel 
ing circuit called Mergency Flash that can |i, adjustable from vertical to nearly horizon- 
be easily and quickly wired into the parking tal positions. The unit is mounted on four 
light of automobiles, trucks and buses 'S | double-swivel casters. It is equipped with a 
announced by Bowman Automotive Plastics, 20-foot three-wire heavy-duty cable with heavy- 
Olmsted Falls, O. Mergency Flash permits duty plug and receptacle. 
the driver encountering after-dark roadside 
trouble to set his parking lights to flashing 
continuously for a distinct warning to traffic 
approaching from both directions. 








SALES KIT—A new sales presentation kit 
has been developed by Standard Motor Prod- 
ucts, Inc., 37-18 Northern Blvd., Long Island 
City, N. Y., to present its complete line of 
automotive wire and battery cable. Featured 
| daily control of customer service sales and j, 4 cross-section of the company's new all- 
|at the same time increase service sales, is| plastic insulated Ektron cable, showing how 
| being made available by Quaker State Oil |the strands of wire extend well into the 
Refining Corp., Oil City, Pa. The system and thus allow for maximum con- 
|may be used by the dealer in a small com- 
|munity or large metropolitan area through 
| four different outfits offered by Quaker State. | 
| It provides the dealer with an organized file 
fon all customer information, covering both 
active and inactive accounts. Using this file, 
dealers can make frequent contacts with in- | 
active and prospective customers as well as 
| regular customers regarding special service | 
| offers, announcements of new model cars, 
accessory specials and checkup reminders. 


SERVICE SALES FILE—The 
Remind-O-Matic system, a 


Quaker State 
new, simplified 


terminals, 
duction. 








the new fily- | 


| eae SRST ae 


TWO-SPINDLE BRAKE DRUM SUPERFIN- 
| ISHER—Gisholt Machine Co., Madison, Wis., 
| announces a new two-station machine for 
superfinishing brake drums to 30-40 micro 
inches, RMS. Spindles and controls are inde- 

LETS DRIVER SEE TRAFFIC LIGHT—A direct | pendent of each other. Each work station 
view of traffic lights is provided with the | consists of a simple arbor and two sets of 
Traffic Lite-Site, announced by Dieterich Prod- | stones. Two roughing stones and two finishing 
ucts Corp., 1033 South Blvd., Oak Park, Ill.,| stones are timed together to work as the 
manufacturer of the Karvisor. The device con- | brake drum both oscillates and revolves. The 
sists of shaded openings in the visor that | stoneholder movement and the clamping of 
bring traffic lights into the driver's line of | the workpiece is controlled by air. The com- 
sight. plete spindle cycle is automatic. 








MAGNETIC DASH TRAY—An auto utility 
tray that clings to the dash by magnetism 


DOWN TO (BEAUTIFUL) EARTH SELLING—Scenes of famous California places of beauty 


has been produced by Polyscope Equipment | have been captured by Foto Murals of California, 672 S. Lafayette Park Place, Los Angeles, 


& Appliance Co., Inc., 407 Douglass St., 


Brooklyn. 
1% inches. | 


Magnatray measures 8% by 3!/ by | murals, 


for use as wall decorations in dealers’ showrooms. Pictured above are examples o the 
which measure I5 feet long by 6 feet 8 inches high each. 
(Continued on Page 47) 
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SERVICE SECTION. 


New Products 


(Continued from Page 46) 


Casco Products Corp., Bridge- 
port, Conn., has released a new 
junior spotlight, Model S-35, with 
special brackets for through-the- 
door mounting. 

This new through-the- door 
mounting is unique in that it was 
designed exclusively for through- 
the-door use, the company said. It 
is not an adaptation of a through- 


the-post installation and is not in- | 


terchangeable with through-the- 


post fittings, it was emphasized. 





FOR WHEEL EQUALIZATION — For wheel 
balancing on the car, Chamfer Seal Corp., 
207 St. Louis Ave., East Alton, Ill., says this 


device, which weighs 28 pounds, completes 
the job in two minutes. A neon light, actu- 
ated by out-of-balance vibration, visually 


stops tape strip pasted “‘off center'’ on the 
spinning hub cap. This locates the wheel's 
lightest spot. 


* * * 


Blackhawk Claims Wrench 


Offers More Compactness 


New streamlining and greater 
efficiency are said to keynote 
Blackhawk’s new line of ratchet 
wrenches. Designated as the “ball 
head” design, the new styling of 
Blackhawk’s ratchet wrench head 
now offers even greater compact- 
ness, which is particularly im- 
portant to the user when getting 
into cramped quarters—plus a 
design that prevents accidental 
reversing, the company says. 

According to Blackhawk, the 
ball head design is currently ap- 
pearing on % inch and 7/16 inch 
wrench drives and will eventually 
be standard on all drives in the 
line. Additional information is 
available from Blackhawk Dis- 
tributors or from Blackhawk 
Mfg. Co., Milwaukee 1. 





PREVENTS FOGGING—tLarge sized chem- 
ically impregnated cloth is designed to stop 
mist formation on the inside of cars and 
trucks. Kleeroid acts in same manner as 
smaller sized cloth for eye glasses, one 
application lasts from 2 to 24 hours and cloth 
can be used many times, the company states. 
Manufactured by Lee Products, Inc., 1410 
Spruce St., Philadelphia. 


- * * 
Tudor Chemical Claims 


Improved Hand Cleaner 


Product improvement and con- 
tainer redesigning are the mer- 
chandising points stressed in the 
fall promotion of Quickee Water- 
less Hand Cleaner, according to 
William J. Leffler, president of 


Tudor Chemical Specialties, Inc., 
229 W. 179th St., New York 55. 
As a result of intensive work | 


and laboratory tests, a new for- 
mulation has been created which | 
has stabilized Quickee, he _ said. 
This new formula guarantees that 
the product will not be affected 


| by extremes of temperature from 
|40 below zero to 140 above, he 
| stated. 

* * + 


Krome Kote Makes Coating 


To Halt Metal Corrosion 
A synthetic “winterizing” 
Krome Kote liquid coating that 


| protects metal surfaces of auto- 


mobiles against rust, corrosion, 
pitting and tarnish, is being pro- 
duced by Krome Kote Co., Lake 
Park Ave. at 53rd St., Chicago. 

The coating’s special value for 
protecting metal against rust and 
tarnishing lies in the fact that it 
quickly hardens to form a non- 
porous, shiny, impenetrable finish 
that seals out moisture, air, dust 
and other corrosive agents. There 
are no pores into which snow, 
rain, sleet, smoke and street dust 
can lodge to break down the 
finish, according to J. S. Beck, 
sales manager, 





Standard Products Company came through all right 


‘it has 


| which 


| Offered for Convertibles i describing resin binders for 


has patterns for convertible tops of | 
every American make and model | 
| since 1928, | 
j * * * 











|| Bashian Publishes Catalog 
|On Spring, Chassis Parts 
| Henry Bashian & Sons Co., Farm- | 
| ington, Mich., has announced publi- 
cation of its 1950 catalog 
The catalog illustrates Bashian’s | 
|line of front-end spring suspension | 
replacement parts, including coil | 
springs and chassis parts. The book | 
pictures 500 items and contains 68 | 
color pages. Requests should be | 
made by company letterhead, 
+ * * 


| Bakelite Offers File 
| On Resin Binders 


Publication of a technical data 


FOR SMALL PARTS—Complete details on 
the advantages of a new small parts storage 


cabinet, utilizing clear plastic trays, are 
contained in Bulletin 520, obtainable from 
Andrew Technical Service, 4747 N. Damen | 
Ave., Chicago 25. The unit is claimed to be | 
especially good for storing radio and elec- 


trical repair parts. 
* * * 


| 


Two Aro Replacement Tops 


Aro Mfg. Co., Boston, announces | 8#"d cores in foundry operations 
launched an advertising| 48 been announced by Bakelite 
campaign to acquaint dealers with|Corp., 300 Madison Ave., New| 
the features of its two grades of | York 17. 
replacement tops for convertibles.| The file has been assembled for 
The company offers a deluxe top, | easy insertion in loose-leaf binders. 
which it recommends for cleaner|It includes technical bulletins on 
used cars, and a Storm King top,| Bakelite urea and phenolic sand 
is available at lower cost | core bonding resins for ferrous and 
for older cars, The firm claims it | nonferrous metal castings, and pro- 
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They were rough, the early 1930's. 


energy and confidence of the jobbers who stuck with us. 


vides data on properties of resins. 
Copies may be obtained from the 
company. 






a 


AUTOMATIC SOLDERER — Solder-Matic, a 
hand soldering device that automatically 
feeds solder to the tip of the iron, is bein 
distributed by Stern Corp., 436-A Fourt 
Ave., Pittsburgh. The feeding attachment will 
fit any standard electric soldering iron from 
75 to 250 watts and can hold more than six 
feet of solder from 1/16 to 3/16 inch in 
diameter, the company said. 

* 


Curtis Mfg. Producing 


New 2-Post Shop Lift 


Curtis Pneumatic Machinery di- 
vision of Curtis Mfg. Co., St. Louis, 
is now producing a two-post shop 
lift with an 8,000-pound capacity. 
Engineered to help shop owners re- 

(Continued on Page 48) 


We remember that the young 
. + Principally because of the 


The list of jobbers and distributors who have helped us prosper for 15 years or more 


already reads like the “Who's Who” of the trade. 


added each month. 


Other prominent names are being 


It is with pride and real appreciation that we present our 15-Year Service Awards to 


the distributors of PRODUCTS BY STANDARD: STEECHAN glass-run window 


seal-strip, weatherstripping, latching devices and rubber parts. i 


EXECUTIVE OFFICES — 2130 
SALES OFFICES —316 FISHER BLDG., 
Plants Located in Port Clinton, Ohio; Cleveland; Ohio; St. Clair, Mich.; Gaylord, Mich.; Long Beach,. Calif.; Windsor, Ontario 
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New Products 


(Continued from Page 47) 


duce time costs, the Curtis lift is; ground, thus preventing short cir-| 


said to feature accessibility and | cuits in vehicles. 

enable a mechanic to work in un- | oe * 

restricted comfort with ample head- | Small-Tool Catalog 

room and freedom from floor | A 16-page catalog has been pub- 


obstructions. | os rae 
h b Ww -T - 

Another feature claimed for the | eee. ee eee oe 
Curtis lift is the ease with which |, 
it can be installed and the low 


cylinders being stationary and the|inch band saw, six-inch jointer, 
shallow front and rear pits. Con- | eight-inch tilting saw table and a 
crete forms are furnished., A bul- | nine-inch tilting arbor saw. 

letin is available for those who wish | a, 


waere  Colais. ‘Imperial Freezetester 


+ * > 
Battery Device Allows so ae to ee 
. implicity of operation and com- 
Shutting-Off of Current |pactness are two of the features 
A device which allows the driver; claimed for a new freezetester, 
to turn his battery on or off has|known as the No. 600-T, being 
been produced by Circuit Breaker | offered by Imperial Brass Mfg. Co., 
Mfg. Co., Rices Landing, Pa., and |1200 W. Harrison St., Chicago. 
is being marketed by Inventory! The unit is designed to test all 
Specialists, 25 Broadway, New| commonly used types of antifreeze 
York. |—alcohol, methanol and ethylene 
glycol—including such brands as 
Prestone antifreeze, Zerex, Thermo- 


The Battery Circuit Breaker at- 
taches between the battery and the 








SHA-ON 12-PIECE 
COMBINATION WRENCH SET 


$23" 


A handy set for any man! Set includes 12 different 
openings ranging from 5/16” to 1”. Complete in 
handsome leatherette bag. 









1 i/ vy 
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Smap-on DELUXE PLIER SET 


An all-purpose plier set-that will handle 
any gripping, cutting, or twisting jobs 
your mechanics have to handle. A prac- 
tical plier set for professional mechanics, 
Fully guaranteed. Superbly built and fin- 
ished, In convenient leatherette bag. 





GIVE Snap-on TOOLS FOR CHRISTMAS 


sion of Kearney & Trecker Corp. | 
| Plainfield, N. J., to illustrate its line | 


installation cost resulting from both | f Small tools. These include a 12- | 


|Royal, Zerone, Trek Brand Meth-/all buyers and ultimate users of | 
Imperial | zine die castings. 


janol and Super Pyro, 
| Officials state. 


* + * 





WET HONER—A new wet honing machine 
|has been added to the Lisle line of service 
tools, it has been announced by Lisle Corp., 
| Clarinda, la. Introduced as the lowest-priced 
hone is said by 
| accurate to within .0001 inch. The tool has 
| a standard range of .670 to I'/ inches. Range 


ing head. Both honing arbors are equipped 
with ground pilots to assure perfect align- 
ment of inline bushing work. 

* * * 


Seal Plan Announced 


For Zinc Die Castings 
The certified zinc alloy plan is a 


|}new project of the American Die 
|Casting Institute, which the insti- 





|tute believes will be of interest to | 


21 Tools in Metal Box 
Socket Range, "to 7%” 


The finest tools that money can buy . . . what better 
gift could you give to your men! Chances are they 
prefer Snap-on tools because they aid considerably in 


turning out a real top-quality 


give actual tools... 


+) Please send me the following: 
Quantity 

$27.65 Ferret Socket Set 
$23.15 Wrench Set 
$22.00 Plier Set 


| wet honing machine on the market, the Lisle | 
the manufacturer to be! 


is increased to 21/16 inches by a second hon- | 


ynap-O1Ld FAMOUS 
FERRET SOCKET SET 


men make more money . . . your customer is pleased 
with the fine service you give .. . and you profit from 
a larger volume of better work. If you prefer not to ce ae 


GIVE A SNAP-ON GIFT CERTIFICATE 


SNAP-ON TOOLS CORPORATION 
8082-J 28th Ave., Kenosha, Wisconsin 


I enclose 
() Company Purchase Order. 
(CO Money Order 
C) Check 

CO Information on Gift Certificates. [] Hove Snap-on man call. 


SERVICE SECTION 


panying listing of cars by models 
which use the parts. 

A similar catalog for marine 
and industrial engines also is 
available and a new tractor cata- 
log will be ready shortly, Shank 
said. A new condensed price book 
is available for dealers, according 
to Shank. 


Producers subscribing to the plan | 
may now identify all their zinc die 
castings with a certification seal. | 
|The seal, according to the ADCI, 
| becomes a mark of assured quality 
|identifying member producers and 
|serving to assure the die casting 
|}purchaser of buying die castings 
|produced from proper zinc alloys | 
|and with adequate processing con- 
trols. 

* + 7” 


Auto-Lite Parts Catalog 


Distributed to 75,000 

More than 75,000 copies of a 
new parts catalog covering pas- | 
senger cars and trucks from 1935 
to 1949 models have been mailed | 
to dealers and others, according | 
to J. A. Shank, manager of Elec- | 
tric Auto-Lite Co.’s parts and 
service division. 

The new catalog is divided into | — 
two parts with the forepart car- | © 
rying a full listing of all Auto- 
Lite parts for all cars and trucks 
using them during that period. | 
The fastest-selling parts are given 
primary listing. The second sec- 
tion of the book features photo- 
graphs of parts with an accom- 





| DOOR CATCH —Magnecatch, a magnetic 
| cabinet catch, has been introduced by En- 
gineering Achievements, Inc., 1231 Tchoupi- 
| toulas St., New Orleans 13, as the answer to 
| the catch problem for work or display cabi- 
nets, cupboards and all small hinged doors. 
The heart of the unit is a lifetime Alnico 


magnet, working on a _ phosphor bronze 
spring, mounted in a_ two-inch rustproof 
housing. The magnet contacts a small steel 


disc on the door. When the door is closed, 
| the magnet holds it. 





PICTURE SPINNER—Called the ‘'Personal- 
ized Wheel Spinner,"’ this steering wheel 
accessory has a removable transparent cap 
for insertion of the driver's favorite snapshot. 
Available in four colors, it is a product of 
| Sinko Mfg. & Tool Co., 2947 N. Oakley Ave., 
Chicago 18. 








765 





RADIATOR TEST PLUGS—Inexpensive radi- 
ator test-plug sets are now being marketed 
by the National Machine & Tool Co. of 
Jackson, Mich. The cup-type plugs slip over 
the radiator outlets snuggly yet can be easily 
removed. The plugs are made of heavy rub- 
ber and have extra reinforcing at the wear 
points to withstand hard usage. They are 
available in two sets: the universal set, which 
fits all cars, consists of 16 plugs in seven 
sizes, and the Ford set, which consists of nine 
| plugs in three sizes. 


job... faster. Your 





PORTABLE DRILL — Fasco Industries, Inc., 
Rochester, N. Y., announces a new Fasco 
| portable electric drill which offers a grip that 
fits the hand. Weight is kept at a minimum 
and distributed over the hand for maximum 
| balance. A trigger switch permits instant 
| control, and it can be locked for continuous 
| drilling. 


(Continued on Page 49) 
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SERVICE SECTION 


‘ New Products 


' 
(Continued from Page 48) 


| vulcanizers, rubber valves, com- 
| pression testers, 

items. 
* * 


Safe-T-Weld Brake Shoes 


Offered to Market 


The L. R. C. Co., Brake divi- 
sion, 5545 Grandy Ave., Detroit 


W & E Sales Co., Newark, N. J.,; developed owner’s portfolio has 
nnounces a new universal com- | been made available for Ford deal- 


fuses and other 
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been provided with a turnover pre- 
| sentation to explain the advantages 
|of the program to dealers. 

* * * 


49 


to have a working range of from 
40 degrees below zero to 225 degrees 
above zero Fahrenheit. 


Aldridge said that the brake fiuid 
|is a neutral compound which does 
|not varnish over on the evapora- 
tion test, is 100 percent compatible 
with other fluids, and will absorb 
over 5 percent water without strati- 


ination moulding clip and mould- 
ng T-bolt, under the trademarked 
ame of “Spearhead, the Speedy 
‘lip-Bolt.” 

The bolt is being marketed in a 
16-compartment metal box assort- 
nent of more than 1,000 pieces. 


| ers to present to purchasers of cars, 
trucks and used vehicles. 

The portfolio is contained in an 
attractive maroon,’ gold-lettered 
cover and consists of eight separate 
compartment envelopes in which 
all important papers pertaining to 
|car ownership and operation may 


11, announces marketing of its : ‘ fication or precipitatio 
new lines of Safe-T-Weld preci- | a o ” * ." 


sion bonded brake shoes _ for 
Chevrolet, Ford, Mercury South Bend Lathe Offers 
| Small Machine Vise 


Chrysler Corp. cars. 
The line is being sold through A newly designed small 
"| vise for holding work on shapers, 


and 


swivel 


The bolt consists of a variety of 
10 plates (in widths from %-inch 
to 2%-inch), to which a single 
Speedy” clip or bolt may be at- 
tached within three seconds, to as- 
semble either a moulding clip or 
moulding bolt, the company says. 


jobbers exclusively, the company 
announced. 
* * * 


Special Display Cabinet 


be kept. Each portfolio bears the | 


dealer’s imprint. 
* * * 


| Catalog of Air Appliances 
| Published by Acme Offered by Auto-Lite 


A catalog of air appliances for; A _ special display cabinet, de- 
|service and replacement is now|signed to hold a key selection of 
being distributed by Acme Air|the fastest-moving ignition parts, 
| Appliance Co., Inc., 100 Hinsdale | has been prepared by Electric Auto- 
| St., Brooklyn. |Lite Co., Toledo, in an effort to 

In a format for legibility and |help small operators sell original 
quick reference, this eight-page | Auto-Lite factory parts. 
catalog covers the following items:| Other aids included in the plan 
valve cores, caps, _ tire gauges, | are a wall chart showing the part 
| three-in-one gauges, hose assem-/| number required by various makes 
blies, air chucks, tank valves, air|and models of cars, price lists and 
| Storage tanks, waterhose nozzles,|labels. Company salesmen have 


CLUTCH-RELEASE BEARINGS — A com. | 
plete line of clutch-release ball bearings for all | 
makes, models and years of vehicles has been 
added to the Federal Bearing Co., Inc., line. 
The bearings are manufactured in both thrust 


nd lar types. 
and angu' ypes. ‘ . 


CARBURETOR PREHEATER—The Quik Start 
is an accessory operating on a new principle | 
designed to overcome sluggish car-starting | 
troubles in winter. At zero, and at tempera- 
tures as far down as 20 below, the preheater 
will start a cold auto engine, while at normal 
winter temperatures car-starting efficiency is 
considerabl improved, the manufacturer 
states. Designed for easy installation between 
carburetor and intake manifold, the unit con- 
sists of a nichrome heating element held by 
two terminals in a plastic gasket. Terminal | 
wires attach into the battery line, and a con- 
trol switch is provided for dash mounting. 
Manufactured and distributed by Kemode 
Mfg. Co., Inc., 161 W. 18th St., New York I!. 

* + - 


BRAKE LINING DEBONDER—Quick removal 
of bonded lining from brake shoes without 
laborious grinding or chiseling is claimed for 
a blow torch debonder developed by Gatke 
Corp., 228 N. LaSalle St., Chicago |. The 
debonder consists of an oven-like device with 
removable cover in which brake shoes are 
heated. Twelve minutes’ application of the 
heat destroys the bond and the liners pop 
off, the company states. The oven illustrated 
debonds four shoes at a time. An eight-shoe 
debonder is also available. 


American Die and Tool 


Offers New Tool Holder 


A tool holder with a new locking 
method which reportedly  elimi- 
nates bit vibration and reduces 
tool breakage is announced by the 
American Die and Tool Co., Read- 
ing, Pa. 

Known as the Redy Rigid tool 
holder, the device clamps the car- 
bide bit against the work surface 
with maximum rigidity by means 
of a lock block, screw, and loc 
nut arrangement which will not 
work loose, even on automatic ma- 


shines, according to the company 
* - * 


shield Washer 


Ford Approves Portfolio 


For Car Owner’s Papers 


Approved by the service depart- 
ment of Ford division, a newly- 


Each succeeding week puts tens of thousands 
of brand new cars into owners’ hands. A high 
percentage of these cars have built-in fittings 


for extra-quick installation of a Trico Wind 


Nearly every week in one or another of the 


country's leading magazines, Trico reminds 


FULLY AUTOMATIC 


independent automotive parts 
FOR CONVERTIBLES—An improved mode! | milling machines, drill presses and 
of me cee, wanes glass" er panel for | other machine tools is announced 
terson Co., 220 s loth St. Rant by the South Bend Lathe Works, 
toc aed eaten sac” amen with B an 137 E. Madison St., South Bend 22. 
| matches the chrome “moldings of ony con- | phe vise jaws have replaceable 
|vertible, The Patco panel will not splinter hardened steel inserts 4 inches wide 
of accidents, it is claimed, “An illustrated [224 1 inch deep, maximum jaw 
catalog page describing the window is avail-| Opening is 4 inches, the company 
able from the firm. reports. The base has two open 
slots spaced 7% inches apart for 
bolting vise to machine table. The 
vise swivels on the base and has 
Announced by Kelley Co. | 180 degrees of graduations, reading 
Frank Aldridge, president of |from 0 to 90 degrees right or left. 
J. W. Kelley Co., Cleveland, an-| Positive swivel locking is provided 
nounces the development of a new, | by two socket head screws and plug 
medium, hydraulic brake fluid said (Continued on Page 50) 


* * * 


New Hydraulic Brake Fluid 


windshield and be SAFE 


ask dealers to equip their cars with the “Two 
WttiCcaesYe at am 

More than five million Trico Washers are in 
use...which makes it easier 
ever to sell of 


ry Cor 
PORATION, BUFFALO 3, N. Y 


than more 


PRODUCTS 


tnem 


these owners, your customers, now wise it is to 


a TM MITEL, 


famous 


ars 
“Two Little Squirts” 


NOTHING TO PUMP 
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New Products 


(Continued from Page 49) 


binders. A wrench is included for 
operating the vise. 


* + * 
Storm-Vulcan Catalog Lists 


Features of Block Cleaner 


A catalog, describing features 
of the Storm-Vulcan Turbo-Blast 
cleaning machine for motor 
blocks and parts, is offered by 
Storm-Vulcan, Inc., Dallas, Tex. 

The company says the machine 
uses a heated detergent and 
blasting action to clean blocks 
and parts in 15 minutes or less. 
Four models are available. 

+ * + 


Frick-Gallagher Offers 


Parts Bin Catalog 


A parts bin catalog, listing fea- 
tures on 18 standard steel parts 
bin models designed for automotive 
use, is available from Frick-Galla- 
gher Mfg. Co., 401 Shubert Bldg., 
Philadelphia 2. 

The four-page catalog is illus- 
trated and includes a price list. 
Diagrams indicate various group- 





ings of the shelves and bins, which 
come in combinations varying from 
9 to 307. 


+ * * 


General Electric Offers 


Outdoor Fluorescent Line 


A line of fluorescent luminaires 
optically designed for outdoor 
street and highway lighting appli- 
cations is announced by General 
Electric’s Lighting and Rectifier 
divisions. 

Designated as the “200 Series,” 
the line consists of three separate- 
ly engineered models: 1. The form 
200 for traffic thoroughfare light- 
ing. 2. The form 201 for lighting 
bridges, viaducts and airport ap- 
proaches. 3. The form 202 for tun- 
nel and underpass illumination. 

. * + 


Galvanized-Weld Alloy 


Produced by Eutectic 

Eutectic Welding Alloys Corp., 40 
Worth St., New York, announces 
production of a _ welding alloy 
adapted for single-carbon arc weld- 





| Cristy Chemical Offers 


ing, said to weld galvanized sur- 
faces without damage to the 
coating. 

Known as Eutecrod 189, it may 
be used with or without flux to 
produce distortion-free welds on 
steel, bronze and copper, the firm 
said. 





EASILY APPLIED ON ‘49 FORDS—The Pro- 
tect-O-Shield for 1949 Fords, manufactured by 
Molinar-Meek, 964 W. Marshall Ave., Detroit, 
is installed by removing the gas cap and 


pushing on. The device is of stainless steel. 


* * * 





Glass De-Icer Product 

Cristy Chemical Corp., Worcester, | 
Mass., maker of Cristy Drygas, a| 
fuel line anti-freeze, has announced 


the introduction of its new product, 
Clear-Glass De-Icer. 

Cristy Clear-Glass, the company 
says, prevents ice, sleet, snow and 
frost from forming on windshields. 
The product is furnished in a con- 
tainer with spray cap dispenser. 
Simply spraying Clear-Glass on the 
windshield is all that is necessary 
to prevent the formation of blind- 
ing curtains of sleet, ice, snow and 
frost, Cristy officials say. 


* * * 


Fendix Undercoating Shipped 
In. Colorful Steel Drum 

Users of Fendix undercoating 
are now receiving the product 
in an entirely new  all-litho- 
graphed steel drum. A red and 
white color scheme has been de- 
veloped for better visibility and 
quick identification of the prod- 
uct. The end plates of the drum 
are white, while the top and bot- 
tom side sections are maroon. 
The center panel is white, with 
the Fendix trade mark emblem 
overprinted in black. 

In addition to providing easy 
recognition, the new package will 
aid shop maintenance because of 
its clean, neat appearance, the 
company says. 


UNSURPASSED 
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* 
High Viscosity Index— 
means high resistance 
to change in body 
under extremes of 
heat and cold. 
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Engine Protection 

















@ Sell NEW Mobiloil and you offer cus- 
tomers not just one but all three modern 
oil qualities . . . unsurpassed triple-action 
protection for even the newest automo- 


Sell NEW Mobiloil and you build pres- 
tige for all your products and services 
. . . greater customer-confidence in your 


Call your Mobilgas-Mobiloil Repre- 
sentative now! Order NEW Mobiloil! 


SOCONY-VACUUM OIL COMPANY, INC., and Affiliates: 
MAGNOLIA PETROLEUM CO.,GENERAL PETROLEUM CORP. 


SERVICE SECTION 


Herbrand Now Producing 
Brake-Spring Plier 

A universal brake-spring plier 
said to fit all cars has been intro 
duced by the Herbrand division 
Bingham-Herbrand Corp., Fremont 
O. This combination tool works or 
“full floating” shoes as well as or 
“anchored” shoes. 

On one handle is a specially de- 
signed tool for taking springs off 
center pins on “full floating” shoes. 
The goose-neck curved jaw has an 
improved design with increased 
|clearance for “anchored” shoes. 
|The other handle is grooved to 
replace springs. 

* 








FOR RE-HONING — Sunnen Products Co., 
St. Louis, has announced a new four-page 
illustrated booklet, ‘There's Profit in Low 
Cost Motor Repairs." This new folder de- 
scribes a method of low-cost motor repair 
that gives engine life comparable to a com- 
plete overhaul, at a cost but slightly more 
than that of a simple ring job, the company 
states. The folder also suggests many steps 
= should not be overlooked in any repair 
job. 

* . 


TE ST 





ate 


SNOW SCOOP—The "Handy Utility Scoop" 
for snow shoveling has been introduced by 
F. D. Kees Mfg. Co., Beatrice, Neb. The 


all-galvanized 28-inch scoop rests on two six- 
inch semi-pneumatic rubber-tired steel wheels 
and has a balanced, dual, angle-iron handle. 
It is designed to ‘plow'’ the snow into the 
scoop, which can then be carted off and 
dumped. A yard attachment converts the 
Utility Scoop into a yard cart for hauling 
grass, clippings, loaves end, weeds. 





CAR GARTER—This elastic band is Goviqned 
to hold parcels in an upright position. It is 
made by MacFee Mfg. Co., Elgin, Ill. 








Boycott Faces 
Milwaukee Gas 


Price Cutter 


MILWAUKEE. — Gasoline dis- 
tributors in Milwaukee county 
would like to see the alleged origin- 
}ator of the gasoline price war in 
|this area dropped from their list 
of customers. The gasoline dealer 
referred to is Harry Tann, who is 
said to have purchased his large 
| supply of gas, making price cutting 
| possible, last summer from a Madi- 
son (Wis.) independent distributor, 
| Fiore Coal & Oil Co. 
| Fiore stated that 10 to 15 Mil- 
| waukee county gasoline distribu- 
tors have asked him to stop supply- 
ing Tann with gasoline. 

After the price war had lasted 
for a time, two of the larger oil 
companies decided to raise the 
price of their gasoline. A _ third 
|}company and perhaps more, may 
follow, according to report. At the 
end of the third week of Septem- 
ber, dealers selling major brands 
were asking 26.8 cents for regular 
and 27.8 cents for ethyl, with most 
independents still selling for 22.9 
cents and 23.9 cents respectively. 
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| Panker Wants Federal Hands Kept Off .. . 

«| For Free C Credit 

nt 

nro or Free Consumer Credit 

nont 

‘S$ OF SDGEWATER PARK, Miss. —| rediscount of consumer-credit loans; highest in the world,” Clark 

S Or Freedom of consumer credit from | seem to indicate a feeling that they| added: 
governmental interference has been |are inferior to loans for commer- “The addition of a consumer 

r de- urged by George Clark of Chatta-/|cial, agricultural or industrial | credit representative on the Fed- 

3 off nooga, president of the Consumer | purposes.” eral Reserve Board would 

hoes. Fankers Assn., at the group’s “The facts are,” he said, “that | Strengthen it. A man conversant 

s an annual convention here, consumer credit loans have proven with the liquidity and soundness of 

ased Installment-finance experience, |their superiority both from a li- Consumer loans could be helpful to 

noes. he asserted, has proved that |quidity standpoint and loss view- | the pe p= a and ~ oo gSeiryOt satiety —tervien, Serena Mandi end, Rishon, las, (Civysied, of 1500 ental 

i to “the astute financiers in this | point. The tendency to regard the |°ry authorities, many of whom are | fve., ovat the left of the picture is the sho and Ghacite bibind & te Gane 
country are neither in Wall St. | consumer-credit side of banking as unacquainted with, or tend to ig- wih pnp ty & heavy ae ont three for quoter taneue. ~ At the body i 
nor in Washington. They are in (a stepchild should be corrected by | ®°Fe, the inherent superiority Of | including a paint room and machine shop. On the right, at the front, is the parts depart- 
the millions of average American (the addition of a banker of long | Consumer credit as contrasted to! ment, to which an extension is to be built. Behind this is another section of the service 

Bs j homes where management of the | practical human contact experience other forms of bank credit, in their | department, with seven twin-post hoists and wheel and frame equipment. 7 a 

4, | family finances covers all the |in consumer credit to the Federal | consideration of requirements for ; 

S necessities and most of the lux- | Reserve Board. This form of bank- | >ank capital ratios, liquidity ratios) NC, Truckers Cancel sion of the commission. At that 

and other standards.” time opposition was expressed by 


uries of the comfortable Amer- 
ican standard of living. 


“Any dictatorial interference with 
the average American family’s 
management of its financial affairs, 
in which it has shown a compe- 
tence not duplicated by legislative 
or administrative officials in gov- 
ernment, is so unwarranted that it 
can only result from a lack of 
information and the appreciation 
which can be obtained only through 
serving this admirable group,” he 





ing, which touches the average 
citizen more frequently than other 
forms of banking credit, should be 
adequately represented in Wash- 
ington.” 

Asserting that “the majority 
segment of our population has 
proven that consumer credit is 
useful to them” and that “install- 
ment selling has played a major 
part in the mass _ production 
efficiency which has made the 
American standard of living the 








Clark further suggested that 
American know-how in installment 
financing be used “to hasten the 
day of mass consumption and the 
efficiencies of mass production in 
overseas nations.” 


Furrey Approved 
Kolpack & Mitchell, Inc., Balti- 
more, has announced the appoint- 
ment of Thomas E. Furrey as 
new-car sales manager. 





Rate Increase Request 


RALEIGH, N. C. (UTPS).— 
Truck operators in North Carolina 
have withdrawn their application 
for a 30 percent increase in rates 
for cotton, jute, and sisal batting, 
padding, and mattress felt, accord- 
ing to the state utilities commis- 
sion. 

A hearing on the proposed in- 
crease was held before H. M. Nich- 
olson, director of the traffic divi- 


H. V. Fleming, representing the 
Charlotte Assn. of Shippers and 
Manufacturers. After a conference 
with Nicholson, the operators vol- 
untarily withdrew their application. 


Ace Takes Charter 


Ace Motor Co., Beaumont, Tex., 
has been issued a state charter, 
with capital stock listed as $2,500. 
Incorporators are F. N. Cole, Paul 
R. Lowry and Leslie D. Lowry. 





Co., declared. “Such unawareness has 

— been very disturbing to informed - 
> ae consumer credit bankers.” 

epair Clark also called for a man “of 

save long-term practical experience in 

pany consumer credit” to fill the next 

= vacancy on the Federal Reserve 

— Board, declaring that “the laws and 


regulations as they pertain to the 


Uniform Premium 
For Auto Liability 
Sought in Mass. 


BOSTON.—A petition seeking a | 


flat-rate premium for the entire 
state on compulsory motor vehicle 
liability insurance has been filed 
with the Massachusetts secretary 
of state after having earlier been 
approved by the state attorney 
general as to form. 


The petition was filed by Rep. 











ihe ' Harold W. Canavan. Its propo- 
The j nents now must obtain 20,000 sig- 
ai natures of registered voters to get 
le. | the proposal before the voters at 
the next year’s election. These signa- 
= tures must be filed by Dec. 7. 
ling | If adopted, the proposal would 
' mean the premium for automobile 
_ liability insurance would be pegged 
at about $28.80 a year, according 
to Rep. Canavan, who said this 
_ estimate was based on 1947 figures 
' of the state department of insur- 
i ance. He said he would seek peti- 
_ tion signatures in the Boston met- 
'_ ropolitan area where higher insur- 
ance rates are now charged than 
. in rural areas which have fewer 
i accidents. 
_ Fruehauf Adds 
| New Sub-Floor 
t DETROIT.—As the result of com- 
¥* j plete engineering tests, Fruehauf 
” Trailer has announced that a new 
: sub-floor will replace the corru- 
' gated aluminum formerly used in 
_ all stainless steel refrigerator mod- 
' els. The new-type floor is described 
{ as Consoweld, high-streng th, . 
moulded, in-i ted fibrous 44 442 ° 
oe es oe Manzel Tools and Shop Equipment are “born” in service 
5 4 Fruehauf engineers stated the 
a ; new sub-floor has a smooth hard 
ity finish, is non-porous and has al- © . : ; 
in- [| most a negligible amount of mols- @ Every special Manzel tool is designed from actual shop experience... and 
In | ture absorption. It is fungus resis- d in dati ° e k 
ist j tant and fully approved by health tested in dal a service station work. 
ler authorities, the company states. 2 . ‘ 
is The Consoweld material, they say, You get not only special alloy, fine quality tools when you buy Manzel, 
ge is more expensive than corrugated 
ng aluminum and at present will be but you likewise benefit from the complete service station planning exper- 
li- standard equipment only in the 
or, stainless steel refrigerator vans. ; thi i 
pele A ants nell ee ience which Manzel offers. Write for our complete catalog. 
il- two pounds of weight per lineal 
~ ag of trailer as compared with 
_ the corrugated aluminum sub-floor. . . 
| It saves over three pounds per Cranes; Battery Chargers; Engine Ana- 
_ I running foot as compared with a lyzers; Wheel Balancers; Tire Changers; 
he stainless steel Ser. Paint and Spray Equipment; Body 
7 Mass. Assn. Moves Tools; Fender Bumping Tools; factory INC. 
i. mE OSTON. — The offices of the designed and tested Front and Rear mre ab 
a assachusetts State Automobile soos OTe) at) he 
ds Dealers Assn., Inc., have been Sule eles Pieneees Sle: ae Accent ‘yTomoTiVE DEALERS 
a moved to 938 Park Square Bldg., Tools, Engine Tools... EVERYTHING. rOR™ N.Y 
st Boston 16, according to William Pad ae ma VA 1 
9 A. Plunkett, executive vice-presi- 315 Ty 





dent of the group. 
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Used-Car Auction Prices 


Market Trend 


Used-car prices took a tumble this week with the overall average 
price falling $46 to $894. The average price of 48 and 49 models 
slipped sharply, the former dropping $72 to $1,264, and the latter 
declining $61 to $1,720. Smallest decline was the $1 drop in the price 


of ’40 models. 


MANHEIM, PA. 


(Manheim Auto Sales & Auction, Inc. 
Sale every Friday. Prices are for sale of 
Sept. 23.) 

(Sold 70 units out of 167 offerings.) 


BUICK—'48 RM 4-dr., $1,500. '47 Super 
2-dr., $1,310. '46 Super 4-dr., $1,090. ‘41 
Special 4-dr., $725. 

CADILLAC—'48 (61) 
(62) 4-dr., $835. 

CHEVROLET—'49 SL Deluxe 4-dr., §$1,- 
670; club coupe, $1,600; Special club 
coupe, $1,465; FL Deluxe 2-dr., $1,650; 
station wagon, $1,620. '48 FL aerosedan, 
$1,350. °47 FM 4-dr., $1,135. °46 SM 
2-dr., $800. 

CHRYSLER—'48 New Yorker 4-dr., 
260. '41 Royal 4-dr., $520. 


DeSOTO—'49 Custom conv., 


4-dr., $2,350. ‘41 


$1,- 


$2,100; 4-dr., 


$1,930; Deluxe club coupe, $1,860. °48 
Custom 4-dr., $1,570. 
DODGE—'49 Custom 4-dr., $1,900; busi- 


ness coupe, $1,360. ‘48 Custom 4-dr., 


$1,180. '41 Custom 2-dr., $510. 

FORD—'49 Custom (8) Deluxe conv., $1,- 
630; 2-dr., $1,380, $1,260, $1,250, ‘48 
SD 4-dr., $1,110. "47 SD 2-dr., $810. '46 
SD 2-dr., $770. 

HUDSON—'48 (6) 4-dr., $1,300. °47 (6) 
2-dr., $750. 

LINCOLN—'49 Cosmopolitan 4-dr., $2,000. 

MERCURY—'49 conv., $1,660. ‘48 club 
coupe, $1,080; 4-dr., $1,010. 


OLDSMOBILE—'47 (78) sedanette, $1,240. 
"46 (76) 4-dr., $1,090, $960, $930. 

PACKARD—’'48 4-dr., $1,450. ‘46 4-dr., 
$860. 

PLYMOUTH—'49 SD club coupe, $1,600. 
‘47 SD 4-dr., $1,000; 2-dr., $930. ‘46 
SD 4-dr., $705. '41 Deluxe 4-dr., $580 

PONTIAC—'47 (8) 4-dr., $1,015; (6) 4-dr., 
$1,145; (8) 4-dr., $1,085. 

STUDEBAKER—'48 Commander Regal De- 
luxe club coupe, $1,510. '47 Champion 
2-dr., $1,085. 


WILLYS—'48 station wagon, $1,050; half- 


ton truck, $680. 


HOUSTON 


(Gulf Auction Co. Sale every Tuesday 
and Friday. Prices are for sale of Sept. 27.) 
(Market is steady on new cars, strong 


on other models. Sold 70 units out of 
110 offerings.) 

BUICK—’41 sedan, $550. °39 sedan, $265. | 

CHEVROLET—'49 SL Deluxe conv., §$1,- 
895; FL Deluxe 4-dr., 2 at $1,815; 
2-dr., $1,710, $1,705, $1,700, $1,675, 
$1,660. °48 sedan, $1,450. ‘'47 sedan, 
$1,105. 


CHRYSLER—'46 Windsor sedan, 


DODGE—’49 sedan, $1,910, $1,905, $1,900. 
'48 club coupe, $1,080. '47 sedan, $1,050, 


$1,170. 


$1,035, $900. '46 sedan, $800, $780. 
FORD—'49 Custom (8) sedan, $1,775, 
$1,555, $1,510, $1,410, $1,405, $1,400, 
$1,350. °48 SD club coupe, $1,250. °46 
sedan, $1,030, $960, $950, $930, $910, 
$850. 


HUDSON—'47 sedan, $725, $540. '42 Com- 
modore sedan, $155. 

MERCURY—'49 club coupe, $1,750, $1,- 
725; sedan, 2 at $2,070, $2,060, $2,050, 
$1,905. 

OLDSMOBILE—'41 club coupe, $390 

PLYMOUTH—'49 sedan, $1,725, $1,710. '47 
sedan, $900, $890. '46 sedan, $500, $450. 

PONTIAC—'49 sedan, $1,960. ‘41 sedan, 
$400. 

STUDEBAKER—'50 Champion sedan, 
940. '47 sedan, $1,140. 


DETROIT 


(Aptco Auto Auction. Sale every Wednes- 
day. Prices are for sale of Sept. 28.) 
(Market appears to be settling down 


$1,- 


to normal, Sold 46 units out of 77 
offerings.) 

BUICK—’49 Super 2-dr., $1,950. '47 Super 
4-dr., $1,175. '42 4-dr., $585, $350. °41 
2-dr., $320. 

CADILLAC—'41 (61) 4-dr., $710. 

CHEVROLET — '49 SL Special business 


coupe, $1,475. '48 FM club coupe, $1,200; 
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FORD—'49 Custom (8) 4-dr., 
| 350; 2-dr., $1,385. "48 Deluxe (8) 2-dr., 
$1,000; 4-dr., $800. ‘47 SD (8) 2-dr., 
$950. '46 Deluxe (8) 4-dr., $760; SD (8) 
club coupe, $855; half-ton pickup, $515. 


'41 4-dr., $310. '36 business coupe, $280 
HUDSON—'46 4-dr., $660; club coupe, 
$525. 


KAISER—'47 4-dr., $800 
| NASH—'46 4-dr., $770 


| OLDSMOBILE—'49 conv., $2,200. '48 4-dr., 
$1,350, '40 4-dr., $275. '37 2-dr., $50. 


| PLYMOUTH—'49 Deluxe club coupe, $1,- 
| 6500. '47 SD 2-dr., $905. 


PONTIAC—'48 sedan coupe, $1,450. ‘46 

sedan coupe, $960. '41 sedan coupe, $350; 
| conv., $410; 2-dr., $270, $260. '37 2-dr., 
$70. 


| WILLYS—'48 Jeepster, $900. 


CONCORD, MASS. 


Inc. Sale every 





dea a eleliby 


4-dr., $1,175. ‘47 4-dr., $1,025, $1,010. | 
'46 4-dr., $780. '42 club coupe, $535; '42 
2-dr., $475. '40 2-dr., $650 
| CHRYSLER—'47 4-dr., $1,140. 
DODGE—’'46 4-dr., $850. 


$1,430, $1,- 
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$989 
$940 
$894 
‘ i 
—— 
Oct. (to date) Sept Aug 





Average Used-Car Prices 


(Compiled by Automotive News) 


SERVICE SECTIO\ 











Model Oct. 1949 Sept Aug 
(to date) 1949 1949 

1949........ $1,720 $1,781 $1,885 
BOE s cc cvses 1,264 1,336 1,398 
_ ee. 1,093 1,147 
BPEP ees sees 928 956 986 
1942..... 451* 535 576 | 
1941.... 469* 486 506 
SUED > edness 3387 388 433 

Overall ———_ 

Average.. $ 894 $ 940 §$ 989 
*Note: Prewar car prices vary greatly 
Last week so many cheap 42s came 
through the auctions that they put the 
‘42 averages under the ‘41s 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 








(Sold 137 units out of 225 offerings.) 


|BUICK—'49 Super 4-dr., $2,200, $2,075, | 
$1,875; sedanette, $1,905. "48 RM 4-dr., | 
$1,450; Super conv., $1,775. '46 Super! 


OLDSMOBILE—'49 (98) 





(Concord Auto Auction, | — os . . “ "20 o bs or +, ® S@necis ; 
Monday and Friday. Prices are for eaten | “couse Sse, club coupe, $300, ‘39 — Ht $925, $1,050 42 Special 4-dr 
of Sept. 23-26.) : a. . +41 | CADILLAC—'48 (62) 4- 2,325 

(Sold 163 units out of 264 offefings.) | NASH—'47 Ambassador sedan, $680, ‘41 | CADILDAC—'48 (62) 4-dr., $2,325 
BUICK—'47 Super conv., $1,325. '46 Super (600) sedan, $300 by “a ba ‘9 FL Deluxe = -GF 1 si. 

sedan, $1,150, $1,050, $990. ‘41 Super | OLDSMOBILE—'40 (6) club coupe, $350,|/ 400: Sl, Deluxe sony. $1.72). oi oon 

sedan, $600, $550, $475. ‘40 Limited| $460; sedan, $450 $1,075. "48 half ickup, $880, $860 

limousine, $225; RM conv., $590; Super| pacKARD—'42 Clipper sedan, $275. °39 a ae red cae ae _ § 

sedan, $485. '38 sedan, $275. — a ee FL serosedan, $1,430. °47 FM conv., $1 
CADILLAC—'46 (62) sedan, $1,425, $1,-| _ Sedan, $120 BOO, 51.155; Gum coupe, S060, 51.110 

450. PLYMOUTH—'46 Deluxe club coupe, $925; FL, aerosedan, $1,125, $1,190; SM 2-dr 
CHEVROLET—'49 SL Deluxe sedan, $1,-| SD sedan, $1,005. '41 club coupe, $500./ $1,070. "46 FM 2-dr., $1,000. ‘41 SI 

630; Special sedan, $1,615, $1,525, $1,495.| °39 sedan, $410, $300. '37 coupe, $145. | 2-dr.. $600, $585. . 

'48'SM sedan, $855, $1,050. °47 SM ‘35 sedan, $115. | eee 49 Windsor conv., $2,500 

oo ar 7% $850. 2 SM —— PONTIAC—'47 Streamliner (6) sedan, $1,- | ae oan conv., $1,450 46 Windsor 

940; M sedan, $1,050, $885. "42 SD 200. °46 Streamliner (6) sedanette, | so a0 ty , 

sedan, $600; FL sedan, $750. ‘41 SD| $1,100, ‘41 (6) club coupe, $570; sedan, | PQDGE—'49 Wayfarer roadster $1,475. 148 

conv., $535, $585; MD club coupe, $575; $640; (8) sedan, $600. °40 (6) sedan, | ustom 4-dr., $1,100. "47 Custom club 

SD sedan, $275; club coupe, $725. ‘40 $335; (8) sedan, $410 | penn an com . aan. . 

sedan, $350; club coupe, $285. '39 sedan, ww . ‘a7 . b FORD—'49 Custom (6) 4-dr., $1,600; (6) 

$410, $150. °36 sedan, $125. STUDEBAKER weer" Commander clu | half-ton pickup, $1,110; Custom (8) 
CHRYSLER—’41 sedan, $360. '40 Windsor we. Fang ate 5; — ae 40 | 2-dr.. $1,550, $1,460, $1,385. $1,300 

conv., $505; sedan, $340. ommander sedan, $195; clu coupe, | $1,250. °'48 SD club coupe, $1,075; conv 
DeSOTO—'46 Custom sedan, $1,025. °39 $100. $1,130; station wagon, $1,160. ‘47 SD 

Limousine, $110. ; MISCELLANEOUS — ‘40 LaSalle sedan, 2-dr., $960, $900. '46 Deluxe (8) 4-dr 
DODGE —''47 sedan, $925. ‘46 Custom $255. '38 conv., $385 $940, $800 41 Deluxe (8) 4-dr., $680, 

sedan, $1,010. ’36 sedan, $110. | ulinanen? an annceume ies 6-0 $: 

> SON—' 45 dore (8) 4-dr., se 
et; ee aL ee ALBANY, N. Y. | 525, "48 Super (6) 4-dr., $1,360. "47 
club coupe, $1,300, $1,200, $1,295, (Tim Anspach’s Dealer Auto Auction. | | Super (6) 4-dr., $875. 

sedan, $1,375, $1,360, $1,300; (6) sedan, | Sale every Monday. Prices are for sale of | LINCOLN—'49 4-dr., $1,975 in 

$1,270, $1,275. °48 SD sedan, $1,085, | Sept. 26.) | MERCURY—'49 club coupe, $1,725 41 

$1,050; Deluxe sedan, $1,000, $910, $845. (Market was up $50 to $100, Sold 52 | _ 4-dr., $525. “ 

'47 SD club coupe, $1,070; sedan, $900, | units out of 69 offerings.) | WAGE 46 (600) 2-dr.. 9800 ‘ , 

$1,000, $865. '41 business coupe, $300. | BUICK—'48 RM sedanette, $1,660. '47 RM | OLDSMOBILE—'49 (88) conv., $2,200. '48 

40 club coupe, $270. '37 sedan, $155, 4-dr., $1,350; Super conv., $1,350; se-| (66) club sedan, $1,300. "47 (76) 4-dr 

$175, $180, °36 1%-ton stake, $105:| danette, $1,320. ‘46 Super 4-dr., $1,060. | $1,025. '46 (78) 4-dr., $1,000 " 

sedan, $190. '29 coupe, $55. CADILLAC—'49 (62) conv., $3,450; se- | PACKARD—’48 Deluxe (8) 4-dr., $1,500 
HUDSON—’36 sedan, $90. danette, $3,000. "46 (61) 4-dr., $1,350. | PLYMOUTH—'49 SD conv., $1,700. 40 
41 (61) 2-dr., $580. Deluxe 2-dr., $420. 
CHEVROLET—'49 SL Deluxe 2-dr.. 2 at | PONTIAC—'49 Streamliner (8) sedanette, 
$1,670, $1,510; Special 4-dr., $1,410. ’48 $2,200, $2,175; 4-dr., $1,870; Chieftain 
SM club coupe, $1,160; business coupe, (8) 4-dr., $2,110. "48 (6) sedanette, 
$990. '47 FM 2-dr., $1,050, $1,030; conv.,| $1,375. ‘47 (8) 4-dr., $950. ‘46 (6) 
$1,090. '41 SD 4-dr., $560, $490. '39)| 4-dr., $825. ; 
MD 2-dr., $350. ’38 2-dr., $150. '36 2-dr., | STUDEBAKER—'49 Commander 4-dr., $1,- 
$100. | 500; Land Cruiser 4-dr., $1,750. ‘48 
DODGE—'49 Wayfarer 2-dr., $1,630. | Land Cruiser 4-dr., $1,500; Commander 
FORD—'49 Custom (8) 2-dr., $1,280; club | 4-dr., $1,375. '47 Champion 4-dr., $1,060. 
coupe, $1,220. "48 SD (8) 4-dr., $985, | WELLYS—'47 Jeep station wagon, $925 
$850; (6) half-ton pickup, $680 | : 
LINCOLN—'49 4-dr., $1,775. '46 Custom | EBENSBURG, PA. 
-dr., $875. 
semancivinw.~ 69 club coupe, $1,610; conv., | (Ebensburg Auto Auction Co. Sale every 
$1,670. '46 4-dr., $875 | Thursday. Prices are for sale of Sept. 29.) 
OLDSMOBILE—'49 (SS) 4-dr., 2 at $2,- | (Prices still declining. Coal strike and 
200; (76) club sedan, $1,900. '47 (66) | Semerally unsettled labor conditions are 
sedanette, $1,250. '46 (76) 4-dr., $1,070,| ‘to blame. Used-car dealers are opti- 
'42 (60) 2-dr., $610. '41 (98) 4-dr., $420. | mustic, however. Sold 68 units out of 
PACKARD—'47 (6) 4-dr., $870. '41 (120) 110 offerings.) 
4-dr., $300. | BUICK—'46 Super 2-dr., $1,015. '41 Special! 
PLYMOUTH—'49 SD conv., $1,810; 4-dr.,| 4-dr., $445. °36 Special business coupe 
$1,590. ‘48 SD 4-dr., $1,280. ‘47 SD; $105. 
one coupe, $1,075, $1,010, °39 4-dr., | CHEVROLET—'49 FL Deluxe 2-dr., $1,- 
PONTIAC—'49 Chieftain club coupe, $2,-| £9%5,.,91-440, $1,430. "48 FL aerosedan 
a tie @tesamiiner (8) 4-60 $1,535 $1,255, $1,275; FM club coupe, $1,150 
hee § f : ,535, $1,300. = wi. 2-dr sane: tg 
oo i sa 5 I club coupe, 850; \%-ton pickup 
— 47 Land Cruiser 4-dr., $655. ‘41 SD 4-dr., $540, $400, $410 
+ Sav. half-ton panel, $260. '38 Standard 2-dr 
mea - = 290; business coupe, $135 
DANV ILLE, VA. CHRYSLER—'48 Windsor club coupe, §$1.- 
(Danville Auto Auction, Sale every Fri- 300. ‘46 New Yorker 4-dr., $830 
day. Prices are for sales of Sept. 16-23.) | DeSOTO—'48 Custom 4-dr., $1,260. ‘46 
(Business is good generally with prices Deluxe 4-dr., $930 
firm. Sold about 75 percent of offer- | nonGE—'49 Coronet 4-dr.. $1.550: Way- 
| eatin ree Super 4-dr $1,760. "48 RM farer roadster, $1,300. ‘41 Deluxe 2-dr 
| Q-dr.. $1,380. '46 Super 4-dr., $1,090, | 5420; 4-dr.. $400 
$1,100, °41 Super station wagon, $275 FORD—'49 Custom (8) 2-dr., $1,315, $1.- 
| CHEVROLET—'49 FL Deluxe 2-dr., $1,-| 275; (6) club coupe, $1,200. '46 SD (8) 
| 640, $1,670, $1,660; Special 2-dr., $1,570; | Station wagon, $720; 2-dr., $770; (6) 
half-ton pickup, $1,225, $1,215, $1,035. 2-dr., $705. '42 SD (8) 2-dr., $400. '41 
'48 FM 4-dr., $1,100; club coupe, $1,- Deluxe 4-dr., $420. '39 Deluxe club coupe 
150; FL 4-dr., $1,210. 47 FM 2-dr.,|_ $385. "38 Deluxe (85) 2-dr., $205 
$1,190; SM 2-dr $1,100; suburban | HUDSON—'41 Super (6) 4-dr., $315 
carryall, $580; %-ton pickup, $800 46 | MERCURY—'49 4-dr., $1,460, $1,400, $1 
FM 4-dr., $885, $910; FL aerosedan, | 330. '46 4-dr., $795. — ee 
Shims .for quick $1,100. '41 MD 2-dr., $510, $465, $210; OLDSMOBILE— 37 (6) 4-dr $275 "35 
rea SD 2-dr., $605, $440; 4-dr., $775, $700; (6) business coupe, $90 
club coupe, $425, $660; half-ton pickup, | PACKARD—'41 (120) 4-dr., $480 
$465 PLYMOUTH—'49 Deluxe (P17) 2-dr., $1 
CHRYSLER—'48 4-dr., $1,220. '47 4-dr.,| 505. °48 SD 4-dr., $1,075. '47 SD conv 
$960 $1,005, $1,000; 4-dr $1,050 46 SD 
DeSOTO—'46 Custom conv., $1,110 f-dr., $800; club coupe, $835. ‘41 SD 
DODGE—'418 4-dr., $1,200. '46 4-dr., $990, i-dr,. $465, $430; station wagon, $390 
$900. ‘41 half-ton panel, $160; Custom '40 Deluxe 4-dr., $210. '39 Deluxe 4-dr 
4-dr., $265. $310, $225. '37 Deluxe 2-dr., $150. ‘36 
FORD—'49 Custom (6) 2-dr., $1,260; (8) i-dr., $200, $55 
half-ton pickup, $1,225. ‘48 SD (8) | STUDEBAKER—'49 Land Cruiser 4-dr 
2-dr., $1,195, $1,000, $1,205: (6) half-ton $1,400; Champion conv $1,655. ‘39 Com 
pickup, $815 47 SD (8) 2-dr $1,010; mander business coupe, $105. ‘37 Com 
(6) 2-dr., $900. '46 SD (8) 2-dr., $810 mander 4-dr., $105 
$815; half-ton pickup, $525. ‘42 SD (8) | WELLYS—'41 4-dr., $290 
2-dr., $560. ‘41 SD (8) 2-dr., $420; ‘41 
(6) 2-dr., $320 40 (8) 2-dr., $540, $640; . WwW ’ [ 
business coupe, $315. '38 (8) 2-dr., $290, MASON CITY, 1A. 
$185 (Lapiner’s Used Car Auction. Sale ever 
HUDSON—'47 Super (6) 2-dr $650. '42 | Wednesday. Prices are for sale of Sept. 28 
j (8) 4-dr., $105 (Sold 110 units out of 158 offerings.) 
| LINCOLN—'49 club coupe, $1,830 BUICK—'49 Super 4-dr $2,235, $2,120 
MERCURY—'49 conv $1,705; 2-dr $1 48 Super 4-dr $1,555. 47 RM 4-dr 
745. '39 2-dr., $310 $1,345 46 Super 2-dr., $1,080 
| NASH—'49 (600) 2-dr., $1,170 CADILLAC—'49 (62) 2-dr., $3,050, $3,020 
| OLDSMOBILE—'48 (66) 4-dr $1,110 17 | CHEVROLET—'49 Deluxe 4-dr $1,775 
(78) 2-dr., $1,210; (66) 4-dr $900 16 $1,740 $1,700 2-dr., $1,705 $1,750 
Na aGir ve (76) 2-dr., $1,035. '38 2-dr., $110 $1,700, $1,665; Deluxe 4-dr., $1,735, $1 
PACKARD — ‘41 (120) 4-dr $300 38 710, $1,655; club coupe, $1,645 48 FI 
/ERY STEERING 4-dr., $100 aerosedan, $1,210, $1,185 "41 Deluxe 
| PLYMOUTH—'49 SD 4-dr $1,610 "48 2-dr., $505 
r SD 4-dr., $1,125. '46 Deluxe 4-dr., $800 DeSOTO—'49 Custom 4-dr $2,130; 2-dr 
MORE PROFITABLE ‘42 half-ton panel, $150 $1,975 
PONTIAC—'48 Streamliner (8) 2-dr $1,- | DODGE—'49 Meadowbrook club coupe, $1 
620; station wagon, $1,360. '47 Stream- 760; 4-dr., $1,695. '46 Deluxe club coupe 
liner (8) 2-dr., $1,020. ‘46 Streamliner $900, $855 
(6) 2-dr., $1,075. '41 (8) 2-dr., $375 | FORD—'49 Custom (8) 2-dr., $1,720, $1 
| STUDEBAKER—’'47 Land Cruiser 4-dr.,| 695, $1,600; 4-dr $1,585, $1,545; (6 
} $1,010; Champion 2-dr., $920 Com- 2-dr., $1,320 48 SD 4-dr., $1,260, $1, 
cee p mander 4-dr., $905 205, $1,185. 47 SD 2-dr., $1,000. ‘46 
BALANCER SD 4-dr., $905, $780, $955; 2-dr., $965 
HEADLIGHT r . . HUDSON—'48 Super (6) 4-dr., $1,315 
VALDOSTA, GA. LINCOLN—'46 club coupe, $905. 
| (Tom Hewitt Auto Auction. Sale every MERCURY—’49 4-dr., $2,030, $1,985, $1 
| Friday. Prices are for sale of Sept. 23.) 955, $1,585; 2-dr., $2,010, $1,960, $1,690 


club coupe, $1,615. 
(76) 
$945 


4-dr., $2,165; 
club coupe, $1,915. ‘46 (66) 2-dr., 


(Continued on Page 53, Col. 1) 
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SORVICE SECTION 


L Used-Car Auction Prices 


(Continued from Page 52) 


pPLYMOUTH—'49 SD 4-dr., $1,530, $1,500; 
dr., $1,665, $1,545, $1,530. ‘48 Deluxe 
ub coupe, $1,240, $1,185. ‘47 Deluxe 


dr., $995, $935. ‘46 Deluxe business 
supe, $505. 
PONTIAC—'49 Streamliner (8) 2-dr., $2,- 


95, $2,005; (6) 2-dr., $1,885. '46 Stream- 
iner (6) $1,000. 
81 UDEBAKER—’'47 Champion club coupe, 
$915. 


DENVER 


(Denver Auto Auction, Inc. Sale every 
Tuesday at Englewood, Colo. Prices are for 
eale of Sept. 27.) 

(Prices somewhat lower.) 


BUICK—'49 RM 4-dr., $2,100. '47 Special 
i-dr., $1,130. 

CADILLAC—'49 (62) 4-dr., $3,215, $3,285; 
2-dr., $3,225. "47 (62) 2-dr., $1,595, '46 


(62) 4-dr., $1,710, $1,770. 


CHEVROLET—'49 FL Deluxe 4-dr., 
825; 2-dr., $1,705; SL Deluxe 
$1,630, $1,675; conv., $1,750, $1,790; 
%-ton pickup, $1,375, $1,395. ‘48 FL 
aerosedan, $1,390, $1,495. '46 FM 4-dr., 


$1,- 
4-dr., 


$925, $970. '41 club coupe, $625; 2-dr., 
$505, $350. 
CHRYSLER—’39 4-dr., $2.65. 
DeSOTO—'49 Custom conv., $2,245. °48 
Custom 4-dr., $1,435. 

DODGE—'49 Wayfarer 2-dr., $1,730. ‘47 
Deluxe 4-dr., $1,025. ‘40 4-dr., $200. 
FORD—'49 Custom (8) 4-dr., $1,375, $1,- 
385; 2-dr., $1,300. '47 SD (8) 2-dr., 


775. °46 SD (8) conv., $905; 2-dr., $755 
"41 (8) 4-dr., $295, $490. '39 (85) 4-dr., 
$255. 
HUDSON—'47 Super (6) club coupe, $910 
‘46 Super (6) conv., $565, $765. 
KAISER—'48 4-dr., $755, $815, $830, $905. 
MERCURY—'49 club coupe, $1,500. 


NASH—'47 Ambassador chib coupe, $940 
'40 4-dr., $250. 

OLDSMOBILE—'48 (66) club coupe, §$1,- 
230. °47 (76) 4-dr., $1,075. °42 2-dr., 
$540, '40 2-dr., $250. 

PLYMOUTH—'49 SD 4-dr., $1,710; conv., 
$1,710; club coupe, $1,685. ‘48 SD 4-dr., 


$1,165, $1,235. "47 SD 2-dr., $815, $830, 


$915. 

PONTIAC—'49 Chieftain (8) 4-dr., $2,360; 
(6) 4-dr., $2,130. '48 (8) conv., $1,525. 
‘46 (6) 2-dr., $980. '42 (6) 4-dr., $355. 

STUDEBAKEK—'49 Champion 4-dr., $1,- 
370. ‘47 Land Cruiser 4-dr., $1,290; 
Champion 4-dr., $1,145. °41 Chrempion 
4-dr., $420. 

WILLYS—'46 Jeep, $550. 

AKRON 


(Akron Auto Auction. Sale every Thurs- 
day. Prices are for sale of Sept. 29.) 
(Sold 48 units out of 106 offerings.) 
BUICK—'49 Super sedan, $2,075. ‘41 Spe- 
cial sedan, $435, $200. 
CHEVROLET—'49 SL 
425. ‘48 FL sedan, 
club coupe, $1,145. 
$1,075. '46 FM conv., $875; sedan, $845, 
$810. ‘41 MD club coupe, $635, $460. '40 
SD sedan, $460, $450. 
CHRYSLER—'47 Windsor 
‘46 Royal sedan, $1,055. 

coupe, $230. 
DODGE—'46 sedan, $940 
FORD—'48 SD sedan, 


sedan, $1,550, $1,- 
$1,215, $1,205; SM 


‘47 FL aerosedan, 


sedan, $1,200. 
"39 Royal club 


'37 sedan, $105. 
$1,085. '46 Deluxe 


sedan, $800. ‘41 Deluxe sedan, $320. '40 
Deluxe sedan, $525; SD Opera coupe, 
$425. 
HUDSON—'47 Super (6) sedan, $820. ‘41 
Super (6) sedan, $225 
MERCURY—'49 sedan, $1,900, $1,800. 
OLDSMOBILE—’48 (76) sedan, $1,450. 
PLYMOUTH—'49 SD sedan, $1,525, ‘48 
SD club coupe, $1,300. ‘46 SD sedan, 


$860. 
PONTIAC—'48 Streamliner sedan, 2 at $1,- 


400. '47 Streamliner sedan, $1,165, $1,- 
080. ‘41 Torpedo sedan, $335. ‘40 De- 
luxe sedan, $320, $300. °39 Deluxe (6) 


sedan, $160. 
STUDEBAKER—’50 Champion sedan, §1,- 
650. '42 Champion club coupe, $450. 
WILLYS—'48 half-ton pickup, $750. 


SOUTH BEND 


(South Bend Auto Auction Co. Sale 
every Wednesday. Prices are for sale of 
Sept. 28.) 

(Sold 39 units out of 62 offerings.) 
BUICK—’'49 Super 2-dr., $2,065. '40 Special 

2-dr., $440. 


CHEVROLET—'46 FM 2-dr., $890. 

CHRYSLER—'46 New Yorker 4-dr., §$1,- 
030, 

FORD—'49 Custom (8) 2-dr., $1,365. ‘47 
%-ton stake, $600 

HUDSON—'41 2-dr., $425 

KAISER—'48 4-dr., $950 

NASH—'49 (600) 4-dr., $1,525. ‘47 (600) 
4-dr., $785. '42 (600) 4-dr., $350. 

OLDSMOBILE—'49 (88) 4-dr., $1,990. ‘46 
(66) 2-dr., $990 

PLYMOUTH—'49 SD conv., $1,775. '48 De- 
luxe 2-dr., $1,145. ‘47 SD 4-dr., $1,005, 
$970. '40 2-dr., $240 

PONTIAC—'47 Streamliner (8) 2-dr., $1,- 
205; 4-dr., $1,200. '41 4-dr., $430. 

STUDEBAKER—'49 Champion Regal De- 
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luxe 4-dr., $1,525. ‘48 Champion Regal 
Deluxe 4-dr., $1,340, $1,315, $1,290, $1,- 
155; Deluxe club coupe, $1,265; Com- 
mander club coupe, $1,280, $1,275; 4-dr., 


$1,260, $1,190. ‘47 Land Cruiser 4-dr., 

$1,195; Commander Regal Deluxe 4-dr., 

$1,115, $1,080; Champion Regal Deluxe 

club coupe, $1,215, $1,165; Deluxe 2-dr., 

$1,060, $990. 

LUBBOCK, TEX. 

(Lubbock Auto Auction. Sale every 

Thursday. Prices are for sale of Sept. 29.) 


(Sold 69 units out 
BUICK—'48 RM conv., 
ette, $515. 
CHEROLET—'49 SL Deluxe club coupe, 
$1,625; 2-dr., $1,750, $1,855, $1,780, $1,- 
745; Special 4-dr., $1,730; half-ton | 
pickup, 2 at $1,310, $1,360, $1,395, $1,- | 


of 152 offerings.) 
$1,550. °41 sedan- 


135, $1,305; FL Deluxe 2-dr., $1,675. '48 | 
FL 4-dr., $1,310. ‘47 FM club coupe, | 
$1,132, $975, FL aerosedan, $1,035; | 
2-dr., $1,100, $950. 
CHRYSLER—'47 club coupe, $1,155 
DODGE—'47 4-dr., $900. ‘46 2-dr., $755. 
"45 2-ton truck, $565. 
FORD—'49 half-ton pickup, $1,305; Cus- 


tom (8) 2-dr., $1,255, $1,445; club coupe, 


$1,295; conv., $1,675. '48 SD (8) 4-dr., 
$1,095; club coupe, $1,055, $1,105. ‘47 
2-dr., $855. °46 (6) 4-dr., 


$590; half-ton 


pickup, $685. ‘41 Deluxe 2-dr., $250; SD 





2-dr., $360. '40 SD 2-dr., $450, $300. '38 
2-dr., conv., $125. 


HUDSON—'49 2-dr., $1,550. 
KAISER—'48 4-dr., $665. 
MERCURY—'49 4-dr., $2,090, $2,080, 2 at 





$2,105, $1,615. °40 2-dr., $280. 
OLDSMOBILE — ‘49 (76) 4-dr., $1,960; 
(88) 2-dr., $2,015. 
PLYMOUTH—'49 Deluxe 4-dr., $1,700. ‘47 
club coupe, $955; 4-dr., $715. 
PONTIAC—’49 2-dr., $2,045. '46 (8) 2-dr., | 


$975. °41 sedanette, $415, $300. 

STUDEBAKER—'48 Champion 4-dr., $1,- | 

185 | 
QUINCY, ILL. two blocks from the center of the shopping district. 

(Charlie Thale’s Quincy Auto Auction, 


| foot entrance and exit doors. 


Sale every Friday. Prices are for sale of 
Sept. 30.) 


(Sold 122 units out of 163 offerings.) 


$47, $135. ‘32 sedan, $62 





sedan, $210. 





DEALER NICHOL'S DEAL IN COVINGTON, KY.—A 60 by 100 foot brick building was 
| recently completed for Stanley Nichols, Inc., Lexington and Sixth Sts. The building is only 


The showroom, with a modern parts 


bar, measures 30 by 33 feet. The service area contains 3,600 square feet and has I! by 10 


'38 sedan, $52, $130, $265, 


wm apecial coden. 9060, BS10, "40" Bpecial CHRYSLER—'47 sedan, $1,130, '41 sedan, | $165. "38 half-ton pickup, $205. '37 
sedan, $345, $485. : $350. 38 sedan, $125. sedan, $87, $200. ‘36 sedan, $135, $97, 
CADILLAC—’'49 sedan, $155. CROSLEY—'48 sedan, $295. $110, $52, $57, $32. °34 sedan, $75. '31 
CHEVROLET—'49 SD sedan, $1,535; club | DeSOTO—'42 sedan, $290. '40 sedan, $255. sedan, $27. 
coupe, $1,505. 48 SM sedan. $1,060. | DODGE—'41 club coupe, $390. 40 sedan, | HUDSON—'42 sedan, $230. 
srosedan, $1 130;) 3M’ sedan, $1015, | $150, "99 sedan, $199, $215; "99 half-ton | MERCURY—'49 sedan, $1,919. "47 club 
$1,060; coupe, $840; FM sedan, $1,140, an sare $75. ‘38 sedan, a: Aa coupe, $980. '39 sedan, $225. 
1,080, $1,115. '46 FL areosedan, $1,100, ete eras oe : om 
Fr 08S: ak sedan $900 $1,625, "42 |FORD—'49 sedan, $1,300, ‘48 SD sedan, | SL DSMOBILE 48 conv., $1,070, ‘SS 


$1,185, $1,050, $1,115; station wagon, 
$1,050; half-ton pickup, $795. '47 sedan, 
$890, $970; club coupe, $1,060. '46 sedan, 
$650, $885. ‘41 sedan, $310, $450, $325, 
$305. °40 sedan, $205, $380, $275. ‘39 


sedan, $460, $530; FL aerosedan, $710. 
'41 coupe, $585; sedan, $575, $425, $435, 
$495, $610. ‘40 sedan, $200, $340, $465, 
$455, $330. '39 sedan, $315, $200, $285, 
$390. '38 sedan, $180, $220. ‘35 sedan, 


SVE - 
Eye 


FAMOUS 


‘HILO 


PRESSURE PUMP 





Look “under the hood” of smartly styled 
Aro DeLuxe Lubricators—there you'll find 
the famous “HI-LO” Pressure Pump that 
makes a whale of a difference in your 
service... and your profits! 

Only ARO has “HI-LO”—and that 
means you can use LO pressure, up to 
1800 lbs., for 90% of all fittings—or you 
can switch instantly to HI, up to 6000 
Ibs., for the tough ones. This saves 
time... prolongs life of hose and equip- 
ment... produces 25% to 40% more 
jobs from your lubricant...and saves 
air! Aro’s great pump is performance 
proved in fifteen years of hard usage by 
thousands of garages and service sta- 
tions throughout the world. See your 
Aro Jobber. The Aro Equipment 
Corporation, Bryan, Ohio. 





sedan, $60. '36 sedan, $42. 
PLYMOUTH—'49 sedan, $1,700, $1,600. '47 
sedan, 
(taxi), $555. '42 sedan, $275, $385, $310. 
'40 sedan, $305, $280. '39 sedan, $220, 


$1,030. '46 sedan, $555, $810; 


LAPPED FINISH 


Low pressure grease cylinder and 
piston lapped to a .0002” mirror 





finish. No balls, springs or packing. 
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$290, $265. °38 sedan, $110. '36 sedan, 
$55, '34 sedan, $32. 
PONTIAC—’36 sedan, $65. 
STUDEBAKER—'40 sedan, $90. 
WILLYS—'46 Jeep, $400. 


TOLEDO 


(Doe Greiner Auction. Sale every Thurs- 
day. Prices are for sale of Sept. 29.) 
(Prices remained somewhat steady. 
Sold 42 units out of 104 offerings.) 





BUICK—’47 Super 4-dr., $1,245, $1,200. '46 
Super 4-dr., $1,050. 

CHEVROLET—'49 FL Deluxe 4-dr., $1,- 
625. '48 SM club coupe, $1,165; conv., 
$1,250; FL 4-dr., $1,200. '47 FL aero- 
sedan, $1,125, $1,100. ‘46 SM 4-dr., 
$875. °41 SD club coupe, $495; 2-dr., 
$425. 

CHRYSLER—'47 Windsor club coupe, §1,- 
285. 

DeSOTO—'46 Custom 4-dr., $975 

DODGE—’47 Custom club coupe, $1,105, 
$1,085; Deluxe 2-dr., $1,070; 4-dr., $1,- 
085. ‘46 Custom 4-dr. $895; Deluxe 
4-dr., $925. °41 Custom 4-dr., $400. '40 
4-dr., $270. 

FORD—'49 Custom (8) 2-dr., $1,375. °47 
2-dr., $950. '41 (6) 2-dr., $400. '39 De- 
luxe 2-dr., $250. 

KAISER—'48 4-dr., $870, $850. 

MERCURY—'46 club coupe, $895. 

NASH—’'39 4-dr., $65. 

OLDSMOBILE—'48 (98) sedanette, $1,620. 

PACKARD—'47 (120) sedanette, $1,040. 

PLYMOUTH—'48 SD 4-dr., $850. '47 SD 


conv., $1,010; 4-dr., $990. '40 4-dr., $250. 


PONTIAC—'47 Streamliner (8) 4-dr., $1,- 
100; 2-dr., $1,205; (6) sedanette, $1,065. 
"41 (8) club coupe, $475; 4-dr., $360. 

STUDEBAKER—'48 Champion Regal 
luxe 2-dr., $1,250. 


De- 


Model 5750 Chassis Lubricator 


LUBRICATING EQUIPMENT atso... ain TOOLS...HYDRAULIC EQUIPMENT...AIRCRAFT PRODUCTS...GREASE FITTINGS 
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SAUK CENTRE, Minn.—Cassius 
G. Urness, used-car dealer here, has 
been fined $5,000 in U. S. district 
court for income tax evasion. He 
pleaded guilty to the charge and 
sentence was imposed by Judge M. 
M. Joyce. 

Urness admitted owing the gov- 
ernment more than $65,000 in 1943- 
1944 income taxes and since then 
had made partial payment. In ad- 
dition to the fine, he is to pay the 
balance due the government. 

* © *# 


War Pay Tax Evasions 


Bring 9-Month Term 


PHILADELPHIA. —A _ used - car 
dealer, Michael Saraco, was sen- 
tenced to nine months in a federal 
prison on charges of evading in- 
come taxes of $41,294 from 1942 to 
1945. Saraco pleaded no defense to 
a government charge that he paid 
only $394 taxes on a total of $95,175. 

Federal Judge Welsh refused to 
give Saraco a suspended sentence, 
saying, “It would be a crime for a 





judge to let a tax evader off with 
a suspended sentence and a fine. 
The average citizen gets boiling 
mad when he reads this.” 


* * + 
Indiana Opens Probe 


Of Tax Cheating 

INDIANAPOLIS. — A state-wide 
probe is underway against used-car 
dealers alleged to be selling auto- 
mobiles with open titles on the 
auction block to evade payment of 
state gross income taxes. 

Tax evaders buy cars from either 
out-of-state or Indiana _ sources, 
revenue Officials said, then auction 
them at a small profit without 
signing the titles. Dealers who buy 
these cars take them to other auc- 
tion sales where they are sold 
again, still without signature on the 
title other than that of the original 
owner. 

In some instances, it was pointed 
out, as many as 15 transactions are 
completed before the cars finally 
come into the hands of buyers who 
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ROSENSTOCK STARTS CONSTRUCTION—J. Rosenstock, president of Rosenstock Motors 
(DeSoto), has announced that the dealership will erect a sales, service and wholesale parts 


building on 


between San Jacinto and Caroline in Houston at an outlay of approxi- 


Gra 
mately $500,000. Covering a block with a depth of 125 feet, the site was purchased recent! 
for ,000. The building will cost $300,000. The site, fronting 250 feet on Gray and 12 


want to keep them and sign the 
titles. 
* * aa 


2 Counts Against Oakley 


Dismissed by Detroit Court 


DETROIT.—Two charges involv- 
ing the sale and financing of used 
automobiles have been dismissed 
against James D. Oakley, local 
used-car dealer, by Recorder’s 
Judge Joseph A. Gillis. 

The first charge, alleging remov- 





feet each on San Jacinto and Caroline, will be entirely covered by the building. 


ing and concealing stolen property, 
was withdrawn by Mark Young, 
branch manager of the National 
Discount Corp., because a case in- 
volving the same evidence is pro- 
ceeding in federal court. 

The second action, charging that 
Oakley sold a car on which the 
finance company held a “floor plan” 
mortgage without the permission 
of the finance company, was dis- 
missed by Judge Gillis on the 
ground that Oakley was techni- 








in the field of Automatic Transmission Fluids... 





Here’s why: 


® Texaco Texamatic Fluid is the only product of its kind tested 
and approved by ALL manufacturers of automatic trans- 


missions . 
© It has wider acceptance than any other product of its type... 


e It is most widely used by automobile manufacturers for 
initial factory fill. It has been used by many of these manu- 


facturers for years... 


® It is supported by the nation’s outstanding organization of 
rigorously trained dealers. More than 23,500 men, in Texaco 
Dealer Service Stations have already been trained to use it 


properly . 
@ It is nationally distributed and nationally advertised. 


e Texaco Texamatic Fluid is another example of Texaco leader- 
ship... and just one of the many reasons why it pays to be a 


Texaco Dealer. 


a 


THE TEXAS COMPANY 





cally innocent because floor plan 
mortgages are both “illegal and 
immoral.” 

o * 


Indiana Dealer Convicted 


On Bank Act Violation 


INDIANAPOLIS. — William ° 
Gillahan, a former Franklin (Ind.) 
used-car dealer, has been convicted 
in the local federal court of 
national bank act violation. 

Gillahan was charged with ob 
taining $28,000 in fradulent loans on 
worthless junkers. Chester A 
Beard, former assistant loan officer 
|of the Kentucky Ave. branch of 
Union Trust Co., also was indicted 
along with Gillahan, Arraignment 
of the latter, however, has been 
postponed. 

Sentencing of Gillahan has been 
deferred for an investigation by the 
court probation office. 

. * * 


Toledo Group Favors Law 


Prohibiting Sunday Sales 


TOLEDO.—The Toledo Used Car 
Dealers Assn. has gone on record 
in favor of a city ordinance to 
prohibit car selling on Sunday. 


The association also passed a 
resolution at its last meeting favor- 
ing city licensing of dealers and 
a law requiring dealers to report 
each car purchase they make to 
the police, to help stop sales of 
stolen cars. 

Earl S. Greiner, association pres- 
ident, said Sunday sales have been 
taboo since the war, by mutual 
agreement among dealers, although 
the practice was prevalent before 
the war. Several dealers, however, 
hard pressed by competition, have 
been opening for business on Sun- 
day. Most dealers feel that 12 
hours a day, six days a week, give 
the customers enough opportunity 
to shop, and that Sunday openings 
should be prohibited, Greiner said. 


* * * 





Sibilia in Politics 

SPRINGFIELD, Mass.—Making 
his first bid for public office, Ralph 
S. Sibilia, 34, operator of Sibilia 
Bros., used cars, 152 Rifle St., 
Springfield, Mass., has announced 
his candidacy for both the Repub- 
lican and Democratic nominations 





ito replace 


to the Springfield common council. 


Georgia Group 


Seeks Adoption 
Of Sales Tax 


ATLANTA, Ga.— Broadening of 
Georgia’s state-tax base, to include 
adoption of a _ general-consumer 
sales tax, has been advocated by 
spokesmen for two banking groups 
at a hearing conducted by a sub- 
committee of the state tax revision 
committee. 


David Arnold of Griffin, chair- 
man of the legislative committee of 
the Georgia Banking Assn., submit- 
ted a 12-point program which in- 
cluded a proposal for a 3 percent 
consumers sales tax. 

Alex W. Smith of Atlanta, gen- 
eral counsel for the state associa- 
tion, said under questioning that he 
felt a general sales tax was needed. 
He asserted that the state “cannot 
forever proceed on the basis” of 
special heavy sales taxes such as 
are now levied on gasoline, insur- 
ance companies, tobacco and liquor. 


The program recommended by 


|Arnold would: abolish ad valorem 
|property taxes for state purposes; 


enact a general consumers’ sales 
tax of 3 percent; retain the state 
income tax with graduated rates; 
retain the present method of tax- 
ing gasoline, cigarettes, tobacco 
and beer; establish state-owned 
liquor stores; abolish special li- 
cense taxes which are now gener- 
ally recognized as “nuisance taxes;” 
eliminate the homestead exemption 


|for all school taxes and bond re- 


tirement taxes, and levy a special 
gross income tax on public utilities 
state revenue lost 
through repeal of state ad valorem 
taxes. 


Also, increase the price of auto- 
mobile tags with all collections 
going to the highway maintenance 
fund and for support of the state 
patrol; require evidence that county 
and city taxes on automobiles have 
been paid before issuance of tax; 
enact laws to tighten the methods 
by which monies are spent during 





election campaigns, and set up a 
yardstick for the assessing of prop- 
erty taxes by counties. 
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SHOWMANSHIP IN USED-CAR SELLING—Davis-Buick has just opened up its used-car 
lot in the Oak Lane section of Philadelphia. The lot attracts attention through the use of 


a theater marquee sign. 
* * 


Davis-Buick 33 Years Old 
But Still Forward-Looking 


PHILADELPHIA. — Davis-Buick 
is the oldest and the only dual 
Buick dealership in Philadelphia. 
However, Davis is not relying only 
on its age. On the contrary Davis- 
Buick is using new ideas to make 
it one of the most aggressive auto- 
mobile agencies in town. 

The firm was founded in 1916 by 
Charles Davis, who is still active in 
the business. The dealership is ex- 
tended over several sections of 
Philadelphia. 

The two service and sales out- 
lets are at 316 W. Chelten Ave. and 
4726 N. Broad St. Davis-Buick has 
a body shop at 4813 Wayne Ave., 
and it does much of its new-car 
preparation at 401 E. Walnut Lane. 
Recently, the dealership opened up 
a 40,000 square-foot used-car lot at 
6607 N. Broad St. in the Oak Lane 
section of Philadelphia. The total 
space of Davis-Buick’s dealership 
is well over 150,000 square feet. 

The firm believes in merchan- 
dising. It keeps a complete ad- 
dressograph file of all Buick 
owners in its zone of influence. 

These people receive factory 

mailings and four newspapers a 

year published by the firm. These 

newspapers tell about the service 
facilities of the firm. 

Special deals are offered in the 
way of packaged service which con- 
tain a combination of several 
offerings. An example is the Spring | 
special which offered lubrication, 
complete motor tune-up, crankcase 
oil change, rear and transmission | 
drained and refilled, and vacuum | 
cleaning for $10.95. The regular 
price is $13.05. 

However, as Chuck T. Willis, the 
service manager, explains, Davis- 
Buick offers this package deal 
much as one “holds a lump of 
sugar in front of a mule.” The 
object of the package deal is not 
to make a profit but to get people | 
to take advantage of Davis’ serv- | 








ice facilities. 
Many of these people order more | 
service when they bring their cars 


Oklahoma Users 
Set Parley on 


Road Expansion 


OKLAHOMA CITY, — Proposals 
for a long-range highway modern- | 
ization program will be considered | 
by the Oklahoma highway users | 
conference at a statewide conven- | 
tion to be held Nov. 18-19 in Tulsa, 
it was announced following a meet- 
ing here of the convention com- 
mittee. 

“In the event we can formulate 
such a program, we probably will | 
face a $2,000,000 to $3,000,000 bond | 
issue,” said Early R. Cass of Tulsa, 
committee chairman. He said such 
a bond issue could be retired with | 
present highway tax revenue if | 
none of it were diverted to un-| 
related purposes. 

The convention also will plan a | 
drive for a statewide vote at the} 
1950 general election on a proposed | 
state constitutional amendment 
prohibiting the diversion of high- | 
way-user tax revenue to nonhigh- 
way purposes. 

Also to be considered at the con- | 
clave will be proposals for taking | 
the state highway department “out | 
of the reach of local politicians,” | 
Cass said. | 

One of these calls for a constitu- 
tional instead of statutory highway 
commission. This would prevent an 
arbitrary change of commission 
membership by every new state ad- 
ministration, he explained. 





in for the first time and many be- 
come regular customers, This mer- 
chandising idea is then of legiti- 
mate value as is attested by the 
fact that the firm takes care of an 
average of about 1,800 paid service 
customers every month. 


Davis-Buick makes use of a 


numbered code system on colored 
cards to mark incoming cars in 
its service department. The red 
side of the card is pointed out 
until the car is serviced, at which 
time the green side is turned out. 
This system makes it possible to 
keep track of all cars while they 
are being serviced. 

Four service salesmen greet the 
customer and follow the _ cars 
through the shop until the work 
on the automobiles is completed. 
Customers pay the service sales- 
men when the job on their cars is 
done, and the salesmen send the 
payment by way of a pneumatic 
transmitter system to the tower. 

This pneumatic transmitter sys- 
tem is used for communication of 
paper repair slips with the tower. 
However, oral communication is 
carried on by two public address 
systems, one of which has its mas- 
ter station in the station while the 
other has its central location with 
the telephone operator. 

The firm employs a full-time in- 
spector who can inspect a car in 
whatever way he wants to after it 
has been serviced. The discretion 
left in the inspector’s hands in- 
| Sures a complete servicing of every 
car. 





Canadian Output 
Expected to Top 
100,000 in °49 


MONTREAL.—Rene B. Perrault, 
president of Cumming Perrault, 
Ltd., in an interview on the auto- 
mobile situation in Canada, said he 
expected the combined manufac- 
ture of trucks and cars in Canada 
would exceed 100,000 units this year. 

Although Perrault is convinced 
that the present market is a buyers’ 
one, he believes that the present 
high-capital expenditures in this 
country will continue and _ that 
funds with the average citizen will 
be “easy.” 

This, coupled with the latest fig- 
ures on the country’s increase in 
population and the further fact 
that there are only about 140,000 
unemployed in the dominion of a 
population of over 13,000,000, should 
assure, Perrault said, good automo- 
bile business for the remainder of 
1949, 

Regarding the Ford Co, of Can- 
ada, Ltd., he said that unit sales 
in Canada in 1948 were the highest 
on record. 


On the subject of trucks, his 
opinion is that the supply reached 
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the saturation point in 1948, and 
that at present there is an over- 
supply. 

“Buyers still are thinking in 
terms of inflated values,” he said. 
“They are thinking in terms of 
values, or supposed values, of two 
years ago,” he added. 


Rubber Crops 


U. S. Plans to Continue 


Texas Research 


PEARSALL, Tex.—The U. S. de- 
partment of agriculture will con- 
tinue experiments with guayule 
and other rubber crops in south 
Texas, Dr. F. A. Frank, agronomist 
for the department, reports. 

California research into rubber 
crops, he said, had to be suspended 
because of a heavy cut in appro- 
priations. Only breeding work will 
be continued there. 

The guayule project in Texas 
emphasizes dry-land guayule pro- 
duction. Experiments are being 
carried on at agricultural experi- 
ment stations at Winter Haven, 
Beeville, Chillicothe and Pearsall, 
all in Texas. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 
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Car registrations by states are released 
here weekly, as completed by R. L. 
Polk representatives in state capitals. 
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SERVICE SECTION 








New Passenger 


CHRYSLER 
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Car Registrations, All States for August, 1949-1948 
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New Commercial Car Registrations, All States for August, 1949-1948 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 
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Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives in state capitals. 
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The following advertised delivered prices 
are based on factory retail prices at the 
factories. They include dealer delivery 
and handling charges and federal taxes. 
They do NOT include transportation 
charges, state sales taxes, or optional 
equipment. 
BUICK—Special Series 
$1,925; 2-dr. sed., $1,872; 
819; Super Series 50-—4-dr. sed., $2,157; 
2-dr. sed., $2,059; conv., $2,583; stat. 
wag., $3,178; Roadmaster Series 170 
(Dynaflow standard)—4-dr. sed., $2,735; 
2-dr. sed., $2,618; conv., $3,150; stat. 
wag., $3,734; Riviera, $3,203. 
CADILLAC—Series 61—-4-dr. sed., $2,- 
893; sed. cpe., $2,788; Series 62—4-dr. sed., 
$3,050; sed. cpe., $2,966; conv., $3,497; 
Coupe De Ville, $3,497; Series 60 Special— 
4-dr. sed., $3,828; Series 75—5-pass. sed., 
$4,750; 7-pass. sed., $4,970; 7-pass. Im- 
perial, $5,170; 9-pass. sed., $4,650; 9-pass. 
Imperial, $4,839. 

CHEVROLET — Fieetline Special — 4-dr. 
sed., $1,460; sed. cpe., $1,413; Fleetline 
Deluxe—4-dr. sed., $1,539; sed. cpe., $1,- 
492; Styleline Special—4-dr. sed., $1,460; 
2-dr. sed., $1,413; club cpe., $1,418; bus. 
cepe., $1,339; Styleline Deluxe—4-dr. sed., 
$1,539; 2-dr. sed., $1,492; club cpe., $1,508; 
conv., $1,857; stat. wag., $2,267. 

CHRYSLER — Royal (six) — 4-dr. sed., 
$2,153.75; club cpe., $2,133.75; stat. wag., 
$3,151; Windsor (six) Presto-Matic 


40—4-dr. 
bus. cpe., $1,- 


1888} 2077/205717| 


Current Prices on New Automobiles 


standard)—4-dr. sed., $2,348.50; club cpe., 
$2,327.50; conv., $2,761; Saratoga (eight) 
-—-(Presto-Matic standard)—4-dr, sed., $2,- 
635; club cpe., $2,608.75; New Yorker 
(eight) —- (Presto-Matic standard) — 4-dr. 
sed., $2,750.75; club cpe., $2,724.50; conv., 
$3,230.75; Town & Country conv., $3,944.75. 


CROSLEY—2-dr. sed., $866; stat. wag., 
$894; conv., $866; Hotshot roadster, $861. 


DeSOTO—Deluxe—4-dr. sed., $2,006.25; 
club cpe., $1,995.75; Carry-All sed., $2,- 
210.50; stat. wag., $2,979.25; Custom— 
(Tip-Toe Hydraulic Shift standard)—4-dr. 
sed., $2,193.75; club cpe., $2,175.75; conv., 
$2,598; 8-pass. sed., $2,882.75; Suburban 
sed., $3,198.75. 


DODGE—Waytfarer—2-dr. sed., $1,755; 
roadster, $1,744.50; bus. cpe., $1,628.75; 
Meadowbrook—4-dr. sed., $1,865.75; Cor- 
onet — 4-dr. sed., $1,944.75; 4-dr. town 
sed., $2,029; club cpe., $1,931; conv., $2,- 
346; stat. wag., $2,882.50. 

FORD — Six — 4-dr. sed., $1,472; 2-dr. 
sed., $1,425; bus. cpe., $1,333; Custom Six 
—4-dr. sed., $1,558.50; 2-dr. sed., $1,511; 
club cpe., $1,511; Elght—4-dr. sed., $1,546; 
2-dr. sed., $1,498.50; bus, cpe., $1,419.50; 
Custom Eight—-4-dr. sed., $1,637.50; 2-dr. 


sed., $1,590; club cpe., $1,595.50; 
$1,948.50; stat. wag., $2,263.50. 

FRAZER—4-dr. sed., $2,395; Manhattan 
—4-dr. sed., $2,595; conv., $3,295. 

HUDSON — Super Six — 4-dr. sed., $2,- 
206.50; 2-dr. sed., $2,156; club cpe., 
$2,203.25; bus. cpe., $2,053.25; conv., $2,- 
798.75; Super Eight—4-dr. sed., $2,295.50; 
2-dr. sed., $2,245; club cpe., $2,292.25; 
Commodore Six—4-dr. sed., $2,382.75; club 
cpe., $2,358.50; conv., $2,951.50; Commo- 
dore Eight—4-dr. sed., $2,472; club cpe., 
$2,447.75; conv., $3,040.75. 

KAISER — Special — 4-dr. sed., $1,995; 
Traveler, $2,088; Deluxe—4-dr. sed., $2,- 
195; Vagabond, $2,288; conv., $3,195; Vir- 
ginian, $2,995. 

LINCOLN — 4-dr. sed., $2,574.50; club 
cpe., $2,527; Cosmopolitan—4-dr. town sed., 
$3,238; sport sed., $3,238; club cpe., §3,- 
185.50; conv., $3,948. 

MERCURY—4-dr. sed., $2,031; club cpe., 
$1,978.50; conv., $2,409.50; stat. wag., $2,- 
715.50. 

NASH—Statesman Super—4-dr. sed., $1,- 
738; 2-dr. sed., $1,713; club cpe., $1,735; 
bus. cpe., $1,633; Statesman Custom—4-dr. 
sed., $1,897; 2-dr. sed., $1,872; club cpe., 
$1,894. Ambassador Super—4-dr. sed., §2,- 


conv., 


064; 2-dr. sed., $2,039; club cpe., $2,060; 
Ambassador Custom—4-dr. sed., $2,223; 
2-dr. sed., $2,198; club cpe., $2,219. 


OLDSMOBILE — Series 76 — 4-dr. sed., 
$1,832 (deluxe, $1,974); 4-dr. town sed., 
$1,821 (deluxe, $1,963); 2-dr. sed., $1,758 
(deluxe, $1,900); club cpe., $1,732 (deluxe, 
$1,873); conv., $2,148; stat. wag. deluxe, 
$2,895; Series 88—(Hydra-Matic standard) 
—4-dr. sed., $2,244 (deluxe, $2,375); 4-dr. 
town sed., $2,233 (deluxe, $2,364); 2-dr. 
sed., $2,170 (deluxe, $2,301); club cpe., 
$2,143 (deluxe, $2,274); conv., $2,559; stat. 
wag. deluxe, $3,296; Series 98 — (Hydra- 
Matic standard)—4-dr. sed., $2,500 (deluxe, 
$2,594); 2-dr. sed., $2,426 (deluxe, $2,- 
520); conv. deluxe, $2,973; Holiday, $2,973. 


PACKARD — Eight — 4-dr. sed., $2,249; 
2-dr. sed., $2,224; stat. wag., $3,449; De- 
luxe Eight—4-dr. sed., $2,383; 2-dr. sed., 
$2,358; Super — 4-dr. sed., $2,633; 2-dr. 
sed., $2,608; Super Deluxe — 4-dr. sed., 
$2,919; 2-dr. sed., $2,894; conv., $3,350; 
T-pass. sed., $3,950; lim., $4,100; Custom 
—(Ultramatic standard)—4-dr. sed., $3,- 
975 conv., $4,520. 


PLYMOUTH — Deluxe P17 — 2-dr. sed., 
$1,507; Suburban, $1,855; bus. cpe., $1,- 


385.75; Deluxe P18 —4-dr. sed., $1,566; 
club cpe., $1,534.25; Special Deluxe P18— 
4-dr. sed., $1,644; club cpe., $1,617.50; 
conv., $1,997; stat. wag., $2,387. 


PONTIAC—Streamliner Six—4-dr. sed., 
$1,740 (deluxe, $1,835); sed. cpe., $1,689 
(deluxe, $1,784); stat. wag., $2,543 (de- 
luxe, $2,622); Streamliner Eight—4-dr. sed., 
$1,808 (deluxe, $1,903); sed. cpe., $1,758 
(deluxe, $1,853); stat. wag., $2,611 (de- 
luxe, $2,690); Chieftain Six—4-dr. sed., 
$1,761 (deluxe, $1,856); 2-dr. sed., $1,710 
(deluxe, $1,805); club cpe., $1,710 (deluxe, 
$1,805); bus. cpe., $1,587; conv, deluxe, 
$2,138; Chieftain Eight—4-dr. sed., $1,829 
(deluxe, $1,924); 2-dr. sed., $1,779 (deluxe, 
$1,874); club cpe., $1,779 (deluxe, $1,874); 
bus. cpe., $1,656; conv. deluxe, $2,206. 

STUDEBAKER—Champion Deluxe—4-dr. 
sed., $1,688.50; 2-dr. sed., $1,656.75; club 
cpe., $1,683; bus. cpe., $1,588.25; Cham- 
pion Regal Deluxe—4-dr. sed., $1,762; 2-dr. 
sed., $1,730.50; club cpe., $1,756.75; bus. 
epe., $1,662; conv., $2,086.25; Commander 
Deluxe—4-dr. sed., $2,019.25; 2-dr. sed., 
$1,987.75; club cpe., $2,014; Commander 
Regal Deluxe—4-dr. sed., $2,140.50; 2-dr. 
sed., $2,108.75; club cpe., $2,135; conv., 
$2,467.50; Land Cruiser 4-dr. sed., §2,- 
327.75. 

WILLYS-OVERLAND — Jeepster conv. 
$1,602.22; 4-cyl. stat. wag., 
6-cyl. stat. wag., $1,814.14; 
sed., $1,866.92. 


$1,708.89; 
6-cyl. stat. 
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Exports Trickle Along 


Foreign Markets Get Only 2.3 Percent of Cars, 
9.9 Percent of Trucks Built in August 


Only 2.3 percent of the nation’s 
record-breaking passenger-car pro- 
duction in August was exported, 
according to the Automobile Manu- 
facturers Assn. 

The total number of cars sold out 
of the country during August edged 
up slightly from the July sum, but 
trailed behind 1948 and 1947 
monthly averages. 

For the first eight months of 
this year, car exports accounted 
for 3% percent of production. 
The 1948 ratio was 6 percent and 
the 1947 ratio, 7.3 percent. 

A total of 12,740 cars were dis- 
patched to foreign markets in 
August, compared with 11,509 in 
July and 20,628 in August, 1948. 
Eight-month totals were 111,171 this 
year and 157,667 last year. 

In 1927 and 1928, AMA statistics 
show, more than one out of every 
10 cars built in this country was 
exported. The 10 percent figure for 
cars has not been equalled since. 

Truck shipments overseas de- 
clined for the fifth straight month 
in August, the unit total of 9,861 
representing 9.9 percent of produc- 
tion. There were 9,921 trucks ex- 


Illinois Names 
Repeat Winner 


To U.S. Roadeo 


SPRINGFIELD, Ill. — Forrest 
Garrison of Melvin Trucking Co., 
Peoria, in the tractor and semi- 
trailer division, and E. K. Johnson 
of Keeshin Motor Express, Chicago, 
in the straight truck class, will 
represent Illinois at the American 
Trucking Assns. roadeo champion- 
ship in Boston. 

Garrison, a repeat state winner, 
and Johnson qualified by capturing 
the titles in competition staged 
here by the Central Motor Freight 
Assn. 

Surviving the midwest finals of 
the National Automobile Trans- | 
porters Assn. competition were | 
Lawrence L. Smith, driver for Arco 
Auto Carriers, Inc., Chicago, and | 
Harold G. Dunn, George F.. Burnett 
Co., South Bend. Smith won the| 
truckaway division and Dunn was | 
first in the driveaway class. 

Walter Belson, ATA public rela- 
tions director, told 350 attending a 
roadeo banquet meeting of the 
Central Motor Freight Assn. that 
the American public was still not 
sufficiently aware of the tremen- 
dous contribution being made by 
trucks to the nation’s economy. 

Belson characterized as “ridicul- 
ous” the charges “being voiced in 
some quarters” that trucks ruin 
highways. 

“Nobody can honestly say what 
is the maximum that a highway 
can withstand, since no scientific 
investigations have ever been com- 
pleted in this field,” he said, adding 
that blame cannot be placed on 
truckers for highway deterioration. 


Firestone Hails 


Sub-Zero Rubber 


AKRON.—Discovery of a syn- 
thetic rubber polymer that will 
bounce instead of shatter at 75 
degrees below zero was announced 
last week by Firestone Tire and 
Rubber Co. 

In comparisons with GR-S and 
natural rubber, the new Arctic 
polymer has shown to outstanding 
advantages in tires tested under 
extreme sub-zero laboratory condi- 
tions, the company said. Tires don’t 
stiffen so much that they develop 
permanent flat spots when parked 
and treads don’t harden and chip | 
out. 





Torgler Buys Out Litz | 
In Williamsville, N. Y. | 


Formation of Torgler Motors, 
Inc. (Hudson), Williamsville, N. 


Y., has been announced. The 
company is headed by Arthur F. 
Torgler sr. His son, Arthur F. 
jr.. is vice-nresident. 

Torgler Motors has purchased 
the buildine and used-car lot of 
Deacon Litz Motors, Inc. The 
purchase price was not disclosed 
but the president of the new 
firm said the transaction repre- 
sented an “investment of about 


$100,000.” 


ported in July and 14,538 in August, 
1948. 


Nearly 12 percent of total truck 
output from January through 
August of this year has gone 
abroad. The unit total for the 
1949 period was 96,543, against 
136,324 in the similar 1948 period. 
Last year, truck exports claimed 
14.8 percent of production. The 1947 
ratio was 20.3 percent. In 1929, an 
alltime high truck export of 36.7 
percent was recorded. 

Bus exports also dropped off in 
August, with 24 units listed in this 
category, compared with 40 in 


STARTS LOW...35/s" 
LIFTS HIGH...20'/2° 
ROLLS EASILY 


REAR CASTERS—2” SINGLE 
BALL SWIVEL...FRONT 
CASTERS—4” STRAIGHT AXLE L 








July and 96 in August of last year. 
There were 501 buses shipped out 
of the country in this year’s Janu- 
ary-August period, against 1,456 for 
the first eight months of 1948, 

Export during August of 22,- 
625 cars, trucks and buses, in all, 
set a new postwar low of 3.4 per- 
cent of output for a given month. 
In August of 1948, 35,262 vehicles 
went to foreign markets. 


About 5 percent of all production 
during the first eight months of 
this year has entered foreign sales 
channels. The 1949 total of 208,215 
through August stacked up against 
295,447 in the identical 1948 period. 

The highest export year in 
history was 1929, when 733,762 ve- 
hicles were shipped abroad. The 
year 1928 was second with 582,713 
and 1947 third with 512,336. Last 
year 436,217 units were exported. 


_ ot 





Trailer Output 
Off a Third 
From °48 Rate 


WASHINGTON.—July (1949) ac- 
tivity in truck trailers was 14 per- 
cent below June and 33 percent 
below July, 1948, on an average 
working day basis, according to a 
Department of Commerce report. 

Production of truck trailers to- 
taled 2,197 units in July, compared 
with 2,817 units in June and 3,437 
units in July, 1948. Of the 2,197 
units produced in July, 1949, 2,109 
were complete trailers and 88 were 
trailer chassis. 

Shipments of truck trailers also 
decreased during July with 2,139 
units shipped compared with 2,711 


units shipped during the previous 
month and 3,773 units shipped dur- 
ing July, 1948. 

The report presents separate data 
on units produced and shipped for 
13 types of truck trailers. Figures 
are based on reports received from 
83 companies active during the 
month. These companies include all 
known producers manufacturing 
truck trailers with a rated capacity 
of five tons or more during the 
month, 


Hiserote to Beardmore 


Hiserote & Co. (Chevrolet), Be- 
loit, Kans., has been purchased by 
Earl H. Beardmore and his son 
Bill, who announced that the new 
business will be known as Beard- 
more Chevrolet Co. O. J. (Creamy) 
Hiserote was the former owner. 


LIFTS ANY CAR 
ON THE ROAD/ 


, KRW BUILDS IT FOR LONG LIFE 


1 KRW SELLS IT FOR ONLY 


@ This improved KRW 2-Ton Hydraulic Jack will easily 
handle any car on the road today with a minimum amount 
of pumping effort. It pumps through a handle motion of 
45 degrees with only a quarter left turn of the handle 
necessary to operate the release valve. Handle can be 
quickly removed with a half right turn...a real space sav- 
ing feature. Read these specifications and you’ll see why 
KRW is the leader in Garage Jack 

Sales. Here they are: 


THE KRW 2-TON HYDRAULIC JACK 


“A Jack is no Better than its 
rowee PLANT”...KRW 


BY PASS VALVE 1 EE, CLEANING RELEASE VALVE. 


@ From the pumping plunger to the raising piston the 
oil in a KRW Jack travels in a single casting. It just can’t 
get out or leak. All connecting passageways are drilled. 
There are no particles of loosened core sand to lodge 
under valves and score cylinders. Pump is of displace- 
ment type therefore no troublesome cup washer is 
required on end of plunger. Packing around plunger 
after 260,000 test lifts showed no trace of leakage. 
Release valve is held closed by the oil pressure. Dirt 
between valve and seat can be flushed away by opening 


*58°° 


F.0.B. FACTORY 


SPECIFICATIONS KRW 2-Ton Jack 


@ Lifting capacity 2 tons (4000 lbs.). Weight 110 lbs. 
Length overall, including handle, 6’ 1”. Length of chassis 
294". Length of detached handle only 49”. Floor to top 
of rest pad when down 3%". Floor to top of rest pad when 
up 20%". Floor to top of handle when upright 54”. 
Floor to highest point of jack body 6%". Width of jack 


pint. 


the release valve. There is no release valve failure in a 


KRW Jack. 


OD RT a 


WORLD'S LARGEST MANUFACTURER OF GARAGE TOOLS AND EQUIPMENT 


215 MAIN ST. 


BUFFALO 3, N.Y. 


° Enclosed find check ( 


payment for............ 


ee an al ao gs a 


body 10%”. Rear casters 2” diameter, single ball swivel. 
Front casters 4” diameter, straight axle type. Swivel pad 
4" x 5'4", curved to fit modern cars. Oil capacity 9/16 


SAVE MONEY * ORDER TODAY ¢ USE THE COUPON 


All prices subject to change without notice. 


ee ee ey ee gy, gy Oy 


K. R. Wilson, 215 Main Street, Buffalo 3, N. Y. 


KRW 2-Ton Jacks @ $58.80 each. 
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FROM BROWN TO MICHIGAN'S CHEER LEADERS—University of Michigan's cheer leaders 
had cause for cheers of their own at this recent presentation ceremony in Ann Arbor. 
Huron Motor Sales (Oldsmobile), Ann Arbor, Mich., supplied this 1949 Series 88 deluxe 
sedan to the university for the use of the cheer leaders during the football season. The 
car is painted a deep blue and the cheer leader insignia is finished in gold. At the right, 
Dave Lake, head cheer leader of the "maize and blue,” accepts the car keys from William 
E. Brown jr., mayor of Ann Arbor and president of Huron Motor Sales. The two Huron 
employes witnessing the ceremony are Duncan McFayden, left, sales manager, and W. J. 
LaCoe, right, general manager. 


total of $601,546.12, according to 
State Highway Superintendent J. 


Wyoming Reports 


Record Gas Take 


CHEYENNE, Wyo. — Wyoming’s 
gasoline tax collections in Septem- 


R. Bromley. 

The highway department’s Sep- 
tember collections, covering August 
sales, nearly doubled the prewar 
record of $373,381.60 set in the same 





ber soared to a new alltime high | month of 1941. 
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Eprror’s Note: In a nebulous 
way, we've heard of the Ameri- 
can Automobile Dealers Assn. for 
several years as a local group. 
When the group announced plans 
to solicit membership on a na- 
tional basis, we decided to take 
a closer look at the “organiza- 
tion.” Here is the report: 

By Bernie Thomas 
Associate Editor 

DETROIT.—Plans of the Ameri- 
can Automobile Dealers Assn. “to 
go national” would seem to be too 
big for its britches, according to 
an investigation of the group con- 
ducted in the past two weeks by 
Automotive News. 

Essentially a Detroit setup at 
present, the AADA is headed by 
William J. Chalker, president, and 
Richard Giddey, vice-president and 
treasurer. 

As treasurer, Giddey admits 
that he has never made a finan- 





| cial report to AADA members. 


Association Says It Will Go National; 
Chances Appear Dubious 


SERVICE SECTION 


sentative available. A phone call to 
AADA “headquarters” merely gets 
you in touch with a young lady wo 
immediately informs you that you 
have been connected with Wooi- 
ward 2-5500. 

“No,” she said all 
“Mr. Giddey isn’t in.” 





ealer Group? 





last week, 





The AADA is anywhere from an 
eight to 10-year-old group. “Mr. Chalker isn’t in either.” 

Giddey describes the AADA as On query, she will tell you 
“a nucleus” of better things to/|frankly that Mr. Giddey and Mr. 
come. Recently, the association and | Chalker merely have a mailing ad- 
Giddey have made an unsuccessful | dress at 439 Penobscot Bidg., and 
effort to get a salesman’s licensing |she forwards phone call messages 
law through Michigan’s legislature. |to them. 

Chalker is a former Chevrolet; The AADA’s membership appli- 
dealer and Giddey a former inves-| cation also lists a Wilbur DeYoung 
tigator for the Michigan secretary/as one of its legal counsel. Al- 
of state. Both have a wide ac-/though he calls Giddey “a good 
quaintance in Detroit retail auto-/ friend,” DeYoung thinks this claim 
eae ae that AADA’ is somewhat exaggerated. 

ey claims tha Ss pres- “| ae 
ent membership is composed of that es aoe DeYeuns 
about 100 new-car and 400 used-car enld last week. Ele said fer what 
dealers in the Metropolitan Detroit legal services he has performed 
area. He declines, however, to ex- for the AADA “and Giddey,” he 
pose AADA’s membership list to has never at anytime sescived 
outside scrutiny. 

On its membership application, "ome te “the AADA costs 
the AADA designates 439 Penob- P . 


scot Bldg., Detroit 26, Mich., as 
headquarters for the association. 
Both Giddey and Chalker are ex- 
tremely difficult to reach there. 

Nor is any other AADA repre- 


$15 annually. AADA is not incor- 
porated and, according to Paul 
Graves, manager of the Detroit 
Automobile Dealers Assn., is not 
recognized as an official automo- 
bile dealer body in Lansing, Michi- 





WATERBURY-HA 


MODEL 80 VALVE REFACER 


A quiet valve tappet mechanism — without tappet adjustment — can now be achieved by an 
exclusive Waterbury-HALL refacing method. No need for tedious experimentation. No need for 
repeated visits from the customer. Simple synchronization of the valve refacer and its stem 
grinding attachment, with a Waterbury-HALL depth gage, permits grinding with proper clear- 
ance first time — no adjustment needed. Fill in the coupon below for complete information. 


Address to Your Jobber or Direct to: 





Send for Free Descriptive Literature 


° 4 Gentlemen: 
Write the factory, Waterbury 91, Conn., . 1 am interested in the Model 80 Valve Refacer and attachments, 
or see your jobber for your copy of 8 which permit valve refacing with elimination of tappet adjustment. 
y ” care : This will put me under no obligation. 
Synchronized Valve Servicing and other { iat 
. ais a — — 
literature pertaining to the Waterbury- 1 = appress 
HALL line of Engine Rebuilding Equipment. . tet ee ses one _ STATE _ 
Te 


ay per? 
THE TERE gui? 
pr 
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Waterbury-HALL Water 


WATERBURY TOOL | Heights, 
Division of Vickers Incorporated 


810 EAST AURORA STREET, WATERBURY 91, CONNECTICUT 


Valve Seat Grinders © Crankshaft Grinders ® Cylinder and Hydraulic 
Broke 


Hones © Ring Ridge Reamers 


THE LINE OF LEAST RESISTANCE—WATERBURY-HALL 


gan’s capital. 

Graves also expresses some doubt 
regarding Giddey’s claim that the 
AADA is “Detroit’s largest auto- 
mobile dealer organization.” 

Giddey says that AADA mem- 
bers who think the association 
provides free legal advice are 
under a false impression. In so- 
liciting new memberships, he 
says, he is going to emphasize 
that such is not the case. 

In the past, the AADA has spon- 
sored a radio program to espouse 
goodwill for its members. This, 
along with publication of an asso- 
ciation magazine, has been sus- 
pended. 

But both, according to Giddey, 
will be revived at a later date. The 
AADA, he says, definitely has plans 
to go on a national basis. 

Giddey, according to reliable au- 
thority, has been named in two 
court judgments against him. One 
resulted from the financial failure 
of a radio program. The other 
emanated from printing expenses 
in putting out the AADA magazine. 


Ford of Canada 
Lists Top-Rank 
Personnel Shifts 


WINDSOR, Ont. — Ford Motor 
Co. of Canada, Limited, has an- 
nounced several top-rank personnel 
changes affecting both overseas 
subsidiary companies and its Cana- 
dian organization, 

Hubert C. French, former Ford of 
Canada executive who has been 
managing director of Ford Motor 
Co. of Australia, Ltd., since 1924. 
will retire from that position June 
|} 1, 1950, to become chairman of the 
| board. 

His successor will be Charles A 
Smith, formerly of Winnipeg and 
Windsor, who has been managing 
director of Ford Motor Co. of South 
Africa, Ltd., since March, 1948. 

John S. Richards, formerly of 
Winnipeg and now district man- 
ager for the Ford and Monarch 
division at Toronto, will become 
managing director at Port Eliza- 
beth, South Africa, late this year. 

Richards will be succeeded at 
Toronto by Harry R. Bradley, sales 
executive assistant at Ford of 
Canada’s home office in Windsor, 
while J. Kenneth McKay, now as- 
sistant district manager for the 
Mercury-Lincoln-Meteor division at 
Toronto, moves to Windsor to take 
over the duties of sales and execu- 
tive assistant. 


bury 91, Conn. 


| . LaFrance Truck 
er Sues for $492,000 


ELMIRA, N. Y.—A civil action 
for $492,000, brought by Ward La- 
France Truck Corp. of Elmira 
against Great American 
|Industries, Inc.. New York. has 
opened before Judge Harold P. 
| Burke in federal court here. 
| The truck company said that it 
|} paid $3,008,057.88 for the business. 
equipment and other assets of 
Great American Industries on Dec. 
30, 1947, and charges that the in- 
ventory and statement of indebted- 
ness on which the purchase price 
was based were incorrect. 
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Road Fund Diversion 
Rises 11 Percent 


WASHINGTON, — In a special 
press statement last week, the Na- 
tional Highway Users Conference 
noted that “diversion to other uses 
of special taxes paid by highway 
users for road purposes increased 
sizably in 1948 despite demands for 
more highway funds and for new 
taxes to finance highway improve- 
ments.” 

The NHUC stated that diversion 
last year increased 11 percent over 
1947. The total diverted in 1948 was 
$189,370,000, according to figures 
supplied by the Bureau of Public 
Roads. 

Of the diverted money, it was 
said, some $97,000,000 went to 
state general funds; about $41,- 
000,000 went to county and local 
general funds; $45,000,000 was 
lumped under “education” and 
$6,000,000 went for other purposes 
(ranging from mosquito control 
to harbor improvement). Yet all 
the money, according to NHUC, 
was paid by highway users in 
highway use taxes (such as gas 
taxes and registration fees) 
which were first levied for high- 
way purposes. 


New York, which lacks an anti- | 


diversion constitutional amendment 
such as that in the law of 21 
other states, was the biggest 
diverter, it was shown. Some $71,- 
444,000 paid in highway use taxes 
was not spent for highway pur- 
poses. This was almost half of the 
highway use taxes paid there. 

Rhode Island was a close second 
in percentage, diverting 40.9 per- 
cent, or $4,023,000. In that state a 
campaign is under way to impose 
a legal “ceiling” on diversion. 

In states lacking any constitu- 


NSPA Slates 
Four Sectional 


Nov. Meetings 


CHICAGO.—A series of four sec- 
tional business meetings will be 
held next month by the National 
Standard Parts Assn., it was an- 
nounced last week by J. L. (Jack) 
Wiggins, executive vice-president, 
who emphasized also that this plan, 
a replacement for the annual NSPA 
convention, has been authorized by 
the board of directors following a 
poll in which members endorsed it. 

Dates and places for the sectional 
meetings will be: 

Nov. 1—President hotel, Kansas | 





City, Mo. 
Nov. 4—Hotel Fort Shelby, De- 
troit. | 
Nov. 9—Edgewater Beach hotel, 
Chicago. 


Nov. 17—Statler hotel, Boston. 
Each of the conferences will start 
at 10 a.m., and continue throughout 
the day, with time out only for a| 
“dutch treat” luncheon. The plan | 
also calls for an open forum period 
after each talk or presentation for 
purposes of questions, answers and 
discussions by those present. 
Practically every phase of whole- | 
sale business management will be | 
covered at each meeting, with C. R. 
Crowder, president, G. Walter) 
Kleinschmit, senior vice-president, | 
and C. C. Tapscott, junior vice- | 
president, of NSPA listed among | 
the speakers. 
Other discussion leaders and| 
speakers will include W. A. Kirk- | 
patrick, chairman of the NSPA|} 
catalog committee; Harold T, Half- 
penny, legal counsel; George W. 
Stout, wholesaler advertising coun- 


sel, and Wiggins. 


Chevrolet Dealers Fete 


Rochester Independents 

ROCHESTER, N. Y.—More than 
600 independent garagemen and 
wholesale parts customers in this 
area jammed the hall at the cham- 
ber of commerce at the annual 
banquet of the Rochester Chev- 
rolet Dealers Assn. 

Principal speaker was William 
G. Power, manager of the Metro- 
politan city department of Chevro- 
let. Guests included C. S, Glock, 
Chevrolet’s Buffalo zone manager; 
L. Averill, assistant regional man- | 
ager; A. B. Morgan, Buffalo man- | 
ager, and F. C. Silvey, regional | 
parts manager. 


tional safeguards for road funds, 
these were the 1948 diversion 
figures: 

Florida diverted $23,141,000, or 
36.1 percent of its highway use 
taxes. 

Delaware diverted $1,042,000, or 
22.8 percent. 

The District of Columbia di- 
verted $1,242,000 or 12.4 percent. 

Louisiana, which has the na- 
tion’s highest gasoline tax, nine 





cents a gallon, 
or 11 percent, 

Tennessee, whose voters this year 
will have the opportunity to vote 
on a_ constitutional amendment 
prohibiting diversion, spent $5,084,- 
000 in highway use taxes for non- 
highway purposes, This was 10.4 
percent of special highway use 
taxes collected. 

Some 20 other states used high- 
way use taxes in varying amounts 
for non-highway purposes, accord- 
ing to the NHUC. 


Brand Builds 


Brand Motor Co. (DeSoto) has 
broken ground for a new plant in 
the 5500 block of York Rd., Balti- 
more. The firm is now located at 
4401 York Rd. and is headed by 
Roydon Ricks and Ewing Brand. 





HE RESOURCES 


diverted $4,301,000, M. ass 


Truckers 
Test Ban Against 
Sunday Hauling 


FALL RIVER, Mass.—Test of a 
law which, if upheld, would bar 
trucks from Massachusetts high- 
ways on Sundays, has begun in 
district court here, as eight truck 
drivers were charged with violat- 
ing the statute. 


Seven pleaded not guilty, while 
the eighth was declared defaulted. 


Complaints brought by State 
Trooper William J. Harvey were 
based on a state law declaring that 
“whoever on the Lord’s Day keeps 
open his shop, warehouse or work- 
house or does any manner of labor, 
business or work, except works of 
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This ““Shadowgraph”’, or optical comparator, enables 
a Muskegon inspector to study and measure piston 
rings at a magnification of 31 diameters. 

In the photograph the inspector is checking the profile 
or contour of a grooved and channeled oil ring. At the 
same time, by means of a transparent chart, she can 
measure the width of the lands and depth of the channel. 


\ 
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“It is Muskegon’s firmly established policy to sell exclusively to 
manufacturers (1) for installation as original equipment and (2) for 
resale for service purposes.” 
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necessity and charity, shall be pun. 
ished by a fine of not more than 


Court attaches said the law, if 
enforced, also would apply to out- 
of-state trucks. They said they ex- 
pected appeals if the law is upheld 
in district court. 





Scott Presents Second Car 
To Holyoke (Mass.) High 


For the second time in as many 
years, Herbert W. Scott, president 
of Herbert W. Scott Motors, Inc. 
(Chevrolet), Holyoke, Mass., has 
donated a new Chevrolet with dual 
controls to the Holyoke high school 
drivers’ education program. 


He has also supplied drivers’ 
education classes with 500 copies 
of Emily Post’s “Motor Manners,” 
the blue book of traffic etiquette. 


E POT 


Because of the size of the magnified image, such meas- 
urements are more accurate than those made with 
ordinary micrometers or depth gages. 

Complete facilities for inspection are but one of the 
rich resources, in both plant and personnel, that stand 
behind Muskegon’s unique policy. 


Faston Ring? 








“‘THE ENGINE BUILDERS’ SOURCE’ 











Used Cars Hold; 


By Gordon Hebert 
Staff Correspondent 

NEW ORLEANS.—After shatter- 
ing an alltime high in new-car 
registrations in July, New Orleans 
came right back in August to break 
the previous month’s record by reg- 
istering 1,225 cars, a 36.5 percent 
increase over August of last year. 

Total new-car sales for the first 
eight months now stand at 7,689 
as compared with 5,433 for the like 
period last year. 

Besides establishing a high 
mark in new-car sales, the Cres- 
cent City set a postwar peak in 
truck registrations by selling 238 
units in August. The previous 
high month was May when 214 
trucks were sold. The third high- 
est was 199 in June. July sales 
totaled 175. 

Dealers, with exception of those 
in low-priced lines, are able to offer 
immediate delivery on most body 
styles. A greater number of new 
cars are being sold today without 
a trade and minus “equipment.” 

There is no doubt that dealers 
are back “selling” cars as sales 
forces are being enlarged and sales- 
men are being returned to a com- 
mission basis. 

New-car dealers are fast getting 
back into the used-car business. At 
present only six dealers have not 
yet opened used-car outlets and 
half of this number are in the 
process of doing so. Dealers have 
been very fortunate in “whole- 
saling” their tradeins for such an 
extended period with new-car vol- 
ume at such a high peak. 

Although the used-car business 
is considered fair by most dealers, 
it is beginning to get “spotty” 


New Orleans Sales Soar 


1,225 Car Registrations in August Set Record; 
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Service Improves 


to normal. Stocks are being kept 
down. Used-car volume was about 
the same in August as it was in 
July, according to operators. 


Here is an example of how used- 
car prices are returning to normal 
as explained by one dealer. He said 
six months ago cars in the low- 
price field being traded for a used 


1946 model were bringing $1,495. 
Today the price is down to $1,050. 
The market has also taken a de- 
cided decline on used ’48 models. 


Service and parts business, after 


lagging for a few months, showed 
a big improvement in August. 
Practically every dealer reported 
an increase—ranging from 5 to 50 
percent over July. 

One dealer, who had a drop of 
20 percent in July over June, en- 
joyed his biggest month in August 
with a 50 percent increase over 
July. This dealer also stated that 
his parts business in the surround- 
ing area also showed a big upturn 
in August. 

Another dealer, who started in 
business the first of this year, has 
been showing a steady monthly in- 
crease in service, and his August 
volume jumped 33 percent over the 
previous month. 

The reason for the big improve- 
ment in this end of the business, 
as pointed out by one dealer, is 
that car owners are returning to 
their respective dealers for re- 
pairs. 

Light-truck business is exceed- 
ingly good as shown by registra- 
tions. Most dealers say that the 
“heavy stuff” is moving fairly well. 

One exclusive truck dealer, a 
branch operation, said that when 
its factory recently closed down for 


















BARNETT-WHITE CO. IN TAFT, CALIF.—The Dodge dealership recently moved into its 


new home, which covers 14,400 square feet. 


a change in model, he was com- 
pletely out of stock on some heavy 
units and was forced to draw from 
other branches in the country. 
Finance people say installment 
buying has returned. All reported 
good business. A branch of a na- 
tional concern reported a million- 
dollar increase for July and August. 


Coltrin Sells Interest 


In Akron Dodge Deal 

AKRON. — Charles Coltrin, for- 
mer secretary-treasurer of Spot 
Motor Co. (Dodge), has sold his 
interest in the company to enter 
the real estate business. Coltrin 
has become vice-president of the 
Security Realty Co. of Akron and 
will handle commercial property. 

Before joining Spot Motors, Col- 
trin was executive secretary of the 
Akron Automobile Dealers Assn. 
and later the citizens postwar plan- 
ning committee. 





and prices are rapidly returning 


NOW! COMPLETE FENDER 


TO FENDER PROTECTION 
AT ORDINARY GRILLE 
GUARD COST! 










Only the 1949 Chevrolet Kargard Supreme 
is illustrated 


The New ERIE KARGARD SUPREME 


Dealers from every corner of the nation are saying this 
is the hottest, fastest moving, easiest-to-sell grille 
guard the automotive industry has ever seen. And an 






NO OTHER GUARD HAS THESE 


FEATURES! 


1 Gives complete fender to fen- 
der protection yet costs virtu- 
ally the same as an ordinary 
grille guard. 

2 Withstands a heavier impact 
than any other guard because 
of the shape of its formed 
metal design and the method 
by which it is braced to the 


overwhelming majority of dealers’ customers are hap- 
pily buying complete protection instead of partial pro- 
tection—especially with the cost virtually the same. 


Specifically designed and styled to harmonize with 
the beautiful lines of each 1949 car, the new Erie 
Kargard Supreme is now available for BOTH FRONT 
AND REAR of the 1949 Oldsmobile and 1949 Chevro- 
let, and for the front only of the 1949 Buick. Soon avail- 
able for front and rear of 1949 Plymouth and Dodge. 


frame. 


Guaranteed rustproof — bril- 
liant chrome plating identical 
with new car chrome specifica- 
tions. 

4 Simple, quick installation. 

At better jobbers everywhere—call your jobber NOW. 


ERIE MANUFACTURING CO., INC. 


2635 SOUTH WABASH AVE., CHICAGO 16 


World's Oldest Grille Guard Maniufachnrer 





N. D. Assn. Backs 
Youth eements 


On Safe Driving 


FARGO, N. D.—North Dakota 
automobile dealers are cooperating 
in sponsoring for the first time in 
the state a “man-to-man” and 
“dad-to-daughter” agreement pro- 
gram with the thought of impress- 
ing both the parent and teen-ager 
with the responsibility involved 
when driving the family car. 

The safety campaign, which got 
under way Sept. 17, is sponsored 
by the Automobile Dealers Assn. 
of North Dakota in cooperation 
with the North Dakota safety co- 
ordinating committee of which 
Gov. Fred G. Aandahl is chairman. 


George Dixon, secretary of the 
dealer group, said every public and 
parochial school student over 16 
would be handed an agreement 
blank which they would be asked 
to fill out, sign and return. Per- 
sons up to 25 are being encouraged 
to sign. 

Eight good driving practices 
which the young drivers agree to 
observe while using the family car 
are outlined in the agreements. 


Critical 


(Continued from Page 30) 


resistance on the part of the 
buyers. 


Service volume has declined but 
not in direct proportions. It is re- 
ported that service volume has 
been spotty with weeks fair, fol- 


lowed by periods of sharper 
decline, 
The Automobile Dealers Assn. 


here is not overly optimistic on the 
immediate future which depends 
greatly upon the trend of business 
conditions throughout the country. 
In recent weeks, unemployment 
| has dropped slightly in neighboring 
areas but New Britain has gone 
jagainst the general trend and 
|fallen another 1 percent to a new 
| low, 


It is felt that the next month will 
|be a vital one in this area, and if 
| the present general trend can be 
halted, optimism may return to the 
buying public with the resultant 
|encouraging effect on business and 
general conditions. 


Conn. Reorganizes 
Road Department 


Reorganization of the Connecti- 
cut highway department, “designed 
to give a greater return for the 
|money spent,” will go into opera- 
jtion about Nov, 1, according to 
| Highway Commissioner G. Albert 
| Hill. 

Hill said the reformation, which 
is the result of more than two years 
of study and consultation, will be 
made within the department’s cur- | 
rent appropriation and without any 
personnel increase. The changes, he 
explained, will alter responsibilities 
and duties and will merge functions 
to effect time savings and other 
economies. 








Sewell Ups Savells 
Thomas E. Savells of Sewell 





Motor Co. (Lincoln - Mercury), 
Dallas, has been promoted to 
new-car sales manager, Carl and 
Ed Sewell have announced. 
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Vancouver Eyes 


Mark in Number 
Of °49 Tourists 


VANCOUVER, B. C.—Touris 
business is expected to set a nev 
record in British Columbia this 
year. 


During August, according to ths 
B. C. Tourist Assn., 103,465 tourists 
entered the province by car. This 
is an increase of 3.03 percent over 
the August (1948) figures. 


The August total was slightly be- 
low the July number of 112,326, 
but it is apparent that 1949 will 
set an alltime record. Tourist offi- 
cials believe this total will exceed 
1,150,000. 


Marcus Burns, manager of the 
Hotel Vancouver, in commenting 
on tourist trade, stated that the 
visitors were not as free in their 
spending as during the war years, 
but nevertheless appeared quite 
prosperous. 


Self-Inspection 


Phila. Drivers Offered 


Mobile Fitness Test 


PHILADELPHIA.—The Philadel- 
phia Inquirer has combined with 
the Philadelphia chapter of the 
Pennsylvania Motor Truck Assn. in 
sponsoring a “safe driver clinic 
week” as a public service to help 
all drivers determine their operat- 
ing fitness and for the correction 
of any scientifically determined 
faults in their driving habits. 

A mobile safe driver clinic made 
the rounds of the city to let driv- 
ers measure scientifically—for their 
personal use only—their best and 
poorest abilities to operate a mo- 
tor vehicle safely. 


Four specialists manned the mo- 
bile unit. All who take the test 
showed their license cards but no 
notation was made of the names 
or addresses of those tested. 


Packard Picks Walter 


Walter Motor Co., Norton, 
Kans., has been granted a Pack- 


| ard franchise. 









BUYING 
Burrrlap? 


Weel, it’s wise and 
thrifty te deal with 
folks who really know 
bur-r-rlap*...folks you 
know you can depend 
on. So for whatever 
grade you 
need ...look 
to Bemis / 










“Each year Bemis de- 
termines the grading 
of burlap from Indian 
jute mills. Bemis- grad- 
ing is accepted by 
producers and users 
alike as the standard 
for bintay» quality. 


BEMIS 


Detroit « Chicago « St. Louis 
Cleveland «+ Indianapolis 
and other principal _ cities. 


jNAME PLATES 
* PRECISION CAST... 

N ELIMINATING ALL DIE COSTS 
Quantities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
approval. Heavily chrome plated. 
Write for details. 


502 Locust Street 
Phila. 6, Penna. 
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Financial System Held a Cause .. . 


Severe Depression Seen If... 


LINCOLN, Neb. — Failure “to 
think in terms of demand for goods 
as well as their supply” and what it 
terms the lack of “a sound U. S. or 
world financial system” are cited 
by the University of Nebraska, in 
its Business in Nebraska bulletin 
as two basic factors underlying the 
present business recession and 
threatening a severe future depres- 
sion. 

After reviewing the current 
recession and noting indications 
that “perhaps the bottom has 
been reached,” the bulletin, pre- 
pared by the Department of Busi- 
ness Research, College of Busi- 
ness Administration, declares: 
“The question arises why we 
should have a recession at all, or 
why we cannot continue on the 
same high level or even the rising 
level which prevailed from 1939 
to 1948. Are recessions inevitable 
in the capitalistic system, as its 
critics claim, or are they problems 
whose solutions do not involve a 
radical change in the system? 
“The present slump seems to be 
caused by at least two basic faults 
in our thinking and acting during 
the past few years, The first fault 
is that we do not have a sound 
U. S. or world financial system. 

“We do not even know what 
would constitute a sound financial 
system. We know that a return to 
the gold standard would be futile, 
but we have not found anything 
to take its place. 

“The monetary system now in 
use here, in which government 
paper bonds form part of the 
security for government paper 
money, is certainly unsound. 

“The international financial sys- 
tem, which partially rests upon 
gold shipments, plus the pegging 
of foreign exchange rates and huge 
intergovernment loans, is another 

very unsound hodge-podge, 

“We have what amounts to a 
managed currency, both nationally 
and internationally, without accept- 
ing the responsibility for a proper 
management policy. 

“If our government and the other 
national governments cannot man- 
age to prevent great price inflations 
such as we have just experienced, 
along with dollar scarcities, mone- 
tary emergencies such as now 


Assembly Costs 
In Mexico Cited 
As Exorbitant 


MEXICO CITY.—A _ group of 
auto men, who charge that cars 
are assembled in Mexico at an ex- 
orbitant cost, have laid their case 
before Mexico’s senate. 

They cited the following sample 
price comparisons, based on the 
current exchange rate of 8.65 pesos 
per dollar: 

A Chevrolet, retailing in the U. S. 
at $1,460 (12,640 pesos), paying 400 


pesos freight and 1,564 import duty, | 


costs 14,604 pesos here. The assem- 
bly plants, however, ask 24,475 
pesos for the identical car set up 
in Mexico. 

Ford’s U. S. retail price is $1,472 
(12,750 pesos). With 400 pesos 
freight and 1,575 pesos import duty, 
it costs 14,725 pesos here, but the 
assembly plant price is 24,843 pesos. 

A Buick Super, with freight and 
duty, costs 20,896 pesos when di- | 
rectly imported, but the plant price | 
is 32,200 pesos. The Buick Road- | 
master has an imported cost of | 
26,896 pesos. The plant price is | 
38,400 pesos. 

An imported Lincoln costs 24,684 
pesos; plant price, 35,400 pesos. A 
Mercury imported costs 19,764 
pesos; plant price, 31,000 pesos. 


Court Upholds Virginia’s 


Anti-Closed Shop Law 
RICHMOND, Va.-—Virginia’s con- 
troversial anti-closed shop law, 
which says a worker cannot be 
forced to join a union to get or 
hold a job, has been upheld by the 
state’s supreme court of appeals. 
The “right to work” act was 
passed over bitter labor opposition 





at a 1947 special session of the 
State legislature. 


afflict England, and the necessity 
for continual loans by the 
then we shall have to find some 
other solution—for instance, inter- 
national money backed by staple 
commodities such as wheat and 
copper. 

“Recessions and depressions 
will never be controlled without 
a sound finance. Unsound money 
is a poor foundation upon which 
to try to build prosperity. 

“A second basic difficulty has 
been the reliance upon a big supply 
of material goods as the solution 
for all ills. The nation accepted the 
world war as a challenge to in- 
crease our production and has been 
trying to establish peace after the 
war by a still further increased 
production. 


“Under the Marshall plan and the 
proposed arms shipments, we have 
endeavored to solve the European 
problem in terms of goods. 


“The important problems of or- 
ganization and_ distribution of 
goods have been neglected. Until 
we learn to think in terms of a 





demand for goods as well as their 


S.,| supply we shall only be postponing 


our troubles. 

“In the past, American govern- 
ment controls of foreign trade 
have mainly been negative and 
preventive. We have had tariffs 
to prevent foreign competition, 
foreign exchange controls to pre- 
vent the dollar from becoming 
too dear or too cheap, and the 
Marshall plan to stop commun- 
ism. 


“We have built up European pro- 
duction in order to stop commun- 
ism and then maintained our tariff 
walls in order to prevent their 
products from being sold here. 


“Various nations are beginning to 
compete in the export market and 
it is evident that without better 
coordination there will be over- 
production in certain lines along 
with unemployment. 

“The present recession may come 
to a happy end in a short time but 
a severe depression is in prospect 
some years from now if the present 
tendencies continue.” 
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SELF-SUPPORTING CEILING—Floor obstructions were completely eliminated in the service 


department of Herralil-Owens Pontiac Co., 


Salem, Ore., by using a self-supporting dome 


in its recently-expanded building. Service and sales departments on the main floor utilize 
14,000 square feet, while 2,000 square feet is occupied by bulky parts storage above the 
showroom. The company soon will add a complete parts-merchandising store to round out 


this modern layout. 





Higher Insurance Rates 


Sought in N. Carolina 

RALEIGH, N. C. (UTPS)—Revi- 
sions in auto insurance rates in 
North Carolina are under advise- 
ment by the office of Insurance 
Commissioner Waldo C. Cheek and 
W. D. Hall, actuary for the Na- 
tional Automobile Underwriters 
Assn. 

High costs for damage repair are 
the chief reason for revision, ac- 
cording to actuarial studies, since 
prewar cars are insured under rates 


established on the basis of the 
costs of such cars when new. Re- 
pairs to these cars are now more 
expensive than anticipated at the 
time of classification, and thus new 
a are necessary, the association 
said. 


Greer & Allen Open 


Formal opening of Greer & 
Allen Motors (Oldsmobile), has 
been held at Danville, Ky. The 
firm awarded a new Frigidaire, 
cash and merchandise prizes dur- 
ing the opening. 








TWO SIDES— 


of the same coin 


The petroleum industry is celebrating Oil Progress 
Week, October 16-22. Here’s why this celebration 


should be of special interest to the automotive man. 


Undoubtedly the phase of petroleum progress that is of most interest to auto- 
motive people is the tremendous improvement in gasoline production—from 
the standpoint of both quality and quantity. Without an ample supply of high 
octane gasoline available at thousands of service stations, automobile manufac- 
turers could not, over the years, have steadily increased the compression ratio 


of their engines. 


The vast amount of high octane gasoline needed today is available because 
the progressive oil industry is quick to avail itself of new methods and new 
materials. The use of ‘‘Ethyl’” antiknock compound by more than 200 oil com- 
panies has helped refiners produce the gasoline needed by modern engines to 
bring out their full power and performance. Thus oil progress and automotive prog- 
ress have worked hand in hand in the development of American transportation. 


ETHYL CORPORATION, Chrysier Building, New York 17, N. Y. 








WASHINGTON.—Although small 
business men agree five to one that 
large companies do more good than 
harm, more than 50 percent believe 
that big business makes it harder 
for small business to prosper. 
Nearly 40 percent feel that govern- 
ment should limit the size to which 
a company may grow. 

Writing in the October issue of 
Nation’s Business magazine, Dr. 
Henry C. Link, vice-president of 
Psychological Corp., New York, 
gives in detail the findings of a 
survey of the attitude of small 
business toward big business, and 
concludes that, despite quite defin- 


$600,000 Additional Given 


To Fla.’s Vehicle Dept. 


A bill giving Florida’s motor ve- 
hicle commission an _ additional 
$600,000 to insure its full operation 
during the current biennium has 
been enacted by the state legisla- 
ture just prior to concluding a spe- 
cial session. 


Mr. Little Likes Mr. Big 


Survey Finds Small Business Is Friendly 
But Critical, Toward Large Firms 


ite and sharp criticisms at certain 
points, the total attitude of small 
friendly 


business is generally 
toward big business. 

Dr. Link points out, however, 
that “if the opinions of the gen- 
eral public are similar to those 
of the small business men re- 
ported here, it means that large 
business companies still have a 
big job of community relations 
ahead of them.” 

Psychological Corp., which con- 
ducts the Psychological Barometer, 
one of the oldest continuous polls 
of public opinion and buying habits 
in existence, reported the answers 
to a mail questionnaire from 500 
small business men. 

They were asked if, in their opin- 
ion, the government should limit 
the size to which a company, a 
labor union and a government bu- 
reau or corporation may grow. 

More than 50 percent said the 
government should not limit the 
size to which a company may grow, 
although a substantial number (39 
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ON THE SUNNYSIDE OF THE STREET—Sunnyside Auto Co. (DeSoto), Chicago, has opened 
this addition to its facilities. The new building is on Western Ave. and supplements activi- 
ties at the main building on Lincoln Ave. Sunnyside has operated for the past 28 years. 


percent) said the government 
should establish such a limit, 
However, Dr. Link points out, 
a large majority is in favor of 
having government limit the size 
of its own government corpora- 
tions (78 percent), and of labor 
union organizations (64 percent). 
To the question, “Which, if any, 
of the following has produced the 
most difficult problems for your 


business: large companies, labor 
unions, government bureaus, other 
small companies?”, the _ replies 
came: 58 percent for government 
bureaus, 20 percent for large com- 
panies, 20 for labor unions, 7 per- 
cent for other small companies. 
And, asked if they would rather 
compete with a private company, 
large or small, or with a govern- 
ment corporation, the small busi- 
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HOW THE NEW UNIVERSAL 
WEAVER HYDRAULIC 


WILL CUT TIME 
IN your SHOP! 


4A 


handling, and 
from Cadillacs 


removing, 
transmissions 
Lincoln Hydra-Matics, 


ing drive shafts, 


Here's a completely new piece of equip- 
ment for your shop—designed primarily 
to cut time in handling transmission jobs, 
but also efficient at many other undercar 
service jobs which heretofore have been 
considered tough, slow and dangerous. 

You have to see this hydraulically operated unit 
to believe what it can do for you. 
replacing Hydra-Matic 


Packard Ultramatic, 
Dynaflows and all other transmissions that may be 
removed from below. It may also be used for hold- 
gasoline tanks, 
jobber or write us for bulletin UL-624.... 
Manufacturing Co., Springfield, Ill., 






MODEL EC-130 
CAPACITY 800 LBS. 


It's ideal for 
and Oldsmobiles, 
Buick 


Ask yaur 
Weaver 


etc. 


U.S.A. 
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92 percent 


ness men answered: 


| with a private company, 4 percent 


with a government corporation, 
while 4 percent did not know. 


Significant, however, in view of 
current government action against 
big business, and past and current 
activities on behalf of small busi- 
ness, were the answers to the ques- 
tion: “Do big companies make it 
easier or harder for small business 
to prosper?” 

A total of 53 percent of those 
replying to the question said big 
companies make it harder for 
small business to prosper; 28 per- 
cent said “easier,” and 19 percent 
either did not answer or did not 
know. 

Dr. Link pointed out, however, 
that no matter what their criti- 
cisms of large companies, small 
business men agree five to one that 
large companies do more good than 
harm. 


This was shown in their answers 
to the question: “On the whole, do 
large companies do more good than 
harm, or more harm than good?” A 
total of 64 percent said large com- 
panies do more good than harm, 
while 13 percent said the reverse. 
The balance either gave no answer 
or said they didn’t know. 


New Glue Method 
Extends Life of 
Station Bodies 


JAMESTOWN, N. Y.—Some au- 
tomobile manufacturers are giving 
longer life to wooden station wagon 
bodies these days and cutting labor 
and material costs by an “electric 
chair” method of gluing, the Ameri- 
can Society of Mechanical Engi- 
neers heard here this week. 

The method, dielectric heating, is 
so flexible that it meets easily the 
changing requirements of new 
streamlining, W. H. Hickok, direc- 
tor of application engineering, 
Thermex division, Girdler Corp., 
Louisville, told the society’s Wood 
Industries Conference in Hotel 
Jamestown. 

Briefly, it consists of using high- 
frequency electrical energy to sup- 
ply the heat necessary to set the 
phenolic resin used as glue to join 
the wood members of door and 
body sections. The joints to be 
glued are respread with a viscous 
coat of resin, placed into their 
proper position in the electronic 
assembly jig and the pressure ap- 
plied. 

The high-freqency energy is then 
turned on for a few minutes (much 
as the “juice” in an electric chair 
would be), after which the press is 
opened and the frame removed. 


Need Good Men 
Industrialists Urged to Join 


Government Service 


NEW YORK.—A plea to Ameri- 
can industrialists to “step forward” 
and enter government service, be- 
cause “our government needs our 
best men 24 hours a day, every 
day,” was made by Gen. Omar 
Bradley, chairman of the joint 
chiefs of staff, in an address here 
at the annual meeting of the Na- 
tional Security Assn. 

“If you will help run our gov- 
ernment in the American way,” he 
declared, “then there will never be 
any danger of our government run- 
ning America in the wrong way.” 

Stressing that “with the trying 
years ahead, we need now more 
than ever outstanding men in pub- 
lic circles,” Gen. Bradley said that 
so long as the American taxpayer 
cannot afford to pay sufficient sal- 
aries to attract, in competition with 
business and industry, the men gov- 
ernment needs, then able citizens 
must make up, in patriotic devo- 
tion, the difference between the 
government’s executive pay scale 
and their salaries in business. 


Childers Elected President 


Of Chicago Buick Dealers 


C. E. Childers, head of Boule- 
vard Buick Co. and a former fac- 
tory official in Chicago, was elect- 
ed president of the Chicago Metro- 
politan Buick Dealers Assn. at the 
annual meeting. 

Other officers voted in were G. J. 





Sirovatka, Mahoney-Sirovatka Co., 
vice-president; J. J. Marshall, Joe 
Marshall Buick, secretary, and B. 
S. Gordon, Gordon Motor Co., 
treasurer. 
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expenditures. The tendency will be 
to ask for larger amounts year by 
year. 

“Guaranties applicable to invest- 
ments of American private capital 
in foreign countries may result in 
substantial costs to the taxpayers 
unless extreme care is exercised.” 

> . + 


Proposal for Guaranties 


a guaranties to private 
investors in undeveloped areas 
are set forth as an objective in the 
pending legislation, but without 
details. 

“If guaranties are to be approved 
by Congress,” the report declared 
“the proposed legislation should be 
rewritten and amplified. 

“Powers vested in the Export- 
Import Bank under the administra- 
tion bill are too broad. The nature 
of the risks against which guar- 
anties might be made should be 
specified in detail. There should be 
limitations as to the period and 
conditions of guaranties, and as to 
the total amount which might be 
obligated for this purpose.” 

Another danger involves the 
choice of areas to be aided, said 
the report, noting that some sec- 
tions of the world are unsuited for 
development and warning espe- 
cially against attempts to indus- 
trialize everything. 

“Economic progress must come 
mainly from efforts within a coun- 
try,” it was stated. “It cannot be 
imposed from without or even 
greatly advanced unless there is a 
genuine desire for national im- 
provement among a people and 


their culture, capabilities and 
natural resources are adequate.” 
* * * 


Britain’s Real Need 


REAT BRITAIN needs new op- 

portunities for trade which 
will earn her dollars and is not 
seeking “charitable aid,” Sir Staf- 
ford Cripps, Chancellor of the Ex- 
chequer, told the opening session 
of the Anglo-American-Canadian 
financial talks in Washington. 


He said he wanted to make it 


| very plain that the British did not 


come to Washington to seek “any 
special direct assistance beyond 
that which is already contemplat- 
ed under the Marshall pian.” 

What the United Kingdom does 
seek, he stated, is the creation 
of an economic association of the 
“like-minded” nations similar to 
the political association already 
achieved in the creation of the 
Atlantic treaty. 

Canadian Minister of Finance 
Douglas Abbott was even more 
outspoken about the need for an 
economic association of the de- 
mocracies. 

He warned that the North At- 
lantic Security treaty—“a concert 
of political action to stand against 
communism”—may be jeopardized 
if it is not backed strongly by an 
economic security pact. 

Sir Stafford outlined the major 
aim of Great Britain as the crea- 
tion of a high production, high 
multilateral trade world but this 
task “cannot be achieved by any 


single country alone” and he asked | 


American and British cooperation 
in building it. 
Unfortunately, he added, Brit- 


Urge Federal Aid 
For Road Net 


In Canada 


LAKE LOUISE, Alberta. — Fed- 
eral grants toward the cost of inter- 
provincial road connections were 
urged at the 30th annual convention 
of the Canadian Good Roads Assn. 





here. George Collins, deputy minis- | 
ter of the Manitoba department of | 


public works, made the suggestion 
as the next logical step in the de- 
velopment of communications in 
Canada. 

R. W. McColough, executive as- 
sistant to the minister, Nova Scotia 
department of highways and public 
works, described methods and costs 
of keeping highways open during 
winter months. He gave statistics 
on average annual snowfalls in 
Canada and the varying maximums 
and minimums within provinces re- 
corded at different centers. 


Automotive Washington 


(Continued from Page 12) 
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ain at the moment is faced with 
a crippling dollar crisis—the heri- 
tage of two world wars and dis- 
located world trade and will need 
some transitional help—not in 
money but in opportunities for 
expanding exports for dollars. 

Cripps proposed that Great Brit- 
ain on her part intends to “do 
everything that we can, especially 
in the sphere of government pol- 
icy, to reduce our costs of produc- 
tion and to enable our industries 
to supply on a competitive basis 
the goods which are needed by the 
rest of the world. 

He added that production must 
be coupled—Britain fully realizes— 


Oia ae / Steet 


a 


with steps “to sell our goods in 
the right markets.” 

Britain already has _ created, 
Cripps said, a dollar exports board, 
to push along this sales effort. 

But she needs help, he said. 

“The bringing of our earnings 
to a high level,” he warned, “does 
not depend upon ourselves alone.” 

“It depends also upon the op- 
portunities which are offered to us 
by the trading systems of other 
countries.” 

To the U. S. and Canada, Cripps 
then addressed this plea: 

“It would be the greatest pos- 
sible assistance and encouragement 
to us if the U. S. and Canada could 
take whatever steps are possible 
for them to enlarge our opportu- 
nities of earning, and to work to- 
ward preserving existing and cre- 
ating new opportunities.” 

The major aim in whatever steps 
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OLDS FETES IOWA PARTS AND SERVICE HEADS—Twenty strong, these parts and service 
managers of Oldsmobile dealerships in lowa are shown enjoying the fruits of victory. After 
winning a three-month contest for parts and labor business, they were flown in a chartered 
airplane from Des Moines to Chicago, where they enjoyed a gala day, including attendance 
at a major league baseball game. C. W. Schulze, Oldsmobile's zone manager in Des Moines, 
supervised the contest. 


create those permanent conditions 
of equilibrium which we are seek- 
ing,” Cripps said. 


are taken must be, he said, to bring 
about a dollar-sterling equilibrium. 
“No easy and quick nostrum can 
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Pate BP 


Wourpn’r you like to find a tested, proven way 
to pep up repair service sales and increase profits 
at the same time? Thousands of America’s most 
progressive shops are doing just that! Shops 
using Sun Diagnosis Equipment and Sun Pro- 
cedures report increases in service profits up 
to 25%. 


To all service shops, regardless of size, Sun 
offers not only the Diagnosis Equipment, but 
also complete tested procedures that put new 
life and new profits into your shop! 


One of Sun’s 400 Representatives will be glad 
to call to explain in full detail how Sun Diagnosis 
Equipment and tested Sun Procedures will work 
for you. He will explain the Sun “Test-Before- 

tepair’”’ Program, and the thorough mechanic 
training program. He will explain the business- 
getting, business-building materials provided 
by Sun. Write TODAY... tell us 
when you would like to have your Sun 
Representative call! He will bring 
with him your copy of the valuable, new 
“Dollars from Diagnosis” Booklet .. . 
all without cost, obligation or pressure. 






ELECTRIC CORPORATION 


6327 Avondale Avenve « Chicago 31, 
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Auto Advertising 


(Continued from Page 25) 


dence of the buying public and 
stimulate retail sales in all lines 
of business. 

In a@ personal letter directed 
to the executives of more than 
4,000 manufacturing establish- 
ments, Giannini, just returned 
from an extensive countrywide 
tour, pointed out that the poten- 
tial market for goods is far 
greater than that prevailing be- 
fore the war. 

Nearly 59,000,000 civilians are 
employed, he said, personal in- 
comes are high and there is a rec- 
ord increase in savings. Demands 
for goods which could not be sup- 
plied during the war are still run- 
ning strong. 

However, the retail customer ap- 
pears uncertain as to quality and 
future price trends and it seems 
to the bank, Giannini stated, that 
the situation could be substantially 
remedied by aggressive and re- 
sourceful salesmanship to convince 
the consumer that price levels are 
stabilizing and that high quality 


goods are now being offered at 
reasonable prices. 

As practical evidence of its 
own views, Bank of America is 
immediately launching its vigor- 
ous advertising and merchandis- 
ing program, which it calls its 
“campaign of confidence,” to en- 
courage the public to buy now. 

The bank will implement that 
with offers of low cost credit serv- 
ice either through its arrange- 
ments with more than 10,000 deal- 
ers and contractors or through the 


bank’s own branches. 
* a’ * 


Understanding 

Faustin J. Solon, vice-president 
of Owens-Illinois Glass Co., has 
been named chairman of Joint 
Committee on Improvement of 
Public Understanding of Our 
Economic System sponsored by 
the Assn. of National Advertisers 
and the National Assn. of Ad- 
vertising Agencies. He succeeds 
Don Belding, chairman of the 


executive committee of Foote, 
Cone & Belding, Los Angeles. 
Henry C. Flower jr., vice-presi- 
dent and director of J. Walter 
Thompson Co., was named vice- 
chairman of the joint committee. 
He succeeds H. M. Shackelford, 
vice-president in charge of sales 
promotion and advertising of 
Johns-Manville Corp. 
* o + 
Willard Tries TV 


A six-week test of television as 
an advertising medium has been 


launched by Willard Storage Bat-|- 


tery, H. E. Evans, merchandising 
manager, announced last week. 
The Willard program is being car- 
ried daily over Cleveland’s WNBK 
at 6:52 p.m. and features Joe Bova 
as the Willard Weatherman in a 
routine designed to entertain the 
entire family. Stressing the effect 
of weather conditions on automo- 
bile storage batteries, the program 
each day will include complete, up- 
to-the-minute weather forecasts, as 
well as entertainment features. 
s * . 

On Ad Bureau Roster 

Ten U. 8. and one Canadian 
daily have recently joined the 
approximately 1,000 U. 8. and 
Canadian daily newspapers 
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CARPENTER BUILDS NEW HOME—Carpenter Pontiac Co., Wyoming, Pa., has completed 
this building. An open house attracted visitors from miles around to enjoy refreshments and 
inspect quarters and facilities. There are 9,000 square feet enclosed, and separate overhead 


doors for each service stail. Not visible is a large sign at the rear of the building. 


which are members of the bureau 
of advertising, American News- 
paper Publishers Assn., Harold 
8S. Barnes, director of the bureau, 
has announced. 

They include: Atchison 
(Kans.) Globe, Casper (Wyo.) 
Star, Gadsden (Ala.) Times, Galt 
(Ont.) Reporter, Huntsville (Ala.) 


NEW PERFORMANCE...NEW EASE OF OPERATION. ..LONGER, MORE TROUBLE-FREE LIFE 


Umericas qrealeil hydraulic sewice Zacks 


No. 884 
4 tons 
capacity 


capacity 


THE 


NEW DELUXE 


i 


FEATURING THE 
REVOLUTIONARY 


New “'I.S.D."" power cylinder. 
Greater wear resistance and 
a more positive seal between 
cylinder wall and cup leather 
means longer jack life... 
smoother, trouble-free opera- 
tion, 


New self-centering finger tip 
control. Ingenious control mech- 
anism prevents valve seat 
wear and eccentric binding. It's 
leak-proof and trouble-free, 
provides more accurate control 
of lowering. 


NEW... 


Tolerance .0015” precision 
ground reciprocating parts. 
Wear from reciprocating parts 
reduced to minimum through 
centerless grinding to a toler- 
ance of .0015”—further assur- 
ance of long, safe, trouble-free 
service. 


New filtered “Hydra-matic” 
relief valve. A far reaching 
development modern hydraulic 
jack construction, this new valve 
eliminates cup washer scoring— 
one of the most frequent causes 
of jack failure. 


WALKER MANUFACTURING CO. OF WISCONSIN - RACINE, WISCONSIN + Also Makers of Wolker Silencers, Lifts, Oil Filters 


Times, Independence (Kans.) Re- 
porter, Kalispell (Mont.) Inter 
Lake, Las Vegas (N. M.) Optic, 
Livingston (Mont.) Enterprise, 
Norton (Kans.) Telegram and 
and Washington Court House 
(O.) Record-Journal. 

* * * 
Charles Perrine Dies 
| Charles Perrine, account execu- 
tive with Emil Reinhardt Advertis- 
|ing, Oakland, Calif., died suddenly 
|Sept. 27. He was formerly with 
|Ruthrauff & Ryan in Chicago as 
account executive, and before that 
had been manager successively of 
the Ruthrauff offices in Seattle, 
San Francisco and Hollywood. Per- 
|rine formerly was in newspaper 


work in Seattle. 
* * + 


Names 

Brooke, Smith, French & Dor- 
rance, Inc., has announced the ap- 
pointment of John S. Pingel to the 
merchandising staff in the Detroit 
division. Before the war he was in 
the advertising department of 
Dodge, and after the war he was 
with Reo as advertising manager 
for a period of two years. He was 
also with Fargo division of Chrys- 
ler. 

Florez, Inc., Detroit specialists in 
training and promotional programs, 
have made two important advances 
|to top management positions, it 
has been announced by president 
Genaro A. Florez. Hans A. Erne, 
formerly sales vice-president, is 
now executive vice-president and 
general manager. Paul Kelcourse, 
formerly comptroller and manager 
of the accounting department, is 
now secretary-treasurer. Erne and 
Kelcourse have also been elected 
to the board. 

Elwood B, Speonamore, formerly 
advertising manager of Seiberling 
Rubber, Akron, has joined the copy 
staff of Ross Roy, Inc., Detroit ad- 
vertising agency. Spoonamore was 
formerly associated with Goodyear 
Tire and Rubber and United Air- 
lines. 

Steve Richards is now in charge 
of public relations for Buick, He 
had previously been on the Kudner 
Agency publicity staff assigned to 
Buick. Kudner will continue to 
function in an advisory capacity as 
in the past. 


Church Bus 


Calif. Dealer Assists 
Pastor in Fund 


A message of thanks to Gary 
Walsh of Cato Walsh Co. (Chrys- 
ler), Woodland, Calif., appeared 
recently in the newspaper pub- 
lished by the First Baptist church 
of that city. 

Behind it lay a story of how 
Walsh assisted the church in rais- 
ing funds to purchase a bus so 
that local and rural church-goers 
}could attend services. 

Pastor Max W. Weniger dropped 
into the Cato-Walsh showroom for 
suggestions on how to go about 
raising money to buy the bus. 

Before he left, he had a $100 
contribution from Walsh which 
was matched by four other local 
merchants. The balance was pro- 
vided by other firms and individ- 
uals in sums ranging from $7 to $50. 


International—New Orleans 


W. E. Robertson, president of 
International Auto Sales and 
Service, Inc., has opened a Re- 
nault dealership in New Orleans 
at 1331 St. Charles Ave. Pearce 
Johnson is general manager. 
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New York Bankers Optimistic .. . 





Business Decline Seen Ending 


NEW YORK.—A more optimistic, resentatives were more optimistic 
business view was found by Fed-| about the future than they had 


eral Reserve Bank of New York) been a few months earlier,” the 


representatives calling on banks in | 
in the quarter ended | 


its district 
Aug. 31. 
“Those interviewed by our rep- 









‘Prestige’ Factor 
Cited as Blow 
To Cheap Car 


NEW YORK. Because Ameri- 
cans regard their cars as items of 
“neighborhood prestige,” plans to 
build cheaper and plainer cars may 
stay on the shelf ad_ infinitum, 
according to Pageant magazine in 
an article, “Why Can’t You Have 
a $1,000 Car Now?” The article 
appears in the November issue. 

The article points out that all 
consumers need to do to. get 









bank reported last week. 
“Manufacturing activity was still 


| well below the levels of a year ago, 
| but numerous plants were reported 
ito be stepping up their operations 
| again. 


Retail trade was still feel- 
ing the impact of reduced incomes, 
but established merchants appeared 
to be moving their stocks again at 
a normal pace, assisted in some in- 
stances by clearance sales at lower 
prices. 

“Inventories generally appeared 
to be in line with current sales, 
although shortages had shown up} 
in certain lines and some mer- 
chants were beginning to stock up 
in anticipation of brisker business 
in the fall.” 

After reviewing 


various other 





factors, 
cluded: 


bank’s con- 


the report 


“The opinion seemed to be quite 


widespread that the business de- 
cline had just about come to an 
end, at least for the time being, 


and that 


constituted a 


it had 


healthy and needed adjustment.” 


Most bankers, however, were still 


| pursuing cautious policies pending 
further clarification of the 
nomic picture.” 


eco- 


Parley Is Urged 
‘On Bus Accidents 
In New England 


HARTFORD, Conn. — Chairman 


Robert I. Catlin of the Connecticut 
highway 
suggested a conference of traffic 
safety officials in Connecticut, Mas- 
sachusetts, New York and Rhode 
|Island to find 
accidents are increasing. 


safety commission has 


reasons why bus 


The Connecticut official proposed 


cheaper cars is boycott the ones 1 
now on dealers’ floors. 

“But the industry is confident It Doesn t Pay 
that you won't,” it adds, “That's Illinois Mobile Crime Lab 
because ... the vehicle at the curb 


in front of the house is a raucous 
but socially acceptable announce- 
ment that my old man is in the 
chips, too, like your old man.” 

There are other reasons dissuad- 
ing auto companies from lighter- 
ear projects, reports Devon Rich- 
ards, author of the story. 

“You ask the questions,” Rich- 
ards says, “and the manufacturers 
will pitch them right back at you: 
‘How can you turn out a “cheap” 
car when people insist on buying 
the more expensive ones? What 
would cheap cars cost the industry 
in lesser sales in bigger cars that 
we're already tooled up for? 

“*‘We'’ve got a dealer problem. 
What would cheap cars do to the 
sales of second-hand cars that deal- 
ers have to get rid of?’” 

Reduced worker productivity and 
recent improvements in motor cars 
engineering-wise are other anti- 
smaller-car factors, the article says. 


Newfoundland 
Plans Highway 


A highway is to be built across 
Newfoundland, from St. John’s to 
Port Aux Basques, Premier Joseph 
Smallwood has announced. 

The highway will be a 20-foot- 
wide asphalt roadway running 
through some of the wildest parts 
of the country, and will cover about 
400 miles. It is planned on a four- 
year basis. 

A plan for building secondary 
roads as an unemployment relief 
scheme was also announced. 


Leopold’s Milestone 


Leopold Chevrolet Co., Lewis- 
town, Pa., has observed its 26th 
anniversary. 


Put Up for Sale 


that responsible traffic safety offi- 
cials from each of these states 
develop a sectional safety program 





|}ders that the buyer will have to 


SPRINGFIELD, Ill.—The Illinois 
department of public safety has 
offered the state’s mobile crime 
laboratory, built in 1942 at a cost 
of $55,000 for criminal investiga- 
tions and use at riots and disasters, 
for sale to the highest bidder who 
submits a “reasonable” bid. 

Donald J. Walsh, director of the 
department, said it had been used 
only about 20 times in the last 
seven years and never in a major 
disaster or riot. 

The 32,000-pound arsenal on 
wheels also has been used as an 
exhibit at conventions throughout 
the country. Walsh said he did not 
believe this was necessary. 

The armor-plated laboratory con- 
tains everything from a complete 
arsenal to a diving suit. Most of 
the equipment is in “like new” 
condition, never having been used, 
Walsh said. 

Walsh warned prospective bid- 





to assure 
operation of bus lines. 


|“because of 
and severity of bus accidents. We 
|are concerned when we learn that 
|a nationally known bus line was 
fined $7,000 in Philadelphia recent- 
ly because it was found guilty of 
|60 charges of disobeying Interstate 
|Commerce Commission safety reg- 
| ulations, 


that too many buses operate 
Connecticut at high speeds,” Catlin | 
said. 


maximum accident-free 


“We are concerned,” Catlin said, 
increasing incidence 


“It is a matter of apprehension, 


|also, when the government proves 
| drivers have been overworked, that 
| buses were used in faulty condi- 
| tion and that misleading reports of 
| bus line operations are filed. 


indicate 
in 


“Unofficial complaints 


| Wisconsin Increases 
License Plate Size 


dismantle the unit in order to move | 


| it from the state garage and will 
not be able to operate it on Iili- 
nois highways. Under existing state 
law, he said, the unit is 1,750 
pounds overweight on the rear axle 





| motorists 
|The motor vehicle department has 


MADISON, Wis.—Larger auto li- 
cense plates of new numeral de- 
sign will be issued to Wisconsin 
beginning this month. 


been forced to enlarge the size of 


and may not traverse Illinois high-|the plates and the design of the 


ways. 


figures, it explained, because of the 


“Besides being pretty useless, it’s | increased number of automobile 


also illegal,” Walsh said. 


Sutton Sells Building 
The building of Sutton Motor Co. 
(Kaiser-Frazer), 129 E. Sherman, 


Hutchinson, Kans., has been sold 
to Stewart-Reck Tire and Supply 


registrations. Many plates now re- 
quire six digits for the registration 
number. 

The department issues plates on 
a staggered basis, in a series of 12. 
Many series now have more than 
100,000 registrants, and the number 


of registrations is constantly rising. | 


Co. John Sutton, owner of the auto|The number of passenger automo- 


firm, said he has no definite plans 
for another location for his agency, 
but will continue his used-car lot 
at 131-135 W. Sherman. 


biles now stands at an alltime high. 
The total in July, at the close of 


the last fiscal year, included 851,157 | 
passenger cars and 192,000 trucks. | 


State and Federal Gasoline Tax Rates by Years 


(Compiled by Bureau of Public. Roads) 
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How One Dail Does ic a 








BOOK LEARNIN' AND ACTUAL OPERATION—The service training plan of Chrysler Corp.'s 
Master Technicians’ Service Conference is made available to dealers with any franchise in 
the area of Divver Motor Co. (Dodge), Bethesda, Md. 





| CUSTOMER SEES RECORD OF CHARGES—Joe C. Seegmiller (left), a customer at Divver 
| Motor Co. (Dodge), Bethesda, Md., is shown a ready-reference card file by Col. Paul 
| Divver. Files, which are open to customer inspection at any time, show complete service 
| history including all charges made for every owner's automobile. Date trace tabs indicate 
| mailing follow-ups at _30-60-90-120 day intervals. 


Service Plan 
Boosts Dealer’s 


‘Reputation 


BETHESDA, Md.--When_ word 
|gets around that an auto dealer 
is an enthusiast on the importance 
of proper diagnosis of service trou- 
bles to save money for his cus- 
tomers, lots of good things start 
to happen. A look at the unique 
service operations of Divver Motor 
Co. (Dodge) serves to illustrate the 
point. 

Here, for example, is a dealer 
who guarantees all work for a 
period of 90 days. What’s more, 
he goes out of his way to be sure 
that the customer remembers the 
guarantee and takes advantage 
of its terms. Divver refuses to 
close its books on even the sim- 
plest service problem until the 





| customer is completely satisfied. 


One of the many benefits accru- 


|ing from this policy is that very 


| important 


one called “new  busi- 


| ness.” Other benefits include a long 
| list of top-notch service men who 
|} want jobs with Divver, and that 


intangible but most important 
thing known as “public reputation.” 
The Divver campaign to strength- 


{en its service position started less 
|than a year ago when Col. Paul 
| Divver, owner, took advantage of 


| the 





TaKeD 





courses offered by Chrysler 
Corp.’s master technicians’ service 
conference. 

Divver was convinced that here 
was a practical means of making 
excellent mechanics out of good 
ones, since the program teaches 
mechanics the fundamentals of en- 
gineering principles and the latest 
methods of automotive service. He 
was impressed with the “tell, show 


and do” method of instruction, be- | 


ginning with the moving pictures 
and ending up with the “Mechan- 


ics’ Reference Book” and _ the} 
graded quizzes. 
But Divver added something 


more. The plan, intended to help 
dealers’ service personnel 
through schooling, was extended 
by Divver to mechanics in all 
dealerships in his area. 

In advertisements in local news- 





SPECIAL TOOL RACK—Unlike many service 
shops, Divver Motor Co. (Dodge), Bethesda, 
Md., does not require brass tags when work- 
ers remove tools. At closing time the board 
is checked and all missing tools brought in. 


Here Skip Schifflett removes an oversize 


wrench. 

papers, he invited the shop per- 
sonnel of rival dealerships to join 
his own men in attending the 
classes. His ads brought results 
and seemed to indicate strongly 
| that auto mechanics definitely want 
to know more about their business. 
The first class following the ad- 
| vertisements was attended by 26 
| service men from other dealerships. 
By the time the third session had 
rolled around, 42 men from seven 


rival businesses had enrolled to- 
gether with the entire service staff 
of the Divver firm. 


The classes, which used the lat- 
est methods of visual education, 
began gathering momentum. Two 
automotive engineers from the 
U. S. Army Ordnance department 
began attending the classes, and 
students at Chevy Chase junior 
| college became regular guests at 


| 


| the meetings. 

| Such firms as Electric Auto-Lite 
| Kent-Moore, Sun Electric Co., Bar- 
| rett Brake Co. and Allen Electric 
provided factory representatives to 
assist in the discussions of various 
phases of service. 
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War Excise Taxes 
Due to Stay, Says 
Ind. Legislator 


NEW YORK.—Confronted with 
an estimated deficit of from $5 bil- 
lion to $8 billion in 1950, the admin- 
istration is not likely to be 
sympathetic to appeals for elimina- 
tion or reduction of the wartime 
excise taxes, predicts Rep. Charles 
A. Halleck, Indiana Republican. 

There is no doubt, however, that 
removal of these levies would serve 
to stimulate business, he told the 
annual convention of the National 
Assn. of Retail Druggists. 

Rep. Halleck further warned re- 


tailers that “big” government, em- 
barked on a policy of taxing and 
spending, was a greater menace to 
the small businessman than big 
business monopolies. 








Luckenbaugh Builds 


Ground has been broken for a 
building for Luckenbaugh Chevro- 
let Co. Spring Grove, Pa., of 
which G. Fred Luckenbaugh is 
president. The building, of cement 
block and brick, is to have 12,415 
square feet. A used-car lot of more 
than 5,000 square feet will also be 
operated. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 









Westward Extension of 


HARRISBURG, Pa. — Financial 
arrangements for the 67-mile west- 
ward extension of the Pennsylvania 


turnpike to the Ohio line have been | 


completed and construction of the 
new link is scheduled for comple- 
tion in December, 1951. 

The present turnpike runs 160 
miles from Irwin, Westmoreland 
county, to Middlesex, near Car- 
lisle, Cumberland county. 

Now under construction, and 
scheduled for completion in Decem- 


Turnpike Financing Set 


Slated for Completion by 1952 
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Pennsylvania Toll Road 


ber, 1950, is the 100-mile eastern 
}extension to King of Prussia, 12 
| miles from Philadelphia. 

| When the Philadelphia and west- 
| ward extensions are completed, the 
toll highway will run across the 
state for 327 miles. 

To bring the four-lane highway 
into Philadelphia, the state will 
build a free road, the Schuykill 
expressway, from King of Prussia 
to the Philadelphia city line. 


Chairman Thomas J. Evans of 

















The Most Attractive, Quality-made License Plate Frames 
and Personalized Monograms Made By the World's Largest Manufacturer 
SALES REPRESENTATIVES THROUGHOUT THE U.S. @ CONTACT THE ONE NEAREST YOU 






















JOHN L. ELLS JOHN B. JOHNSON PETER REUT 
Box 1742, Denver 2, Colorado 8571 Hanson St., Anaheim, Calif. Box 1185, Woodhaven, L. |., N. Y. 
LARRY GAILLARD FRED J. KELLER Cc. E. ROBERTS 






Box 457, Summerville, South Carolina 
CHARLES BELL 

1412 West 84th St., Cleveland, Ohio 
GEORGE HESIK 

1336 Van Ness Avenue 

San Francisco, California 


JACK KENNARD, care of 


F 102 Shirley Court Apts. 

Upper Darby, Pennsylvania 
SEWELL COMPANY 

505 East Hennepin Avenue 

Minneapolis 14, Minnesota 
E. $. THOMPSON 

Arbyrd, Missouri 





516 McKinley Parkway, Buffalo, N. Y. 


LOWE ADVERTISING CO. 
213 S. Jefferson St., Mobile, Alabama 


Cc. L. MERCER 
2591 W. Hayward St., Phoenix, Ariz. 


MOHAWK PRODUCTS 











BENMATT ORGANIZATION : : W. J. TRACY 
15-112 Merchandise Mart 215 Madison Ave., Memphis, Tenn. Box 28, Belleville, New Jersey 
Chicago, Illinois QUABIUS COMPANY H. lL. WORRELL 






938 S. 30th St., Milwaukee, Wisconsin 


CARL HOLMAN 
2020 Westlake Avenue 
Seattle, Washington 


GEORGE C. HOOPER 
33 N. Lake Ave., Albany, New York 


LESLIE JAMES 
14656 Terry Ave., Detroit 27, Mich. 


The BENMATT Onganization LOS ANGELES 23, CALIFORNIA 
SS 3 “yy 


Box 412, Shreveport, Lovisiana 

MIDWEST WAVERLY OIL CO. 
211 Kansas State Bank Building 
Wichita, Kansas 
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SUPPORT BAR ’ " 
for LONG rods —— 


AMMCO model 2700 
Wet Honing Machine 
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| 






The AMMCO 2700 is the most eco- 
nomical honing machine available 


head available for range of .720” 
6 1.iZo’. 


_|Comptrollers and Treasurers. 








for tractor work. It's specifically de- 
signed to handle all heavy tractor 
honing jobs within range of 1.093” 
to 2.062”. One honing head will 
handle all jobs with no loss of time 
selecting and replacing heads for 
different jobs. Additional honing 


When you come to HONING.... 
OaMMCO TOOLS, INC. 2108 Commenwealth Ave., North Chicago, Ill. 


The exclusive AMMCO patented 
aligning guide has two support bars 
for any length con rod. Centering 
cone assures accurate alignment for 
tandem holes. 

Write us today for demonstration 
in your shop. 


come to AMMCO 


the Pennsylvania turnpike com- 
mission announced that the agency 
had completed the overall financing 
of the turnpike with the sale of 
$77,500,000 westward extension rev- 
enue bonds to a syndicate headed 
by Drexel and Co., B. J. Ingen and 
Co., Inc., Blyth and Co., Inc. and 
First Boston Corp. 

The underwriting syndicate in- 
cluded 215 investment bankers 
from all parts of the country, and 
the issue was oversubscribed within 
a few hours. The bonds bear an 
interest rate of 2.90 percent and 
mature in 1988. 

The commission last year sold 
$134,000,000 of revenue refunding 
and extension bonds, consisting 
of $87,000,000 of 3% percent term 
bonds due in 1988 to finance the 
Philadelphia extension of the toll 
highway, and $47,000,000 of 2% 


Md. Governor 
Urges Change 


In Tax System 


ATLANTIC CITY.—An immedi- 
ate readjustment of the American 
tax system was urged by Gov. Wil- 
liam Preston Lane jr. of Maryland 
in an address here before the Na- 
tional Assn. of State Auditors, 








“The unprecedented high total 


can people to support all levels of 
government—including our huge in- 
ternational obligation—requires an 
immediate readjustment of the fed- 
eral-state tax relationship for the 


federal system,” he declared. 


Similar views had been expressed 
earlier by Sen. Edward Martin of 
Pennsylvania, who said: “We al- 
ready are collecting in taxes and 
expending through government ap- 
proximately 25 percent of the pro- 
ductive income of our people.” 

The two speakers both pointed 
out that wars and industrialization 
had changed the American way of 
life, causing millions of persons to 
look to the federal government for 
financial aid. 

Pointing out that federal spend- 
ing in 1950 will reach $46,500,000,- 
000, Sen. Martin said: “That situa- 
tion is made more frightening when 
we realize that already, in the first 
10 weeks of the current fiscal year, | 
the federal government has incur- | 
|red a deficit of $3,500,000,000.” 





bill now being paid by the Ameri- | 


purpose of preserving a working 


| 
| 
| 








Guild Advisers 
Added by Fisher | 


DETROIT.—Two noted educators 
| have accepted invitations to serve | 
|}as members of the advisory board 
of the Fisher Body Craftsman’s 
| Guild, it was announced last week. 
| They are Dennis C. Haley, super- 
|intendent of public schools in Bos- 
;ton, and William Jansen, superin- 
|tendent of public schools in New| 
| York City. 
| They will join a group of eight | 
| Other school superintendents from 
| Detroit, Cleveland, Dallas, Mem- 
|Phis, Pasadena, Calif. St. Louis | 
|}and Seattle, who serve as advisors | 
|to the Craftsman’s Guild. Founded | 
|in 1930 by General Motors, the 
|Guild is an organization devoted 
to the development of craftsman- | 
|ship and creative ability among 
| boys. It has annual model car com- 
| petitions, offering as an incentive 
| $65,000 in cash awards and univer- 
sity scholarships to boys who de- 
sign and build the best model auto- | 
mobiles. 

Guild president is J. J. Cronin, 
general manager of the Fisher 
Body division, while the honorary 
Guild president is Dr. George J. 
Fisher, national commissioner of 
the Boy Scouts. 








SERVICE SECTI«\ 


percent serial bonds to refund ‘ 
commission’s old debt. 

With this financing the comn .. 
sion will have outstanding a tc 1) 
of $211,500,000 of revenue bo 
requiring annual interest payme s 
of $6,098,750. Engineers estin 
that the extended turnpike wil 
collecting $14,708,000 in tolls 
nually by 1953 and $20,230,000 


1962. 
Fish Fry 
Okaloosa Motors 


Fetes Employes 


Okaloosa County Motors, Cresi- 
view, Fla., entertained more than 
125 persons at a fish fry at Way- 
side park. Employes and their fam- 
ilies were guests of the company. 

The menu included fish, hush 
puppies, all the trimmings, coffee 
and cold drinks. 

C. A. Grover represented the 
company as master of ceremonies 
He expressed a welcome for 
Charles Blue, president. 

Grover pointed out that fish fries 
at intervals and other similar get- 
togethers are designed to show the 
company’s appreciation for the 
loyal service of its employes and 
to enable everyone to get better 
acquainted. 





JUST THE 


| 


*THIS MAY BE 


PLAN! 


YOU NEED 


lt is ina small, friendly Connecticut 
community of experienced, home- 
owning workers. 


lt is completely equipped and in 
excellent condition. 


lt is easily accessible to major 
markets. 


And it is immediately available f 
operation. 


HAVE YOUR PRODUCTION EXPERTS 
EXAMINE IT NOW! 


%* PROPERTY at Bantam, in Litchfield 
County, covers over 3.1 acres and 2-acre 
pond on Bantam River. Over 76,000 square 
feet of production space in main 2-story 
building. Over 32,000 square feet of space for 
storage, warehousing and shipping. Office and 
garages. Ample water and electric power. 


3% MACHINERY AND EQUIPMENT includes 
lathes, milling machines, automatic screw 
machines, hydraulic presses, punch presses 
drill presses, air compressors, shapers, wood 
working machinery, sewing machines, grinders 
sanders and welding, testing, laboratory 
heat-treating and plating equipment. Small 
tools and dies. Complete office furniture and 
fixtures. 


%* INVENTORY includes steel, magnesium and 
aluminum tubing, sheets and other shapes 
fabrics, sponge rubber. felt, webbing, leather 
and synthetic leathers, hair, etc. Also replace 
ment parts for aircraft and other seating units 


%* PATENTS and applications cover over 20 | 


methods of metal furniture construction, joint 
fitting, locking for seats, fastenings, adjustable 
chair construction, folding vehicle seat, etc. 


ADAPTABLE TO MANY USES 


The machinery, which has been producing ait 


products as: 

Office and factory furniture 

Outdoor furniture, tubular and wood frame 

Toys and metal novelties 

Airframe sub-assemblies 

Cabinets of all sorts (for homes, hospitals, 
etc.) 

Kitchen equipment 

Sheet metal cases, covers and boxes 

Tool boxes and other metal containers 

Bar fixtures and fittings 

Fluorescent lighting fixtures 

Service counters and serving trays 

Contract production of sheet and bar 
assemblies 

Racks, bins, tool boxes 


Portable conveyors, ramps and trucks 
Skids and pallets 


OFFERS for this property as a unit may 
be submitted up to the close of business 
November 15, 1949. Reasonable terms will 
be considered. For information and in- 
spection write or telephone 


CORPORATION 


44 Pine Street ° New York 5, N. ‘. 
WHitehall 3-3000 Extension 30 


| 
| 





| 





craft passenger and pilot seating equipment 
and specialized types of metal furniture, can 
also be adapted to the manufacture of such 


RECONSTRUCTION FINANG@ 


fac 
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Bui NAM Fears Higher Labor Costs. . . 
comn .. (a 
ga tol S e 
e bo ! 
as Economy Seen Leveling Off 
estin 
e wil NEW YORK. — Although finding| both farm and industrial com- , whole hav i 
‘ - e been ver ood indeed 
aan : considerable evidence that the na-| modities) made no substantial | for several years. The dstins agegre- 
y tion 1A ay rece has been _moving| upward progress during 1948. It | gate of such profits has been large 
steadily toward price stabilization,| reached the top in August 1948, | —like almost every other economic | | | 
a :eport by the National Assn. of| and slipped off gradually to Au- (aggregate in our national income | |? 
Manufacturers warns that this; gust, 1949, when it was back | data. However, the proportion of 
trend would be eee by wage; around the August, 1947, level. profits to sales or to national in- 
< aon > a a “This rounding over the price|come has not been great or| 
in geobuetion . cadet wity, » a . = _ not necessarily mean | €Xcessive. 
’ ’ , at the American economy is| “Manufacturers h =| i 
is rofits, jobs. and wages, Earl : > | a e ave not aver-| NEWLY-OPENED—Highway Motors, Inc. (Chrys! 3025 Bri i 
i sheo a ting, NAM aging direc- heading into a crash. On the con-| aged as high as 6 percent final net | held the opening of ‘ts aoe facilities. The ea was attended ‘oy cane os po 
a een segs Phe wo “aus is ae trary, there is considerable evi- profit margin on sales in any year | 2" the dealer received nearly 50 floral tributes, some of which are shown in this picture. 
ale Rian. ernment figures disclose that poco soe a aoe can} since 1939. For 1948, preliminary aie sl pa ie (ieee. 2h diem gee 
aeey. | manuinetarery’ prices average & —, eee ae oe results indicate the figure was ap- extremely difficult in the great | workers as a whole have been far 
h, hush | full 9 percent below the August, that the wholesale selee Saliex Ser proximately 5.4 percent in manu- “an can of the middle thirties. | ahead of the cost of living at all 
© eines 1948, top. ol Sasiaetne. e would expect an average Of | times for the past 10 consecuti 
“Manufacturers have reduced |! commodities other than farm & 2,000,000 unemployed through the : wera 
ted the their prices three times as much and food products moved only very Employment: “The government | year even under the most favorable Cae ee eee ee 
smonic, | as the 3 percent reduction, from moderately in either direction | statistics on unemployment re- | conditions. This was the case, for turing went up 65 percent between 
me for | the peak, in the overall cost-of- throughout the entire 20 months| fect a sensitive marginal factor | example, during the past two years. [te co ae oe 
living index,” Bunting said, “This that ended August, 1949. It did not| in our economic trends which Wages: “Perhaps the persistent |°f living as measured by the 
ish fries should answer the statements in oe ie percent in ag direction | undoubtedly is one of the things | ®fort to search out detailed and ee ae ee See oe 
fae gree. some quarters that in dustry has oi war in oa ee the economists will watch very petty argumentations one way or | only 37 percent. This advantageous 
how the been a in order Ths is tie cade arhian’ caaiamen | closely because they know that the her Eas Cnees 00 eneemre | Speene wae very Inte? Ss Se oe 
- oo ” ake? purses reduction in the|™@ny_ manufactured and_ semi-| the fear of mass unemployment | ion tee cy quand wane Senetliat sheer tan wer Gina Tae 
factory prices of manufactured | ™anufactured products. still lingers in the minds of mil- | structure of industry. advantage is still large as com- 


“The hourly wages of our factory | pared with prewar 1939.” 


- better 





Profits: “Corporate profits as a| lions who found the’ going 


goods is a healthy and substantial 
readjustment. It is a clear indica- 





tion that the manufacturing indus- | 
Emphasizing that public and 
rate roughly $175 billion a year, the 
m 
chases. 


| 
r 
BE. try is doing its full share in main- | 
| taining production, employment 
and competition.” | 
IE business psychology will be a major 
factor in determining the future | 
course of national price indexes. | 
the NAM analysis declared: 
“With consumers spending at a 
way they feel about the probability 
= of price changes will have a con- 
D siderable influence upon their pur- 
“Consumers as &@ group are a 
mighty power when they are 
spending $175 billion a year. as 


AMERICA'S No. 1 


gn has recently been the case. Their 
P power to increase or decrease 
their spending covers a much | N D U S T R Y 
| and in wider range in billions of dollars 
than the power of the federal 
government to influence the 
> major, course of economic affairs by its e 
decision to spend a few billion G / 
s 


dollars a year more or less for 
lable f any purposes.” 
Observations made in the NAM 
study report included the follow- 
PERTS ing: 
Production: “The index of physi- 
cal output of manufacturinng as a} 
Litchfield | whole was running approximately 
- 2-acte| double the prewar level throughout | 
h 2, 1947 and 1948, In 1949, however, | 
" space for there was a gradual decline in pro- | 
Office and duction which continued through 
ower. | the first seven months until in 
ities July, the index was down 17 per- | 
i ences cent from the peak established in | 
October-November, 1948. 


h presses 


More than 40,000 copies of the 1949 AI- 
manac are still working for advertisers. The 
unanimous verdict: ‘‘Bigger, better, more 
comprehensive and valuable than ever.” 





Make Automotive News Almanac for 1950 


rs, wood “There have been  semi-official | 

. grinders, statements that the index turned | 

aaraery, upward significantly in August. ° , 

Roel al “In order to get some sense of A MUST in Your Next Year S Ad Budget | 


proportion by means of compari- | 
son with past experience, it may 


AUTOMOTIVE NEWS can now claim... 








| 
sium and be helpful to uote that the uni- | For full information on the automotive field, adver- 
r shapes versally-reco d recessions of * . . 
leather ar an w087-88 cate’ the tisers depend on Automotive News, published weekly ; ie ok Sa, Lie 
ear federal reserve index down an- from the center of the automotive world. Annually, (1) Largest circulation in its history — more than 
| proximately 33 percent in bot . 37,000 AB 
ms Golsnais. So aes peectnibelle for 13 years, a comprehensive ALMANAC has been ‘ C weekly. 
on. joint | prognosticators in a recent sur- published—the ONE reference book referred to con- (2) Highest renewal percentage of any automotive 
en ane vey of Washington economists’ stantly throughout th b h . ° : 
it, etc, epiatens tntieated that they ‘ y g out § e year by everyone who counts business paper—88.9%, sent directly to the | 
ES would expect little worse this in the automotive industry. publisher without any other inducement what- 
Pes year than the very moderate 1924 
ed recession which carried industrial The 1950 Almanac offers exceptional value as an soever. 
ial production down approximately tei ; ; : . 
ure, can SS auvsais Saas 10s tenentiataly advertising medium. Make certain that YOUR prod- (3) Top readership; most quoted automotive pub- 
preceding peak. | ucts and YOUR trade name are advertised in the lication; highest leadership. 
“Fortunately, a number of sig- | 1950 Almanac. 
od frame nificant readjustments in produc- fhe Soonpaper of the tatectey 
tion have occurred at different a aus 
times in different industries | Distribut wi Automatiue News , 
nt ee | ed with Issue of June 5, 1950 ‘ lomotine News 
with the happy result that no pre- First Forms Close April Fifteenth Sy ate! Bah Ramp te tema 
; cipitate decline has appeared in pees; = Se 
1ers national production.” MAKE SPACE V , its 
Output-per-man-hour: “For man- Cc RESER ATIONS THROUGH ANY OFFICE tor 
ufacturing as a whole there has | 
ail teal been no great change in the output o ‘ 
per man hour of work for the past | No Other Business Paper Covers an Industry Spare smetrtis 
10 years. Broadly speaking, the out- | * ~ i 
ws eek oor cane ieeaw Ge eanaadastering More Thoroughly or Serves It Better! 4 
today is only around 10 percent ad a aren : 
it may| higher than it was a decade ago. | = +a Se? 
usiness There was a good deal of reason nino te Plus @ ' myer | 
my to hope that by the present time it p b d canna 
nd in- would be 20 to 30 percent higher ildi i ichi 
would be 20 to 30 p g enobscot Building, Detroit 26, Michigan Sis Gheaiaaadiie ia tis etait 
“Under the circumstances, it is | 
ry n ici } es 
IAN ee een nisanZ ee Advertising Offices: New York, Edward Kruspak, Adv. Mgr., 51 E. 42nd St., Murray Hill 7-6871; Chicago, J. Goldstein, Western Manager, 
360 N. Michigan Ave., State 2-6273; Los Angeles, R. H. Deibler, Adv. Rep., 2506 W. 8th St., Federal 0303; 
factured goods today average about | Detroit, Dick Webber, Adv. Re Penobscot Buildi wi od d3 0495 7 ; 
/N.Y. 85 percent above 1939 level.” , ; = ee ee 
ion 30 Recent price changes: “The | . asin ee on, a3 


over-all wholesale price level (of 
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Coons Cites Savings to Dealers . . . 


Case for Associations 


“Membership dues |sale’ on goods sold for resale has| which you could not cover without 


PEORIA, Il. 
are the smallest item of business 


expense, but they are powerful in| 


returns and savings,” Manager C. 
W. Coons of the Illinois Automotive 
Trade Assn. stated in opening the 
group’s membership drive. 

Coons then related how dealers 
are benefited by joining such an 
organization. 

“The state association is re- 
spected and consulted by legisla- 
tors and state departments, It 
stops bad bills and helps pass 
good ones. Over 200 were con- 
sidered in the last (Indiana) ses- 
sion.” 

He explained the advantageous 
rulings secured on retailers’ occu- 
pation taxes, saying there is “no 
tax on customer service parts, 
which include certain accessories; 
no tax on customer labor; no tax 
on parts and accessories used on 
dealers’ cars held for resale; pyra- 
miding of sales tax on tradeins has 
been stopped, and ‘certificate of re- 


been eliminated.” 

The assocoation, he said, stopped 
|diversion of road funds, helped de- 
|feat uneconomic tax increases, re- 
| duced duplicate dealer-plate fees to 
$3 from previous $10 and amended 
|the law to permit use of dealer 
plates for all purposes except trans- 


| porting persons or property for 
| hire. 
Coons also said the group 


| helped stop state wage-hour and 
pro-union bills in the legislature, 
defeated all efforts to tinker with 
time sales and repealed the rule 
requiring recording of car and 
motor numbers on repair jobs. 

In explaining how the Illinois 
association keeps its members in- 
|formed, Coons said two bulletins 
are printed each month and trained 





|}consultants give special informa- 
tion confidentially. 
“Your state association is your 


j}active partner handling matters 





PROFIT-WISE DEALERS 





ARE SELLING... 





THIS MAXIM BUMPER CLAMP 


SNOW PLOW 


FOR LIGHT TRUCKS, PICKUPS, ETC. 
CLAMPS RIGHT ON THE BUMPER 

EASY TO PUT ON OR TAKE OFF 

IDEAL FOR FACTORY YARDS, PARKING 





AREAS, FILLING STATIONS, CONTRACT 


PLOWING, ETC. 


HYDRAULIC LIFT AVAILABLE 
STURDILY BUILT — BLADE 90" LONG 


-»»- AND FOR THE PASSENGER CAR 












Handy bumper clamp vee 
plows for the average man’s 
driveway—built for use on 
his car— plows deep snow 
clean — vee blade insures 
minimum load on car. 


THE MAXIM SILENCER COMPANY 


66 Homestead Ave., Hartford, Conn. 
Please send me full information on your SPECIAL INTRODUCTORY 


OFFER TO DEALERS. 


Name 


Firm 
Street 


ee 


___ State 
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|heavy additional expense,” Coons 
said. “Members automatically re- 
|ceive this service.” 


Agreement Nears 
For Building of 


Canadian Road 


MONTREAL. -—- Dreams 
trans-Canada highway came nearer | 
to reality when a resolution was 
presented last week to the Cana- 


of a} 


saic, 


superintendent of schools; Amasa Marks, 


president of the school board. 








dian house of commons enabling 
the federal government to make 
pacts with the provinces for pay- 
|ment of dominion money to help 
in connecting the many lines of the 
highway across Canada. 

Quebec and Ontario are still to 
be heard from on letters sent out 
by Reconstruction Minister H. H. 
Winters, who is seeking replies to 
indicate whether the provinces 
agreed in principle with the gen- 
eral project as a dominion-provin- 
cial undertaking. The federal gov- 





srnment offers to pay 50 percent at 
: pe ay . | H. Thornburg of New York City, 


of the total cost, and the provinces 
are asked to pay the other half. 


In most cases the western pro- 
vinces are near agreement even on 
the route of the highway through 
their territory, but in the east the 
|problem of alternate routes has 
been presented and it is stated that 
| Quebec and Ontario have been un- 
| able to decide upon the route. 


It has been stated that the ques- 
tion of the final cost to the fed- 
eral and the various provincial gov- 
ernments could not be determined 
for some time and not until many 
| details of routing could be worked 
; out. This would be made possible 
|after receipt of replies to Winter's 
| latest letter. 

At an early date it is expected 
there will be a meeting of officials 
from the governments to attempt 
|a final decision on the routing, and 
| at the meeting officials of the Que- 
bec and the Ontario highway de- 
| partments are expected to be ready 
| for a settlement of the route prob- 
lem. 

Many parts of the highway have 
been constructed or have been in 
existence for some time, so that 
the main task is to create the links. 


3 Detroit Dealers 
Fined on GOP Gift 


DETROIT.— Three more Ford 
dealers here were fined last week | 
for illegally contributing to the 
Republican campaign fund in 1948. 

Gilbert Motor Sales, Inc., 10955 
W. Jefferson, was fined $750 for 
donating $480; Bryant Motor Sales, 
Inc., 20239 W. Warren, was fined 
| $500 for a $150 gift, and Tom Boyd, 
| Inc., 15401 E. Jefferson, received 
a $500 fine for a $200 contribution. 





Dog Prize 


Mack Offers Bull Pup 


At ATA Parley 


Confusion Cited 
On Road Signs 


Lack of Uniformity 
Hit After Survey 


PORTLAND, Me.— Criticism of 
ithe “bewildering lack of uniform- 
|ity” in the nation’s highway mark- 
lings has been voiced by Winston 


who has returned after a traffic- 
surveying tour of the country as 


Frederick G. Payne. 

Gov. Payne commissioned Thorn- 
burg to make the trip after Maine’s 
chief executive was appointed to 
prepare data on state traffic safety 
laws by the governors’ conference 
last June. 

The trip was financed by Stand- 
ard Oil Co. of New York, Packard 
Motor Car Co. and the American 
Hotelmen’s Assn. 

Thornburg declared that “a high- 
way marking that means one thing 
in one state means something en- 
tirely different in another,” and 
he laid many fatal accidents to 





safety laws by drivers visiting 
states other than their own. 

“IT found it amazing that many 
states have no speed laws what- 
soever outside of communities, and 
that many fatalities occur, not be- 
cause of collision, but by speeders 


Albany (Ga.) Dealers 


Form Association 





tomobile Dealers Assn. has been 
formed here. 

Temporary officers are Gaines 
Medley, president; L. E. Staton, 
vice-president, and George Red- 
dick, secretary-treasurer. 





| NEW YORK.—Another pedigreed 
| bull pup will be given away as a| 
| door prize by Mack Trucks at the | 
| 16th annual ATA convention to be 
|held in Boston Oct. 21-26. 
| Every person registering for the 
convention, either at the Hotel 
| Statler or Hotel Copley Plaza, will 
| receive a numbered entry blank 
to be filled out and deposited in| 
a ballot box on the registration 
| desk. Drawing to determine who} 
| will take “Mack” home with him| 
|from Boston will be held during | 
the course of the convention. | 


| GMC Deal Changes Hands _| 
The assets and business of the | 


| General Truck Sales Co., Inc., Fort 


a new firm and will be continued 
jas the General Truck Sales Corp., 
according to Paul J. Callihan, pres- 
|}ident of the new firm. 
| The new firm has been awarded 
|the GMC truck dealership here. 
General Truck Sales Co., Inc., was 
owned by A. E. Smith. Callihan 
|has been in the automobile and 
truck business in the city for the 
| past 24 years. 





Wayne, Ind., have been bought by | 


room, air-conditioned. 


a representative of Maine’s Gov. | 


unwitting violations of highway) 
|} auction to the highest bidder after 


of the dealership; Ollo A. Kennedy, high school principal, 





ALBANY, Ga.—The Albany Au-| 


SERVICE SECTIO. 





DEALER DONATES SECOND CAR FOR DRIVER TRAINING—Passaic Motors (Ford), Pas 


N. J., made the presentation to the high school there. Last term 145 students took the 
course and 143 of them passed the examinations held by the state department of motor 
vehicles. Left to right: Robert J. Russell, secretary of the dealership; Clark W. McDermith 
driving instructor; E. S. Gillingham, sales manager 


and Timothy J. McCarthy 


hurtling off over straight roads,’ 
Thornburg said. 

Thornburg reported that he 
found motorists drive faster in 
western parts of the country than 
in the east, and that the “worst 
speeders are in California.” 

Thornburg’s report will be re- 
layed to governors of other states 
by Gov. Payne. 





Gotham Garage 


$4 Million Project 


Is Revived 


NEW YORK.— Mayor O’Dwyer 
has announced plans for a $4,000,- 
000 public parking garage, a revi- 
sion of a project that was aban- 
doned two years ago. 

He said that the development, 
which would be built, maintained 
and operated by private capital on 
city-owned land under a 50-year 
lease, would cost the city’s tax- 
payers nothing. 

Accommodating 850 cars, the 
projected structure would occupy 
two-thirds of the city block bound- 


|}ed by Second and Third Aves. and 


E. 64th and 65th Sts. 
The lease will be sold at public 


the city has acquired the two-acre 
site by condemnation, but an agree- 
ment just reached between the 
city and New York Life Insurance 
Co. contemplates its purchase by 
the company, once the city plan- 
ning commission and the city 
board of estimate have approved 
the project. 





Rollyson’s Opens 
Rollyson’s (Packard), 5115 Mac- 
Corkle Ave., South Charleston, W. 
Va., has opened for, business. Asso- 
ciated with the dealership are 
Charles Hanna, business manager; 
Dennis Mitchell, service manager, 


‘and Charles Hook, sales manager. 


FOR SALE 
New Car Distributorship 


Located in a city in the Middle West, approximate population 
one-half million. Sales Volume in 1948 in excess of $5,000,000; 
1949, end of August, exceeds $2,000,000. Most modern sales- 


Latest up-to-date service equipment. 


Approximately 25,000 square feet. Cash involved inventory of 


new parts. This new building and used car lot available for 


long term lease. Other new car franchises available immediately 
if present franchise not desired. Write Box No. AN80, Auto- 


| motive News, Detroit 26, Mich. 





MACFEE MANUFACTURING CO. 


304 GROVE AVE. 


Gentlemen: 


CAR GARTER 


fan elastic parcel holder for automobiles) 


SPONGE CLEANER 
SPRIG VAPORIZERS 


Firm Name 


© ELGIN, 


ILLINOIS 


Please mail us, catalog and price sheets as indicated below: 


Catalog 
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. Truck Assn. | — 
bptaag Head Shale-Oil Controversy 





|salesmen, to litigate test cases that 
| will establish salesmen’s rights un- 
|der various laws, to expedite the 


Legal Committee jhearing and trials of salesmen’s 


‘Salesmen to Form 








HARRISBURG, Pa. (UTPS).— Interior Secretary Krug Favors Colo. Project: NEW YORK.—Formation of a|Stits for compensation and unpaid 
Robert C. Cameron, a newspaper- Oilmen Offer Dissenting Opinions legal advisory committee for sales- |COMmissions, to correct many of 
men for more than 10 years, has ‘men will be sought at a meeting |the abuses now said to be common 


been appointed director of public} DENVER.—“Regardless of what; can produce it at prices compar- | : 2 ; in employer-salesmen relationships, 
relations of the Pennsylvania Mo-/|a lot of people think, our supply of| able with the cost of petroleum ee ae ee pe eet and ecaibeadie to set up a national 
tor Truck Assn., Inc. He has repre-| ground petroleum is rapidly being| products. Council of Salesmen’s Organiza-| arbitration exclusively for airing 


sented several industrial and trade} used up,” said Interior Secretary! Boyd Guthrie, supervising en- 4; 2 oh : : se : : 
associations in public relations. Krug, while in Colorado last week | gineer at Rifle, eutimabed a barvel i eee ee ae ane ee 





. ; 40th St. | wi zy i Arbi i A ‘ 

Cameron, who also served for|to inspect the U. S. Bureau of) of crude shale oil can be produced hie, tis aaa eee alee the oe does ssn 
seven years as secretary of the| Mines experimental oil shale plant) at a cost of $2.25 to $2.50, compared oan te . : aa rd to indi . ee re w ; 
Pennsylvania public utilities com-| at Rifle, Colo. Some 400 representa-| with a current crude petroleum e to provide advice to indl-|' AUTOMOTIVE NEWS WANT ADS have 


vidual salesmen on legal problems | been proven the quickest, least expensive 
: . + : > method of reaching the men who want 
connected with their work, to pro-| what you have or have what you want! 


mission, is a graduate of Dickinson |tives of private industry als0| production cost of approximately 
college at Carlisle, and served as a|inspected the plant along with! $2.50. But crude oil—whether shale 








EE sie 


















lieutenant in the U. S. Navy during | Krug. or petroleum—has to go a long way — en cnt ada tease | See the back pages Of Chis Meus. 
motor the war. “However, this project,” the | before it reaches an automobile 
‘mith ea | cabinet official said, “marks the | tank. A trip to the refinery is es- 
nager : : : : : 
Blackburn Buys All birth of a new and tremendous sential, and it is at this point that © E BR 
_ E. BI “4 Cri y Blackbur industry, which will assure us | oilmen predict the cost of shale! 
ae ROREESE, VtIppen Secs nurn | enether plentiful supply of oil | gasoline will jump considerably. 
Motor Co. (Dodge), Russell, Kans., fer man enerations, We knew . : es 
ds,’ has acquired full control of the + : Oil men who toured the project | 
motor car company, having pur- there is 10 times more shale oil | were not 100 percent enthusiastic | 
he chased A. C. Crippen’s interest in| im these mountains than the | about immediate developments. 
in the firm. Crippen and Blackburn| known reserves of natural petrol- “It’s a nice thing to have a 
than purchased the firm 15 months ago.| eum, and we know now that we backlog of shale oil in case we | 
orst i a ae ————— | ee i” Geen We Be wee | 
ford, president of Texaco De- | 
re velopment Corp., New York. “But 
ates for the same money, you can 
drill a lot of oil wells, And it’s 
| => easier to get oil to run out of 
i is @'| the ground than to tear it out of 
the rocks.” _ -mi j s 
> — Other oil men said the big in-| ae i. at laa ie as ae 
vestments required now in shale | j 
Sf oil industries wouldn’t be justified | quickly set up as often as desired. 
in view of the present oversupply of | 
vyer natural petroleum. i : 
100, eae _— Dav-Son Bulletins are built and styled 
evi- . 0 to harmonize with the most beautiful 
pan- Minn. Assn. Elects | ae 
. | , 
ent, County Directors | 
Bo F T Y The Dav-Son Bulletin shown is priced 
n P 
ene or wo ears at only $83.50, complete with 500 
tax- MINNEAPOLIS. — Minnesota's | with lock, and 
Automobile Dealers Assn. has) letters, glass door . 
the elected its new county directors to | standards. Mail orders accepted. 
upy serve @ two-year; term. Counties Size: Satisfaction guaranteed. 
ind- and their directors are: 5/5” Over-All Height ‘ 
and Aitkin, R. C. Cummings; Anoka, 27” x 39” Board Dim. fs 
R. J. Lahn; Becker, Harris Bor-| Available in Walnut, Dav-Son Changeable Letter Bulletin 
: stad; Belt i, Al Saar; Benton, | Mah , Blonde, in. ‘ 
blic 7 ee ee Steve 8 Salven boeciel” Boards, Cork Pin-up Boards, Illumi 
fter C. J. Gilyard; Big Stone, Steve S. Finish 
acre | Pyle; Blue Earth, H. P. Gauker;/ § wee: “i nated and Flasher Changeable Letter 
ree- Brown, Gordon Clauss; Carlton, | $83 50 Signs for office, showroom and serv- 
the Clarence Oswald; Carver, Arnold | ° . f 
ince Bergman; Cass, H. A. Staimbrook; | ice departments are the standard o 
, Chippewa, C. S. Powell; Chisago, | — industry. Write for complete infor- 
md |Ray Nelson; Clay, J. F. ed TT a . 
ald ° Clearwater, Chester Berg. . 
city , AS Ee 
~ Find out about the PENNZOIL PROPOSITION. jade iin Mie ie 
wood, Thorval Damm; Crow Wing, 
|Charles Eldridge; Dakota, John C. A. es DAVENPORT & SON, INC. 
Help your profits two ways. It’s the hottest Bell; Dodge, A. L. Folkestad; Established 1932 
—— Douglas, Edward Fluegel; Fari-| 3;; y pespLaiNes ST CHICAGO 6, ILL 
lee | | bault, Arthur Carlson; Fillmore, V. : ; hia 
: ® . s J. Miller; Freeborn, Elmer Ma-|——— ——_—_—_— 
380- thing in the industry! [thies; Goodhue, Chris Smith; 
are | Grant, Ralph Leis; Hennepin, H. S. 
yer; | Phillips, Ed Colosky, Arthur Lund- 
ger, berg, W. M. Shirley. 
ger 














Enable you to restore your better used cars and trucks to j 
their original operating condition at much lower cost. i 
Unique features prevent costly re- The National Line of Quality Automo : 


pairs . . . cars and trucks can be tive Parts are the products of sound en- 
serviced faster because National Siooeree and precision manufacturing— 
Parts are easier to install. National ESTED AND PROVEN fo the satisfac- 
quality assures long-life repairs. tion of millions of car and truck owners. 


SOLD NATIONALLY BY LEADING AUTOMOTIVE WHOLESALERS 
Write or wire for complete information. Dept. ANIO. 


MAIN OFFICE AND MANUFACTURING PLANTS 
CHATTANOOGA 2, TENNESSEE 





| bard, R. L. Marshall; Isanti, Clay- 
ton Jackson; Itasca, Henry Swan- 
| Kanabec, Arvid E. Johnson; Kan- 4 
diyohi, Harold Lindell; Kittson, Ed a) rena if i a 
jr.; Lac qui Parle, Arthur Lee; 
Lake, Al Sonju; Lake of the Woods, ; ( ») 
THE PENNZOIL COMPANY « Executive Offices + OIL CITY, PA. | Newell O. Lee; Le Sueur, Clarence ey Pe @ 'D) | T 
Beutz; Lincoln, Carl Ringner; ; 
McLeod, M. V. Mitchell; Mahno- | 
men, John Henry; Marshall, C. W. 
Meeker, Ed H. Kopplin jr.; Mille| 7 TAS ~ 
aN NO) Me VCO) (6) MRO) ME MERULT VIG NNDES | Lscs, Frank C. Bigelow; Morrison, GREY IRON CASTINGS 
Murray, G. C. Bennett; Nicollet, | | ok 
|Loren C. Menk; Nobles, George 
|tail, W. G. (Flynn) Olson; Pen-| I 
FOR YOUR BETTER Gee thee Ba | _ LARGEST-AND MOST MODERN 
USED CARS g Pine, P. L. Edin; Pipestone, Ed 
4 |Grant Hustad; Ramsey, Jim Blaul, | 
t Harold Queenan, George Buck; | a 
Rock, Jake Schoon; Roseau, E. H. | 
Of Quality Automotive Parts Nelson; St. Louis, Fred Dinger, | THE ae feetayad 
Sherburne, Terry Flaherty. 
Sibley, Allen Mueller; Stearns, 
land; Stevens, Clifford A. Lee; 
Swift, A. L. Quinn; Todd, Stan | 
Wabasha, H. M. Herron; Wadena, 
R. A. Stuntebeck; Waseca, Blake | 
Baltes; Watonwan, E. H. Sebo;| 
} Wilkin, J. V. Lindberg; Winona, | 


po Call your Pennzoil distributor...or write to —|_ Houston, Neal Fuerhelm; Hub- 
us for his name... NOW! son; Jackson, Frank H. Koep; 
McVean; Koochiching, J. A. Jones 
*Trade-mark Registered Member Penn Grade Crude Oil Ass’n., Permit No. 2 | Lyon, Charles H. Lutz. 
of 
Nelson; Martin, Leonard Forstrom; : 
F. A. Eich; Mower, R. E. Cook; 
> |Barber; Norman, Ben Millang; | , 
Olmsted, Russell Williams; Otter- ONE OF THE NATION'S 
Shaffer; Polk, George Salem; Pope, PRODUCTION FOUNDRIES 
L/ ; Aly | Red Lake, George A. Thibert; Red-| [a : 
THE LINE | wood, E. F. Roth; Renville, Joseph ; 
s& ¢ i Larson; Rice, Cliff M. Lockwood; | SON TCR aL) 
Harry Priest; Scott, J. A. Metcalf; 
FOUNDRY DIVISION 
Frank Unger; Steele, Ray Row- 
Eddy; Traverse, Ed G. Worner; | 
F,. Patton; Washington, Ambrose | 
Norman Walz; Wright, E. E. Met- | 








VALU a ee De 


on at | calf; Yellow Medicine, S. M. Melzer. | 
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N. J. Toll Pike 


Study Transport Problems 


U. S. Chamber of Commerce Group Discusses 
Federal Aid for Roads and Airports 


WASHINGTON. — The various | committee’s attention was directed 
and numerous problems facing the |to possibilities for spreading the 





transportation industry were given 
attention here last week at an init- 
ial meeting of the newly enlarged 
transportation committee of the 
U. S. Chamber of Commerce. 


This committee, regarded as be- 


ing broadly representative of the) 


nation’s transportation interests, is 


under the chairmanship of Evans | 


Nash, of Oklahoma City. 

Opening the meeting, Nash de- 
clared the committee’s chief 
objective is to strengthen the 
present privately owned and op- 
erated transportation system. He 
added: 

“We are interested in the re- 
cently authorized congressional 

studies on transportation and com- 
munication. We feel that much can 
be accomplished through coopera- 
tion with the senate and house 
committees conducting these _ in- 
quiries.” 

Outlining the scope of the com- 
mittee interest, he said that part 
of its current duties were to ap- 
praise present Chamber policy on 
highways and airports, 


Highway discussion centered on | 


whether the development of toll 
roads should be encouraged or dis- 
couraged, whether special federal 
funds should be earmarked for 
rural road improvement and on the 
recommendations contained in the 
recent highway defense report of 
the Bureau of Public Roads. 

That report recommends that 
an additional $11.2 billion be ex- 
pended on the 38,000 miles of 
interstate highways and that it 
would seem appropriate to in- 
crease the federal participation 
to a ratio greater than the pres- 
ent 50 percent. 

In its prelimfnary discussion of 
the federal aid airport program, the 





|benefits of federal funds. Single- 
| runway airports were discussed. 
|The committee also considered the | 
separation of subsidy from airmail 
| payments. 
Hoover Commission recommen- | 
dations relating to the Maritime 
Commission, Civil Aeronautics | 
Board, Civil Aeronautics Adminis- 
tration, Federal Communications 
Commission’ and the _ Interstate 
Commerce Commission were re- 
viewed by the committee in the 
light of existing chamber policy. 
This policy states that regula- 
tory agencies having jurisdiction 


and glazed tile. Fred Guy and Gene Grady 


judicial and administrative func- 
tions and all such regulatory 





GUY-GRADY SPENDS $110,000—-A $110,000 investment is represented in the new building 


and property of Guy-Grady, Inc. (Studebaker), 60! E. 1 
of the new building is 115 feet by 130 feet. The building is constructed of concrete blocks | finance the turnpike through the 


Petroleum Men Gather 
over transportation should use | 8 
every “an to separate their In Chicago Nov. 7-10 


To Be Completed 
Late in 1951 


TRENTON, N. J.—New Jersey 
cross-state toll turnpike from th 
George Washington bridge to Dee; 
water will be opened late in 1951 
| predicts Chairman Paul L. Troas 
of the state turnpike authority ir 
| releasing the findings of six engi 
a |neering firms engaged to lay ou! 
the alignment, calculate costs, po 
| tential traffic and revenues. 

With the engineering reports 
complete, Troast said the author- 
Main St., Muncie, Ind. Overall size | ity would take immediate steps to 





Se Owners. sale of revenue bonds to private 


investors and that when the bonds 
were sold actual construction 
would begin. 

From 10 to 12 contractors will 
work on different sections of the 
|turnpike simultaneously and_ in 
'that way, instead of progressing 
section by section, it is expected 


bodies permanent or temporary 
should report direct to Congress. 
The opinion was expressed that 
any legislative steps to implement 
the commission’s recommendations 
should await the transportation re- 
port now being prepared by the 
Secretary of Commerce at _ the 
President’s request. 


strong support for repeal of the 


munication excises. Several mem- 
bers pointed out the destructive 
effect that these discriminatory 
taxes are having on their business. 
It was felt that redoubled efforts 
should be made by all concerned 
to acquaint congress of this effect 
on business and employment. 


Wittman Forms 


Wittman Motors, Inc., Findlay, 
O., has been granted a charter 
with capital of $25,000. Incorpora- 





tors are Wilbur S. Wittman, Alvin 
L. Wittman and Frances Wittman. 


EVERY MOTORIST WANTS 
THE STYLE AND COMFORT 


A 
Ne Ay 1 / ed 


Here’s customer satisfaction 
and profit that you find in few 
accessories. Ventshades add 
much to driving comfort in 
any weather and have the extra 
sales-making advantage of 
eye-appeal. They enhance the 
natural beauty of the car’s lines 
and look like a built-in feature. 
Your customers will enjoy 
Ventshades. You'll enjoy sell- 
ing them. Order them now. 


LIST PRICES 


2-piece set $6.50 
4-piece set $12.50 


Manufactured under exclusive license 
Pritchard patent 102974 


AUTO VENTSHADE CO. 


BOX 1402 + ATLANTA 1, GEORGIA 





MTT lela 


THESE FEATURES 
WEAN B1G SALES! 


e Open-window ventilation 
when it rains or snows 


@ Safety from exhaust fumes 

e Less fogging of glass 

@ Shade from the sun 

© More comfort the year ‘round 
e Added beauty for the car 


@ Quick, easy installation. Indi- 
vidual designing for each make 
and model assures accurate fit 


© Made to meet exacting stand- 
ards of car manufacturers. 
Won’t rust or rattle 


| NEW YORK.—With “Ninety | ard Oil Co. (Indiana), and J. How- 
| Years of Progress” as the theme,|ard Pew, a director and retired | 
the American Petroleum Institute | president of Sun Oil Co., Phila- | 
will hold its 29th annual meeting | delphia. 


that the November, 1951, schedule 
for opening will be met. 


It originally had been estimated 


The committee again expressed | 


wartime transportation and com-| 


in Chicago Nov. 7-10. Approximate- | 
ly 5,000 oil men from coast to coast | 
are expected to attend the group, | 
| general and committee sessions on 
| the program. 

Both the Stevens hotel and the 
Palmer House will be used again 
this year for the meeting, which 
has been growing steadily in size 
annually. Last year the registra- | 
tion list hit an alltime high for | 
an API meeting, with a total of 
5,246. 

In addition to approximately 90 
committee meetings, the 1949 pro- 
|gram will have two general ses- 
sions, and group sessions by the 
following: The divisions of produc- 
| tion, transportation, marketing and 
refining; public relations; fire pro- 
tection, and lubrication. The pro- 
duction and transportation divi- 
sions will have two sessions, while 
others will have one each. 


General sessions will be held 
Wednesday afternoon and evening, 
Nov. 9. On the afternoon program 
are addresses by William R. Boyd 
jr.. API president; Robert E. Wil- 
son, chairman of the board, Stand- | 





Cooperation Urged 
Among Engineers 
Of Tractors, Tools 


MILWAUKEE.—A call for coop- 
eration between tractor and farm 
equipment engineers, to develop 
uniform tractor-implement combin- | 
ations, has been made here by 
S. D. Pool of International Harv- | 
ester Co. 

Speaking at the national tractor 
meeting of the Society of Automo- | 
tive Engineers, Pool emphasized | 
the need for such a set-up to insure | 
combinations that will work well | 
together, regardless of equipment | 
size. 

“Varied operating demands to/| 
today impose many uses on trac-| 
tors and equipment,” he said. “This 
requires that all conditions be 
satisfactorily met.” 

Another speaker, A. W. Clyde, 
professor of agricultural engineer- 
ing at Pennsylvania State college, 
stated that tillage methods have a 
great deal to do with design of 
tractors and implements. Methods 
of hitching implements to tractors 
are also important, he said. 





$5,000 Reward 


AMARILLO, Tex. (UTPS)—Har- 
vey Southworth, owner of South- 
worth Motors, Inc. (Willys), here, 
has offered a reward of $5,000 for 
information leading to the appre- 
hension of four thugs who forced 
entry into his home recently and 
beat and cut Southworth, his wife 
and brother-in-law. Mrs. South- 
worth suffered bruises but was not 
slashed as the men were. No val- 
uables were taken and the cuts 
suffered were superficial. 

Ward-Evans Chartered 

Ward-Evans Motor Co., Ince., 
Beckley, W. Va., has been granted 
a charter by the secretary of state, 
with authorized capital stock set | 
at $50,000. Business will commence | 
with $40,200 paid-in. Principals are | 
John C. Ward, John W. Evans and | 
Frank W. McVey. 


In the evening, Sen. Robert S.|that the highway would be 130 
Kerr of Oklahoma and Edmund _| Miles, but engineers now figure the 
P. Learned, professor of business | /€ngth of the projected turnpike at 
administration, Harvard graduate | 118 miles. : ; 
school of business administration,| Engineering and _ construction 
will address the general session.|©°StS, including acquisition of 
Another speaker for this session| Tights of way, are estimated at 


| will be announced later. 


The API’s “gold medal for dis- 
tinguished achievement” will be 
awarded Wednesday afternoon to 
an as yet unidentified recipient. 
Previous recipients were Charles 
F. Kettering in 1948, Dr. Wil- 
liam Burton in 1947 and Henry 
Ford in 1946. 

At the Thursday morning ses- 
sion sponsored by the API division 
of refining, prepared papers will 
be read on “Fuels of the Future” 
by William Holaday of Socony- 
Vacuum Oil Co., Inc., New York, 
and Walter G. Whitman of the 
Massachusetts Institute of Tech- 
nology. Floor discussions will fol- 
low their papers. 

The division of marketing will 
hold its meeting Nov. 7 and hun- 
dreds of marketers are expected 


| to participate. The divisions of pro- 


duction and transportation will 
hold their two meetings Nov. 8-9. 
The public relations forum will be 
held Nov. 8; the lubrication meet- 
ing as well as the fire protection 
session will be held Nov. 9. 


The API board of directors will | 


hold morning and afternoon ses- 
sions Nov. 8, and a morning ses- 
sion Nov. 9, which will be followed 
by a private luncheon. The board 
of councillors will meet Nov. 8 to 
nominate candidates for the board, 


and its report will be made at the | 


general session Nov. 9. 
The executive committee of the 
board will meet Nov. 10. 


| $183,925,000, but the total financed 
cost will be $230,000,000. 

| It is estimated that 9,910,000 ve- 
hicles will use the turnpike each 
| year for the first five years and 
|that revenue during that period 
| from tolls and concessions (mainly 
| gasoline stations and restaurants) 
will be $10,030,000 a year. 


| MacLeod Heads 


‘Brookins Sales 


| CINCINNATI.—Don H. MacLeod 
| has been named sales manager of 
the Brookins divi- 
sion of Balcrank, 
Inc. MacLeod has 
a background of 
more than 20 
years in the au- 
tomotive after- 
market and has 
been identified 
with several na- 
tionally known 
automotive parts 
and equipment 
| Dee H. Macleod products. Brook- 
|ins division manufactures meas- 

ures, creepers and other service 
| equipment. 
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Harry’s Files Name 


A business name has been filed 
|for Harry’s Motor Sales, Erie Rd., 
Angole N. Y., by Gordon G. Rob- 
inson, 
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Inciustry ‘Progressive,’ 70% Say... 


Oil and Public Opinion 


CHICAGO.—Almost seven out of 
every 10 people describe the oil 
industry as “progressive,” while 
only one person in 50 has the im- 
pression it is “backward,” according 
to a new national survey of public 
opinion just completed for the Oil 
Industry Information Committee. 

A study of public attitudes 
toward the oil industry, made by 
Opinion Research Corp., Prince- 
ton, N. J., shows—as did a similar 
survey in 1946—that the more 
people know about the oil indus- 
try the better they like it, 

Other results of the survey re- 
ported by the committee were: 

When asked to choose from eight 
adjectives the two or three which 
they think best described the indus- 
try, 64 percent of the people select 
“progressive;” 36 percent, “public 
spirited;” 35 percent, “competitive;” 
30 percent, “not wasteful;” 22 per- 
cent, “monopolistic;” 14 percent, 
‘greedy;” 11 percent, “wasteful of 
oil;” and 2 percent, “backward.” 

When interviewed, three out of 
four people say the industry tries 
to serve the best interests of the 
public, and more than two out of 
three people say their general im- 
pression of the industry is favor- 
able. 

More than three out of four 
people think the industry does | 
as well as or better than other | 
industries in improving its prod- 
ucts. Almost two out of three say 
that oil companies try to conserve 
oil resources. 

The public, by five to one, ranks | 
service stations as the place where | 
customers get most courtesy and | 
attention. Of every 100 people inter- | 
viewed, 55 pick service stations, as 
compared with 11 who name drug | 
stores, and 10 who select grocery 
stores, as the places where they get 
the most courtesy and attention. 

Compared with three years ago 
when a public opinion survey was 
public opinion about 
industry relative to other 





the oil 


Small percentage changes in opin- 


| ions about oil as compared with five | 


other industries are mostly in a} 
direction favorable to the oil in- | 
dustry. 

On the whole, the industry ap- | 
pears to stand about the same in| 
public favor as it did in 1946. This | 
was considered a “creditable” per- | 
formance by the research organiza- | 
tion because of the increase of | 
public antagonism toward business 
generally over the past three years. 

While more people than three 


Breakdown Due | 
Conn. Purchasers 


In Time Deals 


HARTFORD, Conn.—Full dis- 
closure of contract terms involved 
in retail installment sales of auto- | 
mobiles, home appliances and other 
merchandise costing up to $3,000 
will be required under a new 
Connecticut law. 

State Bank Commissioner Rich- | 
ard Rapport pointed out that under 
the law, the buyer will have a 
complete breakdown, in a signed 
contract, of all charges incurred in | 
the sale. Compulsory insurance 
tie-ins also will be eliminated under 
another law passed by the 1949 
Connecticut legislature. “ 

Under Connecticut’s newly- 
amended retail installment sales | 
financing law, installment-plan pur- 
chasers will not find themselves | 
Subject to charges which are} 
lumped together or under designa- 
tions which the average person 
would not understand. 

Protection to purchasers will be | 
enforced by making it compulsory | 
to furnish to each buyer a copy of | 
the installment sales contract com- 
Pletely filled out at the time of | 
signing. The contract must conform | 
with the simple, understandable 
terms specified by the statute. 

The companion statute forbids | 
compulsory insurance tie-in sales, | 
thus giving the buyer the oppor- 
tunity of placing any necessary | 
insurance with his own agent if he | 
so desires, 


Debaugh Takes Packard | 
Debaugh Motor Co., 105 E. Penn- | 
Sylvania Ave., Towson, Md., has 
been designated a Packard dealer. 








years ago realize that there are 
over 100 companies in the indus- 
try, oil rates below automobiles 
and railroads as the industry 
people say they know most about. 

Geographically, residents of the 
oil producing area comprising Ar- 
kansas, Louisiana, Oklahoma, New 
Mexico and Texas, show higher 
than average approval of the indus- 
try. 

Difference in the attitudes among 
the various types of people are so 
small that it can be stated that the 
major findings are about the same 
no matter which sub-group of the 
population is studied. 

Important minorities of the pub- 
lic hold opinions that are unfavor- 
able to the industry, however. More 
than one person out of three has 
the impression that the oil industry 
is a monopoly, while almost one out 
of three believes that oil companies 
hold back new developments and 
the industry makes too much profit. 


|half say that oil companies get 
| together and set prices, reports the 


committee. 

Criticism of gasoline prices has 
increased since 1946, with one 
person out of three saying the 
price of gasoline is too high as 
compared to only one out of nine 
feeling that way in 1946. 
Criticisms of the 

have increased on other issues: lack 
of competition, monopoly, high 


best interests of the public. 
However, other research has 


misinterpreted price 
evidence of greed. 
Opinion Research Corp. empha- 
sized the survey is strictly an ap- 
praisal of the present state of 


as contrasted to 1946. The corpora- 
tion stated the survey did not 





On only one point is a majority of 
the public misinformed—more than | 


SIGNS 


Winner's Circle! 


The Floral Horseshoe means success in horse racing. 
And the big, red, white and green Wolf’s Head sign 
means successful dealers—for Wolf’s Head means 
even more than the ‘“‘finest of the fine” motor oil 
and lubes...it means more customers, satisfied 
customers—the sign of business success. Wolf’s 
Head Oil Refining Co., Inc., Oil City, Pa., New York 


10, N. Y. 


industry also 


profits and not trying to serve the 


shown that business generally has 
lost favor because the public has 
increases as | 


public opinion of the oil industry 


attempt to evaluate the factor 
which produced the composite | 
results. 


Murphy to Aid 
Dealers in D.C. 


WASHINGTON, — Appointment 
of Maurice J. Murphy as assistant 
managing director of the Washing- 
ton Automotive Trade Assn. was 
announced last week by WATA 
President Earle O. Baker. 

The new official is the son of 
Managing Director Dick Murphy, 
pioneer automobile dealer here and 











TOMECEK BELIEVES IN LIGHTS AND SIGNS—Simple but effective lighting and signing 
are features of this modern new building of Tomecek Pontiac Co., Temple, Tex. 
| iently located, the dealership makes good use of a well-equipped service department. 


Conven- 


WATA. Recently the younger 
Murphy has been sales manager 
for Community Motors, Inc., Beth- 
esda, Md. 


Hartman Switches 
Randall L. Hartman, a Kaiser- 
Frazer dealer since 1946, has be- 
come a Chevrolet dealer trading as 
the Hartman Chevrolet Co., near 
Middleburg, Pa. He succeeds W. E. 
Wehr, who has retired after 21 


|a veteran in the service of the/| years in the automotive business. 


SUCCESS 


Wolf’s Head Motor Oil is refined three 
steps further than ordinary motor oils. 


EXPERTLY CONTROLLED DEWAXING— 
Keeps Wolf’s Head free-flowing and 
removes non-lubricating wax compo- 
nents. 





*) DOUBLE DISTILLING— Makes Wolf’s Head 
richer, more heat-resistant. 


*g TRIPLE FILTERING— Removes all free car- 


bon and other troublesome impurities. 


WOLF'S HEAD 





FAOTOR OIL AND LUBES 


100% Pure Pennsylvania 
“Premium Grade” 


P.G.C.O.A. 
Permit No. 6 
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API Boosts 1,000-Mile Lube Jobs .. . 


AUTOMOTIVE NEWS, OCTOBER 10, 1949 


50% Higher Tradein? 


CHICAGO.—The nation’s 33,000,- 
000 car owners were advised last 
week that 1,000-mile lubrication not 
only enhances the tradein value of 
their cars but also provides less 


strain on their pocketbooks for| pound-foolish in the most wasteful | 


operating expenses. 


Chairman Dayton P. Clark, of | 
the American Petroleum Institute | 


Canadian Car-Radio Sales | 

OTTAWA.—Sales of automobile 
radios totaled 12,995 units at $1,- 
175,460 during May, 1949, and 
reached 55,314 units sold at $5,140,- 
436 during the first five months of 
1949, the Canadian government 
states. 


lubrication committee, declared 


obtain up to 50 percent more on his 


that research tests “add up to the| car at tradein period than he other- 


inescapable conclusion that those 


who ignore the 1,000-mile drain 
interval are being penny-wise and 


sense.” 
In an address before the Inde- 
pendent Oil Compounders Assn. 


| here, Clark stated: 


Money saved on engine lubrica- 
tion is lost many times over in 
depreciation and premature fail- 
ure of the power plant.” 

The API lubrication expert, who 
is general manager of direct 
marketing for Gulf Oil Corp., Pitts- 
burgh, noted that a car owner “can 








ORDER PADS 


FOR RETAIL SELLING 
Auto Dealers’ Most Complete Order Forms 


NEW CAR PREFERRED ORDERS 


Provides for all necessary infermation and encourages 


more accessory soles. 


6 pads—25 orders each in duplicate 


$4.45 





USED CARS “AS IS” ORDERS 


Sell your rough cars with a signed agreement stating 
sold “as is." Absolutely no guarantee. 
6 pads—25 orders each in duplicate 


$2.95 





“50-50” WARRANTEE 


Dealers seldom lose when selling good cars on a ‘'50-50" 
basis and certainly enjoy buyer confidence. 
6 pads—25 orders each in duplicate 


USED CAR ORDERS 


$2.95 


FREE SAMPLES ON REQUEST - - - ALL PRICES F.0.B. LOUISVILLE, KY. 


MODERN SELLING METHODS, Inc. 


P. O. BOX 666 


LOUISVILLE 1, KY. 


BRITAIN'S PREMIER 
SPORTS-TYPE CAR 


ALLARD 


Range includes .. . 
2-Seater Sports 
4-Seater Tourer 
Drophead Coupe 
Also 
Special Chassis 
for 
“Hot Rod” 
Enthusiasts 


—eo-— 
A few franchises 
are still available 
for “live” dealers® 
Write for full de- 
tails to:— 





Francisco Landi, Brazilian Champ at the wheel of 
the Interilagos Record-Breaking ALLARD 2-Seater. 


ALLARD MOTOR CO., LTD. 


24-28 Clapham High St., London, 8S, W. 4 


COMPARATIVE FACTS 
ON ALL NEW CARS... 


. . @ MUST for every salesman! 


Successful competitive selling requires an up-to-date 


knowledge of Comparative Facts. 


from coost to coast supply their 





Sales managers 


salesmen 





with 


THE AUTOMOTIVE INDEX 


because it helps them MAKE SALES! Pocket size, 8 pages, durable loose-leaf 
binder (no rings). Answers 6000 questions customers may ask about prices, 
specifications, dimensions, standard and extra equipment, etc. Unbiased; covers 
all new cars. Up-to-date when you get it; kept up-to-date as models and prices 
change by our fine replacement-sheet service. SPECIAL OFFER to new subscribers: 


One to four subscriptions $3.75 each; five 
of 1949 and ENTIR 
subscription. ORDER NOW! 


or more $3.25 each. Covers ali the rest 


1950 car year. Saves as much as $2.25 on reguiar two-year 


To: The Automotive Index Company, Box 204 Vernon Branch, Los Angeles !!, Calif. 





Please rush 

rest of 1949 and entire 1950 car year. 
Check NS CARRE: ia as v6 090040000 000 cadeecee 
eS a” RS ee ee 
Bill ADDRESS Aad shah Sakae amas 


subscriptions to The Automotive Index, including service for 


POSITION. ......5+5: 





wise might in return for the small 
| sum required for proper mainten- 
| ance.” 

He described the extensive re- 
search tests made over the past 
several years by Gulf Oil Corp. and 
the Esso laboratories of Standard 
Oil Development Co. as “facts 
which speak for themselves.” He 
| added: 
| “We are finally in a position to 
prove unequivocally that the econ- 
omies of the 1,000-mile oil drain are 
so substantial that failure to follow 
it represents simply wasteful, un- 
economical practice.” 

Clark, in reviewing some of the 
results of the research tests, said 
they proved these points conclu- 
sively: 

Contaminants increase sharply as 
drain periods are extended; in 
engines operating with a 2,500 to 
5,000-mile drain period, as much as 
one pound of contaminants circu- 
late through the engine, causing 
enormous destruction; in contrast, 
the amount of contaminants in the 
1,000-mile drain period is slightly 
more than one ounce; 

Oil soluble oxidized fuel in the 
crankcase increases rapidly with 
the extension of drain periods, 
rising to 174 percent more at the 
5,000-mile level than at 1,000 
miles; 

Oil screen plugging, at the 6,000- 
mile drain level, results in oil starv- 
ation of the engine in less than 
15,000 miles of operation; on the 
other hand, total plugging does not 
occur during the engine life with 
crankcase drains of 1,500 miles or 
less. 

Clark said these results were 
uncovered in typical passenger-car 
| type operations. He added that “re- 
sults were found to be much more 
destructive in the door-to-door 
truck delivery service and station 
operation.” He stated: 

“These facts, and many more like 
them, should prove conclusively to 
the average motorist that he is 
buying longer life and greater re- 
sale value for his car when he 
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WESTERN'S FACE LIFTING—An example of converting an old building into a modern 


dealership is Western Motor Sales (Pontiac), 


| brick railway station. Plenty of window space was added, along wit 


Preston, Ida. The building was formerly a red 


asphalt tile floo s 


knotty pine walls and fluorescent lighting. Front and rear overhead doors enable traffic ‘o 


move smoothly in and out of the building. 


Mass. Motorists to Receive 
Cut in Liability Rates 


BOSTON.—Massachusetts motor- 
ists will get a reduction in their 
compulsory liability insurance rates 
because they have led the nation in 
highway safety, it was revealed 
when State Insurance Commis- 
sioner Charles F. J. Harrington 
last week announced the proposed 
rate schedule for 1950. 

Aggregate saving will be $600,000 
under the proposed schedule. A 
year ago rate reductions for 1949 
totaled $700,000. 

Under the Massachusetts com- 
pulsory liability insurance law— 
the only one of its kind in the 
nation—the state is divided into 
zones, based on accident records. 

A public hearing has been sched- 
uled for Oct. 10 on the proposed 
1950 schedule, which would provide 
individual reductions ranging from 
$6.70 in Chelsea to 30 cents in many 


other communities. Eight munici- | 


palities will receive cuts of $1.00 or 
more. 

The $6.70 reduction proposed for 
Chelsea would mean that commun- 
ity, for the first time in recent 


| years, would not have the highest 
|rate in the state. The reduction | in the nation’s capital every week 





| follows the API recommended oil | 
drain period. They should prove to 
him that, as he extends his oil 
drain interval, he pays an increas- 
ingly higher price in engine ineffici- 
ency, breakdown and loss on 
investment.” 


B.C. Sets Pace 
For Canada Boom 


In New-Car Sales | 


OTTAWA.—The Canadian gov-| 
ernment reports the greatest gain | 
scored in the number of new pas- | 
|senger cars sold at retail during | 
July was in British Columbia, | 
| where 3,306 cars were sold for $4,- | 
| 558,357 as against 735 units at $1,- 
| 493,384 in July a year ago, a gain 
|of 213.7 percent in number and 
| 205.2 percent in retail value over 
|last year. 

Elsewhere new-car sales during | 





| July showed the following, with | 
figures for the same month last 
year being given in parentheses, | 
all indicating gains: 

Maritimes, 1,668 (632) cars, up | 
163.9 percent, $3,367,331 ($1,269,303), | 
up 165.3 percent; Saskatchewan, | 
1,139 (453), up 151.4 percent, $2,-| 
319,548 ($905,564), up 156.1 percent; | 
Alberta, 1,221 (566), up 115.7 per- 
| cent, $2,606,316 ($1,158,880), up 124.9 | 
| percent. 

Quebec, 3,361 (1,742), up 92.9 per- 
| cent, $6,956,501 ($3,756,526), up 85.2 
percent; Manitoba, 898 (475), up 

$1,878,927 ($971,813), 


| 89.1 percent, 
ig 93.8 percent; Ontario, 10,182| 
| 


(5,693), up 78.9 percent, $20,894,796 
($11,579,863), up 80.4 percent. 


| Improved Service Facilities 


| Opened by Allum Motors 


A three-day celebration marked 
the opening of the improved 
service facilities of Allum Mo- 
tors, Inc. (Dodge), Sharon, Pa. 
The firm was formerly known as 
| Allum-Williams, Inc. 

President Harry W. Allum had | 
additional reasons for celebrating 
since this year marks his 40th 
anniversary in the automotive 
business. His son, Harry W. jr., 
is vice-president of the company. 








, would give Chelsea a rate of $53.20, | 


|compared with $60.40 for 1949. 

Boston will pay the third highest 
rate—$50.10—despite a cut of $1.10 
from the 1949 figure. 


Purolator Moves 
‘Chicago Quarters 


CHICAGO.—To handle expanding 
business in the Chicago district, 
covering the midwestern area, Pu- 
| rolator Products, Inc., Newark, N. | 
| J.. manufacturer of automotive and 
other lubricating and fuel oil filters, 
has taken new and larger office 
quarters at 122 S. Michigan Ave., 
Chicago 3, Carlos D. Kelly, vice- 
| president, announced last week. 

Andrew Raffay jr. and S. B. 
Wanner will be in charge of the 
new office. 

Auglaize (O.) Assn. 

COLUMBUS, O.—Plans are un- 
der way for organization of an 
auto dealer association in Auglaize 
| county. 














William Ullman, Washington correspon- | 
| dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 


YOu’LL FIND THAT MANY OF THEM 
REQUIRE INTERIOR REFINISHING 


CMeesuede 


WITH 


FLOCK 


Exterior reconditioning is not enough! Especially when interiors of 


sO many cars show wear and tear 


...and particularly when you can 


give these cars a like-new appearance with Cellusuede Automotive 


Flock. This durable, decorative 


coating material is a real profit 


booster because — it is easily and economically applied ...a com- 
mercial-type sptay gun is the only equipment needed . . . it is not nec- 


essary to hire skilled help to do a 


first-class job. You’ll want all the 


facts... write today for descriptive literature, samples, and prices. 





Sun Visor before and after refin- 
ishing with Rayon Flock, 


Arm Rest before and after a coat- 
ing of Rayon Flock. 


Cellusuede Flock — in Rayon for sun visors, compartments, door panels, etc., 
and Goat Hair for floor mats, trunks, and kick panels — is cut in lengths suitable 


for specific applications. 
hues on request. 


Standard colors and blends in a wide range... 


special 























CELLUSUEDE PRODUCTS, INC. 


503N. Madison St., Rockford, Ill. ° 
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8 Fight Fraud Charges . . . 


Tucker Goes on Trial; 
Loses His Plant 


(Continued from Page 1) 


court history, three alternate jur- | list of witnesses and the order in| 
which they would be called in ad-| 


ors were in, all of them 
women. 

Issues upon which the staff of 
U. S. Attorney Otto Kerner jr. and 
lawyers for the defendants, includ- 
ing also Floyd D. Cerf, Harold A. 
Karsten, Robert Pierce, Mitchell 
Dulian, Otis Radford, Fred Rockel- 
man and Cliff Knoble, will wage | appearance of two SEC officials, 
their legal battle were sharply | William C. Kelly and James E. 
drawn Wednesday after selection | Murname, who, he explained, could 
of the jury. sit in the capacity of observers 

Kerner first outlined the gov- and advisers since part of the gov- 


sworn 
vance of each day’s session. 
The attorneys were overruled by 


authority to issue such an order. 
Thus, the trial moved to the 


ernment’s case in contending that |ernment’s case will be based upon | 


the defendants made false prom- 
ises while raising money amount- 
ing to approximately $27,000,000, 
and that they dissipated much of 
this money illegally without mak- 
ing good on performance. 

Cited specifically by Kerner were 
purchases of an airplane and motor 
boat for Tucker, a cooperative 
apartment and a racing car bought 
three times. 

He added that Tucker Corp. paid | 
large sums to the Foster Boat Co. | 
for the development of boat hulls; | 
that Secundo Campini, Italian jet 


| SEC findings. 
+ + + 


1 government led off Thurs- 
day morning in the matter of 


|son, a designer of the Tucker Tor- 
pedo, to the stand. 

Lawson, who resides now 
| Cleveland. sued and collected $10,- 
|000 from Tucker. He has also been 
| associated with General Motors and 
Briggs. 

Lawson was questioned by As- 
sistant U. S. Attorney Robert J. 
Downing, with frequent interrup- 
| tions from defense attorneys who 
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Judge LaBuy, who said he had no} 


stage of witness summoning, with | 
Kerner’s staff augmented by the | 


| witnesses by calling George Law-| 


in | 


Ca 48 


|| Schwartz Heads ; 
K-F’s Chicago 


Sales Division 


WILLOW RUN.—Appointment of 
| Lee D. Schwartz as manager of the 
Chicago sales division for Kaiser- 
Frazer was an- 
nounced last week 
by Walter deMar- 
tini, K-F director 
of sales. 

Schwartz, Chi- 
cago regional 
JEROME BELIEVES IN LIGHTS—Jerome Motor Co. (Oldsmobile), New Kensington, Pa., | manager since 
counts on plenty of light to draw customers to its clean corner lot. Horizontal tube lights | April, 1946, start- 
cover the ceiling and bring out the luster of lacquer finishes. |ed his automotive 
|sales career in 
1915 on the retail 
staff of Kruse- 
Garlick Co., Cin- 


| 
| 
| 








Only Minor Changes Mark 
Rootes Models for 1950 


Lee D. Schwartz 
cinnati Maxwell distributor. 


Subsequently, he served with 
Page-Detroit Motor Car Co., Aaron 


The Rootes Group|The color combinations are silver | PeRoy Motor Car Co., Detroit dis- 


LONDON. 7 : ; 
'reports that only “minor modifica- | sand with red hide upholstery and Soe aes tae 
tions” have been made in its 1950| black with light fawn trim, | Willys-Overland Motors, Inc., from 
‘annual Baris Court. motor exhibi.| New _extra-passenger models 1938 to 1945. ;' - 
tion. are a Super Snipe touring lim- | The newly-created Chicago divi- 

Main improvement in the Hill- | ousine, with a sliding glass divi- {sion covers the Chicago and Des 
/'man Minx models, most of which| sion between the front seats, and | Moines sales regions. 
are being exported, is widening of | a Humber imperial seven-seater W. F. Thurston, formerly Chicago 
the front seat by four inches. saloon, without a division for the | district representative, has been 
Bucket seats have been replaced) owner who prefers to drive him- |"4Med to succeed Schwartz as Chi- 
by the bench type. self, | cago regional manager. A. L, Kor- 

The windshield and rear win- ‘ : | aleski remains as Des Moines re- 

dow are now curved, and easier | The pullman limousine has been gional manager. 

steering is claimed as the result | continued in the line, featuring a | — - 





engineer, received $85,000 and 
signed back $30,000 to Tucker to 
defray part of a $100,000 loan, and 
that the company paid $425,000 to 
Ypsilanti Machine & Tool Co., 
large parts of which were with- 
drawn by Tucker. 
+ * * 

A STACKED by Kerner were 
“4% claims that the Tucker was 
said to be “the first completely 
new car in 50 years,” along with 


constant assurances to the public | 
on production schedules that were | 


never realized but were always 
“just around the corner.” 

One by one, the array of defense 
legal talent followed by addressing 
the jury in behalf of their clients. 


These lawyers bore down, at times | 
with considerable emotion, on the} 


character and background of each 
of their clients, represented them 
as men who gambled like anyone 
engaged in business, denied charges 
of conspiracy, admitted differences 
of opinion among company officials 
and said obstacles were thrown in 
their paths by the Securities and 
Exchange Commission, the War 
Assets Administration and other 
groups. 

No mention was made of Tuck- 
er’s previous charge that Sen. 
Homer Ferguson of Michigan 
and Chrysler Corp. interests tried 
to keep the company out of the 
automobile business. 

Defense attorneys claimed that 
Tucker Corp. was only $3,000,000 
and a few weeks short of assembly | 
line production when troubles be- | 
set the company. 

When Judge LaBuy dismissed 
the jury Wednesday afternoon, the 
legal staffs of both sides gathered 
before the bench as attorneys for 
the defense requested that the gov- 

ernment be ordered to present a 


| 
| 


rs of a new pattern steering box 
= Seon ee i> toe | with a variable ratio. No-draught 
ventilators are now fitted to the 


;son were in the presence, among ‘ 
‘ . ata front doors with a controllable 
|others, of Preston Tucker and Hal esutiic ale tataies. AN Geese are 


|Costello, he testified, with Karatz, | 
| Pierce and Rockelman later coming | double-sealed. 


| power-operated glass division avail- Time Profits 


|able as extra equipment. 


| Interior changes predominate in 
|the Sunbeam Talbot line of con- 


| vertibles and sports saloons. They | 


| include square-type trim in the 


Dealer ‘Take’ Limitation 
Upheld in Wis. 
MADISON, Wis.—Wisconsin’s 


| 


|; capacity was also increased. 





| 


ROADSTER ADDITION—Dodge reports that 
factory-installed regulator-type glass windows 
are now available as optional equipment at 
$35 extra cost on the Wayfarer convertible 


model. The roadster door assembly with the ors 
glass windows is the same as that used on| the Illinois supreme court, for Cerf | 


the Coronet convertible. Plastic windows in- 
serted and removed by hand remain stand- 
ard equipment on the roadster. A new road- 
ster color style is atomic yellow. 





| the 
|Karsten, a 


} under 
}connection with Tucker Corp. 


|for Pierce. 


into the picture. 
of his body sketches which, he said, 


were praised by Tucker and were | estat as 
“eustern-tnade” | ate car 


used first in a 
brochure with hand-painted cover, 
and later in a printed brochure 
widely circulated. 

At press time, Lawson was still | 
on the witness stand. 

Competition for public atten- 
tion was provided in Federal Dis- 
trict Judge Michael L. Igoe’s 
court on the same floor through 
two major rulings on reorganiza- 
tion phases. 

In one decision, Judge Igoe ap- | 
proved the recommendation of the | 
trustees that the Tucker plant be | 
turned over to the War Assets Ad- | 
ministration, at least temporarily | 
in order to save the trustees a/| 
heavy outlay of funds necessary | 
for maintenance and protection of | 
the factory. The trustees were | 
given a 60-day option to repurchase | 
the plant, if reorganization is ruled | 
feasible. 

In his other ruling, the court | 
instructed Warren Orr, attorney 
for a dealer group, that acarcen: | 
tion in reorganization by dealer | 
and stockholder interests is not | 
properly a matter for him, and | 
plans must be submitted to the | 
trustees. 

* : . 
S A CONVENIENCE for the} 


press and others in attendance | 
at the trial, a microphone system | 
with several loud speakers was in- | 
stalled for the first time in the | 
annals of a U. S. district court | 
here. Thus, even mumbled replies, 
questions or comments will be} 
heard throughout the courtroom. 
Anticipating an overflow crowd 
at times during the trial, seating | 
The fact that the case will be | 
heard before a jury was settled | 
in advance with announcement | 
that 200 veniremen had been noti- 


| | fied to report for call. 


The government attorneys won} 
right to refer to Harold A.} 
defendant, as alias | 
Abraham Karatz, in view of his 
having served a prison sentence 
the latter name before his 


* * * 


7ITH U. S. Attorney Otto Kerner 


jr. supervising the trial, the | 


| government legal staff was headed | 
|by Lawrence J. Miller, his first | 


assistant. 

Counsel named by the eight de- 
fendants for the trial are: Frank | 
J. McAdams jr. and William T. 
Kirby for Tucker, Dulian and Rad- | 
ford; Justus Chancellor jr. for| 
Rockelman and Knoble; James K. | 
Mortimer for Karsten; Floyd H.| 
Thompson, former chief justice of | 


and the father-son combinat‘on of | 
Albert W. and Kirkpatrick Dilling | 





The witness told | 


Sunday Closing 
‘Now in Effect 


|mittee which has been working on 





Rear side windows and a curved | front seat, a bar-type handle for | State banking department's ruling, 
rear window have been added to|front-seat adjustment and new| Which limits the commission a car 
the Hillman Minx convertible. An| door finishes in alternating colors | dealer may receive in auto financ- 
is also offered in this|to match trimwork. ing, has been upheld here in cir- 
line. naninenceaintben ; cuit court. 

The Humber Hawk saloon offers | August Steel Output General Motors Acceptance Corp. 
only a new color choice for 1950— | Of. : | had brought suit contesting the de- 
quartz blue. ‘Up 3% in Canada |partment’s right to place such 

Addition of parking lamps and| OTTAWA.—Canadian steel mills | limits. 
two new color combinations are | turned out 241,442 tons of ingots! ‘The court held that the banking 
provided on the Super Snipe saloon. | during August, the Canadian gov-| gepartment had the right to regu- 


| i ae 
)ernment reports, an increase of | jate the commission on a car dur- 
| nearly 9,000 tons over July. 


jing the time it is being paid for 
Production in August, 1948, was| by the buyer. 

| 254,862 tons. For the first eight cake 
months of this year, ingot produc- | 
| tion totaled 2,092,425 tons, an in- 


| 
| 
| 





AUTOMOTIVE NEWS WANT ADS have 
| been proven the quickest, least expensive 


;}method of reaching the men who want 
crease of 3 percent over produc- | what you have or have what you want! 


e 
In Kansas City 
|tion in the same period last year. | See the back pages of this issue. 


Get in this Buell Profit Picture 


and used motor cars in the greater | 
Kansas City area have agreed al- 
most to the man to close on 
Sundays. 

The announcement was made by) 
J. H. Scott, head of the Motor Car | 
Dealers Assn, of Greater Kansas 
City’s special Sunday closing com- 








the plan since last May. 

The agreement includes some 300 
dealers in Kansas City, Kansas 
City, Kans., Independence, North 
Kansas City and several suburban | 
areas surrounding the city. 

It was stated that about one-half 
of the 200 used-car dealers men- | 
tioned and about 25 percent of 100 
new-car dealers had been remain- 
ing open. The consensus was that 
dealers should take a day off like 
anyone else. 

Scott pointed out that special 
officers, employed by the associa- 
tion, are patrolling the lots to see 
that they are closed. He explained 
that 95 percent of the dealers 
wanted to close when petitions 
were first circulated at the start | 
of the move, 


Playboy Dealers Win 


Liquidation Delay 

BUFFALO. —A _iast - minute 
move by a group of franchise 
holders stayed the liquidator’s 
hammer from falling on Play- | 
boy Motor Car Corp. last week. | 

Federal Judge John Knight | 
adjourned reorganization hear- 
ings at request of the group, | 
who have organized under the | 
name of Northern New England 
Committee and are endeavoring | 
to obtain a plant in New Hamp- | 
shire where the automobile 
could be manufactured. Recon- | 
struction Finance Corp, funds | 
are being sought. 

Attorney Edward H. Kavin- | 
oky, representing Trustee Allen | 
H. Gardner, said he opposed an | 
adjournment unless arrange- | 
ments are made to pay the cost | 
of maintaining the local plant, | 
plus the expense of winterizing 
27 automobiles. 





No Inventory—No Installation Headaches 
Just Profits For Buell Air Horn Dealers 


There’s a Buell “Central” near you with a com- 





plete inventory and a trained installation crew. 
You sell from demonstrator display or attractive 
poster. The “Central” carries the stock and makes 
installations for you. No big investment, but 
plenty of big profits are the result. 

Thousands of car dealers, garages and service 
stations are now successfully using this plan. Find 


out how you can get started. Write today. 


Buell Manufacturing Company 
927 West 49th Place, Chicago 9, Illinois 
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Officers Declare: 





Death Won't Halt 
Keller Car Issue 


(Continued from Page 2) 


cording to the prospectus, “that 
with an increased availability of 
used cars, in station wagon and all 
other models, the majority of which 
used cars are larger, heavier and 
more powerful, being offered in 
many cases at or about, or even 
below the estimated price of the 
Keller Station Wagon, all are pos- 
sible competitive obstacles to the 
sales potentials of the markét con- 
templated by the corporation with 
its station wagon.” 

In addition the prospectus 
notes “reports that one or more 
popular make car manufacturers 
might enter the low-price field.” 
“Furthermore,” the _ prospectus 

says, “the corporation, as a new 

entrant into the automotive field, 

may be affected to a greater extent 

than established companies by un- 

certain conditions in the industry, 

including interruptions of supplies.” 
* * 


HILE the postwar period has 
been marked by @ rush of new 


eat 


Tas 





COATS 
IRON TIREMAN 


Now, one man can change tires 
three times faster—and easier— 
with a Coats Iron Tireman. It 
ROLLS tires on or off rims in 30 
seconds. No more beating or 
pounding. Operator just WALKS 
around the tire. Rugged, Sure. 
Safe! The ONLY tool that handles 
ALL sizes of passenger car tires. 
Yet, the lowest priced machine on 
the market. Get all the money- 
making facts. WRITE for free 
literature today. 


ONLY $9Q50 COMPLETE 


F.0.B. FORT DODGE 
Slightly Higher West of Rockies 


JOBBERS .. . DISTRIBUTORS 
SALESMEN! 


Your territory may still be 
open. WRITE for discounts to 
ennessy Sales Co. 





FORT DODGE, IOWA 


National Sales Representative 
JACK P. HENNESSY SALES CO. 
Dept, 20, P.O. Box 22, Audubon Station 

New York 32, N.Y. 


entries into the auto field, and the 
fading of most of them, some with 
courtroom repercussions, Keller 
told Automotive News some weeks 
ago that he was still confident. 


Meantime, too, the market has 
shifted from a day when customers 
begged for any new car at nearly 
any price, to a buyer‘s market for 
even the most. popular established 
makers. 

However, Keller said that his 
bid was different since he based 
it on intimate knowledge of the 
auto industry, a close application 
of cost control, low-rent assembly 
plants in Huntsville and a low- 
priced product at a time when 
there is growing resistance to 
high prices in the industry. 


At that time, he said he ex- 
pected to encounter fewer diffi- 
culties on production, since most 


of the car will be standard parts 
purchased from established parts 
makers. 

. * . 

F THE stock-issue returns, Kel- 

ler plans to use $506,500 for 
additional plant facilities and 
equipment, $100,000 for completion 
of production engineering and tool 
design for quantity production, $1,- 
368,000 for tools, dies, jigs and fix- 
tures, and use the balance of 
$2,250,500 in the general funds for 
working capital. 

It is stated in the prospectus that 
all or nearly all of the 5,000,000 
shares must be sold to enable the 
firm to carry out the production 
program, 

Keller contemplates 
of 16,013 station wagons in the first 
12 months. 

“It is not expected,” the pros- 
pectus says, “that the first 12 
months’ operation will result in 
any significant profit, and may 
result in a loss. 


+ * 
Mie hopes to maintain peak 
production on the basis of an 
average five-day bank of parts and 
materials on hand and in process. 

“However,” the prospectus points 
out, “if the corporation should be 
unable hereafter to establish satis- 
factory credit arrangements with 
suppliers, and, assuming that all 
terms therefor are on an FOB sup- 
pliers’ plant basis, the corporation 
would then be required to use 
approximately $3,500,000 working 
capital for a 10 to 20-day inventory 
of raw materials, parts, work in 
process and parts and materials in 
transit.” 

Officers of the firm are: 

Hubert R. Mitchell, executive 
vice-president and treasurer; Rob- 
ert C. Gross, John S. Liefeld, 
George M. Fisher and Harold H. 
Feigin, vice-presidents; Joseph D. 
|Dunn, director; A. C. Burnett, sec- 
| retary, and B. D, Mitchell, assistant 
secretary. 


* 


* * * 


URING 1948, officers were paid 

on this basis: Keller, $27,500, of 
which $12,000 was drawn; Hubert 
R. Mitchell, $22,500 of which $12,000 
;}was drawn; Gross, $17,500, with 
| $9,600 drawn; Liefeld, $15,000, with 
$9,600 drawn; Feigin, $15,000, with 
|$4,400 drawn, B. D. Mitchell, $7,800 
with $6,000 drawn. 

As for dealers, it was pointed 
out that it is the policy of the 
corporation to refuse to allow 
cancellation of dealer franchise 
| agreements and the unpaid bal- 
| ance of the purchase price. 


| 





However, the firm says it is its | 
policy to assist “the dealer to se-| 


cure a suitable successor to replace 
him, 
the dealer.... 

” ~ ” 


| [.,RANCHISE fees are on the basis | 


} 


|" of $12.50 per unit allotted. 
The dealer’s discount is 22 per- 
icent on the Chief and 23 percent 


|on the Super Chief. 

History of Keller Motors goes 
back to the Bobbi Motor Car Corp. 
of California, Oct. 8, 1945, to Sept. 
16, 1946; Bobbi Motor Car Corp. of 
Alabama, Sept. 16, 1946, to March 
31, 
| July 24, 1947 to May 27, 1949, and 


|Keller Motors, Oct. 2, 1947, to| 
present. 

It is pointed out that each of 
these were separate legal and 


corporate entities. 


production | 


1948; Dixie Motor Car Corp., | 
|department since 1940. He joined 








upon the written request of | 








FRIBLEY'S DEAL WINS PONTIAC AWARD—Benedict Corp., Norwich, Conn., was recently 


awarded the firm's Better Dealer citation. Cari E. 


Fribley (left) hears the announcement 


of the honor from E. M. Krotine, manager of the Buffalo zone. Fribley has been active in 
community activities for more than 17 years. He is a past president of the Rotary club 
and a member of the park and playground commission and served as president of the 
New York State Automobile Dealers in 1945 through 1947. At the present time he is New 
York state director for NADA. Other members of the Benedict organization are Nelson H. 
Benedict, Pontiac sales manager, who has been with the dealership since 1933; Renny Balcom, 
service manager, who has had 20 years experience with the company; Bill Franklin, tire 
manager, 16 years; Bernie Weigel, parts and accessories manager, |3 years; Cliff Moulton, 
truck sales manager, 15 years, and Ed Ashton, used-car sales manager, 2! years. 


4. New Vice-Presidents 
Are Elected by GM 


(Continued from Page 2) 


manager of the GM Overseas Oper- 
ations division in charge of 
manufacturing plants abroad. 

The directors also elected Kindl, 
Cyrus R. Osborn and Edward B. 
Newill as members of the admin- 
istration committee. Osborn is vice- 
president of General Motors and 
general manager of the Electro- 
Motive division, and Newill is vice- 
president of General Motors and 
general manager of the Allison 


| division. 
All appointments were effective 


Three Moved Up 
In Manufacturing 


At Chevrolet 


DETROIT.—T. H. Keating, gen- 
eral manager of Chevrolet, last 
week announced appointment of 
W. J. Scott, man- 


turing plants, to 
the position of 
general manufac- 
turing manager. 

Scott has been 
with Chevrolet 
for 34 years. He 
started with the 
company asa 
foreman in Flint 
and remained 





W. J. Scott 


ly in various factory executive ca- 
pacities until 1934, with the ex- 
ception of service in the Canadian 
army during World War I. 

In March, 1934, Scott was trans- 
ferred to Detroit as manager of 
the forge plant. Five years later 
he became manager of both the 
forge and gear and axle plants 
here. 

In his 
Hugh Dean, 


new post he_ succeeds 
who has been ap- 





: 





E. 8. Wellock R. G. Ford 


pointed General Motors vice-presi- 
dent in charge of the manufactur- 
ing staff. 


S. Wellock, 
succeeds 


E. 
sembly plants, 


for Chevrolet. 
Wellock began his career with 
Chevrolet as a draftsman in 1923 


and later managed Chevrolet plants 


in Atlanta and Bay City, Mich. 


R. G. Ford, general purchasing | ; 
agent, succeeds Wellock as man-|°Pcrations manager and _ regional 


|ager of assembly plants. 


Ford had headed the purchasing 


Chevrolet as a specifications clerk 


|in 1922. He served as an inspector 
|and office manager of standards 


and in 1928 entered the purchasing 
department. 


its | 


ager of manufac- | 


there continuous- | 


manager of as-| 
Scott as)| 
|manager of manufacturing plants 


immediately, the company said. 

Dean was born Sept. 10, 1888, 
in Chicago. He was graduated 
| from the University of Chicago 
| with a bachelor of philosophy de- 
gree and also spent two years in 
the university’s law school. 
Dean’s career with GM began as 
|a laborer in 1915, after which he 
worked as clerk, heater, hammer- 
man and then in the production 
department of Buick in Flint. 
| From 1919 to 1922 he was with 
|Central Forge Co. in Detroit, a 
| division of General Motors, which 
| was absorbed by Chevrolet in 1923. 
He was made assistant manufac- 
turing manager in charge of plants 
in 1933 and assumed the position 
of manufacturing manager on May 
1, 1945. 

Kindl was born Dec. 15, 1895, 
in Pittsburgh. After graduating 
from Carnegie Institute of Tech- 
nology in 1917 with a degree in 
electrical engineering, Kindl be- 
came affiliated with Westing- 
| house Electric & Mfg. Co. as a 
| section engineer. 
| He joined GM 
j}engineering staff of the Delco- 
Remy division, Anderson, Ind. 
| From 1928 to 1939 he was with the 
| Delco Products division at Dayton 
| as engineer, chief engineer, factory 
manager and general manager. 

He resigned to take a post with 
National Cash Register Co., and 
later joined Aviation Corp., where 





| 
| 
| 
| 


| 


joined GM Nov. 1, 1948, in his pres- 


ent post. 


in 1925 on the} 


he became vice-president. He re-| 


SERVICE SECTION 


Dodge Dealers 
Tie In With 


African Film 


DETROIT. — Dedge dealers are 
being supplied a kit of promotional! 
material including ad layouts, pub- 
licity pictures and theatrical show- 
room posters to push the theme, 
“Watch Dodge Take It,” in connec- 
tion with the film “Savage Splen- 
dor.” 

A feature-length documentary 
movie, it was released recently in 
first-run theaters. The dealer pro- 
motional plan was developed by the 
factory sales promotion department 
under R. C. Ayer, sales supervisor. 

“Savage Splendor” is a pictorial 
record in technicolor made by 
movie producers Armand Denis and 
Lewis Cotlow in the course of a 
22,000 - mile expedition through 
Africa. 

A 1948 Dodge two-door sedan and 
a Dodge Power Wagon are featured 
in the movie. 

Denis and Cotlow used the sedan 
as a camera car. They used the 
Power Wagon to lasso African big 
game, including a full-grown gi- 
raffe, a two-ton rhinocerous and 
an ostrich. 

Both vehicles are easily and fre- 
quently identifiable in the movie, 
which builds up to a climatic se- 
quence wherein the rhino charges 
the Power Wagon and overturns 
it. The truck is righted and pulls 
away under its own power. 





registration figures tell the story of output 
and sales every week. 















JUMBO 

JuM8e NATIONAL 

Bee, JUMBO 
*? TWIN HOIST 

Twins! 


FOR 1% AND 2 TON TRUCKS 
e TWIN RAMS 


e ONLY ONE CONTROL 
LEVER ON DASH 


e 8-5 TON LIFTING 
CAPACITY 





Norton was born Dec. 2, 1903, 
at Hampton, N. H. He attended 
Phillips Exeter academy and 
Harvard. 

Norton began his business career 
with Jordan Marsh Co., Boston, in 


Filene Co. in 1928 and W. T. Grant 
Co. in 1929. In 1932 he left W. T. 


1924. He was employed by William | 








LIGHTWEIGHT 


UNCONDITIONAL 
GUARANTEE FOR 
ONE YEAR 


-onty $2Q5-00 





Grant to go with Montgomery 
Ward, where he remained until 
1948, at which time he was presi- 
dent and director of the board. 

On Sept. 16, 1948, Norton joined 
the staff of GM on special assign- 
ments, reporting directly to C. E. 
Wilson. 

Hoglund was born in Chicago, 
July 29, 1898. A 1921 graduate of 
the University of Chicago, Hog- 
lund joined GM in 1927 and was 
sent to Copenhagen, Denmark, 
as assistant to the managing di- 
rector of General Motors Inter- 
national. 

In January, 1942, he was appoint- | 
ed assistant to Albert Bradley, | 
| executive vice-president, but short- 
ly afterward was appointed execu- | 
tive assistant to the general man- | 
ager of Overseas Operations divi- | 
| sion. 
In June, 1942, he was appointed 








director, and in September, 1942, 
was loaned to the U. S. Navy, re- 
turning to his post with General 
Motors Overseas June 1, 1943, as | 
operations manager and European | 
regional manager. He became as- 
sistant general manager July 1, 
1947. 
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ORDER YOUR 
JUMBO HOIST 7oday/ 


the Jumbo Hoist and 
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TRUCK EQUIPMENT CO. 
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Postwar Duel On for Auto Loans... 





Finance Companies vs. Banks 


(Continued from Page 1) 


through placement of instalment 
paper represented a substantial 
portion of their total profit— 
sometimes, in fact, all of it, 

(Legitimate reserve is not to be 
confused with “packing.” A normal 
acquisition cost has long been 
recognized as a legitimate business 
practice.) 

A return to hard competitive sell- 
ing for dealers is imminent. A 
dealer’s role in the instalment sales 
market again looms as a major 
factor in the future of his business, 
according to finance firms. 

az * > 


._— finance men say that most 
dealers need a “partner” with 
ability to put up a lot of money— 
a finance company. 

But today another’ source, 
banks—10,000 strong—are ready 
and willing, except for certain 
conditions, to put up the funds 
necessary to finance a dealer’s 
retail credit sales. 

Finance men charge that most 
banks would rather the dealer was 
left out of the transaction. How- 
ever, some banks are willing to 
work hand in hand with dealers, 
even to the extent of furnishing 
the money to finance his wholesale 
purchases from the factory. 

No matter who is handling it 
now, a dealer’s most important 
postwar problem might well be: 

“To what source—bank or finance 
company—should I turn to for the 





WIT HARDER 


at Buffalo's Men and Women 


Who Buy...Use the 
Courier-Express 


@ In 1948 the Courier-Express 
carried 63% of all men’s wear lin- 
age in Buffalo. It has led in this 
classification every year since 
1933. And it leads in the women’s 
wear field, too. That is why it’s 
safe to select Buffalo’s morning 
and Sunday newspaper as your 
first choice. 

Your dollar in the Courier- 
Express buys greater impact on 
the families with more money to 
BUY your product. 


* 
La New York's 


Only Morning and Sunday Newspaper 
eae 


Osborn, Sco 


ntatives 


laro, Meeker & Scott 
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PLATES 


DEALERS: 


The Modern Advertising Plate 
With Customer Eye Appeal 
Write TODAY for beautiful full- 
size FREE SAMPLE... Yours to 

keep and compare! 
@ noc au © 


N 


Stemac.. 2«: 





Der 


DISTRIBUTORS WANTED 


|placement of my finance business, 


| all things taken into consideration.” 


| 
| . = « 


UT first of all, why should a 

dealer have to do business with 
either? To answer that, it might 
be well to recall the vital import- 
ance of financing to the automotive 
industry. 

It was not volume production 
alone that resulted in the lower 
prices which made a new car a 
potential part of the average 
family budget. Neither was it an 
avid desire to buy on the part of 
purchasers. 

Everyone agrees that’ those 
things would have gone for naught 
had it not been for time payments. 
That is so because the distribution 
fo vehicles from factory to dealer 
to consumer has always been and 





ant respect: 


A manufacturer always receives 
cash in hand for his vehicles before 
they leave the factory to go to 
dealers. Yet, dealers in most cases 
must dispose of the vehicles to 
buyers on relatively long-term 
credit. 

* * * 
c GOES almost without saying 
that, if credit had not been made 
available to purchasers, the volume 
of car sales now and in years past 
would never have been so great. 

It is more than likely that a 
great number of car buyers in 
years past would never have pur- 
chased, if they had been re- 
stricted to cash transactions. 

But selling cars on relatively 
long-term credit has the effect of 
tying up large amounts of working 
capital, 

* * 7 

For example, one large finance 
|“ firm’s Detroit office reports its 
|average new-car balance is now 
| $1,150. On that basis, a dealer would 
have to have more than $200,000 in 
capital to sell 200 cars in 1949 on 
|credit, if he were to handle the 
|instalment paper himself. 
| Further, he would lose the use 

of that $200,000, except as it came 
| back in driblets, for 12, 18 or 24 
| months, 

Unless he could free his invest- 
| ment in instalment paper through 
|financing by outside sources, his 
volume of business would gradu- 
ally have to be constricted to 
| nothing. 





| 


* * * 


| BECAUSE a dealer must have 
both wholesale and retail fi- 
|nancing aid, finance firms claim 
| ae role of midwife to the auto 
|industry. They claim that banks 
are not equipped to provide such 
services. 


Not too long ago, few banks in 

the nation would risk a dime on 

| a loan, if they had to accept as 

| collateral anything on four 
| Wheels with a motor in it. 


| But banks recently have been 
making increasingly aggressive 
efforts to get the business they 
once scorned. However, at present, 
the efforts still lack single-purpose- 
ness. 

Banks are using two programs to 
get the business: First, by the 
|dealer route; second, direct to the 
public, thus ignoring the dealer. 
| * * +. 


/ Ben direct to the public, the 

dealer loses his legitimate re- 
serve potential. When a bank uses 
the dealer route, it must be pre- 
pared to face all the risks involved 


cars, Wholesale loans and so-called 
| unorthodox loans. 


Somewhat restricting a bank, 
| finance men say, is the fact that it 
uses a different kind of money. A 
|finance firm has a certain amount 
of risk capital; a bank does not. 


A bank handles the public’s de- 
| mand money—or fiduciary funds. 
| Finance company officials are 

warning those dealers, who have 
turned to banks for financing, 
that bank examiners will not per- 
| mit banks to use public funds in 
| @ manner which banks will not 
permit finance companies to do in 
their banking relations with 
banks. 
There is, finance men caution, a 
great deal of difference between 
'what a finance company can do 





still is unique in one very import- | 


with capital loans, on new and used | 


with risk capital and what a bank 
can do without it. 
o * > 

INANCE men claim their com- 

panies are set up so as to be a 
| partner to the dealer. A bank, they 
state, cannot qualify for such a 
role because it must be a creditor 
|at all times, its loans in relation to 
| its collateral. 

Automobile dealer credit, finance 
men say, has never been and never 
| will be proper bank credit because 
|a dealer in normal times is a high 
|pressure seller under factory sales 
pressure, 

Dealers, they insist, are credit 
problems which banks cannot 
handle. Lending credence to that 
type of logic is the fact that one 
bank in Detroit has lopped some 
50 dealers off its “floor-plan” list 
in the past year. 

The credit manager of that bank 
|stated frankly that his institution 
jis interested only in dealing with 
the “cream of the crop.” 

This writer asked that official 
how long he thought it would be 
before banks were financing nearly 
all automotive retail credit. 

“As soon,” he answered, “as the 
public wakes up to the fact that 
bank financing is 
better credit.” 

—Bernit THOMAS 

(Next Week: A discussion of 
the types of financing service 
available to dealers and of the 
methods used in furnishing them 
by finance firms and banks.) 





Chrysler Division 


Picks Van Halteren 
To Head Service 


DETROIT.—Frank E. Van Hal- 
teren is the new director of service 
at the Chrysler division of Chrysler 
Corp., it was an- 
nounced last week 
by Joseph A. 
O'Malley, general 
sales manager. 

The new ap- 
pointee succeeds 
William A, Hil- 
man, who retired 
Sept. 30 after 36 
years of service 
with Chrysler and 
its predecessors. 

Van Halteren, 





F. E. VanHalteren 

| former assistant director of service, 
was succeeded by John R. Maxey. 
Maxey was promoted from the post 
of claims manager for the division. 
Van Halteren joined Chrysler in 
1935, serving as a district service 


representative ana 
regional service 
manager until 
1944, when he was 
transferred to De- 
troit as technical 
manager. Two 
years later he be- 
came assistant di- 
rector of service 
at Chrysler divi- 
sion. 

Maxey, the new 
|}assistant service 
director, joined Chrysler in 1929. 
He was first a corporation claims 
|inspector in Dayton, O., subse- 
quently putting in nearly 19 years 
|as claims head for Chrysler di- 
| vision. 


| Job Opportunities 
GM Booklet Describes 


Dealership Work 


DETROIT. Publication of a 
|}second booklet dealing with job 
| classifications in the distribution 
phases of the automobile business 
| has been announced by the service 
| section, General Motors Corp. 
| The 39-page booklet is titled 
|“Automotive Jobs in Yourtown 
|U. S. A.” It tells of job opportuni- 
| ties at the community level, as 
opposed to the first booklet, “Op- 
portunities in the Automotive Busi- 
ness,” which dealt with the problem 
on a broad basis. 

Various jobs in the automotive 
| distribution field are explained in 
|the booklet by having two high- 
| school students visit an automobile 
' dealership. 


W. A. Hilman 
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GIL'’S USES LOTS OF GLASS—This recently completed dealership, Gil's Car Market 


(Pontiac-Cadillac), Blackfoot, Ida., 


uses @ maximum o 


f glass service for showroom and 


parts, accessories and service displays. Long-range planning aimed at accommodating dis- 


tant future needs went into the building. 


Olds Production 
Tops °48 Level 
By 51.1 Percent 


LANSING, — September produc- 
tion of 1949 Oldsmobiles continued 
at a high level, with the manufac- 
ture of 28,607 cars. The total was 
74.6 percent greater than Oldsmo- 
bile production during September, 
1948. 

Production of new Oldsmobiles 





Dodge Record 


DETROIT.—L. L. Colbert, pres- 
ident, announced last week that 
retail deliveries of Dodge trucks 
in the week ended Oct. 1 set a 
new record for any week in the 
company’s history. 





GET RID OF 





for the first nine months of 1949 
reached a record mark of 226,040, 
or 51.1 percent greater than the 
output for the first nine months 
of last year. 

G. R. Jones, general sales man- 
ager, said that Rocket-engine cars 
accounted for 64.9 percent of the 
total production last month. 

“Retail deliveries are keeping 
pace with production,” Jones said. 
“Although sales figures for Septem- 
ber will not be available for some 
days, sales figures show a high 
rate of deliveries. Sales for the 
first 20 days of September, 1949, 
were 60.8 percent greater than sales 
for the comparable period of last 
year.” 


R. & M.—Chisholm 


R. and M. Motor Sales (Chrys- 
ler), announces the opening of its 
new facilities in Chisholm, Minn. 


GAS FUMES 


Solve This Serious Problem With A 
National Approved Underfloor System 


For the garage owner planning a new building or extensive remodeling, 
National has designed and engineered 3 systems for effective removal of 
poisonous carbon monoxide gas and smoke. National underfloor systems are 
completely fabricated at factory and shipped in packaged kit—nothing else 
to buy. Proven adequate and dependable, National has thousands of installa- 
tiens in every part of the U.S. Send a rough drawing of your service area, 
showing stall positions. We will gladly supply you with plans to suit your 


needs. Literature on request. 
Standard kit, 2 floor inlets serv- 
ing any 2 of 4 cars in a row. 


$3 1950 


F.0.B. DECATUR 


Complete packaged unit, in- 
cluding motor and blower—un- 
derfloor duct work (for encasing 
in poured concrete.) Additional 
car service extensions, $45 each. 
Note in illustration that tube 
disappears without entering 
main trunk line—for balanced 
flow of air through main duct 
and perfect exhaust gas re- 
moval. 


National also makes a complete packaged kit for Overhead installations 
—$187.50. Flexible metal hose, motor and blower units, cast aluminum 


floor assemblies and accessories available. 


Write for complete catalog. 


The National System of GarageVentilation 


World's Largest Manufacturer of Exclusive Garage Ventilating Equipment 


DEPT. 2102, 318-330 N. CHURCH ST., D 
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Accurate 


Economical 
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Taken in one day 
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PENNSYLVANIA 


INDIANA 


NEW YORK 


TALBOT'S AUTOMOBILE DEALERS 
INVENTORY SERVIC 
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Permanent Franchises Urged . 





N. J. Conclave Warns 


Aug. July 

1949 1949 

a. CHRYSLER CORP. 103,469 91,782 

Chrysler 12,956 11,175 

ver ro uc ton DeSoto 9,869 8,703 

Dodge 29,733 26,833 

Plymouth 50,911 45,071 

(Continued from Page 3) — MOTOR CO. Wises Wear 

counsel and now managing director, gation of a set of rules which ee ate saan 

for the National Automobile Deal-| would not have the force and GENERAL MOTORS 215,500 199,921 

ers Assn. He reported that the| effect of law; would hamper | aaa a wy 

NADA program of factory-dealer | dealer activity; be detrimental to | Chevrolet 114,034 106,449 

conferences is “making consider-| the general economy of our coun- | ys gga oo oo 

able progress.” try, and accomplish nothing for | ,ajser- FRAZER 7'224 7786 

“We have no desire to intervene| the general good and welfare of | a Herr ro 

: ” ' . ’ ' 

with regard to individual problems} the public we serve,” the resolu- | aNGLIA-PREFECT 368 414 

between dealers and manufactur-| tion said. | AUSTIN 230 262 

ers,” he eee ae are/ Rep. Clifford Davis of Tennessee, | CROSLEY rT a 12.398 

many common probiems of the In-| addressing a luncheon meetin of | NASH 13,763 ‘13,551 

dustry which are the proper sub- a & g ACKARD 9,857 9,267 

” the convention, warned that the | SOMBAKGA 13.820 19.617 

jects for such conferences. ' a1 

s,s & Ss United States is well on its way C0 ERE LANeOUS = eet 

. fulfilling Stalin’s prediction that ree 

HARRY D. DOERR of Vineland | |! ee “was = cae te ‘ithe, mm |e 

was elected president of the|*he nation “will spend itself into Ratanative 
association to succeed Courtenay §. | destruction. 

Whitman jr., Newark. Lloyd W. Davis told the dealers that they 


Hoagland, Somerville, was named 
first vice-president; J. Ray DeRid- 
der, Red Bank, second vice-presi- 
dent, and W. Chester Watson of 
Hackensack, third vice-president. 


Walter F. Conover, Princeton, 
treasurer; William L. Mallon, New- 
ark, secretary, and Otto P. Henne- 
berger, Newark, business manager, 
were all reelected. 

The delegates also endorced the 
NADA statement to the Federal 
Trade Commission on time - pay- 
ment terms. 


“We urge all necessary action 





should make it a point to get to| 
know their congressmen personally, 
in order to “sell your ideas on im- 
portant legislation just as you sell 
your cars.” 

Other speakers at the meeting 
included Dr. Kenneth McFarland, 
superintendent of schools, Topeka, | 
Kans.; Harry G. Moock, former 
vice-president of Plymouth; Ray | 
Chamberlain, NADA _ convention | 
manager; L. J. Buckland, trade | 
paper columnist, and Mallon, who | 
is chairman of the NADA public | 
affairs committee as well as secre- | 
tary of the New Jersey association. 


How Makers Fare... 





New-Car Registrations—-8 Months 


Three Sales Regions Added 
‘By Pontiac in South, West 


PONTIAC.—-L. W. Ward, general 
sales manager of Pontiac, last week 
announced creation of three na- 
tional sales re- 
gions based in 
Kansas City, At- 


Francisco, Ward 
promoted three 
Pontiac sales vet- 


lanta and San) 


be taken to prevent _the promul- 


RENEW 
HEADLININGS 


erans to head the 
new regions. 
J. C. Jamieson, 


manager at Dal- 





4. C. Jami n . 
_ ern regional man- 


jager. He will supervise all sales 
ver, Oklahoma City, 
| Houston zones. 


DOOR PANELS | 
With PLASTICTINT 


be 
from the post of St. 
manager. Hersh will have the over- 


“renew” package which includes two quarts of Plastictint for head- 
“Quik Spot" 


Complete 
linings, two quarts of Plastictint for door panels and one pint of 
(to remove bad grease spots)—special introductory price, 


$14.00 


A sensational new product to solve the worst used car reconditioning head- 
aches. Covers all soiled spots permanently and gives entire car interior the 
“new look" that moves vehicles. Easily and quickly sprays on—no fuss—no | 
bother-——any one who can handle a spray gun can apply. Colors as desired: H. G. Hersh 
T , Grey, B nd n thers. One quart will do four door panels | 

ea —s $ ° jall responsibility for activities of | 


and head Unings. | the Memphis, Charlotte and Atlanta 
| zones. 
+ To head the Pacific region, Ward 
| assigned T. A. White, who has been 
San Francisco zone manager. His 
territory will embrace the San 
|Francisco, Portland and Los An.- | 
|geles zones. 
To fill the posts vacated by the 
new regional managers, Ward) 
|made the following appointments: | 
I. J. Woodfin, assistant zone} 





T. A. White 














‘Canadian Dealers 
‘To Hear Keller at 
‘Montreal Parley 


| MONTREAL.—The Federation of | 


|Automobile Dealers Assn. of Can- 
lada will hold its annual meeting 
|} at the Mount Royal hotel Oct. 11-12. 
About 900 delegates, representing 


DEVELOPED BY LABORATORIES THAT 


PRODUCE FACTORY TESTED AND 3,000 automobile dealers and 80 
dealers’ associations, are expected 

APPROVED CONDITIONING MATERIALS Ito attend, 
Complete line includes tested materials for ' % | Main speaker at the meeting 
‘ ' |will be K. T. Keller, president of 


upholstery cleaning, tire refinish, mat repair, 
bumper chrome renew, steering wheel repair 
and refinish, graining kit, trunk and carpet 
flock, flock guns. Also manufacturers of com- 
plete Truck Cab Reconditioning Materials. 


|Chrysler Corp. Stanley S. Rafuse 
of Bridgewater, Nova Scotia, will 
|} be nominated new president of the 
| association, succeeding P. O, Mes- 
| sier of Montreal. 


ARNDT-PALMER LABORATORIES 
17730 Dora St., Melvindale, Michigan. 


iT Te En oe was eld caida oles acne Ra's (or C.O.D.) 
(Quantity) 


Automotive Rebuild Opens 


Automotive Rebuild, Ltd. has 
been opened at 1410 Commercial 

r., Vancouver, B. C., by S. P. Bell 
jand A. H. Twyford. The building, 
|}a 50-by-55-foot structure, was built 
entirely by Bell and Twyford ex- 
cept for the installation of the 
plumbing and wiring. | 


Covering 
(Colors) .. 
DEALER 





las, becomes west- | 


activities in the Kansas City, Den- | 
Dallas and) 


Chief of the southern region will | 
H. G. Hersh, who moves up| 
Louis zone | 


Aug. 
1948 
75,680 
10,532 
8,192 
20,807 
36,149 
59,083 
41,589 
2,810 


317,788 
News 


8 Mos., 
1949 


w 
eR: 
wn. 
o 
N 


205.557 
57,598 
13,535 
44 063 

4,463 
2,045 
7,695 

100,959 
92,124 
67,574 

123,696 
19,571 

3,654 


3,088,649 


compilation 


G. A, Wiggins 


|las zcne manager. 





A. 


F. Ives 


is transferred to St. 


G. A. Wiggins, 


as zone manager. 
J. F. Malone, assistant zone man- 


ager at Philadelphia, 


I, J. Woodfin 


8 Mos., 
Pet. 1948 Pct. 
20.75 494,790 21.72 
2.68 70,795 3.11 
2.12 54,505 2.39 
5.28 144,137 6.33 
10.67 225,353 9.89 
20.54 354,765 15.57 
16.08 257,09! 11.28 
84 18,817 83 
3.62 78,857 3.46 
43.21 950,415 41.71 
7.97 166,996 7.33 
1.75 38,644 1.70 
21.20 470,443 20.65 
5.63 121,371 5.33 
6.66 152,961 6.70 
1.87 123,240 5.41 
44 45,011 1.98 
1.43 78,229 3.43 
14 1,234 05 
07 6,515 29 
24 18,908 83 
3.27 77,300 3.39 
2.98 82,221 3.61 
2.18 52,801 2.32 
4.01 97,677 4.29 
62 15,120 66 
12 3,536 15 | 
100.00 2,278,522 100.00 | 
from R, L. Polk Co. data 





formerly zone| manager at Atlanta, becomes Dal- | 


assistant zone 
manager at Kansas City, becomes 
Omaha zone manager. 





J. F. Malone 


Pittsburgh zone ma manger. 


| 
ae 
| 


| the Industry, 
in America’s No. 


AUTOMOTIVE NEWS, 
read by everyone who counts 
1 Industry ... 


A. F. Ives, Pittsburgh zone man- 


Louis 


becomes 


the Newspaper of 


an esti- 


mated more than 100,000 readers weekly! 


510,000 the contract 
signed. 

RFC officials, it was said, un- 
derstand that the company hopes 
to have the low-priced model in 
production by spring and the 
more expensive cars by summer. 
A Washington official was quoted 
jas saying the low-priced car was 
|“‘pure transportation,” stripped of 
all “frills.” 

It was understood here that the 
previous good record of the Kaisers 
jin respect to the $90,000,000 RFC 
loan on the Kaiser Fontana steel 
plant helped in bringing approval 
of the present loan. 

Following announcement of the 
|loan, K-F stock went up 1% points 
| to 5%. 

According to registration sta- 
tistics, K-F has put more than 
336,000 cars in the hands of the 
public since launching production 
of its vehicles back in 1946. In 
addition, almost 16,000 K-F cars 
have been exported out of the 
country. 

A K-F spokesman meantime 
| claimed last week that the number 
|of cars in its dealers’ field stocks 
| totals less than 10,000 units. 

+ * * 

AST year K-F built 122,123 
|44 Kaisers and 59,193 Frazers. So 
|far this year it has turned out only 
about 54,000 units altogether, with 
the Frazer output totaling only 
6,460. 

K-F lost $8,100,000 on operations 
during the first six months of 1949, 
compared with a profit of $10,400,- 
000 in 1948 and about $19,000,000 
in 1947, 


when was 





Morse Supervises 
Willys Franchises 


TOLEDO.—Appointment of Sam- 
uel G. Morse as supervisor of terri- 
tories and franchises at Willys- 
Overland was announced last week 
by Howard O. Lund, general sales 
manager of the company. 

Morse had been associated with 
the Detroit Diesel Engine division 
of General Motors as assistant to 
the organization manager. 


Neb. Carriers Oppose 


Higher Vehicle Taxes 


OMAHA. — Strong opposition to 
Gov. Val Peterson’s highway pro- 
gram, increasing the state gasoline 
tax and motor vehicle registration 
fees, was expressed in a resolution 
adopted by the Nebraska Motor 
Carriers Assn. at its annual con- 
vention here. 





Increase your present business— 


Prepare for the future—. 


5,000 
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AND DODGE DEALERS 
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Engineers Losing to Stylists? 


{IGHLAND PARK, Mich.—En- 
gineers have let the stylists come 
in and take away one of their jobs, 
K. T. Keller, president of Chrysler 
Corp., told nearly 1,500 automotive 


engineers who inspected Chrysler | 


engineering facilities last week. 

Keller urged the engineers to 
become more articulate in express- 
ing for the people their desires 
linked with the realities of engi- 
neering. 

“The foundation of any busi- 
ness,” Keller asserted, “is a sound 
product that people want to buy.” 

Only through rendering such a 
service to the public will private 
industry retain its leadership, he 
asserted. 

Previously the engineers, mostly 
from competing companies, were 


Du Pont Unveils 
New Upholstery 


Fabric for Trucks 


DETROIT.—A_ new _ upholstery 
fabric called Armalon was intro- 
duced here last week to the truck 


upholstery field by E. I. du Pont 


de Nemours and Co., Inc. 

Claimed to be tough and long- 
wearing, du Pont said the new 
fabric will not stiffen with age 


whether it is used indoors or out- | 


doors. 

Armalon is an ethylenic plastic 
coated fabric which the company 
claims will not affect sponge rub- 
ber, nor can it be affected by anti- 
oxidants in rubber. 

Company officials said the fabric 


allowed to inspect Chrysler's well- 
equipped laboratories, styling and 
design sections, and other facilities. 
This should not be taken to 
indicate that Chrysler was re- 
vealing any of its secrets. 
Inspection of the design section 
| disclosed well-spaced tables, neatly 
cleared and topped with dust 
covers. 
A newspaperman asked: 
“Where's the stuff you guys are 
| working on now?” 


| A Chrysler committee member 
said: 
“Oh, we put all that away.” 
“Well,” said the reporter, “I’m 


a newspaperman. Can you haul out 
some of it for me.” 


The committee man was politely 
puzzled. 
“We 
know.” 

Keller asserted that the complete 
| facilities were necessary to give 

engineers a precise knowledge of 
what they are doing. 

“We are proud of our new fa- 
cilities,” Keller said, “but we are 
prouder of the men who use 
them.” 

The meeting of the Detroit sec- 
tion of the Society of Automotive 
| Engineers brought out many of the 
brass of competing companies. 


Included were C. E. Wilson, pres- 
ident of General Motors; Harold 
| Youngren, head of Ford engineer- 


Gornick Heads 
Ford Tax Office; 


really can’t do that, you 


will be introduced in all fields of | 


application as production increases. 
It is produced at the Fairfield 

(Conn.) plant of the fabrics divi- 

sion of the du Pont company. 


Buyer's Market? 
Cadillac’s Ad Causes 


Stir in Detroit 


DETROIT.—It may be the final 
line to show that a buyer’s market 
is here, some observers said last 
week when they saw Cadillac’s ad 
which ran in Detroit dailies. 

The ad read: “Cadiliac—now 
open from 9 a.m. to 9 p.m, daily. 
Saturdays 9 a.m. to 5 p.m.” It then 
went on to say: 

“For the convenience of prospec- 
tive owners of new Cadillac motor 
cars our showrooms will remain 
open in accordance with the above 
schedule.” 

Dealers in the Detroit-area were 
listed. 

“Is this the final signal on the 
buyer’s market?” one auto man 
asked. 


Two Committees Named 
By Chicago Association 

CHICAGO.—Two committees have 
been appointed by President Frank 
H. Yarnall of the Chicago Auto- 
mobile Trade Assn. to study and 
consider association activities dur- 
ing the ensuing year. 

On the finance and budget group 
are James F. Goodwin, chairman; 
Steve J. Barrett, Roy Keeling, 
James F. McManus jr. and William 
D, Reagan. The legislative commit- 
tee is composed of Ralph Scheu, 
chairman; Ralph Hirschberg, J. D. 
Levin, M. F. McCarty and William 
Schmitt. 





Kehl Also Named 


DEARBORN. — Establishment of 


an office of tax affairs to direct all | 


tax matters of Ford Motor Co. was 
announced last week by E, R. 
Breech, executive vice-president. 

Alan L. Gornick, formerly asso- 
ciate counsel in charge of tax mat- 
ters, will head the new office, 
Breech said. 


Simultaneously, William T. Gos- | 


sett, Ford’s vice-president and gen- 
eral counsel, announced the ap- 


ing; George Romney, assistant to | 


the president of Nash, and Barney 


Roos, engineering chief of Willys- | 


Overland. 

James C. Zeder, chairman of 
Chrysler’s engineering board and 
president-elect for 1950 of the 
Detroit SAE, was toastmaster. 


His brother, Fred M. Zeder, vice- | 


chairman of Chrysler’s board of 
directors, spoke of the great tech- 
nological developments. 
| “But,” he asked, “where are we 
going at the speed of sound?” 
Citing the great accomplish- 
ments of SAE’s war engineering 
board and the National Inven- 
tors Council in the interest of 
the nation, he indicated that 
there should be a pooling of 
knowledge, too, to protect the 
| world from “the dirty, contempt- 
| ible competitor—Communism.” 
| Zeder revealed that three weeks 
|ago the National Inventors Council 
| Was reconvened in New York to 
discuss bacteriological warfare 
|“and other heavy subjects.” 


°48 Kaiser Wins 
100-Mile Race 
‘At Minn. Fair 


MINNEAPOLIS.—A 1948 Kaiser 
won the 100-mile stock race at the 
September Minnesota state fair by 
covering the distance in two hours 
;and 1:54 minutes, believed by K-F 
to be the fastest run ever made on 
|a half-mile track. 

A crowd of 25,000 watched 
|Tommy Adelmann, 23-year-old hot- 


|tory without making a pit stop 
over the 200 laps. He took top 
| prize of $700. 

| The known previous record for 
|the same distance on a half-mile 
| utes. 

| A half lap behind Adelmann at 
|the finish of the first stock-car race 
in the 88-year history of the Min- 
|nesota fair was a 1949 Lincoln, fol- 
lowed by a 1946 Ford. 





|Mrs. Frank Winkely, wife of the 
race’s promoter. 


pointment of Donald Kehl, associ- | - — 


ate counsel, as assistant general 
counsel, 

The office of tax affairs will be | 
a staff activity and will be respon- | 
sible to the president and executive 
vice-president. It was formed to 
centralize all company tax affairs, 
including income, property, 
chise, social security, excise and 
sales tax matters. 

A tax committee, which will 
function as a subcommittee of the 
policy committee, will supervise the 
administration of tax matters by 
the new office. Members of the 
| committee are: Gornick, chairman; 
|Gossett; Theodore O. Yntema, 
finance vice-president, and R. S. 
McNamara, controller. 


Gornick, who was born in Lead- 
| Ville, Colo., was appointed associate 
|counsel two years ago. He was 
|graduated from Columbia college 
|of the City of New York in 1935 
jand received his LLB degree from 
Columbia university school of law 
in 1937. 


Kehl, who was born in Brook- 
field, Wis., has been with Ford as 
associate counsel since April, 1947. 
He was graduated from Carroll col- 
lege, Waukesha, Wis., in 1931 and 
received his LLB degree from Har- 
vard law school in 1934. 


RING COMPLETES 30 YEARS WITH NASH—O. G. Watson (left), Nash Motors Boston zone 
manager, presents a commemorative desk set to Joseph F. Ring of Norwich, Conn., upon 
completion of his 30th year as a Nash dealer. Ring is president of Ring Brothers, Inc 


fran- | 


$1 Million Antifreeze Plant 


To Rise Near St. Louis 

ST. LOUIS.—J. D. Street & Co., 
wholesale petroleum dealer, has let 
}a contract for the construction of 
|a $1,000,000 plant for the manufac- 
ture of automobile antifreeze and 
| petroleum storage facilities on a 
30-acre tract near Jefferson Bar- 
racks, Mo. 


Obituaries 


|B. L. Waters, 74, Founded 


‘Lyon Metal Products 


| AURORA, Ill.—B. L. Waters, 74, 
| founder and board chairman of 
|Lyon Metal Products, Ine., died 

Sept. 28 at Springbrook sanitarium 
where he had been confined for 
| weeks. Mr. Waters founded his 
company in 1901. 

In 1906, the company expanded 
and moved to its present Aurora 
location. In 1928, after more ex- 
pansion plans had been effected, 
the company, then known as Lyon 
Metalic Mfg. Co., consolidated with 
Duran Steel Locker Co. and the 
firm name was changed to Lyon 
Metal Products, Inc. 


* * 

John T. Eversole 
ST. LOUIS John T, Eversole, 45, for- 
mer general manager of Andy Burger Mo- 
tors here, died of heart disease last week 


while attending a county fair at Pana, Ill 
After leaving Burger, Mr, Eversole moved 
to Springfield, Ill., where he became vice- 


president and general manager of Capital 
City Motors. At one time he operated a 
| Buick dealership in Richmond Heights, St. 
Louis county. 
* * * 
Edward J. Graham 
CHICAGO Edward J. Graham, 54, 


| Chicago city manager for Dodge, died here 
| Sept. 29 following a heart attack, Mr. 
Graham joined Dodge in 1935, coming to 
Chicago as city manager in 1940 
* % * 


Mrs. Edna K, Oty 
COLUMBUS, O.—-Mrs. Edna K, Oty, 55. 
vice-president of Oty-McGee, Inc., died in 
Mt. Carmel hospital. She is survived by 
her husband, Cary Oty, president of the 
dealership, and a son, 
% * * 


Arthur A, Crouch 
Kansas City.—-Arthur A. Crouch, owner 
of Crouch Used Cars, 425 W. 34th St., died 
here last week. 


|rod driver, pilot the Kaiser to vic- | 


|track was two hours and 11 min- | 


The winning Kaiser is owned by | 








Auto Carriers with a load of 1950 Nash Airflytes and Joan Jaekel, 
all having outstanding accident safety records, met at the Detroit fair grounds to 


drivers 
| compete in driving contests. 





CHAMP AUTO HAULAWAY DRIVERS—Detroit was the scene of a new kind of parade 
| when champion automobile haulaway drivers arrived to participate in the fourth annual 
National Automobile Transporters Rodeo. Here's Midwest champion L. L. Smith of Arco 


rodeo queen. The 


Packard Advances Ferry 
As Christopher Retires 


(Continued from Page 1) 


manufacturing vice-president after 
an earlier retirement to his farm, 
following 16 years in various Gen- 
leral Motors key manufacturing 
| positions. 

During his Packard tenure, the 
company had its greatest output of 
109,518 units in 1937, which a report 
last week said might be exceeded 
in 1949 despite schedules curtailed 
by the steel strike. 

Ferry joined Packard in 1910 
as assistant paymaster. Now 64, 
he was elected a vice-president 
as well as secretary and treas- 
urer in 1947, after rising through 

various Packard accounting posts. 
+ + * 
TMHERE was no silver spoon in 
the log cabin where Christopher 
was born Oct. 2, 1887, near Clover- 
land, Ind. His father, W. H. Chris- 
topher, was a coal miner. 

Christopher landed his first pay- 
ing job while a pupil in a Vigo 
county, Ind., grade school. After 
school hours, he served as janitor— 
|at 50 cents a week! 

He worked his way through 
high school by peddling the Terre 
Haute Star. At his mother’s in- 
sistence, he enrolled in Rose 

Polytechnic Institute and worked 
his way through college by driv- 
ing a biscuit truck for $12 a week. 
His attitude after graduation in 
1911 was typical. Education, he 
decided, was only the beginning. 
He also must have first-hand ex- 


second love, agriculture. He had 
| bought a 435-acre farm near Tipp 
|City, O., and his first self-assign- 
|ment was to grub out five acres of 
| pussy-willow bushes. 

In 70 days, he took off 25 pounds 
|although he says “I’d come in at 
\night so hungry I could eat the 
hinges off the barn door.” 

On the 70th day, industry put 
| irresistible pressure on him to 
come back. He came back be- 
cause of the challenge presented 
by the Packard Motor Car Co. to 
him as vice-president of manu- 
facturing. 

The challenge was that Christo- 
pher produce a lower-priced car— 
| the “120”—and speed up production 
|of higher-priced models. He in- 
| stalled modern assembly _ lines, 
|}and streamlined production systems 
| generally. 
| There were many challenges dur- 
ing World War I. He met the first 
in 1940 by mass-producing the 
| Rolls-Royce aircraft engine, which 
|contained 14,000 parts and which 
| previously had been built by hand. 
| Other industrialists had insisted the 
job couldn’t be done. 


— AUTO BOOKS 





perience. Shelving his diploma, he| That Should Be in Every 


|hit the road and became a roving | Dealer’s Library 
mechanic—from St. Louis to Bos-| Shes Stine et te i on ee 


ton, staying in one place only long) 6¢ every franchised dealer—avallable 


enough to learn all operations, to his mechanics and salesmen—the 
* 


* * 
(ose wound up finally 
at the Portsmouth (O.) Gas 


Engine Co., where he worked 12 
hours a day for 17% cents an hour. 

He landed an assignment from 
a Toledo bank to take over and 
operate the Turnbull Wagon Co. 
of Defiance, O.—“the Packard of 
the wagon business,” as Christo- 
pher puts it. He was married as 
soon as he could get back to 
Terre Haute—on Apr. 13, 1914. 

He put the business back on its 
feet in the subsequent year and 
a half, then returned to Terre 
Haute to work for the Standard 
Mfg. Co., producer of automobile 
wheels, hubs and drums. 


. * + 
I ard, in charge of 400 men, when 
World War I began. He enlisted, 
and was handed an ordnance as- 
signment. He spent most of the 
war years at the Dodge plant in 


Detroit, as a lieutenant in charge | 


of the inspection of recoil mecha- 
nisms for 155-millimeter guns. 

In 1919, after the war, he turned 
down a $10,000-a-year offer in the 
wheel business—‘figured I knew all 
I wanted to know about that!” 
and took a job at less money with 
Delco-Remy as supervisor of man- 
ufacturing. 

He hit the top at Delco-Remy, 
which at that time meant the 
top of the automobile accessory 
business, He was making more 
than $30,000 a year and could 
have remained indefinitely—but 
he left because the job had 
ceased to be a challenge. 

Christopher joined Oldsmobile on 
Jan. 1, 1927, taking over the in- 
spection and approval of all tools. 

In the fall of 1929, he went to 
Pontiac as vice-president of manu- 
facturing, and in April, 1932, joined 
Buick in the same capacity. 

*~ * * 
he decided to 


Teo years later, 
| devote all of his time 


E WAS superintendent at Stand- | 


to his! 


knowledge they contain will be valu- 
| able when the ‘‘chips are down’’ and 


real competition arrives, 

| 

| AUTOMOTIVE FUNDAMENTALS, By 
| Irving Frazee and Earl L, Bedell. Cover- 


|ing the entire field of automotive main- 
| tenance and operation. $4.90 postpaid. 


| 


|THE LAST BILLIONAIRE — HENRY 
| FORD. By William C. Richards. ‘‘An in- 
formal portrait of an industrial genius who 
was also a most unpredictable human be- 
| ing.’’ $3.75 postpaid. 

| KNUDSEN, A BIOGRAPHY, By Norman 
Beasley. 397 pages, cloth bound. $3.75 


postpaid. 

AUTOMOTIVE MECHANICS. Wm. _ E. 
Crouse, A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics, Cloth binding. $5.00 postpaid. 


DEALER BUSINESS COUNSEL, Business 
guidance for automobile dealers. By J. B. 
Van Tassel, Dealer Business Consultant. 
Three books—Book No, 1, .00. Books 
|2 and 3, $3.00 each postpaid. 

DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor car 
business. $3.75 postpaid. 


FASTEST ON EARTH, By Capt. George 
Eyston, Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 

HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. 

FLOYD CLYMER’S MOTOR SCRAPBOOK 
covering antique cars. Order edition No. 1, 
2, 3 or 4—$1.50 each, Deluxe cloth-bound, 
$2.50. Latest Scrapbook Edition No. 5, 
2.00 paper cover, $3.00 Deluxe edition. 
Steam-Car Scrapbook, $2.00, Deluxe Edition 
$3.00 postpaid, 


| INDIANAPOLIS RACE HISTORY BOOK— 
| 1909 TO 1946. 852 pages, 1,000 illustrations. 
| Deluxe edition $5.00, paper-bound $3.50. 
Yearbooks covering race each year avail- 
able—1947, $1.00. 1948—$1.50. 1949 Year- 
| book, new and large, $1.50 postpaid. 


| FLOYD CLYMER’S TEST REPORT and 














| Survey Books on new automobiles. '49 
Chevrolet $1.50, ‘49 Kaiser Vagabond, 
|} $1.50. '49 Ford $1.50, '49 Mercury §$1.50. 


|'49 Studebaker $1.50, Clymer’s Catalog on 
1949 U. 8S. Built Cars. All makes illus- 
trated with specifications, Postpaid, $2.00. 


| FORD OWNER’S HANDBOOK. Complete 
service information all Ford cars, ‘32 to 
‘49 inclusive, Postpaid $1.50. 





ears including photos, specifications and 


| prices, postpaid, $2.00. eee 
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78 
‘Cu Production Estimates 
° 
By Automotive News 
PASSENGER CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week dan. 1 Jan. 1 
Ended Same Ended Total to to 
Oct. 8, Week,  Oct.1, Sept., Oct. 9, Oct. 8, 
1949 1948 1949* 1949* 1948* 1949° 
CHRYSLER ........... 31,128 18,778 31,806 125,711 598,169 882,303 
Chrysler ..... 4,514 2,887 4,543 18,505 87,736 118,237 
EE. oveedeveuer ed 8,027 2,016 8,104 12,587 67,415 $5,821 
Es aos a pea aaved 9,076 5,064 9,166 36,363 169,875 235,002 
Rr ee 14,511 8,811 14,498 58,306 273,143 443,243 
EY. Sey Gos eee 6aceeue 25,933 18,674 26,080 111,579 508,952 832,537 
SA ere cr 20,3938 138,331 20,5386 86,902 366,851 647,418 
Lincoln 926 1,426 933 3,798 27,136 29,501 
CO, 4,614 3,917 4,611 20,879 114,965 155,618 
GENERAL MOTORS . 49,826 34,302 53,253 222,766 1,221,920 1,778,067 
EE be bd eens 6 08s 8,405 6,017 8,720 $37,856 213,395 320,494 
Cadillac . 1,960 1,592 1,914 7,867 50,847 69,634 
Oo Pee 26,738 16,989 26,697 113,498 607,455 887,220 
Oldsmobile ........ 5,875 4,428 6,994 28,607 154,931 231,915 
a ee 6,848 5,276 8,928 34,9388 195,302 268,304 
KAISER-FRAZER ... 1,241 San 8 = etaes 4,555 143,664 54,973 
PE Sigidesetcs tee eae ROSE lnccee 5 44,174 6,460 
ee 1,241 Bete cee 4,550 99,490 48,513 
ROMMEEO occ cc ccseeen 100 462 56 866 25,904 7,584 
A eee 3,104 1,709 10,442 94,795 116,453 
Eee ee 8,544 1,460 $3,945 11,362 90,254 113,029 
PACKARD ............ 1,888 2,413 3,607 13,573 67,709 91,524 
STUDEBAKER ........ 5,295 3,409 5,204 25,985 127,567 171,777 
WOMEN oiscadsccwes 808 we owes 3,119 19,752 26,347 
Total Cars, U. S.....119,763 87,499 125,160 529,458 2,898,686 4,074,544 
~ #Station wagons and Jeepsters. *Revised. “intuia 
COMMERCIAL CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week dan, 1 dan. 1 
Ended Same Ended Total to to 
Oct. 8, Week, Oct. 1, Sept., Oct. 9, Oct. 8, 
1949 1948 1949* 1949* 1948* 1949* 
CHEVROLET ......... 7,112 6,879 7,332 29,523 305,124 318,559 
- . * 5 19 8 23 2,364 279 
i IR SEE 53 104 94 328 5,467 2,856 
Os. iss. cael eee wes 2,721 8,140 2,747 11,294 126,071 121,916 
FEDERAL ........... 24 22 12 130 3,524 1,241 
FORD 5,448 4,018 6,050 25,927 249,692 192,303 
0 Eee ie 1,427 2,030 1,329 5,873 71,542 70,071 
INTERNATIONAL 299 8,331 139 693 131,983 99,172 
PE. eb aedsevesseadds 173 256 167 6138 10,110 5,464 
ech att aia aidie diem s'se 84 240 97 383 9,225 2,985 
STUDEBAKER ........ 1,072 1,538 1,086 4,428 49,483 53,259 
EE oh by Siw CaS ae 174 227 71 606 9,656 6,398 
EE ccbivecmsaee oss 870 Re. Asses 3,201 85,739 40,512 
MISCELLANEOUS 384 567 360 1,522 17,2138 16,352 
Total Trucks, U. S... 19,846 24,082 19,442 84,544 1,077,193 931,367 
Total Cars, Trucks’ 
i ah be dtuwneevasvas _. 139,609 — 101,531 _ 144,602 614,002 3,975,379 5,005,911 
Total Cars, Trucks 
EEA ee 6,912 6,077 6,866 27,675 191,279 229,677 
Grand Total, 


Cars and Trucks 
U. S. and Canada .. 


*Revised. Miscel 
_Baive, Sterling, Nash, Diamond T, ete. 


.146,521 117,608 151,468 641,677 4,167,158 5,235,588 
janeous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


600,000 More Vehicles 
Before Steel Runs Out? 


(Continued from Page 1) 


plants reported enough steel on 
hand to help out suppliers, if such 
aid proved necessary as a result 
of the CIO strike. 
* * * 

RESANWwHILE, U. S. plants last 

week produced 119,763 cars and 
19,846 trucks—a total of 139,609 ve- 
hicles, according to AUTOMOTIVE 
News estimates. U. S. car output 
alone during 1949 totaled 4,074,544 
at week’s end. 


Aside from the implications of 
the steel strike, last week’s pro- 
duction effort indicated that in at 
least some segments of the industry 
output is beginning to taper off. 

Production in U. S. plants the 
week before had included 125,160 
cars and 19,442 trucks for a total 
of 144,602 vehicles, according to 
AvuTomoTiveE News’ revised tabula- 


tions. 
The biggest factors in last 
week’s output decline, all of 


which occurred in the passenger- 
car category, were the suspension 
of assemblies at Hudson, a two- 
day shutdown at Packard and 
the abandonment of overtime 
schedules at most General Motors 
plants. 

Only GM’s Cadillac’ division 
scheduled higher output last week 
than was obtained before. Hudson’s 
shutdown was for a model change- 
over, it was reported. Hudson re- 
opens today (Oct. 10). 


N ADDITION to face-lifting 
present models, Hudson is work- 
ing on a smaller car that will be 
introduced into its 1950 line, it is 
reported. This smaller car report- 


(CCBRISTOPHER was 


edly will be about eight inches 
shorter in overall length than Hud- 
son’s 1949 cars. 


The only places where unusual 
overtime operations were slated 
to be still in effect last week were 
at Chrysler’s DeSoto and Chrys- 
ler divisions. 

Nash, which had planned to hike 
schedules on its recently introduced 
1950 cars to about 800 daily, 
dropped back to a 700 daily level 
last week, apparently in a move to 
string out steel supplies as long as 
possible. 


Packard suspended production 
last Wednesday night “to balance 
stock shortages already caused by 
the steel strike.” However, George 
T. Christopher, Packard president, 
said the company would reopen its 
plant today (Oct. 10) and keep final 
assembly going on a reduced basis 
at least into November. 

+ + *€ 
confident 

4 that Packard’s 1949 final pro- 
duction total would still exceed the 
company’s previous high of 109,518 
produced in 1937. Through last 
week, Packard had built 91,524 cars 
so far this year, compared with 
only 67,709 in the same period of 
1948. 

Ford spokesmen said last week 
that the company’s car production 
would continue at present rates for 
at least 30 days, but that truck 
production was being trimmed in 
line with seasonal trends. 

Ford built about 500 fewer 
trucks last week than in the week 

before. 

At Studebaker, officials said, 
present daily schedules will be 


maintained. Saturday operations at 
Studebaker, in effect for the past 
several weeks, were abandoned at 
least temporarily without 
official comment. 
* * > 
ON A five-day basis, it was said, 
Studebaker hopes to keep build- 
ing cars at least until about the 
middle of November. 

Willys-Overland reported its 
steel situation still unfathomable. 
However, it was believed Willys 
had enough steel on hand to fin- 
ish out an October program 
calling for the production of 
7,100 vehicles. 

Willys’ programming called for 
the building of almost 6,500 units in 
September and the company closed 
down for the last week of the 
month with its goal reached. 

Final tabulations confirmed that 
September output of cars and 
trucks in U. S. plants was the third 
highest for a month in history. 

During the 21-day work period, 
U. S. plants turned out 529,458 
cars and 84,544 trucks for a total 
of 614,002 units. Car production in 
U. S. plants during the first nine 
months of this year exceeded that 
for all of 1949. 

Even if the steel strike ends soon, 
model changeovers are expected to 


5 
z 
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Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
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HELP WANTED 


SALES MANAGER WANTED. Experi- 
enced, top-flight sales executive for 
largest Chrysler-Plymouth dealership in 
Pacific Northwest. Death of former sales 
manager, with us 21 years, leaves im- 
mediate vacancy. The man who fills this 
unusual opportunity will probably be 40- 
45 years of age. He will be of proven 
executive calibre. He will have pre-war 
experience as sales manager, preferably 
on Chrysler products. Must be a good 
closer, able to accept responsibility, initi- 
ate policies, assist and direct 12 sales- 
men, His sales target will be to surpass 
1941 sales of 1,000 new cars, 1,550 used 
cars. Salary and bonus will be entirely 
satisfactory. Send complete personal data 
and past record to American Automobile 
Company, Broadway at Madison, Seattle, 
Washington. All replies confidential. 


ACCOUNTANT AND OFFICE MANAGER 
for large Central Missouri, Chevrolet 
dealership. Complete charge—plenty help 
supplied. Vacancy caused by Matrimony. 
Good job, good pay, good town to live in. 
Can start immediately. Replies confi- 
dential. Write giving experience and 
references, Riley Chevrolet, Inc., Jeffer- 
son City, Mo. 


WANTED: COMPETENT SHOP FORE- 
MAN to take charge of service depart- 
ment, Dodge-Plymouth dealership in 
Southeastern state. Potential of 150-200 
new units per year. Attractive salary 
and bonus for the right man. Address 
inquiries to Box 3472, c/o Automotive 
News, Detroit 26. 











OLD ESTABLISHED PARTS 
MANUFACTURER 


is desirous of securing the services of a 
competent Sales Engineer to call on large 
Fleet accounts. Must have ample experi- 
ence, good record and willing to travel 
extensively. Give full details of previous 
connections and accomplishments, remu- 
neration expected, references, etc. Box 
3474, c/o Automotive News, Detroit 26. 








SALES MANAGER for truck department. 
Compensation on sliding scale of gross 
profit, up to 40% on full profit deals. 
Liberal drawing account. B, B. Burns 
Co., Inc., Dodge-Plymouth-Dodge, 
Rated’’ Trucks, Decatur, III. 


WANTED: COMPETENT PARTS MAN- 
AGER to take charge of parts depart- 
ment, Dodge-Plymouth dealership in 
southeastern state, Potential of 150-200 
new units per year. Attractive salary and 
bonus for the right man. Address inquir- 
ies to Box 3473, c/o Automotive News, 
Detroit 26. 





any 
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SERVICE SECTION 





IT'S DIFFERENT—This catalog on shock ab- 
sorbers by Monroe Auto Equipment Co. car- 
ries the sales and promotional tips in the 
back of the 20-page book. Why? Because 
this is the procedure — followed b 
magazine readers who start from the bac 
and read forward, ome A. A. Ballantyne, 
advertising manager. e first 13 pages are 
used for replacement specifications. 





in many 
Still, with 


slow down operations 
plants next month. 


enough steel left to build another 


600,000 vehicles, the alltime high 


annual output total of 1929 seems 


bound to be topped this year. 


HELP WANTED 
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Hudson Sales 
Already Ahead 
Of °48 Total 


DETROIT.—Continuing at record 
pace, new Hudson retail sales fo: 
the first nine months of 1949 ex- 
ceeded sales for all of 1948, reports 
N. K. VanDerzee, sales vice-presi- 
dent. 

Deliveries to retail customers 
during the period of January 
through September totaled 115,558 
cars, VanDerzee said. This was an 
increase of 35 percent over the cor- 
responding period of 1948. 

“Hudson's record sales volume in- 
dicates the new Hudson’s steady 
gain in public favor,” VanDerzec 
said. “We are now carrying out 
aggressive sales policies designed to 
take advantage of the popularity of 
the new Hudson’s exclusive step- 
down design and further increase 
Hudson’s share of the automobile 
market.” 


William Ullman, Washington correspon 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 





CLASSIFIED WANT AD eae 


a 


POSITION WANTED 





SERVICE MANAGER. Live, aggressive, 
married man with thorough knowledge 
Oldsmobile and GMC. Montana town of 
12,000 population. Dealership employing 
5 mechanics. Reply in own handwriting 
enclosing picture of self and past record 
of employment. PARTS MANAGER, For 
same dealership. Must have a real knowl- 
edge of GMC parts and a desire to 
solicit parts business. Box 3447, c/o 
Automotive News, Detroit 26. 


USED CAR MANAGER. Must be experi- 
enced, well recommended and able to 
direct a selling organization for one of 
the largest dealerships in Pittsburgh, 
Penna. Compensation unlimited for the 
right man. Our location and facilities are 
the best. All answers will be kept strictly 
confidential. Box 3468, c/o Automotive 
News, Detroit 26. 





SERVICE MANAGER WANTED. Old, 
reliable firm, handling Dodge and Plym- 
outh, Located in a city of 100,000 popu- 
lation, 100 miles from Chicago. New 
garage and equipment. Must have good 
background and record. Write education, 
experience and reference. Address Box 
3439, c/o Automotive News, Detroit 26. 


USED CAR MANAGER. New York ‘‘Big 
3’’ car dealer. Must be thoroughly fa- 
miliar with every phase of the used car 
business, Salary and commission. Give 
complete resume in first letter. Box 3446, 
c/o Automotive News, Detroit 26. 









POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 7!/2 cents per word for one 
insertion or two insertions of the same 
copy at 12'/, cents per word. Cash in 
advance. 









SALES-GENERAL MANAGER. Two years 
high production sales management Kai- 


ser-Frazer cars, six years prewar man- 
agement Dodge and Chevrolet plus 
factory sales promotion and dealer train- 
ing. Serious, dependable man seeks place 
where his experience and ability might 
be valuable. Perhaps to dealer without 
prewar competition. Can find, train and 
hold good salesmen, Capable, energetic, 
strict, sober, Age fifty. Like interest or 
bonus basis after trial. Box 3469, c/o 
Automotive News, Detroit 26. 


BUSINESS MANAGER - ACCOUNTANT. 
General Motors, Ford and public ac- 
counting background. Familiar with 
sales, service and tax problems. Ener- 
getic, reliable and in good health. Desires 
to locate in southern or southwest area. 
Reasonable salary plus bonus preferred. 
Available in November. Post Office Box 
3473, Maplewood 17, Mo. 

SALES EXECUTIVE. Thoroughly experi- 
enced in all phases of sales and sales 
promotion in automotive manufacturing 
industry. Presently employed as president 
of Detroit sales corporation. Valuable 
experience in handling of sales accounts 
for leading manufacturers. Personal con- 
tacts that are invaluable. Excellent ref- 
erences. Interested in relocating in De- 
troit area as soon as possible. Box 3478, 
c/o Automotive News, Detroit 26. 


AVAILABLE IMMEDIATELY. 20 years’ 
experience in the automotive field as 
salesmanager, used car dealer, new car 
dealer. Have had experience in all three 
major lines, Take full charge of your 
new car business on percentage basis. 
Box 3456, c/o Automotive News, De- 
troit 26. 
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ACCOUNTANT-OFFICE MANAGER, 
years’ experience includes Chrysler, Ford, 
General Motors accounting systems, 
financial statements, public auditing, in- 
come tax returns. Post Office Box 4663, 
Kansas City, Missouri. 








GENERAL MANAGER, GM trained with 
twenty years’ successful experience in 
retail and wholesale in both passenger 
cars and trucks. Would consider cash 
investment in ‘‘Big 3’’ dealership. Now 
employed in major executive position. Al! 
replies confidential. Box 3419, c/o Auto- 
motive News, Detroit 26. 


GM ACCOUNTANT-OFFICE MANAGER, 
familiar with all phases of dealer opera- 
tions. 15 years’ business management 
experience with General Motors dealers 
Thirty-five years of age, married ener- 
getic. Wants to find permanent position 
with future for one who is thoroughly 
qualified to give you good financial con- 
trol. Box 3462, c/o Automotive News, 
Detroit 26. 


SALES MANAGER. Ex Ford dealer famil- 
iar with all phases automobile business 
Can take complete charge. Forty-one 
years old. 20 years’ experience. Box 
3455, c/o Automotive News, Detroit 26 


SALES REPRESENTATIVE desires posi- 
tion with automotive manufacturer. Uni- 
versity trained with good pre-war record 
Acquainted with Texas jobbers and 
dealers. Box 3461, c/o Automotive News 
Detroit 26. 


GENERAL MANAGER AVAILABLE. 19 
years’ experience including salesmanager 
Ford dealer, Lincoln-Mercury dealer and 
distributor, Available immediately. Forty 
years old. Box 3454, c/o Automotive 
News, Detroit 26. 


GMC PARTS MANAGER. Excellent know!- 
edge GMC procedure, Good merchandiser. 
Father of happy family. Good education 
Superior references. Box 3440, c/o Auto- 
motive News, Detroit 26. 


SERVICE MANAGER or serv rice superv ‘sor 
available November ist. Twenty-three 
years’ experience, seven years as serv- 
ice manager and executive. Hudson 
Dodge, Plymouth and Kaiser-Frazer 
Aggressive and volume minded. Only 
positions grossing $100,000 or more labor 
per year considered. P. O. Box 2052, 
Greenville, S. C. 


GENERAL MANAGER. Dodge franchise 
Wants work under dealer in Northern 
Ohio. Age 40, experience in all depart 
ments. Box 3459, c/o Automotive News 
Detroit 26. 


SERVICE MANAGER. Chrysler line. Truck 
specialist, volume minded, quality pro 
ducer. Good mechanical and service sales 
instructor. Good customer, labor and 
factory relations. Twenty-two years’ auto 
motive experience. Prefer connectien with 
two to five hundred unit dealership. Top 
references. Box 3460, c/o Automotive 
News, Detroit 26. 

















_ DEALERSHIP AV AILABLE 





CALIFORNIA 


DEALERSHIP WANTED 
By 
EXPERIENCED OPERATORS 
$50,000 to $250,000 
Available depending on desirability of 


franchise and city. Prefer Big 3 deal in 
city of 25,000 or over. Lease real estate 


Box 3475 
c/o Automotive News, Detroit 26 








f yn 
large 
ont 
tial 
or y 
75% 
fact 
abou 
and 
Can 

ite 


-_-——— 


Now h 
facturi 
in frar 


stock | 
lease < 
feet; 

money- 
value— 
regard 





TWEN 
and 
vani: 
need 





busi! 


troit 





metr 
leadi 
build 
lease 
equi] 
requ! 
moti 


Small | 

Major 

Major 
Dee 


BIN. ; 





DEAL) 
Dods 
Idah 
ferti 
tion 
Pote 
ice 
publi 
Buye 
stock 
Own 
Motc 


DEALI 
car 
area, 
vente 
or f{ 
Auto 

FLORI 
of * 
trade 
$500, 
busir 
mate 
tive 

WEST 
farm 
tion. 
quire 
Detr 

DEAL] 
lina 
cente 
make 
cost; 
value 
Auto 











‘ecord 
»s for 
9 ex- 
ports 
presi- 


omers 
nuary 
15,558 
as an 
P cor- 


ne in- 
teady 
erzee 
zy out 
ied to 
ity of 
step- 
rease 
10bile 


‘espon 
‘eaders 
trends 











famil- 
siness 
ty-one 

Box 
it 26 


Posi- 

_ Uni- 
ecord 
and 
News, 





619 
lager, 
r and 
Forty 
notive 


‘now!l- 
diser. 
ation 

Auto- 


rvisor 
-three 
serv- 
idson 
razer 
Only 
labor 
2052, 





chise 
thern 
part 
News, 





Truck 
pro 
sales 

and 
auto- 
with 
Top 
otive 


y of 










DEALERSHIP AVAILABLE a 


DEALERSHIP FOR SALE (now 
heondling Hudson) in community of 30,- 
«0. Approximately 150 car contract. 
cross sales 1948 over 300,000. First 8 
months 1949 gross sales 278,000. Inven- 
tory, equipment, etc. at cost. Large 
owroom and service department with 
jualified personnel. Good building lease 
ailable. Illness forcing owner to retire. 
Must qualify with factory. Box 3471, 
0 Automotive News, Detroit 26. 


DE AL ERSHIP IN LUBBOCK, TEXAS sell- 
ing popular independent line. Over $350. - 
000 gross eight months this year. Sell 
or lease location, Inventory at cost. A 

sund investment. Box 23450. c/o Auto- 
motive News, _Detroit 26. 


LONG ESTABLISHED WELL-KNOWN 
DEALERSHIP, now handling Dodge- 
Plymouth, in metropolitan area very 
large eastern seaboard city. 500 car 
contract. Reputation excellent. Residen- | 
tial neighborhood. Will sell entire deal 
or you can buy large majority (about 
75%) outstanding stock and_ retain 
factory approved management who has 
about 25%. Real estate owned. Fully 
ind modernly equipped. $100.000 needed. 
Can finance some. Apply Box 3466, c/o 

itomotive News, Detroit 26. 


AUTO 
DEALERSHIP 


Now handling Dodge-Plyomuth in fine manu- 
facturing city of 100,000. Only Dodge dealer 
in franchise territory. Last year grossed $1,- 
400,000, doing about same this year. Will turn 
stock about three times per year. Excellent 
lease on almost new —". of 16,000 square 
feet: also used car lot 70x!50. This fine 
money-maker can be purchased for inventory 
value—$128,500 cash. Give complete details 
regarding experience and qualifications. 


Box 3453, 
c/o Automotive News 
Detroit 26 


OH! ) 








TWENTY-FIVE YEAR OLD big three car 
and truck dealership in central Pennsyl- 
vania rural area. Owner retiring. $60,000 
needed. Mortgage available. Box 3470, 
c/o Automotive News, Detroit 26. 


ESTABLISHED DEALERSHIP. New car 
dealership (now handling Nash) in highly 
industrialized city in western Pennsyl- 
vania. Trade area, over 35,000. Net profit 
for 1948 over $21,000. Beautiful modern 
building with new fixtures and equipment 
built in 1945. Adjacent used-car lot, also 
body shop 44x50. $35,000 will take 
buildings and equipment. Balance at 
$255 per month. Going concern with ex- 
perienced personnel, Must qualify with 
factory. Write Box 3467, c/o Automotive 
News, Detroit 26. 


DEALERSHIP, now handling Hudson, cov- 
ering two fast-growing towns of approxi- 
mately 15,000 population in Eastern Ohio. 
Now franchised with America’s foremost 
car. 8,000 feet floor space, excellent 
showroom, fully equipped shop. $40,000 
complete, providing you can qualify with 








factory. Good loan value. Reason for 
selling, manager deceased. Box 3457, 
c/o Automotive News, Detroit 26. 





WESTERN COLORADO DEALERSHIP, 
now handling Packard. Good ranching 
and resort community. Modern building 
and equipment. Five year lease. Good car 
contract. Doing an exceptionally good 
business. Forced to sell because of health. 
Box 3465, c/o Automotive News, De- 
troit 26. 


NEW CAR DEALERSHIP. Located in 
metropolitan New Jersey, medium sized, 
leading, independent franchise. Modern 
building, up-to-date equipment. Will 
lease Butlding and sell inventory and 
equipment at cost. Approximately $45,000 
required to handle. Box 3442, c/o Auto- 
motive News, Detroit 26. 





UNUSUAL OPPORTUNITIES 
Dealerships 
Small town, now handling Ford.......... 
Major city, now handling Chrysle a 
Major city, now handling Crosley 
Dealerships bought, sold and financed. 
anywhere in the U.S.A 
Subject to factory confirmation 
BOB BYERS AND SON 
Established 1941 
81 N. 3rd St. Columbus, Ohio 








DEALERSHIP FOR SALE, now handling 
Dodge-Plymouth. Located South Central 





BUSINESS FOR SALE 


AUTO BU SINESS for sale, 
ing approximately 50’ x 
apartment, 
c/o Automotive News, 


150’, 
Detroit 26. 


‘DEALER SERVICES 
INVENTORY SPECIALISTS. 








economically and quickly 
New York. Talbot's Automobile 
13, Mich. Phone VAlley 2-9377. 


tive industry, sales, service, 


inal, 


including build- 
6 room 
$12,000 full price. Box 3477, 


Parts and 
accessories inventories taken accurately, 
in Michigan, 
Illinois, Indiana, Ohio, Pennsylvania and 
Dealers 
Inventory Service, 4690 Newport, Detroit 


EMPLOYMENT SPECIALISTS —— Automo- 
parts, ad- 
ministrative, office. Employers, employes: 
inquiries solicited and welcomed. Card- 
506 Fifth Avenue, New York City. 
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USED CARS FOR SALE 


Philadelphia’ 5 


DEALER AUCTION 
EVERY TUESDAY . . . 11 A.M. 


Harry D. Gilbert 


Automobile Auctioneers 
6600 N. Broad St. Phila., Pa. 
e 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES — ON REQUEST 








_NEW CARS WANTED 


est dealer in mid-west is interested 


top prices, Call, 
Novak Rosen-Novak Auto Co., 
Farnam St., Omaha, Nebr. 


| __USED CARS FOR SALE 





NEW CAR DEALERS ATTENTION. Larg- 
in 
buying new cars of any make. Will pay 
write or wire Sidney 
2036 


Tel. Livingstone 8-3000 











KEN SCHAEFER'S 
The Only Indiana 
AUTO AUCTION 











—AUTO— 
AUCTION 


—At— 


HORSEHEADS, NEW YORK 


EVERY FRIDAY 





—Af— 





DANVILLE, 


PENNA. 
EVERY WEDNESDAY 





You will always find real action at 
both these auctions. 


R. D. WEST, Prop. 


Jos. E. Johnson Tex Rickard 


Auctioneers 











AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
Yy Mile East of Illinois State Line 
On Route 30 
EVERY FRIDAY... 11 A.M. 
175-CAR AVERAGE 


Year's Percentage Sold Above 63% 
Dealers Buy - - - Dealers Sell 


DUTCH STUART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4051 DYER, 


Res.: Lansing, Ill. 730 and 
Lansing, il. 107R 


IND. 





LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 


In the Heart of Lancaster County 
LOW MILEAGE, CLEAN CARS 


FOR DEALERS ONLY 


Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 


Phone 202-W4 








Idaho’s rich Snake River Valley’s most 
fertile irrigated farm area, City popula- 
tion 7,000 with large farm trade area. 
Potential 80 to 125 units. Excellent serv- 
ice volume with steady growth, high 
public acceptance and profit possibilities. 
Buyer must qualify with factory. Sell 
stock at cost, equipment fair appraisal. 
Owner quitting account health. Thorpe 
Motor Company, Jerome, Idaho, 


DEALERSHIP. One of ‘‘big three.’’ 160- 
car contract. Manufacturing and farm 
area, Midwest city, 18,000. Sell for in- 
ventory. Modern building, can be leased 
or purchased, Address Box 3444, c/o 
Automotive News, Detroit 26. 

FLORIDA DEALERSHIP. Handling 2 cars 
of ‘‘Big Three.’’ New building, excellent 
trade territory, Volume 1948—excess of 
$500,000. Will sell or lease real estate, 
business at inventory value, approxi- 
mately $50,000. Box 3464, c/o Automo- 
tive News, Detroit 26. 


WEST TEXAS—Now handling Pontiac. ~ Top 
farming and oil town of 12,000 popula- 
tion. $30,000 and factory approval re- 
quired. Box 3423, c/o Automotive News, 
Detroit 26. 

DEALERSHIP. South Central North Caro- 
lina town. Extensive farming and textile 
center. Now hold franchises for 2 popular 
makes of cars. Will sell: inventory at 
cost; equipment and building, actual 
value. Terms considered. Box 3463, c/o 
Automotive News, Detroit 26. 











We Sell Everything 
FOR YOU! 


Automotive News 





ATTENTION DEALERSIII 


1947 PACKARD CLIPPER 6-CYL. 5400 
4-DOOR SEDANS, for only 


Also . . . AT GREATLY REDUCED PRICES 
1947 CHEVROLET - FORD - PLYMOUTH 
4 DOOR SEDANS 
Excellent Bodies -:- Good Motors 
All Cars Formerly Used for 
Cab Service in Phila. 


Phone or Write: 


THE R. A. COMPANY 


4038 CHESTNUT ST. 
SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole 











ATTENTION DEALERS 


WE WHOLESALE ALL 
MAKES AND MODELS 


CALL, WRITE OR WIRE 


Joe Szopinski 
Used Car Manager 


Connell Cadillac Co. 


Michigan's Largest Independent 
Cadillac Dealer 


Dick Connell Chevrolet 


Wayne County's Oldest Chevrolet Dealer 


12330 Jos. 
Detroit 12, Mich. 


Campau 
Tel.: TWinbrook 10603 











GEO. LAWSON—-Owners-—BUD FENNEMA | 





@ PHILA., PENNA. | 


In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 


INDIANAPOLIS, INDIANA 
ol. R. V. Martin, Auctioneer 


Cc 
915 N. Illinois St. Phone Lincoln 5383 








AUTO AUCTION 


TIM ANSPACH 


1175 Washington Ave. 
ALBANY, N. Y. 
(For Dealers Only) 
EVERY MONDAY... 12 NOON 


Member of N.U.C.D.A. and N.A.A.P.A. 





TRUCKS WANTED 


SEVERAL WRECKED OR BURNED F7 
and FS8 Ford trucks wanted at once. 





R. W. Adee, Belle Fourche, S. 


Dak. 


Box 1, 


TRUCKS FOR SALE 

HEAVY DUTY WRECKER FOR SALE. 
Holmes heavy duty wrecker purchased 
October, 1948, mounted 1948 long wheel 
base 2-speed axle Chevrolet truck. Bar- 
gain at $2,300. Reliable Chevrolet Co., 
Meridian, Miss. 


NEW CAB FOR 46- 47-4 48 Chevrolet truck, 
with cushions and glass complete $200. 
F.O.B. Toledo, O. Arts Auto Parts, 801 
N. Westwood Ave. 








4 CAR TRANSPORT 

All new tires including 2 new spares with Fé, 
1949 Ford tractor—5th wheel—saddle tanks— 
radio—heater and air horn. Less than 10,000 
miles. Must sell immediately—price $2,500. 
Write, wire or phone 

SAFETY MOTORS, 2300 W. 63rd ST. 

Chicago 36, Ill. (Phone Grovehill 6-600) 





- BUSES WANTED 
| NEED SEVERAL NEW 199” and 161” WB 
Chevrolet bus chassis. Quote lowest cash 
price FOB Lima, Ohio. Superior Coach 
Sales Co., 517 Dempster Street, Evan- 


| Illinois, 


| ston, 


BU SES. FOR ‘SALE 
NEW 1949 Chevrolet 28 passenger, Super- 





ior body with Illinois equipment. At 
dealer cost. C. B. Moore, Inc., Blue 
| Mound, Ill. 





WANTED, COMPLETE TRIM for 46-47-48 
Ford convertible, Arts Auto Parts, To- 
ledo, oO. aa 


PARTS WANTED, Two timing chains ‘for 
a 1925 4-cylinder Dodge. Frank’s Auto 








Sales, Black River Falls, Wis. 
PARTS FOR SALE a 
WHOLESALE PONTIAC PARTS, large 
stocks of hard-to-get parts, body and 


fender parts for all models. Fast serv- 
ice, liberal discount, Walter H. Schultz 
Pontiac, 16-20 Passaic St., Trenton 8. | 
New Jersey. 


~ OLDSMOBILE 


AND ALL GENERAL MOTORS 
PARTS AT WHOLESALE 








| 


Wire, write or call description and price. | 


PARTS FOR SALE 


BUICK SHORT BLOCKS, brand new and 
standard throughout, no used or rebuilt 
parts, includes pistons with fitted pins, 
rings, main and camehaft bearings. Does 
not include crankshaft, camshaft or rods. 
List price $173.25 — price to retailers 
79.50 f.0.b. Des Moines. For Buick 
special and super, 1936 to 1947 inclusive. 
Howard Sole, Inc., 401 Grand Avenue, 
Des Moines, Iowa. 

WE ARE DISMANTLING for parts a 1948 
Cadillac 60S sedan. Front and left side 
good. H. Kaufman Auto Wreckers, Peek- 

| skill, N. Y. 


ACCESSORIES FOR SALE 


ATTENTION, CHRYSLER - DeSOTO - 
DODGE dealer. Have large stock of 
1941 through 1948 car and truck heater 
and defroster for sale at wholesalers’ 
price. Transportation prepaid. Write us 
for information. R. J. Young Co., Inc., 

1317- 31 So. Broad St., New Orleans, La. 


_TRUCK EQU IPMENT FOR SALE 


FOR SALE — CHEVROLET TRACTOR 
TRAILER 1939. Rebuilt motor. 7:50 x 20 
10-ply tires. Eaton 2 speed rear axle. 
Herman deck trailer to carry 788 cases 
Coca Cola or other soft drinks. 8:25 x 20 
10-ply tires on trailer in very good con- 
dition. Painted in Coca Cola colors and 
lettering. Price complete $1,400. Ted 
Caffey Chevrolet, Sault: Ste. Marie, Mich. 








SHOP EQUIPMENT FOR SALE 


DODGE-PLYMOUTH NEON SIGN, made 
by Walker and Co.——-$250. Bean wheel 
balancer. Brand new with cabinet and 
weights. $295. Kellog 3 HP air com- 
pressor, 2 cylinder, 12 cubic ft. Excellent 
condition—$325. Glenn Walraven, Marion, 
Ohio. Phone 2761, Res. 6425. 

ATTENTION CHRYSLER DEALERS!!! 
Only a few left—order now. Approved 
parts control card desks. Saves you $$. 
Immediate delivery $57.50 each, Sperber 
Mfg. Co., 1815 Trombly, Detroit or your 
MoPar field man. Free circulars. 

NEW BOSCH MOTOR-DRIVEN DIESEL 
test stand, model TSE 7664 with all 
tools and equipment. Never used. Also 
six large cases pump and injector parts. 
IHC, Buda, Waukesha. All new. Bargain. 
Teal, Whitaker Garage, Sullivan, Indiana. 

WILL TRADE 

ARTIST OF NATIONAL REPUTATION is 
willing to exchange valuable paintings 
for new Ford, Chevrolet, Pontiac, Dodge 
or DeSoto. P. O. Box 1302, Santa Fe, 
New Mexico. 

ANTIQUE CARS FOR SALE 

FOR SALE. 1917 Chevrolet roadster in 
running condition—$650. 2 new, two 
speed axles for Chevrolet truck, Sinders 
Chevrolet Co., Jasonville, Ind. 

MISCELLANEOUS 

| CHURCH BELL WANTED, Large bell in 

good condition, Write specifications and 

price. Burnette-Jones, IHC Dealer, Dal- 
































7 ton, Ga, 
ENGINE REBUILDING — Crankshaft 
grinding and _  metalizing. John P. 


Hughes Motor Co., Inc., 300 Commerce 


t., Lynchburg, Virginia. 





79 


MISCELLANEOUS 


SELL MORE CARS by writing ads that 
bring more buyers! New idea-packed 101 
page book of tested methods shows how. 
Based on 10 year nation-wide study of 
used car advertising, Authors know sub- 
ject well, says Bob Finlay, Automotive 
News. Worth $4.95 of any dealer's 
money, says John Munn, noted dealer 
counsel, Know when and what to adver- 
tise, what readers seek in ads, how 100 
leaders budget advertising, how to use 
appeals that make prospects read, act, 
BUY. 7-day money-back return privilege 
if not delighted. Order today. Howard 
Parish Organization, Advertising Coun- 
selors, Daily News Tower, Miami 32, 
Florida. 


DOUBLESEAL for overhead doors. 
drafts under doors. Edwards Industries, 
Dept. 53, 4268 Shenandoah Ave., St. 
Louis 10, Mo. 


WANTED 
AUTO LITERATURE 


Organization forming automotive library 
needs new or used copies of out-of-print 
books. 


Smith's “Marketing of Used Automobiles” 
FTC's “Report on the Auto Industry" 
Epstein's “The Automobile Industry” 
Cohn's “Combustion on Wheels" 
Seltzer's “A Financial History of 
American Automobile Industry” 
Write Box 3476 
c/o Automotive News, Detroit 26 





Stops 





the 








BUY DIRECT 


SAVE $$$ 
Automatic (isi) \20201 BraKinGs 
} 544 


Complete with Controlled Steering 


Guide Cables & Brake Hook-Up 
—_— See teaeneeern $100.00 
DEAL; -.:0.::::: $295.00 


Tow Bar Sales Company 


Direct Factory Distributors 


DE 2-0700 - 0702 Nites DO 3-8373 
40 SO. CLINTON ST., CHICAGO 46, ILL. 
Denver: KE 2323 — Los Angeles: OL 9782 








NEW AND USED CAR DEALERS 
FINANCE COMPANIES 


We have developed a set of 62 keys which 

are guaranteed to open 98% of all locks on 

eneral Motors cars from 1933 to 1949. 

Saves breaking windows when keys are lost. 

Cost +. e charged to inventory. Price $20. 
. Box 2337, Boston 7, Mass. 








Three" 





Every Thursday 
MURFREESBORO, TENN. 
Phone 111 





$100,000 INVENTORY 
LIBERAL DISCOUNTS 





Hoods Core Supports 
Grilles Hydramatic Parts 
Hub Caps Shock Absorbers 
Fenders Distributors 
Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 
And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 


15th St. Philadelphia, Pa. | 


| 3431 N. 
el. Baldwin 9-0352 and 9-7295 


BUICK PARTS | 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Wholesalers: We Are 
Shippers of All General Motors 


Parts. . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


| 
ROBERTSON BUICK CO. | 
| 








Quantity 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, iLL. 
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Send Automotive News to Address Below 
| for One Year $8 [_] or Two Years $14 [] 

| 

| 

| 

| 

| 

| 

| 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, 





for which check is attached [_] or send bill ["] 





FE ee ee ee REO OPTERON MMR eae ae Zone No....... 
NE  ccins ddds ha aS ba Sik ad ae Dae e Cea eR ENTE RENE ORS 6 o's 4 kena sca eee 
TRADE CONNECTION: 
Car Dealer (] Truck Dealer [—} Manufacturer [_] | 
Jobber (] Insurance (_] Financial (_] Supplier [] | 
or 


“BIG 3”’ FRANCHISE WANTED 


This advertising agency represents a group who seek to purchase 
a 350-car or up “Big Three”’ franchise in the East or Middle- 
West. They are well capitalized, 
automotive management, administration and sales at both dealer 
and factory levels. Approval of this group by any of the “Big 
is assured. Address inquiries to: 


GRESH AND KRAMER 


ADVERTISING 
1700 Walnut Street 
PHILADELPHIA 3, 


and thoroughly experienced in 


PENNSYLVANIA 


Maney Motor Co. Auto Auction 


DEALERS ONLY 
Sales Start at 12:00 Noon (C.S.T.) 
Auctioneers: Col. Bill Suddarth and Co! Bob Keller 


Every Friday 
HUNTSVILLE, ALA. 
Phone 3188XJ 
INC. 





10-10-49 








THE PETROLEUM INDUSTRY IS A PROGRESSIVE INDUSTRY 
DEDICATED TO SERVE MANKIND FAITHFULLY AND WELL 


THE FILM OF PROTECTION 





100% 
PENNSYLVANIA 
MOTOR OiL 









PREMIUM QUALITY 
Lt Pt a 8 le 






VEEDOL | 
The Worlds Most Famous MO Oil 


TIDE WATER 
es A ae NETO We ae) 
Ta 


New York Tulsa San Francisco 








